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Menominee Indian Mitts 


O OUR ever-growing family of customers and 

friends: We are very grateful to you for your 
patronage during 1938, and for your confidence in our 
products and our organization. We send you every 
good wish for a New Year of Peace, Health and 
Prosperity. 


IA SERRE RTM TR A. I ABALONE 8 


ENN GOR OE: 


During the coming year, as in past years, we con- 
stantly will strive for the best quality production of 
Menominee Hardwoods, Hemlock and White Pine; and 
always our aim will be to perfect our service so that 
it will be of greatest value to you. 


Menominee Indian Mills = 
Neopit, Wis. tm. 
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Have you suffered from kick-backs on “Orphan” hardwood flooring 





manufactured who-knows-where? Have you had to adjust complaints 
and lose more than you saved on a sharp-pencil price for “orphan’”’ 
stock? Because, if you have, there’s a certain cure for your trouble 


i baie , ® 
which you can sweeten to taste with a profit. . Get this hoo 


That cure is, NOFMA Certified Hardwood Flooring, guaranteed for 
grade by the copyrighted label of the National Oak Flooring Manu- 
facturers’ Association, attached to the flooring bundles. This label 
tells you in one look which mill made it, what grade and species it 
is, and that it meets the quality requirements approved under Com- 
mercial Standards CS-56-36 National Bureau of Standards, U. S. 
Department of Commerce. 


Under this protective label, you insure the quality of your hardwood 
flooring inventory against sub-standard material. Because the integ- 
rity of that label is itself guaranteed by the 
authentic grading and inspection service main- 

‘ oe » WRITE FOR 


tained by the Association. And ber th 4ze° 
taine Dy tr th ssociation. na remember that YOUR COPIES pri 
because of this protection, NOFMA hardwood 


akon and 
flooring, be it Oak, Beech, Birch or Hard Maple, 1 Oud Ficesine q methods 
qualifies for Federal specifications! You can't go 5 Ses Nae ft 
wrong on Uncle Sam's “OK.” . syste" ° 


For further information, Grading Rules and 
sales aids, address: Howe to Lay. nish eee 


and Cava for 


NOFMA Oak Floors 


NATIONAL Oak FLOORING FA WAYS to turn © ASH! 





Old Accounts into 


Credits and Collections! How impor- "CREDITS AND COLLECTIONS.” 
tant they are in the operation of your From this book you can get many af 
lumber business! The American Lum- idea, many a valuable suggestion f@ 

- berman conducted a Contest, offer- incorporate in your own business a 
IIs OAK FLOORING SeSneteer inca V4 ing cash prizes for the best methods tem. Today, order your copy of ; 


mage oh nage rn ‘o).4\4 and systems in actual use. The main valuable book. The information 
MANUFACTURERS ASSOCIATION prize-winning methods have been contains is worth many times its cosh. 


TO MEET ALL REQUIREMENTS OF THE compiled in this 32-page book, PRICE, POSTPAID, 50 CENTS. 





American Lumberman, 431 S. Dearborn St., Chi 0 


: 
¥ 
a 


COMMERCIAL STANDARD C S. 56-36 AS ISSUED 

BY THE NATIONAL BUREAU OF STANDARDS OF THE 

U.S DEPARTMENT OF COMMERCE. WASHINGTON. DC 
PYRIGHT 





ag, 


AMERICAN LUMBERMAN, Published by The American Lumberman—Estaplisned 1873—Office of Publication, 431 South Dearborn td 
Street. Chicago, Ill. Entered as second-ciass matter March 28. 1932, at tne Post Office at Chicago. Illinois. under the Act of March 3, 1879 Be 
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TESTED 
SELLING 


YOU'VE WAITED 
FOR THIS 


THE NEW SALES-DEVELOPMENT PROGRAM FOR 
LUMBER AND BUILDING MATERIAL DEALERS 


What IS this Program? 


It is a complete course of instruction in 
the selling of lumber and building ma- 
terials; a carefully-prepared presentation 
of proved merchandising ideas and tested 
selling methods; a practical, workable 
way of developing effective personal sales- 
manship. It is offered by the Merchandis- 
ing Institute of National Retail Lumber 
Dealers Association, Incorporated. 


What IS the Merchandising 
Institute? 


It is a non-profit organization formed by 
dealers, with the assistance of producers 
and manufacturers, to serve the retail deal- 
er — TO ASSIST IN INCREASING HIS 
SALES AND HIS PROFITS. 


WHO can profitably use this 
Program? 


Practically every person connected with 
the retail lumber business. Dealers, mana- 
gers, salesmen, drivers, yard employes, office 
employes. Everyone who contacts the trade, 
who talks with contractors, carpenters, 
consumer-customers. 


What interests are back of this 
Program? 


Ig was conceived, planned and carried 
through by retail lumbermen. It is the 
result of three years of work, study and 
research. In collecting material, ideas and 
facts for the Program, trained investiga- 
tors traveled all over the United States, 
visiting every sort of lumber and building 
material dealer. They talked with dealers, 
listened in on sales transactions, heard 
what was said to contractors, builders, 
carpenters, consumers; they learned what 
methods are used by dealers of today to 
make sales and profits. 

The selling methods described in the Pro- 
gram are PROVEDand TESTED methods, 
now being used by successful yards in 
various locations, operating under all 
main types of sales policies. No theories. 
No guessing. 


MERCHANDISING 


OF NATIONAL RETAIL LUMBER 


The ideas and methods are 
described fully, accurately 


You learn what works and what does not 
work, under today’s conditions. Every 
statement is passed upon and approved by 
experienced, practical lumber and build- 
ing material men. 


The Program, in 8 Sections, 
covers the entire selling process 
I—SELLING FROM THE 


CUSTOMER’S VIEWPOINT. 


II—ESTABLISHING MUTUAL 
CONFIDENCE. 


III—GUIDING THE FINANCING. 


IV—EXPLAINING YOUR 
PRODUCTS. 


V—WINNING AGREEMENT. 


VI—OVERCOMING SALES 
DIFFICULTIES. 
VII—MAINTAINING GOOD 
RELATIONSHIPS. 


VIII—BRINGING IN MORE 
BUSINESS. 


Hundreds of Your Questions 


Answered . . . Practical Selling 
Methods Described 


Getting business without cutting prices — 
Developing best relations with contractors 
—Using modern financing—Making best 
use of technical knowledge—Turning tips 
and inquiries into sales — Appealing to 


desires and preferences—Overcoming cost 
objections—Guiding customers’ decisions 
— Overcoming doubt and hesitation — 
Keeping the leads coming in — Winning 
and holding the customer’s confidence — 
Selling the farm trade — Explaining prod- 
ucts in Convincing ways — Handling the 
contractor who demands cut prices. These 
and hundreds of other problems discussed 
and practical solutions offered. 


How is the Program Given? 


The 8 sections are sent to each man en- 
rolled in the Program, at regular monthly 
intervals over a period of 8 months. Each 
text presents sales problems, with stimu- 
lating questions about methods used by 
salesmen and dealers concerned. Each 
man’s answers are reviewed by our staff of 
examiners and returned to him with a 
complete analysis. A certificate is awarded 
to each man who successfully completes 
the Program. 

Dealers enrolling three or more men will 
receive, with each of the 8 sections of the 
Program, plans and instructions for hold- 
ing SALES MEETINGS with their men, to 
help puttheideasand methods into practice. 


THE PROGRAM IS READY. NOW IS 
THE TIME TO ENROLL. The cost to you 
is very low, the associations composing 
Merchandising Institute having borne the 
costs of preparation. The fee, $28 for each 
man enrolled, covers everything. 


Enroll now, for yourself and everyone in 
your organization who comes in contact 
with customers. Don’t put off the extra 
sales and profits better selling will bring! 








MAIL THIS COUPON TODAY 


. for Enrollment Form:-and booklet giving full information... 


¢séen is s4.04 


MERCHANDISING INSTITUTE of National Retail Lumber Dealers Association 
82 St. Paul Street, Rochester, New York 


A128 








DEALERS ASSOCIATION 


INSTITUTE 


* 82 ST. PAUL ST., ROCHESTER, NEW YORK 





‘FORDYCE-CROSSETT 
Mixed Car Inguiry List 
|. CHECK, TEAR OFF AND MAIL 





FORDYCE-CROSSETT SALES COMPANY 


OFORDYCE, ARKANSAS (South & West) 
ClCROSSETT, ARKANSAS (North & East) 


Please Quote on the Items Checked Below: 


[_] Arkansas Soft Pine general yard and shed stock 


[]Sanded Package Trim in Arkansas Soft Pine, Red 
Oak, White Oak, Red Gum and Sap Gum 


[] Boston Partition 

[-] Mouldings, Casings and Base 

[_] Dadoed Jambs and Stops —Sanded 

[]3” and 4” Edge and Flat Grain Pine Flooring 
[] plain end or [] end matched 

[] Drop Siding and [] Bevel Siding 

[-] Boards and Shiplap 

[] Dimension and [] Small Timbers 

[_] Kiln-dried Roofers 

_| Kiln-dried Lath 

[-] Log Cabin Siding 

[] “Wolmanized” (Pressure Treated) Lumber - for Certi- 
fied protection against decay and termites. 

[] “WOLMANIZED” Fence Posts 

[]“WOLMANIZED” Group Poles 

[_] Royal Oak Flooring 

[_] Beech Flooring 

[-] Oak Plank Flooring 

[-] Red Gum Border Strips 

[_] Supercedar Closet Lining 

[-] Oak Stair Treads and Risers 

[_] Thresholds 


[] Pine and Oak Balusters 
4/4, 5/4 and 6/4 Gum-—S9S and resawn 


[] once or [] twice 
[] 4/4 Oak-S2S and resawn [] once or [_] twice 
[j 4/4 FAS and Select Cypress Finish 
[] 4/4 Cypress —S2S and resawn 
|] 6/4 Elm—S2S and resawn 
[-] Oak Wagon Stock 
[_] Yard, Factory and Industrial Hardwoods 
[-] Sound and Square Edge Oak Timbers 
[_] Pine, Gum and Oak cut to length Crating 


(] Glued-up Ironing Boards, Counter Tops and [] Gum 
Dimension 


CROSSETT WATZEK GATES 
INDUSTRIES 
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Everybody and his 
brother know “TEXACO” 


That’s why, when you’re a Texaco Roofing Dealer, 
you ve got the jump on competition. The famous trade- 
mark, Texaco, and all it stands for, cut down customer 
resistance, and build steady profits. If you are a roof- a 
ing dealer and want to know all about the fast moving ko 
“Short Line” of Texaco Roofings, write or call our v 
nearest office. 


THE TEXAS COMPANY 


135 East 42nd Street, New York, N. Y. | 
DISTRICT OFFICES: We 










gre? 












Atlanta, Ga. Minneapolis, Minn. ne 
Buffalo, N. Y. New Orleans, La. New Ri 
Chicago, Ill. Norfolk, Va. 


Dallas, Texas 
Denver, Colo. 
Houston, Texas 


Indianapolis, Ind. 
(Indian Refining 
Company) 


Nashvill 
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Moore Cross Circulation Dry Kilns at Anaconda Mills 


Start 1939 with an order for 


ANACONDA 


LUMBER PRODUCTS # 


This Anaconda Ponderosa Pine is the kind of lumber that always 7% 
pleases customers and builds good will for ‘dealers. Soft in texture, 
kiln-dried with scientific exactness, precisely manufactured—let it be 
your leader in 1939. We offer superior values in Knotty Pine, High- 
Grade Finish, Regular Lumber Items, Lath, Mouldings, Box Shooks. 
Mixed Car Service. Write us today. 














Members Western Pine Association 


COPPER MINING CO. 


LUMBER. DEPARTMENT 
1 BONNER. MONTANA. 


RI 








31, 1938 
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You'll be Needing 
Appalachians All Through ’39 


These famous Appalachian Hardwoods, with their superfine jj 
quality, beauty and durability, ideally meet new-day needs 
in building construction and industrial uses. The producers 
and distributors listed on this page can promptly supply you 
. , with Appalachian Hardwoods—Oak, 


GS A coenny riven Boom & LoMBER COMPANY | MOUNTAIN FORK LUMBER CO., Inc. | Poplar, Chestnut, Maple. Birch. Beech. } 

































































1. Philadelphia, Pa. Bluefield, W. Va. _ Ash, Basswood, Butternut, Cherry, 
___. Hj} Mills, Planing Mill, Dry Kilns at Richwood, W. Va. | Soft-textured West Virginia Hardwoods from the | Hickory. All standard sizes and grades. 
Hardwoods, Spruce, Hemlock, Mouldings, Trim, Oak, | Center of the Appalachian District. 
‘Maple, Beech, Birch Flooring—Mixed Cars. | Mill at Berwind, W. Va. | 
CHRISTIAN LUMBER CO. _*MOWBRAY & ROBINSON LBR. CO.| WEST VIRGINIA LUMBER CO. 
Monticello, Ky. Sth & Horne, Cincinnati, Ohio | weal intial — W. _- ven ciean 
Appalachian Oak and Yellow Poplar from Famous | Mill at West Irvine, Ky. i R Dressed or Resawed. Appalachian Oak 
= Kentucky Upland Timber. | Complete Line i Apert | ee Maple ough, po Bang ly 
‘ ELK RIVER COAL & LUMBER CO. | *THE MOWER LUMBER CO. *WILDERNESS LUMBER CO. i 
Swandale, W. Va. Charleston, W. Va. Nallen, W. Va. i 
. : | Soft-textured West Virginia Hardwoods—Air- Soft-textured West Vi Hardwoods—Rough i! 
Me Famous Eife Bond Agminan Por | Someregecire. Yew tees trig | Stet vet Vo eee of 
| Oak, Poplar and Hard Maple. f 
THE M. B. FARRIN LUMBER CO. | *NORTHEAST LUMBER CO. *WOOD-MOSAIC COMPANY, INC. fj 
Cincinnati, Ohio mares ty Fo ga W. Va. aay on | Louisville, Ky. 
— } a 20 | ce ginia Hardwoods. | “Parkay” Ready-Finished Hardwood , Lumber, | 
Kiln-dried Aveclachion Hardwecis. Century” Oak | ea Dressed, ‘Kir-dried or Kiln-dricd. y” Ready SS Flooring ; 
"i Floorin ; at Nolan, W. Va. i 
*THE ATLAS LUMBER CO. | «‘*GRIFFITH LUMBER CO. INC. | ‘*W. M. RITTER LUMBER CO. } 
Inaalls Buildi Cincinnati, Ohi | Huntington, W. Va. | Columbus, Ohio \ 
RGENS SCWIGING, VIRCINNGT, ° | Band Mill & WOOD PRESERVING PLANT at Pan- | Appalachian Hardwoods in all thicknesses. Dry 
Everything in Soft-Textured Appalachian Hardwoods | ther, W. Va. Lumber treated with Chromated Zinc Kilns—Planing Mills—Oak, Beech, Birch Flooring 
£ _ -dried and Air-dried. Prompt Service. Chloride for protection against decay, termites, fire. —Moulding—Hemlock—Mixed Carloads. : 
or re ee boemaig “a yo co. HUTTON & BOURBONNAIS CO. | § CENTRAL OAK PRODUCTS CO. | 
nerve, See, Se | Hickory, N. C | Nashville, Tenn. i 
A hian and Southern Hardwoods. Direct Mill | die stk ; 
\ wre, Mill: ‘Spring Creek, W. Va. Soft-textured Appalachian oak, poplar, chestnut and  Qak, Maple and Beech Flooring from Appalachian ff 
) Mill: Barbourville, Ky. pinus strobus white pine. Planing mill, dry kilns. | Timber. 


*ELY-THOMAS LUMBER COMPANY | | 
General Office: Camden-on-Gauley, W. Va. *THE McCORKLE LUMBER CO. STEARNS COAL & LUMBER CO. 


“coe 



































Bell Telephones: Stonega, Va. Stearns, Ky. ( 
Summersville, W. Va., 12-W. S Va., 2781 Producing first-quality Vi A hian t 
wall 4 “mBand Mills: Werth, W. Va.. Stuart, Va. hoi, Guat, taal tae  SENIESSGn-RASTHAN cone. name : 
rae J. B. BELCHER | MEADOW RIVER LUMBER CO. =| _ Kingsport, Tenn, 
High- Bluefield, W. Va. Rainelle, W. Va. the famous ennstonts belt in the Appalachian i 
shooks. ” Appalachian Hardwoods, Air or Kiln Dried Manufacturers of West Virginia Hardwood Products. | pacino 
* =. 
BIRCH VALLEY LUMBER COMPANY | *MOORE, KEPPEL & CO. VESTAL + ai pe co. 
. Tioga, W. Va. Eliamore, W. Va. ba ‘ bag ss 
Virgin West Virginia Hardwoods. Specializing in | Band-Sawn Virgin A Hardwoods. S wie ttf ata 
*BRISTOL DOOR & LUMBER CO. *MORRISON, GROSS & CO. Ce LBR.CO., inc. 
Bristol, Va.-Tenn. Erwin, W. Va. Se-teteved I ie A , Chestnut, White 
_Xiln-dried Appalachian Hardwood Lumber, Dimen- | Lignasan-dipped West Virginia Hardwoods. Band Pine, Hemlock. Dressing and Resawing facilities. 
sion and Trim. Mill, Dry Kiln and Planing Mill. Modern Dry Kilns. Mill at Bastian, Va. 





—— 





4 *Member Appalachian Hardwood Manufacturers, Inc. Raeemeain 
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WHY IT’S A GOOD TIME TO INVEST 


Let “Moyie” Help You Win 


December 31, 1938 


Spruce 








IN A STOCK OF MAPLE FLOORING! 








More Trade in 1939 





. . - A vast increase in projects to be put 
into work during 1939. 








A New Year! And new oppor- 
tunities to sell “Moyie’! Start 
right in and push it. Make 
this your best and biggest 
year on sales of this famoug 
Western White Spruce; this 
Super-Spruce that resembles 
old-time White Pine; this fast- 
selling spruce from the Cana- 
dian Rockies, strong, tough, 
durable, light in weight, 
bright, good-looking, soft-tex- 
tured, easily workable. 


. . » An increased demand for Hard Maple 
Flooring assured. 


. . « Increased benefits for every dealer 
who is adequately stocked. 


. . » MFMA Northern Hard Maple Floor- 
ing is nationally advertised, associa- 
tion graded and guaranteed! 


MAPLE FLOORING MANUFACTURERS ASSOCIATION 
"1795 McCormick Building, Chicago, Minois 


Northern Hard Maple is the Longest-Wearing Comfortable Floor 











Here’s the ideal lumber for 
Siding, Roofing, Sheathing, 
Shiplap, Sub-Flooring, Porch 
Decking, Cornice, Barn Floor- 
ing, Knotty Spruce Paneling. 
Three patterns: (1) Edge and 
Center Beaded; (2) Edge and 
Center V-Groove; (3) Edge 
Beaded. Available in 6”, 8”, 
10”, 12” widths—all with the 
famous Interlocking Joint — 
wind-proof, water-proof, snow- 
proof, dust-proof. 


SAMUEL L. BOYD 


American Sales Representative 
828 Plymouth Bldg. Minneapolis, Minn. 


BCSPRUCE MILLS,Ltd. 





LUMBERTON, B.C. 





{ . 
0) i | ° t | * 
ING THE PRODUCTS OF J.A.MATHIEU LTD. RAINY LAKE. onT. 
“ # > Per Poe 2 + a 4 y pane of 7 
Keb, CAR SHIPMENTS” 7>Y aes ; 
Norway Pine and Canadian re a “Tthng 
White Spruce items all in the }/ 7" 
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Our stock is well manufactured from 
thoroughly water-cured logs—soft, light, 


Northern White Pine, Norway Pine and 
Canadian White Spruce. Write us re- 


easy-working, long-lasting, good old garding your needs today. 


1304 CONWAY BLDG., 


CHICAGO, ILL. 























Beautiful, Dwratle Maple, Birch, Oak 


— a for yourself some good profitable business = you ae 

and pus is famous Holt line of superfine flooring. oice select 

Hemlock Lumber stock, perfected by scientific seasoning and precision milling. Straight 
Cedar Posts and Mixed Cars. Tell us your needs. 

Lath, Shingles Edison 


HARDWOODS 


Write for quotations. Members of National Hardwood Lumber Assn. 


Northern Hemlock & Hardwood Assn. National 
Lumber Mfrs. Assn. Maple Flooring Mfrs. Assn. 













Oconto, Wis. 
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OW, at the dawn of a New Year, the 

Michigan-California Lumber Company 

sends you Greetings and Good Wishes. 

Our hope is that 1939 will bring you the good 
gifts of Health, Happiness and Prosperity. 


b-6~ ~~~ 
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We thank our customers and friends for the 
great favor of their patronage during the past 
year. 
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Our New Year resolution is that our Sugar Pine 
and Ponderosa will be at all times of such high 
quality as to deserve the name of Camino, and 
that this organization always will merit your 
friendship and good will. 
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Michigan - California 
Lumber Company 


CAMINO, CALIFORNIA 

















_Make This New Year 
Resolution: 

















“1 will sell MORE 
Johnson Lumber 
in 1939” 


ee 

































































Johnson Lumber is the kind that 
sells on its merits; the kind that 
gives satisfaction, that builds 
good will and increases sales 
volume. Push it and feature it. 
Make ‘39 your best business year. 
We offer you Old-growth Douglas 
Fir, Virgin Sitka Spruce and West 
Coast Hemlock in all grades and 
sizes. Bright, straight, dry, with 
= gg go ee pes man- 
“ ufacture. iln-dried stock is 
Str @ight stored and loaded under cover. 
or Mixed = Today, write us about your needs. 


Let us show how well we can 
Cars serve you. 


























C. D. Johnson Lumber Corporation 


1330 American Bank Bldg., Portland, Oregon. 
Mills: Toledo, Oregon 


OHNSON 








z / . EW YEAR? 













MAKE THESE 
YOUR LEADERS 
IN 1939 


Packace TRIM 


PAPER-WRAPPED (Unitrim) | CARTON-PACKED (Pactrim) 


Here’s super-quality Trim with package pro- 
tection. Comes clean, bright, beautiful and 
“new,” in both Idaho White Pine and Pon- 
derosa, Kiln-dried. Push Spokane Pine Pack- 
age Trim every day in 1939. 


SPOKANE 
PINE 


Precision 
Frames 


“The best frames we have 
ever taken into our ware- 
house,” writes The Gamble 
Millwork Co., of Greenwich, 
Conn. Made of choicest 
Idaho White Pine or Pon- 
derosa Pine, these weather- 
tite frames, snug-fitting in 
every joint, ARE surpass- 
ingly good. Made on pre- 
cision machines, by expert 
frame-makers, they have a 
quality that only special- 
ized manufacture can at- 
tain. Made in standard 
sizes. We also make frames 
to special order, in either 
Idaho White or Ponderosa 
Pine. Write us about your 
frame needs. 


You can order Spokane Pine Precision 
Frames and Package Trim with other prod- 
ucts of Idaho White Pine and Ponderosa 
Pine—Lineal Trim, Mouldings, Lath, Cut 
Stock, Industrial Items, etc. The famous 
Long Lake Lumber is uniformly fine, 
always dependable, easy to sell, profit- 
able to carry. Your inquiries and orders 
will have prompt attention. 


LONG LAKE LUMBER Co. 
SPOKANE PINE PRODUCTS CO. 


westesa Pane Aaseetetien Spokane, Washington 
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HOTEL 
M‘ALPIN 


“AGreat Hotel” 
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if DeSoto came back today- 


Four hundred years ago Hernando DeSoto 
landed on the west coast of Florida and began 
his now famous march that ended three years 
later in Louisiana—a march that saw DeSoto and 
his men enduring untold hardships as they ham- 
mered, bribed, and cut their way through swamp 
and wilderness. 


If DeSoto were to return today and retrace his 
march, only one familiar landmark would greet 
him—the giant cypress trees still growing in the 
tidal swamplands of Florida and Louisiana. 


Located in the general area covered by DeSoto 
on his historic march are the timberlands of the 
five mills of the Florida Louisiana Red Cypress 
Company. Today these mills are manufacturing 
lumber from the same sturdy cypress trees that 
witnessed DeSoto’s great expedition—lumber 
that: when used for both interior and exterior 
woodwork makes every home more durable, 
more liveable and more economical in the 
long run. 


Recommend trade-rnarked and grade-marked 
Arrow Brand Tidewater Red Cypress to the home 


builders in your community. And remember, the FROM $2.50.A DAY, SINGLE + FROM $4. DOUBLE 


Florida, Louisiana Red Cypress Company is WITH TWIN BEDS FROM $4.50 
always your most dependable source of supply LARGE, BRIGHT ROOMS, NEWLY FURNISHED! 
for this true species of “The Wood Eternal.” NEWLY DECORATED! EACH WITH PRIVATE BATH! 


“3 POPULAR PRICED RESTAURANTS 


The Pan-American Hernando DeSoto Exposi- 


tion commemorating the 400th anniversary of 
the landing of DeSoto will be held in Tampa, 
Florida, from January 31 to February 18, 1939. 


— SPECIFY Cypress M‘ALPIN 
Arrow » o2, ‘The Mead Enema” 


BROADWAY AT 34th STREET, NEW YORK 
FLORIDA LOUISIANA RED CYPRESS COMPANY Under KNOTT Management JOHN J. WOELFLE, Manager 














Barnett National Bank Building Jacksonville, Florida 
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Our product at all times must conform 


to certain standards of quality and uni- 
formity. Our Manufacturing operations 
are designed to rigidly maintain these 
high standards of quality and yet achieve 
greatest possible speed of production. 











WAUSAU, 


GEORGE J. SILBERNAGEL 210 E. PEARSON ST., CHICAGO, ILL 






Speed Up Your Turnouers 
with our Mixed Car 


Senuice in 


gout 


Wrapped Trim, Mouldings, Casing 
and Base in ARKANSAS SOFT 
PINE, WHITE and RED OAK, RED 
and SAP GUM. , 
© e 
ARKANSAS SOFT PINE 
and HARDWOOD LUMBER 
© * 
OAK, BEECH and PINE 
FLOORING 
+ « 
Prompt shipments on orders of 
any size. Write for quotations. 


SOUTHERN LUMBER CO. 
NOFMA’ 


CGAR. 


FLOORS / 


WARREN, ARKANSAS 








LATA BALSA 


is used extensively by the dairy and ice 
cream industry in the construction of 
cabinets, storage, delivery and peddling 
containers. 


Now is your opportunity to get this business, Mr. Lumberman. 
So contact all prospects for Lata Balsa insulation. 


For information on this, write us. We 
will tell you how to get this business. 


THE BALSA WOOD CoO., Inc. 
Pioneer & Imiay Sts., BROOKLYN, N. Y 





December 31, 1938 : 








IXL MAPLE FLOORING || 


The World’s Standard since 1888 


WISCONSIN LAND & LUMBER CO. 
HERMANSVILLE, MICHIGAN 
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American Car Door Roller 


EVERY YARD SHOULD HAVE ONE 


Best and cheapest helper for load- 
ing and unloading lumber. Often 
pays for itself in ane lumber ship- 
ment. Adjustable to fit openings 
5 to 6 ft. wide; double extension 
roller for door 5 to 8 ft. wide. 


AMERICAN LOGGING TOOL CO., Evart, Mich. 


IVORY PINE @. 


All that the name implies 


Quality lumber from two moder band 
mills—35 million feet annual cut. Manned 
by a speedy. efficient organization—small 
enough to give your orders ae 
attenti: arge enough to serve 

your needs. Member Western Pine Pp - 
ciation. 


Can be furnished with wood or ~ 
steel beam. “American” Logging ~ 
Tools and Appliances best on the 
market. Write for catalog and information ~ 
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TARTER, WEBSTER & JOHNSON, Inc. 


Crocker First National Bank Bldg., 
SAN FRANCISCO, OAL. 
CALIFORNIA SUGAR PINE 
PONDEROSA PINE --- WHITE FIR 


OPERATORS OF 
Associated Lumber & Box Co., Underwood Lumber Co., 
Dorris and Nubieber, Cal. Lakeview, Oregon 








Baughman’s Buyer and Seller 


A well known calculator for standard lumber sizes to which 
is appended a considerable number of useful miscellaneous 
tables. All editions have full cut-in index. Desk size, 300 
pages, 5x7 inches, red water-grained flexible leather, $4.00; 
black seal grain, $5.00; blue morocco leather, gilt edges, $6.00; 
brown imitation leather, $3.00. Pocket edition, 3'/.x6 inches, 
with cut-in indexes. 

In Silk Cloth, $1.50; Red Leather, $2.00 
Blue Morocco with Gilt Edge, $3.00 


FOR SALB BY 


American Lumberman, “ %Pee?sr * 


Chicago, Ill. 
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TELLS ABOUT THE 


Books That Will Sa: Save You Money 


Send a Postal Giving Name and Address to 
American Lumberman, 431 So. Dearborn St, Chica go 


NORTHERN HARD MAPLE, BEECH, 
BIRCH AND MICHIGAN OAK 


FLOORING 


KNEELAND - BIGELOW CO. 
BAY CITY, MICH. 


Members --- Maple Flooring Mfrs. Association 
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NDER PROVISIONS of the Wage- 
Hour Law, Administrator Elmer F. 
Andrews is scheduled to report his 

findings and suggestions before Congress 
during January. His suggestions will un- 
doubtedly call for further wage-hour leg- 
islation to assure the intent of the Act, 
and also legislation to clarify conflicting 
points in the present statute. 

Although the wage-hour committee for 
the lumber industry has not -yet been 
chosen or even contemplated, it might be 
well for members of the industry, speak- 
ing through their associations, to place 
suggestions on the more vital points be- 
fore the administrator. Administrator 
Andrews will undoubtedly ask for funds 
sufficient to service major industry com- 
mittees. The administrator realizes that 
intrastate businesses which do not come 
under the Wage-Hour Law have an ad- 
vantage, often times unfair, over those 
subject to the Law. It must also be recog- 
nized that workers in intrastate businesses 
do not have the protection of the Federal 
Law and it is generally recognized that a 
great number of the major labor abuses 
come about in intrastate establishments. 
It is useless not to expect that State 
wage-hour laws, to dovetail and aid the 
Federal Law, will be passed at the com- 
ing State sessions. 

In those States which do not already 
have wage or wage-hour laws, there has 
been suggested a “‘model law” which is 
almost certain to pass. The “model law” 
contains provisions which take cognizance 
of the mounting feeling that benefits from 
labor legislation should affect all workers 
without exception. Thus the model law 
would, cover all workers regardless of the 
amount ot business in which they were 
employed except, of course, agriculture, 
domestic, and employees of executive or 
professional capacity. 

This model law ties in closely with the 
Federal Wage-Hour Law as to methods 
of enforcement. Child labor provisions 
would probably follow such provisions of 
the Federal. Act. 

There: -are. differences. between the 
“Model Law” and the Federal Law. The 
proposed State law would allow excep- 
tions from the overtime provision in case 
of an emergency arising from catastrophes 
such as fire, flood, etc. The maximum 
working day under the “Model Law” 
would be eight hours with any work over 
that time allowed at time and one-half 
wages. It is also planned to include a 
maximum work-week. The proposed 
State law would follow the Federal Law 
as far as wage provisions, with a maxi- 
mum amount fixed. 

If such a “Model Law,” even with 
slight discrepancies from the Federal 





Coming Wage-Hour Events Cast 
Their Shadows Before 


Law, is adopted generally by the States 
or even by a few States, no employer of 
labor should fail to keep in close touch 
with such action in the States in which 
he operates plants. Undoubtedly failure 
to be fully informed on State laws will 
bring about penalties as severe as those 


designated in the present Federal Wage- 
Hour Law. 





“A good way to get up on the world is 
to get up in the morning.” 


December 31, 19388 


REAL NEED FOR a depression in one 
spot is seen by H. H. Heimann, manager 
of the National Association of Credit 
Men, who says: “what the nation really 
needs in 1939 is reasonable prosperity in 
all of its territory except one part. There 
is a real need for a depression in the city 
of Washington, D. C. By this I mean 
need of a reduction of the government 
payroll, a check to the government build- 
ing expansion program and a bar to the 
concentration of power in Washington. 
It is not expected that this will take place 
at once but 1939 may see the rate of 
growth of bureaucracy considerably re- 
tarded. This, in itself, would be a hope- 


ful sign.” 


What Do You Think About It? 


A CHICAGO NEWSPAPER columnist recently mentioned having observed 
this sign on a local movie house, announcing the current attraction: “Rats of the 
Underworld . . . Free Toys to the Kiddies.” Amusing, isn’t it? But not so funny, 
by far, were the headlines across front page of same issue of the newspaper: 
“Police Seize Four Boy Bandit Gangs—13 Young Criminals, 16 to 22, In Cus- 
tody, Solving More Than 150 Robberies and Hold-ups.” Is there any relation 
between movies of a certain type and juvenile crime? Somehow, there comes to 
mind Pope’s familiar line: “Just as the twig is bent, the tree’s inclined.” Let’s 
back up all such movements as Boys Clubs, Scouts, Four-H and Boy Builders 
Clubs, and others aiming to counteract the evil influences that are ruining so many 
young lives before they are well begun. 
* * & & 

THE PRE-CHRISTMAS sermon “What’s The News?” printed in last issue of 
the AMERICAN LUMBERMAN seems to have struck a responsive chord. . Writes 
George Rehder, of Sanderson-Harold Co. (Ltd.), Paris, Canada: “I think more 
articles along this line would solve most, if not all, the difficulties facing the lum- 
ber and every other business. Have the business men and their salesmen think 
and use more of this Good News in their approach to customers and things would 
be a lot sweeter; and bickering and strife would, to a large extent, vanish. We 
wish you the Season’s Greetings, because of this Good News.” 


** * * 

Out IN THE SAWMILL town of Valsetz, Ore., two clever kids publish, for 

fun and profit, a little mimeographed newspaper. They are: Dorothy Anne Hob- 

son, age 11, editor; and Franklin Thomas, age 9, assistant editor. The Christmas 

issue, embellished with a jolly cut of Santa Claus, radiates holiday cheer. For 

instance, this editorial paragraph: “We think if Hitler would get married and 

have a little boy and little girl he would not be so cruel, because he would have 

to read stories to them and. buy them skates, and go down in the woods and get 

a tree to trim for Christmas. And come home with packages under his arm. We 

feel sorry for him this month, but next month we will be mad at him again.” Also,- 
at risk at boosting a competitor in the publishing field, we quote this advertise- 

ment: “Don’t forget Cobbs & Mitchell lumber when you build your new house 

next month. Build a nice smooth little house with Cobbs & Mitchell nice smooth 

lumber.” That ties right in-with the American Lumberman slogan for 1939, shown’ 
on front page of this issue: “1939—-NOW Let’s BUILD!” 























s * @ « 

A LITTLE RED TAG affixed to a Christmas tree purchased by a member of 
the AMERICAN LUMBERMAN staff carried the following interesting note: “This 
tree brings a Christmas message from the great outdoors. Its cutting was not 
destructive but gave needed room for neighboring trees to grow faster and better.” 
The reverse side of the tab contained this recommendation: “Keep in a cool place 
with the butt of the tree in water to which sugar has been added.” The friendly 
gesture of the company in Tacoma, Wash., which shipped trees bearing the tag 
likely made an impression upon thousands of buyers. There is little doubt but 
that the erroneous opinion held by many persons that evergreen forests are ° 
attacked without thought or care for the future was changed by the above message. 


It was a little thing for the company which cut the trees to do, but large in its 
import to the lumber industry and to Christmas tree buyers. 
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Looking Ahead to a Better Year With 
Confidence and Optimism 


ITH THE passing of the old year 
and the beginning of a new one, 
some psychological urge bids us 

pause in our helter-skelter race to eter- 
nity, and take account of the things within 
us, and the things that surround us and 
direct much of our activity. The coming 
of the new year is a time for universal 
stock taking—physical, economic, social, 
moral and spiritual. Where are we? 
What have we got? How far have we 
come in the past year? Where can we 
hope to be at the end of the new twelve 
month span that opens before us? These 
and kindred questions are in the fore- 
front with regard to ourselves and our 
business as we approach the psychic 
frontier that is the beginning of 1939. 
What of the lumber and building ma- 
terial industry? Looking back over 1938 
it may be said tersely that the industry 
has “gone along.” It was not a very 
good year; it was not a very bad one. 
Human ingenuity produced a fair amount 
of new products and processes for home 
building ; improvement in the quality of 
older materials progressed normally. 
Many new homes were built, but there 
could and perhaps should have been more. 
Profit has not been large, but there was 
profit. Most everybody made a little 
money—not enough, but then we seldom 
do make enough to satisfy. Business vol- 








LOOKING AHEAD 


ume was not what it was in 1928, but 
most of us are slowly becoming recon- 
ciled to the possibility that we may never 
see such volume again. All in all, 1938 
was not so bad. 

What of 1939? We asked that ques- 
tion to a number of manufacturers, parts 


of whose replies are presented in this, 


issue under the caption “Looking Ahead.” 
A great majority of them are optimistic 
—moderately optimistic. They are confi- 
dent that 1939 will be a better year than 
its predecessor—not a lot better, but still 
—better. Unbounded optimism is tem- 
pered by the unexpected disappointments 
that arose in 1938, and by many unpre- 
dictable and untried factors. Taking 
into consideration some known difficulties 
that lie ahead, and allowing for some pos- 
sible unpleasant surprises, there is still 
confidence and optimism. 

This very feeling is worth more than 
all the statistics that can be compiled, 
for statistics, after all, are largely the 
products of how men feel, and how they 
conduct themselves as a result of that 
feeling . 

“Looking Ahead” in this issue of the 
AMERICAN LUMBERMAN is the cross-sec- 
tion feeling of the lumber and building 
material industry—the feeling that will 
write the statistics of the industry twelve 
months hence. 








Southern Pine Association, New Orleans, La. 


“The Southern pine industry, if-it can:surmount problems imposed by the 
wage-hour law, should find 19389-a year, of opportunity, and its 1939 record 
should excel -that of 1988, provided industry and trade generally are able to 
expand and profit from their operations. Beyond this, no one can predict 
the future for any industry. All must advance or the laggards will hinder 
the progress of the others. So far, with reservations, the outlook is bright, and 
the most conservative authorities seem willing to predict results of 10 to 20 


percent above 1938.” 


H. C. Bercxes, Secretary-Manager. 
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LOOKING AHEAD 


Camp Manufacturing Co., Franklin, Va. 


“It will probably surprise you, as I think you and quite a 
few of my other friends regard me as a perpetual pessimist, 
but I am really very bullish regarding the building business 
for 1939. I believe that not only will building develop to a 
total volume over anything we have seen in a long time, but I 
also feel that a large volume of lumber will be used in indus- 
trial business during the 12 months to come. Inasmuch as a 
large percentage of our production goes into different uses 
for industrial purposes, I think the activity that I look for in 
industrials generally will help us just as much as the increase 
in building activity.” 

J. L. Camp, Jr., President. 





Caddo River Lumber Co., Kansas City, Mo. 


“I am rather inclined to feel that the thing for all of us to 
do, and that includes the retailers as well as the manufactur- 
ers, is to decide that the business we have had in the last sev- 
* eral years is perhaps normal, adjust ourselves to this new 
basis, and stop worrying about when it is going to get back 
to the 1929 basis. I think it would be well for all of us to 
buckle down and take advantage of the opportunities that are 
staring us in the face.” 

C. C. Smiru, General Sales Manager. 





Plunkett-W ebster Lumber Co., Inc., New Rochelle, N. Y. 


“Building permits, FHA loan applications and the opinion 
of most architects and retail lumber dealers with whom I am 
in contact, would indicate that the building industry of 1939 
should be much more prosperous than during the year just 
closing. Leaders of allied industries are all evidently opti- 
mistic, and it does not seem to me to be unreasonable to ex- 
pect a 10 to 20 percent improvement over 1938. Bearing in 
mind the extraordinary optimism which prevailed a year ago, 
and the disappointments which followed, it is difficult to be 
sanguine as to 1939 prospects, but it does seem very probable 
that we can plan on a substantial increase.” 

E. R. Piunxett. 


Southern Lumber Co., Warren, Ark. 


“Bountiful crops, plus Government subsidies, give the farm- 
ers sufficient income to justify. the belief that the demand for 
lumber will be reasonably good in rural sections. The Gov- 
ernment armament program insures activity in many indus- 
trial sections. No doubt the Government will continue some 
kind of public works program, and furthermore, if it gives 
the railroads some worthwhile relief, it will mean further de- 
mand for raw materials, especially lumber and steel. Lumber 
stocks are reduced, and the mills can confidently expect much 
better prices for common lumber during the next few months 
than they have been able to secure for the past 20 months. 
The entire building industry seems justified in expecting a 
gradual improvement in business.” 


Z. K. Tuomas, Manager. 


Yawkey-Alexander Lumber Co., Schofield, Wis. 


“The building outlook is especially good for next year. It 
will not be good, however, unless certain conditions which 
have existed for the past few years have been materially 
changed. If Congress by this time is earnestly and sincerely 
convinced that you need successful business operations, and 
therefore, large employment before you can make progress, 
and show this by their actions, it will help materially. The 
second danger—and here again Congress is in position to act 
—is the allowing of a racket developing in this country. I am 
firmly convinced that the labor movement under proper leader- 
ship and responsibility is a good one, but what has happened 
during the past few years, and particularly in the building 








industry, is that when it looked like there might be some 
business, it was stopped by foolish demands. The cost had to 
be paid by the home builder, and he simply folded up and 
said he would wait another year. The need and desire for 
homes in this country is almost unlimited, but people will post- 
pone building them rather than be subjected to demands which 
are unreasonable.” 


Harotp C. Corns, Manager. 





Hughes Brothers, Ponderosa, N. Mex. 


“The building business in 1939 will reach the same stale- 
mate it did in 1938 unless one contributing factor is altered. 
It is clear that the manufacturer, especially in recent times, 
has compromised on the one hand with demands for higher 
wages, and on the other hand has reduced prices to compete 
with the trade. Even the retailer has evinced some flexibility 
to see the building game forge ahead. It now seems time for 
the building trades to do something. It is not our wish to see 
respect for or the prestige of these time-honored crafts un- 
done. The thought is that if they could reduce their charges 
enough it would be the ultimate factor in putting over the 
housing boom so long anticipated. The great increase in num- 
ber of houses built would more than make up any difference 
in wages for the carpenter or other skilled laborer, as under 
the present high scale he is employed only a small part of the 
time.” Jor Huaues. 





Harbor Plywood Corp., Hoquiam, Wash. 
“Better than 1938.” 
E. W. Danrets, Vice President. 





Griffith Lumber Co., Inc., Huntington, W. Va. 


“T have no idea what the outlook really is. Economists 
tell us that business is good right now, but somehow we Appa- 
lachian lumbermen have not found this to be true. We have 
heard manufacturers of other materials say that as far as they 
are concerned it is not true. It may be that these economists 
are speaking primarily for the merchants of the country, and 
that a great deal of the goods which the merchants are selling 
is coming from foreign manufacturers. Business may be much 
better generally in 1939, according to economic indices which 
will be issued from time to time by those who profess to be 
able to predict the future, but the lumber business will con- 
tinue mediocre.” 


Lutuer O. GrirritH, President. 





T. R. Miller Mill Co., Brewton, Ala. 


“With the low cost housing being developed, and the hous- 
ing shortage in the country, there should be for the next six 
months at least a very active market for lumber and other 
building materials. If Congress will find some plan whereby 
the railroads can be re-financed and put on a firmer founda- 
tion, there should be tremendous requirements for building 
materials of all kinds. If industry and Government can get 
together on a plan whereby they can work in co-operation and 
eliminate the antagonism that now exists, this country should 
go ahead in a big way. Indications point to considerable ac- 
tivity in the lumber market after the first of 1939.” 

W. T. Neat, President. 





J. W. Wells Lumber Co., Menominee, Mich. 


“As far as the maple flooring industry is concerned, and 
that is about all we are interested in at the present time, if 
one-half the business develops that is apparent now, it is 
going to take a whole lot of maple flooring to supply our trade, 
and we should have a pretty fair year.” 

A. C. Wes, President. 


December 31, 1938 
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Answers for Every Sales Question 
: That Confronts Retailer 


“4 Retail lumber and building material dealers all over the country during the next three months 


will be attending their State and regional conventions. More and more are dealers realizing that 
their annual conventions, instead of merely offering opportunities to meet friends and acquaint- 
ances and have a good time, are developing into business clinics, where ideas are exchanged, 
merchandising methods discussed, and there is brought out information that is of great value 
le- to every thoughtful lumber and building material merchant. Practically every dealer con- 
vention this season will feature presentations of the plans and program of the Retail Merchan- 


an dising Institute. As dealers are preparing to attend these meetings they are thinking, no doubt, 


ste of their individual problems and of many questions—about better selling to contractors, city 
ity and farm home owners, men and women prospects etc. they would like to have answered. These 
for questions are quite likely to include, among numerous others, the following: 


cs Merchandising Institute Answers All Questions 
= | Do You Know 9 Do You Know 


a—the fundamentals of good selling applicable to all e—how to win the final oral agreement with no sug- 


sts 


ive 





classes of prospects, and so simple that they can be 
used by anyone? 


The answers are in section 


b—the importance of discovering a prospect’s view- 
point—the principal buying motives of all classes of 
prospects—and how to use those motives in develop- 
ing a sale? 

The answers are in section 


gestion of high-pressure—when and how in the nego- 
tiations to prepare simple, understandable written 
agreements with consumers and contractors—the im- 
portance of follow-up and how to use it? 


The answers are in section 
f—how to avoid argument with a prospect—turn his 


objections into sales advantages—how to handle argu- 
mentative, prejudiced, close, silent and other types of 





ey ont 
she . ;, ‘ eats buyer—how to keep deals away from competition? 6 
c—how to appeal to the prospect’s buying motives . . 
: without letting him know that you are doing it—how The anewers are in section 
to make the prospect understand his own needs be- ne. : 
“ fore you make suggestions—the reason for making the g—how to incsssee busines thromgn persuael rete 
ic onveneiiien anus te ane tionships, build steady business with service, capital- 
be : , ; ize special opportunities, make your yard “building 
n- The answers are in section headquarters?” 
The answers are in section 7 
d—how to lead the prospect into making his own de- 
cisions—how to make him feel that your financing h—how to establish and maintain a steady flow of 
suggestions are a helpful service—how to pick the live leads from all sources—how to follow leads, cre- 
~_ right time to discuss products—how to use displays ate new business, sell the idea of home ownership and 
six and other visual aids? home improvements? 
er The answers are in section A The answers are in section 8 
by 
la- t 
ng 
zet ) * 
nd 
ild 2 co ; ‘ . . 
nc- Representatives of the Merchandising Institute will appear at all the conventions to discuss 
these questions and many others with the dealers, and explain the new course of study devised 
by retail dealers and research experts for retail dealers—designed to furnish practical, work- 
able sales training presented in simple, understandable terms—available to lumber and building 
4 material dealers at a cost within the reach of everyone. See these representatives, hear them, 
"t get the answers to some of your questions, enroll in the course that answers every sales ques- 


is tion that confronts you. : 
de, And it will be just as helpful for sales representatives of lumber manufacturers to avail 
themselves of the opportunity offered through the Institute course, to learn more about the 
dealer problems and perfect themselves in the science of selling. 
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THE OUTWARD, PLYWOOD SYMBOL 
OF AN INWARD CHANGE 


Tacoma, WasuH., Dec. 24.—Following a year 
of greatest activity, the Douglas Fir Plywood 
Association, of this city, is entering the new 
year with a program of expansion which not 
only includes an increased staff but carries with 
it, and because of it, entirely new offices. 

The new offices have been specially arranged 
and finished for the association, and, needless to 
say, all wall surfaces are Douglas fir plywood. 
There is nothing bizarre or striking in the ef- 
fects obtained. Rather there is the pleasing, 
and, one might say, soothing effect of lighter 
shades and harmonizing tones that lend them- 
selves particularly to the modern note of in- 
terior design. 

These offices present a practical exhibit of 
what may be done with plywood finishing. In 
the entrance hall or reception room the use of a 
simple grooving machine gives the effect of 





Office of N. S. Perkins, manager of engineering 
department. The panels were installed vertically 
and the moulding and plywood trim were bleached, 
then given a coat of green oil paint, thinned with 
turpentine, finally being covered with two coats of 
clear, dull varnish. The trim, also of fir plywood, 
after bleaching was given lacquer and varnish 
coats to produce the desired effect 


planks with “V” joints. Here, as in most of 
the rooms, the plywood was bleached to take 
away the brown tints of the summer wood. 
Throughout the offices a very clever moulding 
has been used for corners, around openings or 
wherever plywood edges are exposed. In one 





This office in the new suite of the Douglas Fir 
Plywood Association shows an interesting wall treat- 
ment. The panels were installed horizontally. Then 
they were finished by bleaching, followed by one 
coat of shellac mixed with powdered white lead. 
They were given two coats of dull varnish mixed 
with white lead to reduce the yellow cast which 
would result if the varnish alone were applied. The 
wood trim and wood moulding were bleached, 
sanded smooth, and given one coat of clear shellac. 
The antique color of the trim was produced by one 
coat of glazing liquid applied with a brush, and 
then rubbed with rags to the desired color. A final 
coat of varnish finished the job 


office, chromium plated metal mouldings were 
used. 

Early in 1938, W. E. Difford came to the 
association as its managing director. He 
brought with him a wealth of selling experience, 
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Close up of the plywood slab doors, showing the 
name plates which were cut out of !/g-inch plywood. 
Another office, not shown, was attractively papered, 
illustrating another possibility for plywood interior. 
In this case, the walls were first blank stocked with 
¥%,-pound felt, and then the paper was hung in 
accordance with usual practice. The wood trim in 
this room was not bleached, and plywood was 
finished natural with one coat of clear shellac, and 
two coats of dull varnish 


and such an abundance of well directed energy 
that expansion of the plywood marketing pro- 
gram was inevitable. The new offices are just 
the outward and visible sign of the progressive 
strides the plywood industry is making. 





Sound Deadening Material Used 
in Exhibit Building 


New York City, Dec. 27.—Application of 
acoustical materials to the Perisphere at the 
New York World’s Fair has been started. The 
interior of the huge sphere, 200 ft. in diameter, 
is being covered with Absorbex, a_ special 
acoustical material, incombustible, moisture 
proof and sound absorbent, used where acous- 
tical correction is needed. A product of the 
Celotex Corp., it is being sold by dealers for 
use in offices, public buildings and other places. 
Acoustical treatment with Absorbex, to absorb 
sound, is made necessary by the exhibit, “The 
World of Tomorrow,” which will be housed in 
the gigantic globe. 











LOOKING AHEAD 





Roy O. Martin Lumber Co., Alexandria, La. 


“We think the outlook for 1939 depends upon whether or 
not there are going to be sifficient conservatives in the new 
Congress convening in February to curb radicalism. If the 
Administration’s criticism of business can be eliminated; if 
the Government will extend a helpful hand toward business; 
if a reasonable degree of co-operation is extended business 
men, then we will see definite improvement. Before people 
invest new money in plants, additions or alterations, they 
want to know that such investments will be safe. Business 
men are anxious to do all they can to bring about improved 
industrial and economic conditions, and all they need is a 
reasonable amount of assurance. We think general business 
will be much improved in 1939, but it is up to the lumber- 
men now to get their portion of this increased business, and 
to get their benefits by holding their lumber for better prices, 
both on hardwood and pine. The present selling prices do not 
permit a profit for lumbermen. They cannot go forward, pay 


the present wages and work on curtailed production unless 
they get an increase in the price of their product. We believe 
the opportunity will present itself in 1939 for lumbermen 
to make a profit.” 

Roy O. Martin, President. 





Brooks-Scanlon Corp., Foley, Fla. 


“T believe that the yellow pine business for at least the 
first six months of 1939 should be exceptionally good. Stocks 
at the mills are below normal inventory, and there is less pro- 
duction now than we have had as we approached similar stages 
in the past. Timber inquiries are on the increase, railroad 
car building seems to be coming to life, and export markets 
seem to be opening again after a year of inactivity. The only 
cloud on this bright outlook is the war factor which has en- 
tered the picture. All in all I feel that 1939 should be a sat- 
isfactory year for us.” 

Jor Forry, Assistant to the President. 
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Western Pine Is “Going to The Fair” 
With Fine Small Home Exhibit 


PorTLAND, OreE., Dec. 24.—In order to dem- 
onstrate the inherent qualities of the western 
pines in house construction, to the thousands of 
visitors that will be in attendance at the Golden 
Gate International Exposition in San Francisco 
next year, there is being constructed on Treas- 
ure Island for the Western Pine Association, a 
beautiful little 5-room home which will cer- 
tainly hold the spotlight of interest for home 
lovers during the Exposition. This attractive 


The lumber and architectural woodwork 
throughout the Western Pine Home are of 
Idaho white pine, ponderosa pine and sugar 
pine. Wide bevel siding, shutters, doors of 
varying Colonial styles, paneling—both clear 
and knotty, and special case work are some of 
the items that will be exhibited in finished form 
in harmonious colors. To the thousands of 


Exposition visitors who see it next year, this 
attractive, entirely-pine home will serve as a 





Completed Western Pine Home has as its background the buildings of the Golden Gate International 
Exposition, to the right being seen the Tower of the Sun 


Cape Cod Colonial house with pure white sid- 
ing and blue shutters will be known as the 
“Western Pine Home.” It occupies an area 
65x125 feet adjoining the large Homes and 
Gardens Building, and is near the huge Pan- 
American clipper hangar at the south end of 
ihe exposition grounds. Several full-size dem- 
onstration homes are expected to be built 
nearby, but the Western Pine Home is the first 
one that is practically complete. 

In effect, the Western Pine Home brings the 
popular Cape Cod home of traditional New 
England architecture to the shores of the 
Golden Gate, where it is built entirely of the 
western pines produced in the eleven States 
west of the Rockies. The design is the work 
of the well known Boston architect, Royal 
Barry Wills, who was one of a group of na- 
tionally-known architects that prepared the 
traditional and modern house designs for the 
Sept. 26 issue of LIFE magazine. The West- 
ern Pine Home is in the $5,000-$6,000 price 
bracket. 


practical demonstration of the beauty and com- 
fort that can be incorporated at moderate cost 
into a small frame home adapted to modern 
needs. All foundation timbers, as well as sash, 
frames and screens, were treated at low cost 
with Permatol; diagonal sheathing was used to 
give added rigidity to the structure; Certigrade 
red cedar shingles were used on the roof; and 
such important items as sheet lead flashings and 
white lead paint were provided to insure a first 
class job. 

Motion pictures have been taken of every 
stage of the construction. It is expected that 
this film, entitled “Building a Home with West- 
ern Pines,” will be released early in the new 
year. It is the third talking picture that has 
been made for the Western. Pine Association. 

The home will be completely furnished by 
the John Breuner Co., of Oakland, Calif., and 
the furniture will include some knotty pine bed- 
room pieces. Eighteenth Century mahogany 
furniture will be used in the living and dining 
rooms. The landscaping will be simple, yet at- 


tractive, and will include a wide area of lawn 
with garden furniture made of western pines. 

Every effort has been made to make the West- 
ern Pine Home on Treasure Island one of 
simplicity and beauty, both inside and out, and 
well within the means of families of average in- 
come. When the Exposition opens its gates next 
Feb. 18, the Western Pine Home will be com- 
plete in every detail from the pine-carved wel- 
come sign in front to the paneled garage in the 
rear, C. E. L. Measure, of the promotion staff, 
will be in charge of the exhibit. 


Construction Outline for Western Pine Home 
Golden Gate International Exposition, 
San Francisco 
Structure — Exterior Walls— Sugar pine 
wide bevel siding; framing—ponderosa pine; 
diagonal sheathing—Idaho white pine, pon- 

derosa pine, sugar pine. 


Roof—Construction—Ponderosa pine raft- 
ers; .roofboards of western pines; flash- 
ings — sheet lead; shingles —Certigrade red 
cedar. 

Windows — Spring balanced, pre-fit sash, 
frames and screens—ponderosa pine. F 

Doors—Ponderosa pine and sugar pine.” 


Floors — Ponerosa pine except in bunk 
room, which is larch. 


W ood work —  Trim—TIdaho white pine, 
ponderosa pine, sugar pine; kitchen cabinets 
—ponderosa pine and drainboard of sugar 
pine; mantel and corner china closets—Idaho 
white pine; wainscoting in living room—clear 
Idaho white pine; wainscoting and ‘paneling 
of staircase—knotty Idaho white ping; panel- 
ing of bunk room—ponderosa pine. 


Plastering—Other walls and ceilings plas- 
tered, except Nu-Wood Art Tile on bunk room 
ceiling. 

Painting—White lead paint on exterior and 
interior walls and woodwork, except front 
bedroom, which has papered walls. 


Hardware—Stanley H & L hinges. 


Lighting Fixtures—Lightolier Co. and flush 
lights by Pryne. 


Picket Fence—Idaho white pine pickets. 


Garage—Lined with knotty ponderosa pine 
paneling, laid horizontally. 


Lawn Furniture—Ponderosa pine. 





Buys 10,000 Acres of Timber 


E.uicortvit_e, N. Y., Dec. 28.—Purchase of 
10,000 acres of standing timber in McKean 
County, Pennsylvania has been announced by 
Michael Murphy, president of a large concern 
manufacturing shoe last blocks and bowling 
pins. About 13,000,000 feet of hard maple was 
included. The Armstrong Forest Co., of John- 
sonburg, Pa., was the former owner. 





Left—Diagonal sheathing, of No. 3 boards, is one of good construction practices followed in this Western Pine Home 


Right—Movies are being made here, 
as they have been of every stage of construction, for use in a film entitled “Building a Home with Western Pines." 
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A “Dirty Trick”--But It Brought In the Cash 


[A True Story Told American Lumberman By Rex Bonser, H. H. Troup & Co., Kankakee, Ill.] 
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A certain individual of the telephone and the following “Yes.” would find out.” 
“non-Aryan” type and his son conversation ensued : “Well, I need about two “No, we couldn’t carry an sand 
Dave ran a junk yard. They “Number please.” tons.” account that long. That’s too were 
also handled coal. The son “Main 4 “Fine, Cats fine! When do long. ae > 
Dave, like most of the above “B-r-r-r! : you want it! _ “I guess you re vig. That each 
hitieiil tua ted eniieal Hello. ns That all depends, Dave. is pretty long isn’t it! ters 
_ IPE, q “Hello, is this the Goldberg You see, I can’t pay for it “Yeah.” the 1 
several pieces of property. [ron & Coal Co?” right now.” “Well now, Dave. I happen the | 
Naturally these properties “Te.” ‘When can you pay for it?” to work up here at the Build- of be 
needed repairs occasionally. “Let me talk to Dave.” “How about getting it now rite Lumber Co., and you have supp 
Dave had bought a small bill “This is Dave talking.” and paying for it next Aug- had an account here of $16 for eight 
of materials from us to fix up “Dave, this is Rodger Burns ust?” (About eight months just about eight months, and 30-ir 
one of these places, and the _ talking.” hence. ) it is not paid yet. I just Aug. 
bill had run for several “Who?” “Oh, we couldn’t do that. thought I would like to buy five 
months, eight to be exact. in Burns, 287 North pre people buy ep _ some coal on the same kind of Th 
; Myrtle Avenue.” and pay for it now, and we de-__ terms.” Ive 
hi ae ne gona “I guess I don’t know you.” liver it next fall. No, we “Oh, I guess I must have Islar 
ee eee oe “Well, anyway, I need some _ couldn’t do that.” forgotten about that bill. I'll city 
count we were not received ¢o3], What is your best lump “Well, I didn’t know _ send you a check right away.” othe: 
very graciously, neither would coal worth ?” whether you could or not. I Believe it or not, the man’s 
we get any money. Finally, “8.25 a ton.” just thought I would ask. I wife came in very meekly the ( 
one day, a happy thought “Is that delivered and put in know it doesn’t make good following day and paid the bill 
struck me. I picked up the the bin?” sense, but I just thought I in full. 
O 
‘ the : 
New Live Stock Sales Barn sie 
T, , T, , »,' eater Opened for Business busi 
a JANESVILLE, Wis., Dec. 26.—When a 
the Janesville Live Stock Commission ens 
Co. held its opening sale on Nov. 19, aan 
The cut shows a display of roofing and siding constructed inside the S. S. Solie, secretary-treasurer of the So- A 
fence surrounding the yard of the Edwin Taylor Co., Hartford, Conn. lie Lumber Co., had a very personal pride lien. 
Many of the most popular designs of composition and asbestos roofing in the splendid new barn where the event busi 
idi i i . was held. The new building, measuring r 
and siding are included. Wood shingles for both roof and sidewalls are 74x250 feet, cost $18,000, and of that with 
displayed, in both single and double course. The display has been used cmemet Gee Sele Lanier Co, sold aa 
for about two years. Commenting on the effectiveness of the display, $9,767.44 worth of materials! tick 


Morgan N. Taylor said: “It visualizes the materials performing the service Going into the structure from the lum- paar 


ber yard were 175,000 feet of lumber, of 





ce oS which included No. 2 grade and trade The 
* san marked yellow pine from Crossett Lum- ts 
ber Co., Weyerhaeuser end-matched fir A 
drop siding for the exterior, and No. 2 ed 
Wisconsin hemlock from Edward Hines ets 
Lumber Co. for roof boards. The one- the 
story part of the barn is roofed with 180 else 
squares of 5/2 No. 1 wood shingles, and + 
40 squares of 3/1 Mastab asphalt shin- lect, 





gles manufactured by the Barber Asphalt 
Corp. were applied to the roof of the two- bin 
story section. The 236 windows and 
frames and 18 doors are Curtis. 

The front part of the barn contains the 
auction ring, which seats about 1,000 per- 
sons, a restaurant, and the offices of the 
live stock company. This section of the 
building is finished with 8,000 feet of 
one-half inch insulation board. Five thou- 


for which they were designed, and gives the customer a much better idea 
of what they are than any amount of talk or any pictures we could use. 
We have been able to account for a number of roofing and siding sales 
that were made solely from the display. It has repaid many times over 
the expense of constructing and maintaining it.” 


—_ Ff Oo 
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The new cattle barn at Janesville, Wis., which brought a good sale of construction ma- 
terials to the Solie Lumber Co. 


sand feet of quarter-inch fir wallboard 
were used elsewhere in the barn. 

There are two rows of 50 stanchions 
each in the barn, and the stalls and gut- 
ters are cement, requiring 600 barrels’ of 
the material. The floor in the front of 
the building is also cement. In the way 
of barn hardware, the Solie Lumber Co. 
supplied 102 feet of sliding door track, 
eighteen pairs of door hangers, and three 
30-inch ventilators. The barn was started 
Aug. 12 and gave work to over twenty- 
five tradesmen during construction. 

The parent company of the Janesville 
Live Stock Commission Co. is at Grand 
Island, Neb. Besides the plant in that 
city and the one here, there are nine 
others scattered over the country. 





Cash Discount as Spur to 


Collections 


One of the most difficult problems for 
the small lumber dealer is making collec- 
tions when they become due. The larger 
business house has the weight of size and 
prestige behind it to aid in getting pay- 
ments on time, while the smaller mer- 
chant must all too often wait for his 
money. 

A very effective remedy for this prob- 
lem, worked out by a Southern “small 
business man,” is to enter on the books 
with each credit sale a “carrying charge” 
of a certain percentage of the sale. 

At the time the sale is made, the sales 
ticket is rubber-stamped (both duplicate 
and original) : “Will allow cash discount 
of... if paid within 30 days from date.” 
The amount, not percentage, of discount 
is written in on the ticket. 

A “discount,” even if no more than 25 
or 40 cents, written into this space will 
bring rich and poor alike around within 
the specified period better than anything 
else the store has ever tried. In prac- 
tice, the “carrying charge” is seldom col- 
lected, but it is there if needed. 


a 


Systematic Follow-up of 
Prospects Pays 


Fort WortH, Tex., Dec. 24.—“Let 
your prospects know what you have to 
offer. Keep your name before them so 
when they are ready to build new or im- 






“7 LUMBER 






_201-9W. VICKERY BLVD Phane 21147 


One of eight Sloan signs along highways 
leading into Fort Worth 





Front of the 200 by 
275 foot Sloan build- 
ing and yard plant 
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prove old homes they will remember your 
name. Tell your prospects just how your 
materials and services will benefit them, 
and tell them often.” 

This is the advice of A. B. Sammons, 
vice-president and manager of the Sloan 
Lumber Co., Fort Worth, Tex., one of 
the largest and busiest retail lumber and 
building material concerns in the city. It 
is not merely luck that keeps Sloan’s nine 
trucks plying between its yard and busi- 
ness and residential sections. 

The Sloan company uses newspapers 
and radio to some extent, but finds direct 
mail most effective. The company co- 
operates and keeps in touch with all sub- 
division promoters. It secures the names 
of all who buy lots, and keeps them on 
the mailing list, even if the lot owners 
don’t intend to build for a year or so. 
Also a list is kept of the better-class 
homes that are in need of improvement 
and repairs. The company employs eight 
salesmen to canvass prospects, thus help- 
ing to keep the list selective, covering 
only the live prospects. 

Direct mail consists chiefly of attractive 
booklets—one for home owners, well il- 
lustrated, suggesting various improve- 
ments, inside and out; the other, also well 
illustrated, is mailed to prospective build- 
ers of new homes. These carry a variety 
of plans and suggestions. Then there are 
seasonal booklets, carrying information 
about repainting, decorating and other- 
wise making homes more attractive and 
comfortable. 

There is a definite tie-up between the 
salesmen and the direct mail. The book- 
lets pave the way for the salesmen. On 
the other hand, the salesmen are always 
on the look-out for new prospects to add 
to the list. 

The sales staff is unusual in its size, 
for Sloan’s employs eight men to canvass 
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Roach & Musser, Muscatine, Iowa 
“Practically every report we can get from all sections of 
the country east of the Rocky Mountains indicates that resi- 
dential building in 1939 is going to be substantially larger 
than in 1988; consequently, we are anticipating a very satis- 


factory volume in 1939.” 


LOOKING AHEAD 


Jackson & Tindle, Inc., Grand Rapids, Mich. 


“To me the outlook is quite favorable. 
improvement in building in 1939, especially in the building 
of homes, as there is unquestionably a real shortage. Financing 
is on a favorable basis, and there is plenty of money avail- 


I predict a real 


able. The cost of building materials is reasonable.” 


A. R. Tipton, President. 


Zeno Netson, Vice President. 
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prospects. With its efficient delivery sys- 
tem it is able to serve as soon as the cus- 
tomer is ready. 

Sloan’s stock is very complete—a fact 
which has brought many customers. No 
man building or remodeling his home 
ever has the annoyance of being told the 
concern is out of some needed materials. 

Supplementing completeness of stock is 
completeness of service. The company em- 
ploys several specialists in their lines— 
among them an architect, a building hard- 
ware man, a roofing expert and a paint 
man. With these men as a sort of an ad- 
visory committee, Sloan’s is able to land 
many orders ordinarily impossible to get. 
A recent example is Fort Worth’s new 
city hall. Sloan’s made a successful and 
profitable bid on builders hardware and 
landed the order. 





LIFE INSURANCE companies, savings banks, 
and fiduciary institutions hold 56 percent of the 
outstanding railroad bonds. 
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Protecting a Credit Sale by 
Getting Order on Wages 


Some time ago, in discussing collec- 
tions, this hitherto unpublished letter was 
contributed by A. P. Rock, treasurer 
Little Chute (Wis.) Lumber & Fuel Co. 
We pass the idea along as one that could 
be similarly used by other dealers. Said 
Mr. Rock: 

“We are located in a town whose work- 
ers are mostly employed in paper mills in 
this and adjoining towns. Many times 
strangers come in and ask for credit of 
a ton or two of coal. They tell us they 
are employed in the paper mills and will 
surely pay for the coal the following pay 
day. 

“Many of these accounts would be gilt- 
edged, but a large percentage are not, 
and we don’t like to turn down an order 
that might lead to much future business. 
So we tell these customers that if they 


How Lumber Shed Was Made An 
Effective Fire Stop 


How the wooden shed of the Harrison- 
Robinson Lumber Co., Hardin, Mo., was 
used as a fire stop to such excellent advan- 
tage that the whole east end of the town 
was saved because of it, was told recently 
to an AMERICAN LUMBERMAN represen- 
tative by Frank Robinson. 

Early one morning the inhabitants of 
Hardin, a small town in northern Mis- 
souri, were awakened by fire alarms. A 
furniture store in the heart of the busi- 





ness section was ablaze. 
rapidly to the seven two-story brick build- 


The fire spread 


ings on that side of the street. A west 
wind carried the flames across the wide 
avenue, and in a matter of minutes seven 
similar buildings, including the office and 
display rooms of the Harrison-Robinson 
Lumber Co., were doomed. Across the 
alley, behind this second. battery of store 
buildings, is the Harrison-Robinson lum- 
ber shed. If the shed caught, nothing 
could save the entire east end of town 
from destruction. 

Quick action on the part of the lum- 


bermen and others checked the-fire. In 
the rear of the display room across the 
alley was stored galvanized, corrguated 
metal sheets. Ladders were produced, 
and 2x10 planks were nailed to the face 
of the shed to serve as nailing strips. The 
metal sheets were then spiked to the 
2x10’s to form an improvised fire wall, 
and the sheets were returned 10 or 15 
feet back on the roof. Hose lines and 
bucket brigades were brought into play 





Exposed face of the 
Harrison-Robinson 
shed, unscathed by 
fire, though standing 
poles just across ‘the 
alley were burned al- 
most to the ground 





to cool the metal, and the fire died at 
that point. 

The accompanying picture taken by the 
AMERICAN LUMBERMAN representative 
shows the paint on the exposed face of 
the shed undamaged. 

Mr. Robinson was reluctant to take 
any credit for the manner in which the 
shed had stopped the fire. ““We closed both 
doors of the shed to prevent a draft, and 
used the 2x10’s to form an air space be- 
tween the shed wall and the sheet metal, 
then kept water running over the roof 
and down the metal,” he said. 
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will sign an order on their wages we will 
deliver the coal and hold the order as se- 
curity. These orders are not used un- 
less the customer fails to keep his prom- 
ise. In several seasons we have not had 
to present a single one of these orders to 
an employer. 

“By the above method we have picked 
up considerable safe business from care- 
less people who would ordinarily let an 
account ride.” 


Lumber Yard Provides ''One 


Stop" Service 


The “One Stop Service” of the Temple 
Lumber Co., Houston, Tex., is becoming 
widely recognized as a practical and sim- 
plified service which enables prospective 
home builders to obtain all the necessary 
home building information in one stop, 
saving them both time and trouble. 

The “One Stop Service” was designed 
for the man who wants to build a good 
home and get his money’s worth, but 
doesn’t know the steps to take. 

Complete in every detail, “One Stop 
Service” includes FHA information and 
procedure, free plan books which illustrate 
the design and floor plans of 27 distinc- 
tively different homes, free advisory serv- 
ice and home building suggestions, a list 
of contractors who gladly guide the inex- 
perienced home builder into the right 
channels of better home building and other 
aids for the home building novice. 

Quick estimates regarding construction 
costs is made possible because of the 
varied stock of materials the company 
carries—roofing, tile, cement, brick, nails, 
tar paper, lime, shingles, shades, doors, 
screens and others. All lumber sold by 
the company is grade marked. 








Wage-Hour Standards Set for 
Women in Colorado 


Denver, CoLo., Dec. 27.—If women work in 
lumber and building supply stores or offices in 
Colorado, their standard retail work week shall 
be 48 hours. This is an order handed down by 
the Colorado Industrial Commission. The order 
applies also to minors, and sets up a schedule 
of minimum wages. 

Merchants hailed recognition of 48-hour 
week with satisfaction, inasmuch as, in the 
1939 legislature, they will be opposing a 
“model” State wage-hour law which sets out 
to extend principles of the National act to 
retailing and other intra-State business. 

The recent order fixed $14 as the minimum 
weekly wage in Denver, Colorado Springs, and 
Pueblo; set $13 as the minimum in all towns 
and cities between 5,000 and 30,000 population; 
recognized a minimum of $11 for communities 
under 5,000. The order further permits three 
peak weeks during the first six months of the 
calendar year, and four during the second six 
months, during which 56 hours will be allowed 
without penalty. Other than these exemptions, 
overtime will cost retailers time and a half. | 

The order was issued in pursuance of legis- 
lative provisions first passed in Colorado 17 
years ago. The Industrial Commission has 
given lengthy consideration to the retail order. 
George A. Flannigan, secretary of the Denver 
Retail Merchants Bureau, and manager of the 
Colorado Retailers Association, led retail forces 
in their efforts to present complete evidence 
before the Commission. 
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Gives Real “Homes” Service 


The Groves Lumber Co., 106 East 
Jefferson Avenue, Dallas, Tex., main- 
tains a separate department in its lum- 
ber establishment, housed in a wing by 
itself, devoted in its entirety to the small 
home. This was installed about a year 
ago, since which time the Groves com- 
pany has accounted for over a hundred 
small homes built in Dallas. Last fall it 


the Groves “catalog,” and the cost is 


available. 


To further acquaint the prospective 
builder with possibilities within the price 
range indicated the Groves company pre- 
pared a show window for its department, 
in which are shown, in paint, upon a sheet 
of composition board. used for back- 
ground, a number of the dwellings avail- 





The office of the Groves company's small homes department is in the section to the right 


had under contract a group of 35 homes 
to be built all at once. The department 
is under supervision of Homer Groves, 
company executive. 


Drawing plans for houses in this cate- 
gory—none topping $2,500—is the job of 
a full-time draftsman employed specifi- 
cally for that purpose. Plans have been 
prepared by him for 60 homes, represent- 
ing varied styles in architecture, mate- 
rials and floor design. From these stand- 
ards, deviations may be arranged readily. 

The prospective small home builder 
finds himself seated in a comfortable of- 
fice, with chairs and tables for complete 
comfort. On one table is a series of 
bound volumes. These contain scale 
drawings, in color, along with floor plans, 
for each of the “sample” homes available. 
The prospect outlines to Mr. Groves, or 
one of his aides, his ideas as to architec- 
tural style, floor arrangement etc., and 
the volume is brought out in which the 
nearest approach to his desires is con- 
tained. 


_ Home and building magazines are kept 
in the office, through which the prospect 
may thumb, seeking drawings of homes 
which may catch his fancy. In event such 
is the case, the house is “looked up” in 


able. On the window floor, directly in 
front of these sketches, are spread floor 
plans. 

“It certainly has solved the problem of 
architect’s costs for us,” says Mr. Groves. 
“It takes this field of work entirely out 
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This arrangement of benches and table, 

suggestive of a breakfast nook, is provided 

for customers studying the various homes 
built by the Groves company 


of the way in our other building depart- 
ments, and we are able to devote every 
attention to it. 

“When a home builder wants some- 
thing higher priced we are ready to take 
care of his needs equally well, through 
regular channels. He is sent to a regis- 
tered architect. Setting up this depart- 
ment has enabled us to give this field 
maximum service, to use every benefit 
accruing from the knowledge gained by 
experience, and make a profit.” 





Colored sketches of homes built by the Groves company, along with floor plans, make up 
the window display, one-half of which is shown here 











Thunder Lake Lumber Co., Rhinelander, Wis. 


“While all signs seem to be pointing to a very definite busi- 
ness improvement, and we cannot help but feel-more optimis- 
tic as against our feelings a year ago, we cannot, on the other 
hand, dispel the thought that practically all of the stimulus 
looked for is still of an artificial nature, and does not create 
a permanent improvement in conditions.” 

H. H. Burrs, Sales Manager. 


LOOKING AHEAD 








Arizona Lumber & Timber Co., Flagstaff, Ariz. 


“T think there is going to be a fair volume and I believe 
market conditions are going to strengthen somewhat, but I do 
not think it will continue throughout the year. Due to high 
labor costs, etc., it is going to be pretty difficult to get the 
cost of materials down to where the average man can afford 
to buy them. I am not very jubilant over the outlook.” 


J. C. Doran, President. 











Just before the White Mountains of 
Vermont take their final plunge into ob- 
livion to help the rugged Adirondacks of 
eastern New York form the floor of beau- 
tiful Lake Champlain, they hesitate on a 
‘narrow shelf which is a rich agricultural 
section studded with a few picturesque 
towns and small cities. Among the latter 
is Burlington, a gem mirrored in the clear 
waters of Champlain. On a bright Satur- 
day afternoon in early summer we 
reached the edge of the serene little city, 
headquarters for lovers of lake and moun- 
tain sports, and home of the University 
of Vermont. For no apparent reason, a 
traffic officer turned us off the main ave- 
nue of entrance to the downtdwn area. 
We asked no questions, concluding at 
once that the annual State meeting of the 
B.P.O.E. must be on parade ahead of us, 
since we had consistently run into the 
Elks in several States during the preced- 





REA LM of the 


December 31, 1988 


RETAILER 


New England Yard Sales Vary 
With Activity of Industries 


Sign in front of Smith Lumber Co., 
Rutland, Vt., advertising specification 
quality-built homes 





ing two weeks. A few blocks farther on 
we saw several uniformed band units of 
what looked like high school students. 


For the Joy of It— 
Youth Makes Music 


It soon developed that we were just in 
time to witness the parade of 33 bands 
that were part of the annual New Eng- 
land Music Festival. They were all from 
public and private high schools and prep 
schools in Maine, Rhode Island, Massa- 
chusetts, New Hampshire, Connecticut 
and Vermont. Some were composed en- 
tirely of boys, some of girls, while others 
were mixed. All were gaily uniformed, 
excellently drilled companies. For an 
hour we watched the procession, im- 
pressed every moment by the fine quality 
of the music, and the alert, clean and 
healthful appearance of the youthful musi- 
cians. Inquiry revealed that three thou- 





sand young musicians were in town. In 
addition to the bands, these included 
choral groups and bell ringers who had 
performed on the preceding night before 
forty-five hundred people jammed into 
Memorial Hall which has a normal seat- 
ing capacity of thirty-five hundred. The 
enthusiastic audience stayed throughout 
the entire four-hour program. Further 
inquiry revealed—to our surprise—that 
the amazing exhibition was accomplished 
without the spur of competition, no judg- 
ments of supremacy having been made, 
and no prizes offered. The youths were 
motivated by the simple pleasure of do- 
ing something well for the sheer joy of 
doing it. Particularly noticeable after the 
parade were the fine manners and genteel 
behaviour of both individuals and groups. 

All praise to New England for such a 
fine crop of young men and women, and 
thanks to Burlington and the fate that 
sent us there for the inspiring treat that 
was ours. We have never held with those 
middle-aged people who, prone to judge 
youth through the eyes of maturity, in 
doing so forget the weaknesses of their 
own youth, shake their heads dubiously 
and mutter something about not knowing 
what the world is coming to with modern 
boys and girls respecting nothing sacred 





Yard of Smith Lumber Co., showing 
part of steady stream of customers 
making small purchases 





and flouting authority openly. Advancing 
age has always thus been uncomprehend- 
ing of a changing order and the sound 
measures that youth takes to meet it. In- 
evitably, in spite of all the head shaking 
and muttering of adults, youth comes up 











LOOKING AHEAD 





The Green Lumber Co., Laurel, Miss. 


“Apparently our present price structure is on bottom, and 
any increase in demand should see improved market condi- 
tions. From every section we are advised by our sales force 
that much business is in prospect after the holidays and the 
inventory period. I personally know of vast amounts of build- 
ing which most certainly will be undertaken during the com- 
ing year, and on top of all this promised activity in the build- 
ing business, there are also much better general business con- 
ditions. Summing up my thoughts, I feel that the lumber 
industry can very safely look forward to 1939 as a most 


promising year.” 





scale. 


E. L. Bruce Co., Memphis, Tenn. 


“The prospects for the building industry in 1939 seem to 
justify optimistic predictions. 
outlook seemed so favorable at the turn of the year. 
dential building should continue to increase on a conservative 
Commercial, industrial and apartment construction 
promise to become more important factors. 
aging sign is the interest private capital is now showing in 
housing. Everything considered, building material dealers 
and manufacturers should have a very satisfactory year—the 
only “ifs” in the picture being the possibility of adverse 


Not for several years has the 
Resi- 


A most encour- 


political and foreign developments.” 


D. W. Winn, General Sales Manager. 


R. G. Bruce, President. 
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Gathering of Youth of the 
Region at Music Festival In- 
spires Confidence in Their 
Ability to Create Better 
Order of Living 





Building housing office and display 
room of Muir Lumber Corp. 





with a better order of living than its par- 
ents knew. 


lts Doings Are Important But 
Not Sensational News 


Age, however, must not be censored too 
severely for its incapacity to judge youth, 
because its weakness is abetted by the 
popular conception of what constitutes 
news in the daily papers. Suppose that 
on the Saturday afternoon of the music 
festival, the police in a neighboring town 
had apprehended a youthful bandit after 
a month’s chase through New England. 
Metropolitan dailies throughout the coun- 
try would have given the arrest front- 
page space, and perhaps banner headlines, 
while the music festival might have re- 
ceived a small paragraph on the last page. 
Thus, to those of us whose impressions 
are formed largely by newspaper reading, 
the inspiring accomplishments of three 
thousand sound, intelligent, law-abiding, 
Christian-thinking young New England- 
ers would have gone unnoticed in the na- 
tion, and perhaps did anyway, while the 





Outside roofing dis- 
play of Muir Lum- 
ber Corp. 





depredations of one young derelict New 
Englander would have been detailed to 
readers from Maine to California. What 
middle-age needs is closer contact with 
youth, and more New England Music 
Festivals. If it will examine its Sunday 
school classes, its Boy Scout troops, its 
community center programs and its com- 
munity activities closer, its faith in pos- 
terity will be restored, and it will find 
that youthful bandits are headline news 
only because they are glaring exceptions 
to a finer, more intelligent, more appreci- 
ative youth in America today than we 
have ever had. 


Rutland Quarries Inactive— 
But Customers Keep Coming 


Now to the lumber business which will 
be in the keeping of these same youths 
a few years hence. In Rutland, Vt., we 
met Warren Smith, of the Smith Lumber 
Co. Rutland draws its business from 
stone quarries, and to a lesser extent from 
farms. Last year Mr. Smith’s business 
was only about 25 percent below the vol- 
ume recorded in 1929. Now, however, 








the quarries are almost totally inactive, 
and unemployment in the city is a seri- 
ous problem. Dollar volume of sales has 
fallen off sharply. There is consolation 
in the fact that the number of sales is 
holding up surprisingly well. On the 
morning of our visit, there was a steady 
flow of customers making small pur- 
chases, and the picture shown here, taken 
in the yard, could have been duplicated at 
any time in the two hours we stayed 
there. Volume may fall off, but Mr. 
Smith knows that as long as he can keep 
all of his customers coming to the yard 
even for smaller purchases, he is preserv- 
ing the foundation of his business, and as- 
suring himself a return to normal volume 
when conditions improve, as they must 
eventually. While there is no new build- 
ing in or near Rutland, the sign in front 
of the office advertising specification qual- 
ity-built homes is maintained. It is just 
as important to advertise and create de- 
sire in hard times as it is in good times. 
In the office of the F. D. Cook Lumber 
Co., at Nashua, N. H., business was 











LOOKING AHEAD 








J. J. Paschal Lumber Co., Walnut Grove, Miss. 


“For some reason I have never attempted to prophesy what 
the future will bring. I have always made it a practice to 
take things as they come, whether good or bad. I do not even 
believe in referring to almanacs for weather in the future; 
however, I am going to make a prediction that we are going 
to have a fairly good year in 1939. I believe that conditions 
are changing for the better, and that we will have a fair year 
of building. My main reason for being optimistic is that I 
believe the Administration in Washington and business are 
going to work more in harmony in the future than they have 
in the past few years.” 

Joun J. Pascua, Sales Manager. 


Natalbany Lumber Co., Ltd., Hammond, La. 


“We feel quite optimistic over the outlook for the Southern 
Pine industry for the year 1989. Just how much better it will 
be than 1938 we are not prepared to say, as it will be in- 
fluenced by developments during the next 60 days. Right 
now, though, would say that indications are somewhere be- 
tween 10 and 25 percent better than 1938. There is a better 
feeling of optimism in the country, building increased during 
the latter half of 1938, national defense plans will be curtailed, 
and ways and means will be worked out to finance the rail- 
roads. In general, we believe the Fair Labor Standards Act 
will serve to control lumber production more than anything 
in the past.” O. S. Liwsaueu, Sales Manager. 











found to be very slow, because the shoe 
factories and textile mills were operating 
only four days a week. Orders for these 
commodities had fallen off, and manu- 
facturers were afraid to operate on full 
time for the purpose of accumulating 
heavy inventories in the face of uncertain 
outlook for fall. This was the condition 
before Congress adjourned, and before 
the stock market took its spurt several 
weeks later. The yard manager expressed 
the thought that if people could feel con- 
fidence in the Government, they would 
begin to spend, and business would boom 
almost at once. 


In Manchester, N. H., a few miles 
south, John Muir, Muir Lumber Corp., 
said, “There are lots of houses in the 
$3,000 to $6,000 bracket being built here 
now, and remodeling is very active.. We 
are as busy as we have ever been. I think 
we are due for a sudden slump, though, 
because it is reported that orders at the 
textile mills are falling off, and that they 
will go on four-day week very soon. That 
will hurt. The only time the mills have 
ever gone on short time in the summer was 
for one week in July to take inventory. 


At this season, orders for winter fabrics 
should be coming in heavy, and the mills 
should be preparing to go on double or 
triple shifts instead of short hours. The 
same can be said of the shoe factories. In 
spite of all this, we have nothing to com- 
plain about. Our business has been very 
good this year.” 


It seemed to use that the plight of the* 


Amermecanfiimbherman 


its affairs, and in- 
dustry could take 
stock of the legisla- 
tive conditions under 
which it must oper- 
ate for the rest of 
the year. 

The office of the 





| Paint department of 
Muir Lumber Corp., 
Manchester, N. H. 








Muir Lumber Corp. 
is distinguished by a 
particularly complete 
and well displayed 
stock of paint and 
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builders’ hardware. In the yard, the roof 
of an open shed had been converted into 
a unique roofing display. The side of the 
roof nearest the main entrance to the yard 
contains nine different kinds and designs 
of roofing, separated by broad white 
bands which serve the double purpose of 
throwing each display into sharp relief, 
and at the same time focusing the atten- 
tion of a casual visitor on the roof. Cash 
sales are no inconsiderable part of the 
company’s business, and it carries a full 
line of building materials for house con- 
struction. 





MORE THAN 200 tons of Irish yew trees were 
transplanted on Treasure Island as part of the 
$1,500,000 horticultural extravaganza at the 
1939 California World’s Fair. 


Liability Remodeled Into Asset 


Eureka, ILu., Dec. 26.—In thousands 
of towns about the country there are 
property owners who have barns or large 
garages which are dead overhead, but 
could with remodeling be transformed 
into revenue-returning buildings. Such 
was the case with a four-stall garage on 
the R. J. Dickinson place in Eureka, 
until J. M. Allen and his son, Richard 
T., local lumbermen, got busy. 

The garage had been built for Mr. and 


the cement floor of the former garage, 
and 4%x2%4 inch No. 1 red oak flooring 
was mailed to them. Shellac was used in 
finishing the floors before the walls were 
plastered, and a coat of Bakelite varnish 
was applied afterwards with a mop. USG 
white trowel finish was used over the 
plaster satisfactorily, and the entry way 
to the small basement was finished in fir 
plywood which was stained and var- 
nished. In the bathroom the Allens used 





This charming cottage apartment was an unused four-stall garage until. J. M. Allen sold 
a remodeling job. Now the owners receive $35 a month in rent 


Mrs. Dickinson. when the family had 
more than one automobile. Since it was 
remodeled,.the apartment has been rented 
for $35 asthonth to faculty members of 


Eureka College, and the Dickinsons still 


textile mitts~and shoe“factories-fottowed---have one-statt-fortheir ‘car. 
thepattern_of mast. industries._Orders_._The. remodeling -job cost the owners 





were not being booked becatise there was 
general reluctance to make commitments 
for fall business until Congress wound up 


$27351.50, of which approximately $1,100 
represented materials bought from the 
Allen yard. Floor joist. were laid above 


Celotex hardboard tile wainscot and 
trimmed it with chromium moulding. 
Casement windows and screens were in- 
stalled throughout the apartment.” 
The apartment consists of four rooms, 


“and ae ae “containing the heating 


room .measures 


arent 1214x8 :9, bathroom, 


5x8, and the combination dinette with 
kitchen, 15x7¥4. 














LOOKING AHEAD 








Armstrong Cork Co., Lancaster, Pa. 


“After a careful analysis of the building situation we are 
inclined to believe that the level of residential construction 
in 1939 will be substantially higher than the level experienced 
It appears probable that there will 
be more residential construction next year than in any other 
year since 1929. Total construction should be in excess of 


during the current year. 


four billion dollars.” 


Frantz Manufacturing Co., 


“In the year 1989, we shall see greater building activity 
than we have for many years. 
struction Division of the Bureau of Labor Statistics indicates 
we should base our sales on approximately a 30 to 40 percent 
increase in residential construction in 1939. Reports from 
other sources indicate sharp increase in commercial, industrial 


Sterling, Ill. 


Information from the Con- 


and residential building.” 


M. P. LaCuapetie, Manager Temlok Department. 


F. T. Wyne, Vice President. 


Decen 









1938 


roof 
into 
f the 
yard 
signs 
white 
se of 
‘elief, 
itten- 
Cash 
f the 
1 full 


con- 


» Were 
of the 
t the 


rage, 
oring 
ed in 
were 
nish 
USG 
r the 
way 
in fir 


var- 
used 


rity 
on- 
ates 
ent 
rom 
rial 

















December $1, 1988 


Complete Yard Built for 
Quick Service on a 


60-Foot City Lot 


A complete lumber yard with office, 
store, mill, and never less than 100 M. 
and usually 150 M. feet of lumber in 
stock, is situated at 59th Street and West- 
ern Avenue, Los Angeles, Calif. This well 
arranged yard of the Ben Levy Lum- 
ber Co. is spoken of as one of 
the most compact small yards on the Pa- 
cific Coast. The store contains a com- 
plete stock of hardware, nails, glass, 
etc., as well as lime and cement. 


Although the lot is but 60 feet wide 
(120 feet long) there is a 20-foot drive- 
way running lengthwise of the lot, giv- 
ing ample space for two cars or trucks 
to pass. At the rear, abutting the right 
side, is the two-story shed for finish 
lumber, while next to this is the mill, 
with complete set of tools including 
jointer, band and rip saws, etc. 


The secret of conducting a medium 
sized retail lumber business on a small 
lot is perfect order. Everything must be 
in place, not part, but all the time. The 
order of things along the left of the 
driveway in this yard, each occupying 
space according to the demand, enter- 
ing on Western Avenue, is as follows: 
2x4, eight feet to twenty feet long; 2x6, 
eight feet to twenty feet long; sheathing, 
largely 1x8; timbers, chiefly 4x6, but 
with sufficient of other sizes to meet de- 
mand; clear 2x4 and larger timbers; 
shingles; burner, and then the gate for 
exit. 

At the right of the drive the order is: 
Building with end to the drive, housing 
office and store; 2x12 pine planks; 2x6 
redwood ; 1x12 pine;1x12 redwood; 2x4 
plates; 2x6, surplus stock (from this pile 
the pile on opposite side of driveway is 
fed, thus preventing materials from get- 


re bi I = 


’ Finish lumber shed and m 





ill, equipped for service 
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Front view of yard, 
from Western Ave- 
nue. See plan below 





ting covered up and remaining in stock 
too long); 2x4 and 2x3, surplus stock ; 
mill and tool shed with open side; two- 
story shed for finish lumber, 20 feet 
wide, 40 feet long and 16 feet high; this 
takes us to the alley. 

At the rear, with length crosswise of 
the lot, is the small, tightly built shed 
for veneer lumber. 

From this little lot, without a hitch 
in service, the neighborhood trade is be- 


SIDE STREET 
. i) 





pile lumber flat, and not even one 2x4 
must be allowed to get out of place. Nat- 
urally, the material sold in the greatest 
bulk is arranged along at the left of the 


driveway, and in the succession in 
which we like to load it; that is, 2x4 and 
2x6 first, and on down the line.” 

The lumber company quite recently 
moved to this carefully arranged lot 
from across the street. The overhead 
is thought to be as low as is consistent 
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Ground plan, showing convenient arrangement of stock 


ing taken care of and big orders from 
contractors are being handled. 

“Every item has its own allotment of 
space,” says the owner, “and the amount 
of. space to the very inch that our ex- 
perience tells us it has earned and needs. 
Of course on a lot like this we-have to 


with carrying a comprehensive stock and 
giving quick service. 





DESIGNING OF a modern kitchen will be done 
before millions of visitors at the 1939 Golden 
Gate 
Island. 


International “Exposition on Treasure 









Left of driveway, ‘showing lumber in pile 
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Retailer Takes First Steps 
In Remodeling Main Street 


Achievement No. I 
Looks Like This 











See ae 


Owner of Building 
Now Is Able to Use 
Entire Structure and 
Receive Revenue on 
His Investment 


KirKSvILLE, Mo., Dec. 26.—This story 
will likely not have an ending for ten or 
fifteen years, but its beginning is too in- 
teresting and exemplary to remain untold 
until that time. It concerns the work of 
a local young lumberman in starting a 
campaign to improve the appearance of 
the town’s principal street through mod- 
ernization of the business places lining it. 

In the spring of 1937, Sam Arnold, of 
the Arnold Lumber Co., conceived the 


Amemcanfiumberman 
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arty 


Elson Street in Kirksville, Mo., as it looked before a local young lumberman, Sam 
Arnold, stirred up civic pride and started a remodeling program. The Adair Lumber 
Co. at far end of this street contemplates improvements 


idea of getting the Kiwanis Club mem- 
bers, the Rotarians, the Chamber of Com- 
tnerce, and the Business and Professional 
Women’s group behind a long range pro- 
gram of civic “face-lifting.” A dinner 
was arranged for the formal launching of 
this movement, and more than 225 per- 
scns associated with the various organiza- 
tions attended. F. T. Brown, of Kansas 
City, chairman of the Missouri Better 
Housing committee, was the speaker and 
discussed the worthwhileness of such a 
movement in a community. Following 
the meeting, a city planning committee 
was formed with Mr. Arnold as its chair- 
man, and the Kirksville Chamber of Com- 
merce was reorganized and Lawrence 
Jones, a field man for the State C. of C., 
hired as secretary. 


Street Is Modernized on Paper 


The city planning committee members 
and Mr. Jones mapped out an improve- 
ment program not only for Elson Street, 
the town’s main business thoroughfare, but 
the city as a whole. Irwin Dunbar, local 
architect, made a perspective drawing of 
the above street to show how it could look 
if uniform remodeling was carried out by 





the property owners. It is hoped that as 
improvements are made in the buildings 
along the street they will be in line with 
Mr. Dunbar’s plan. 

Mayor Lee Patton, who is in the in- 
surance business, was sold on the idea of 
renovating the building of which he is 
co-owner, and became the first to actively 
respond. The Hull-Patton Building was 
a dilapidated structure, which represented 
an original investment of $5,000. The 
first floor was occupied by a restaurant, 
but the second floor had not been rented 
for years, due partially to a roof that 
leaked like a sieve. Mr. Patton spent 
$8,500 to modernize the building and to 
add twelve feet across the rear of the upper 
floor, making it 72x20. He had fire walls 
built the full length of the structure, a 
roof guaranteed for twenty years laid, 
wood casement windows hung through- 
out, four inches of rockwool spread over 
the entire ceiling, new oak flooring laid, 
and modern heating, plumbing and elec- 
trical fixtures installed. Materials for the 
job were bought from the local concerns, 
including the Arnold, Adair, and R. J. 
Hurley Lumber Companies. A decorative 
wallboard was put on the restaurant ceil- 











Weyerhaeuser Sales Co., Saint Paul, Minn. 


“My guess is that the average of next year’s business will 
show an increase of about 15 percent in volume and 10 per- 
cent in price over similar averages for 1938. This guess, of 
course, is contingent upon a great many things; but, aside 
from an European war upsetting the whole world, the chief 
contingency is conservative and sound pricing policies on the 
part of lumber manufacturers. If the speculative element in 
the industry gets control of the situation, the industry will 
pay for it as it has paid for 1920 and 1921 over all these 


years.” 





LOOKING AHEAD 


we like to call ‘good business’. 
Harry T. Kenpatt, Vice President & General Manager. 





C. M. Christiansen Co., Phelps, Wis. 


“*We rise in glory or we sink in pride.’ We are entering 
the new year with the thought that the first quarter will show 
no appreciable increase in business, but expect an upward 
trend in the second quarter, which will be more pronounced 
as the year progresses. Building should show a considerable 
increase over 1988, and as interior finish and flooring are the 
last items used in construction, together with the resultant 
demands for furnishing and furniture, hardwood consumption 
for the last half of 1939 should reach the proportions of what 


V. I. Runmer, Sales Manager. 
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ing to beautify, insulate, and deaden 
sounds. 

So much for the actual work. For a 
moment, consider what the result of mod- 
ernization was for the building owners. 
The second floor now includes a large, 
well-lighted two-room office suite in front 
and a very comfortable apartment at the 
back. Mr. Patton conducts his business 
in the front office, and at the time he and 
wife occupy the living quarters. The 
apartment is so arranged that it could 
easily be converted into offices, if renters 
seek space in the fine building. Thus, the 
former totally unused upper floor is now 
a commercial proposition. Since the im- 
provements were made, the revenue from 
the restaurant has increased 50 percent. 
A third point: the fire wall reduced the 
insurance rate on the building from $2.76 
a $100 to 93 cents. Is. Mayor Patton a 
booster for remodeling? Listen. 

“Modernizing that building was one of 
the best moves I ever made. The invest- 
ment is an asset now instead of a liability. 
Our experience here is a typical example 
of what could happen to tens of thou- 
sands of business places in towns all over 
the country if somebody would get busy 
and prove to property owners how they 
would gain by making improvements.” 


Other Remodeling Anticipated 


Kirksville is a conservative community, 
but it is believed that with the ice broken 
by Mr. Patton other properties will be 
attacked with hammers, saws and mate- 
rials. In the hope that some public work 
may stimulate private pride, many im- 
provements are being made. Twenty 
miles of new concrete streets were being 
laid at the time of the AMERICAN LuUM- 
BERMAN representative’s visit, and many 
miles of new sidewalk were replacing old. 
Next spring several miles of new gutters 
are to be put in. Further civic spirit has 
been engendered with the erection of a 
$68,000 National Guard armory, which 
will give the city a much needed com- 
munity building. It is believed that all 
of these projects will work for the even- 
tual realization of the local committee’s 
long range program. 

Appropriately we quote from a recent 
address by F. T. Brown at the construc- 
tion industry conference of the Chamber 
of Commerce of the United States, who 
touched upon this subject as follows: 

“What does remodeling of business streets 


Amemcanfiumherman 


mean to the construction industry? It means 
putting idle dollars to work, employment for 
skilled and unskilled labor, new business for 
factories, mills and distributors, increasing 
realty values, filling vacant stores, and creating 
a new sense of town loyalty. It means a 
revival in building throughout the entire town 
because as Main Street goes, so goes the town. 
It means restoring pride of ownership and 
building confidence, and faith in the future of 
the town. 


Illinois Dealers Visit 


SPRINGFIELD, ILt., Dec. 27.—Eighteen Illi- 
nois dealers, accompanied by J. D. McCarthy, 
secretary of the Illinois Lumber & Material 
Dealers’ Association, which has its headquar- 
ters here, returned recently from a 9-day bus 
tour. Stops were made at Vandalia and Ben- 
ton, Ill, Memphis, Tenn., Little Rock, Hot 
Springs, Mountain Pine, Warren, Crossett and 
Huttig, Ark., and Shreveport, Monroe and 
Clarks, La. 

Among the mills visited were those of the 
Dierks Lumber & Coal Co., Mountain Pine; 
Southern Lumber Co., Warren; Bradley Lum- 
ber Sales Co., Warren; Crossett Lumber Co., 
Crossett; Union Saw Mill Co., Huttig. While 
at Hot Springs, the group was entertained by 
the Arkansas Soft Pine Bureau. 

While in Shreveport, the dealers were guests 
of the Frost Lumber Industries (Inc.). John 
L. Avery, sales manager of this concern, di- 
rected the group during its trip to the army 
airport at Barksdale Field, the Perfection Oak 
Flooring Company’s plant, and the Frost mill 
at Lorraine. Other Frost representatives with 
the party included: W. F. Moore, H. W. Mad- 
dox, A. J. Molt, H. L. Klemeyer and E, F. 
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“Two million old shells of buildings line the 
Main Streets of America. From 80-90 percent 
of them need surface or structural repairs. If 
an average of $500 was spent on each of them, 
a market for materials and labor would be 
generated of a billion dollars. 

“Are we ready to battle the giant, Replace- 
ment, whose fighters lurk along the dark hall- 
ways, the creaking stairs; behind the bulging 
vad windows and the heavy cornices of Main 

treet ?” 


Southern Pine Mills 


Hayes. Howard Jackson, Frost representative, 
met the Illinois delegation at Little Rock, and 
served as guide through Arkansas and Louisi- 
ana. 


On Dec. 17, the dealers inspected the opera- 
tion of the Louisiana Central Lumber Co., 
Clarks, La., as guests of C. C. Sheppard, presi- 
dent, and other officials. They were shown 
how the high grade product of this concern is 
manufactured and prepared for shipment. The 
Illinoisans were especially impressed with the 
care taken in smooth trimming, paraffining and 
marking the ends of the lumber in the plant 
which is one of the outstanding operations in 
the nation. At noon, the party feasted on 66 
quails which were provided purposely for the 
visitors. After spending the day in Clarks, the 
group went to Monroe, La., where Walter Kel- 
logg and other officers of Kellogg Bros. Lum- 
ber Co. joined in entertaining the dealers, who 
are important distributors of southern pine and 
southern hardwoods. In the evening, the visitors 
were feted with a banquet in the Virginia Ho- 
tel by the Louisiana Central Lumber Co. and 
Kellogg Bros. Lumber Co. 





A group of the Illinois dealers who had their picture taken following a luncheon at Shreveport, La., 


given by the Frost Lumber Industries (Inc.). 


In the front row, left to right: Geo. W. Parker, Parker 


Bros., Bloomington; F. W. Power, C. A. Glore Lumber Co., Sandoval; Fred Miller, F. A. Miller Lumber 
Co., Gibson City; J. J. Springman, Springman Lumber Co., Alton; Chester Schwartz, Schwartz Lumber 


Co., Elkville. 


In the second row, left to right: J. T. Ewing, Ewing Lumber Co., Effingham; Everett F. 


Kent, Kent Lumber & Coal Co., Mattoon; J. D. McCarthy, secretary of the Illinois Lumber & Material 
Dealers’ Association, Springfield; A. R. Booth, Booth & Thomas, Springfield; J. A. McCreery, J. A. 


McCreery Lumber Co., Benton. 


Third row, left to right: C. W. H. Schuck, Schuck & Son, Springfield; 


J. M. Bryden, Springfield Lumber Co., Springfield; W. L. Huff, W. J. Huff & Son, Decatur. Top row, 
left to right: H. D. Jackson, W. F. Moore, H. W. Maddox, A. J. Molt, H. L. Klemeyer, E. F. Hayes and 
J. L. Avery of the Frost organization 
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George C. Griffith Stave Co., Springfield, Mo. 


“Our opinion is that the building business for 1939 will 
exceed any we have had for several years. This conclusion is 
reached because there is more evidence of privately financed 
projects. Apparently, our Federal tax requirements will not 
be more restrictive than at present, and there seems a fair 
chance of further modification to encourage spending or in- 
vesting for profit. Industry is absorbing the unemployed and 
at better wages; purchasing power will gradually become 
greater. With greater buying power and easier terms for 





Frost Lumber Industries, Inc., Shreveport, La. 


“It is the writer’s opinion that there will be a considerable 
spurt in buying immediately after the first of January to 
replenish badly broken inventories in many yards. After this, 
there will probably be a leveling out of buying ior possibly 
six weeks, after which there should be a gradual uptrend of 
business generally to middle or late summer, possibly through- 
out the balance of the year. The political situation can, of 
course, change this, and another war scare would have some 
effect upon business, but these have been discounted in the 


buying homes, there can be but one result.” 
W. J. Lockwoon. 


writer’s opinion, in the present up-swing in business.” 
Joun L. Avery, General Sales Manager. 
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At left is shown the house, built in the sixties, as it appeared in 1924 (after having been altered several times). At right is a view of the 
same house after its 1924 remodeling. Picture on next page shows the house as it now appears 


Unusual Story of a Remodeled Home 


Home remodeling as a phase of con- 
struction activity has grown to be an im- 
portant factor in the consumption of 
building materials for two good reasons 
aside from the original impetus and sus- 
tained support given it by the AMeERrI- 
CAN LUMBERMAN, the earliest agency 
to recognize its great possibilities, more 
than 15 years ago. 





The AMERICAN LUMBERMAN launched 


its campaign for modernizing old homes - 


in 1922, and the first of several large 
editions of its famous book, “Old 
Homes Made New,” was printed in 1924. 





The machine age, in affecting social, 
economic, moral and other concepts of 
and approaches to life, developed ma- 
terials and equipment, and recreations 
and services that revolutionized the 
functions of the home, and rendered hun- 
dreds of thousands of residences obso- 
lete, inefficient, and too costly to oper- 
ate. The second factor, and the one that 
made the new market possible, was the 
invention of new materials especially 
adapted to remodeling, and the invention 
of new fabrication processes and forms 
for old materials. 

Among the earliest remodelers, ‘the 
pioneers who were able to vision added 
comforts through improved design and 
the use of advanced forms and types of 
matefidls, are Mr. and Mrs. O. M. Hen- 


drickson, of Rochester, Ind. Mr. Hen- 
drickson is the proprietor of the H. & H. 
Lumber Co. of the city in which he lives. 
In 1911, Mr. Hendrickson brought his 
bride to the large old house that stood at 
the intersection of two streets, narrow 
and unpaved, near the edge of town. All 
that Mr. Hendrickson knows about the 
house up to that time is that it was built 
in the two or three years following the 
Civil War, which made it more than forty 
years old in 1911. 

It is probable that in those forty-odd 
years, no important changes had been 
made in the exterior. A cement porch 
and cement blocks for the foundation had 
probably been added and the house had 
been kept in excellent condition 
through frequent painting and_ the 
making of repairs when needed. No 
changes had been made in the interior 
beyond the installation of running water 
and a warm air central heating plant in 
the basement, which itself had probably 
been created at that time by excavating 
and adding the cement block foundation. 
Evidences are that from the start the 
owners were progressive in their willing- 
ness to adopt the few added comforts 
and conveniences made available to 
home owners in the latter part of the 
nineteenth century. 

An accompanying photograph shows 
the old house at the time the Hendrick- 
sons purchased it, and indicates the old- 





fashioned design, somewhat confused by 
the wing at the left which was undoubt- 
edly added some time after the house 
was built, and probably when the heating 
plant was installed, and the front porch 
remodeled. In 1924 the Hendricksons 
recognized the need for modernization as 
well as the availability of better materials 
and methods. 

A second photograph shows the house 
after the changes they made at that time. 
The front porch was changed again, the 
bay on the front was removed, the roof 
on the wing at the left was changed, and 
a fireplace was added. Room layouts 
and ceiling heights were changed on the 
inside, and doors, arches, baseboards and 
trim were modernized. At that time the 
great revolution in kitchen design had 
not yet started. Electric light fixtures 
were changed, and outlet plugs were pro- 
vided to eliminate the need for using drop 
cords for table lamps, and to permit the 
use of floor lamps. By the standards of 
1924 the house included practically every 
modern comfort. 

Early in January 1937 the Hendrick- 
sons closed their home, and embarked on 
their winter vacation to Florida. Upon 
arriving there they were greeted by the 
startling news from Rochester that their 
home had. burned, whereupon _ they 
loaded their car, and filled with appre- 
hension and concern, began motoring 
back to Rochester over rain-soaked. and 
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Von Platen-Fox Co., Iron Mountain, Mich. 


I am definitely optimistic for the following reasons: 1— 
The Government is putting $1,000,000,000 into house loans, 
and this is going to help a great deal. 
enough to do everything we should want to do and can do, 
and it is available to anybody who can furnish any kind of 
3—There is a demand for houses and everything 
4—You have to wait a little 
while for the wage and hour bill to percolate so they can 
Certainly, the South has a purchasing power 
5—There are not the num- 


security. 
else if we can once open up. 


buy things. 
now that they never had before. 


ber of mills in operation now that there were before the 
war. 


M. J. Fox, President. 





2—There is money 





Oconto Company, Chicago, IIl. 


In our opinion, the outlook for building in 1939 is better 
than it has been at any time since 1929. Owing to adverse 
conditions and financing difficulties, building has been sub- 
normal for the last eight or nine years; and year after year 
has seen an increasing need for additional and better hous- 
ing. That need, we feel, is on the point of being met. 
of all, by FHA loan arrangements; secondly by a general 
increase in the business activity of the country. 
six months have seen a distinct advance in home building, 
particularly suburban home building, and in our opinion that 
is only the beginning of a movement that will gain momen- 
tum as we go along. 


First 


The last 


Kurt Stoenur, Treasurer. 
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ice-coated roads. Finally, they arrived in 
Rochester to gaze with mixed feelings of 
despair and thankfulness at what re- 
mained of their home. The second level 
was damaged beyond redemption, and 
the central section of the first floor was 
burned badly. Everything, of course, had 
suffered from smoke and water. 


Taking quick stock of what he had to 
work with, Mr. Hendrickson again em- 
barked on a remodeling program, this 
time producing a story-and-a-half attrac- 
tive western bungalow. In accordance 
with the traditions surrounding the re- 
modeling of the old house, the present 
version includes every modern comfort 
and convenience. The ceiling is insulated 
with five inches of rock-wool, and the 
new heating plant is a hot-water system, 
equipped to serve as a year-around air 
conditioning plant. The kitchen has 
been greatly reduced in size, electrified 
throughout, and equipped with cabinets. 
Marsh Marlite has been used to excel- 
lent effect, both in the kitchen and in 
the small toilet built in some of the ex- 
cess space off the present kitchen. 

Glancing at the earliest and latest pic- 
tures of the house one would have con- 
siderable difficulty recognizing them as 
being evolved from the same basic struc- 
ture. A vague similarity between the 
canopies over the front porch, and an 
equally vague resemblance of the corner 
where the wing joins the main structure 
are about the only points the two views 





Mrs. O. M. Hendrickson in her kitchen as it was in 1924 





The Hendrickson 
home emerged from 
its latest remodeling 
as a bungalow, fire 
having destroyed the 
second story 





have in common. 
that the old house will live through at 
least one or two more transformations if 
not more, which with the history it has 
recorded already, furnishes conclusive 
physical proof, if any is needed, of the 
soundness of investment in a home, and 
the ease with which well-built homes 
lend themselves to modernization and 
the application of new materials, com- 
forts and conveniences. Good design, 
sound construction, regular painting, and 
maintenance can create and preserve a 
home that can last indefinitely and be 
kept just as modern in appearance and 
appointments as. its owners wish. 

One of the shortcomings of the old 
house was its lack of adequate closet 
space. This lack has been entirely over- 
come in the present version. In the en- 
try way a cloak room large enough to ac- 





It is quite probable 





commodate the wraps for 40 people has 
been installed. There is a linen closet in 
the hall, and large clothes closets in the 
bed rooms. The size of the dining room 
was also reduced, and the space thus 
gained was converted into an alcove on 
the sun porch, and closet leading from it. 
A combination desk and dressing table 
has been built in a small bay of the sun 
porch. 

Outside, the old siding is covered with 
24-inch thick-butt shakes, laid double- 
course. This adds 1% inches of thick- 
ness to the walls, and provides measur- 
able and effective insulation. The at- 
tractive front entrance is flanked by 
bracket lights. Landscaping in harmony 
with the architectural theme lends the 
latest version of the old house an air of 
distinction, modern appearance, and 
comfort. 


The same kitchen as it is today—a modern “home workshop" 
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Hatten Lumber Co., New London, Wis. 


From a sawmill producer’s standpoint, 1938 was not espe- 
cially profitable, and just at present conditions as far as new 
business is concerned, are not especially encouraging. How- 
ever, I feel optimistic for 1939, due to the fact that there is 
still a strong demand for new homes, and with the general 
improvement in business in the last three months, more men 
have gone back to work. There are fewer strikes, and con- 
sequently with increased earnings people desiring homes will 
be encouraged to start building. At the same time, many fac- _ tion. 
tories have allowed inventories to be reduced, and have been 
After the first of the 
year, I look for a ate demand for all items of. lumber. 


running on a hand-to-mouth basis. 





BENJAMIN Harrovuist. 


Exchange Sawmills Sales Co., Kansas City, Mo. 


Judging from figures that have come to light so far, the 
lumber industry in 1938 will show somewhere between 15 
and 20 percent less footage volume than in 1937, but around 
20 to 25 percent less unit price. 
volume is likely to be off from 25 to 35 percent. 
people tell us that costs are bound to be higher per thousand 
feet in 1939, and in the early part of the year this should 
exercise some restraint on a tendency towards overproduc- 
I do believe that what is known as the statistical posi- 
tion is good—comparatively low stocks; a price level not too 
high, and perhaps not high enough; and not more than, and 
probably less than adequate stocks in the retail yards. 


Consequently, the dollar 
The mill 


F, R. Watkins, Secretary. 
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At Capitol, Small Homes Campaign 


[By American LumBerMaNn Staff Correspondent) 


PLANS MADE FOR 1939 SMALL 
HOMES CAMPAIGN 


WasHINcTON, Dec. 27.—All signs point to a 
determined drive by private industry to solve 
the housing problems for low-income groups 
during 1939. The drive will center around the 
latest plans of the National Small Homes Dem- 
onstration—a co-operative technical and mer- 
chandising group of thirty-two important build- 
ing and building material industries—for mod- 
ern houses of three to seven rooms within the 
buying or renting range of families with in- 
comes as low as $1,200 a year. 

Final details of the new Small Homes plans 
were discussed at a recent luncheon here spon- 
sored by the Central Housing Committee, and 
attended by some 120 representatives of the 
several Federal Government housing agencies, 
as well as big representatives of numerous 
building material producing and distributing 
groups and representatives of the building in- 
dustry. 


Nationwide Campaign to Be Launched 


It is planned to launch shortly after the first 
of the year, a nation-wide campaign to stimu- 
late construction of homes in every community, 
making them available chiefly through local con- 
tractors, lumber and building supply dealers. 

Indications are that a variey of home styles 
will be made available—flexible as to size from 
three to seven rooms—which can be adapted 
to detached, semi-detached or row-type construc- 
tion, with chief emphasis on the individual or 
detached home as most attractive and desirable. 
Demonstration projects already are planned in 
a number of communities. 

The entire undertaking will be initiated lo- 
cally with the aid of private capital, and sup- 
ported by a nation-wide educational and pub- 
licity campaign. The only Federal agency ex- 
pected to enter the picture is the Federal Hous- 
ing Administration with its mutual mortgage 
insurance plan, which has become so popular 
throughout the country. 


Tells Federal Representatives of Industry 
Plans 


The luncheon conference was brought together 
by the joint efforts of the National Lumber 
Manufacturers Association and the National Re- 
tail Lumber Dealers’ Association, working 
through the Central Housing Committee, in 
order that as many as possible of the numerous 
Federal housing economists and _ technicians 
_—_ be apprised of the latest Small Homes 
plans. 

Wilson Compton, secretary and manager of 
the National Lumber Manufacturers’ Associa- 
tion, described the plans of the private home 
building industry. He outlined the following 
points, to define the major problem confronting 
this industry: 

1.—Satisfactory home financing, which 
plagued us when we had a boom market, is no 
longer a serious problem in most communi- 
ties. 


2.—Among families with incomes of $2,500 
or more, nearly 75 percent own their homes. 


3.—Among families with income under $2,500, 
the corresponding ratio is less than 40 percent. 

4,—Ejighty-seven percent have annual incomes 
less than $2,500; seventy-nine percent less than 
$2,000; sixty percent not more than $1,500. 


5.—Assuming that a family with an income 
of $2,500 or less should not spend more than 
25 percent for housing, then 85 percent of 
American families are not safe prospects for 
new homes costing more than $6,500; 75 per- 
cent for homes costing over $5,000; and fifty 
percent, for homes costing over $3,000. 


6.—The average cost of new, detached homes 
built in the United States is around $4,500, and 
the average is declining. Between 1930 and 
1937, 16 percent of our 176,000 average annual 
new dwelling units cost $3,000 or less; 32 per- 
cent cost $3,000 to $5,000. More than half were 
built for the market over $5,000, which on the 
national average is already saturated. 


Industry Initiative Takes Limelight from 
Mass Housing 


Incidentally, some highly placed personage 
seems to have passed word down the line to 
soft pedal that much-discussed “mass housing” 
scheme, which gained quite a vogue a few weeks 
ago, under which Uncle Sam was to be brought 
into the picture in a big way to provide hous- 
ing for the lower middle-class income groups. 
The enthusiastic uplifters who started that 
movement obviously were unaware of what pri- 
vate industry was doing in this field under the 
leadership of the lumber manufacturers and 
dealers. Apparently information has_ since 
trickled in and the edge has been taken off the 
early enthusiasm. Such a scheme, if put into 
effect, would be almost certain to discourage 
private initiative in a field where it is already 
active and, in popular parlance, “going to 
town.” 


WPA CHIEF BECOMES COMMERCE 
SECRETARY; ARMY ENGINEER 
SUCCEEDS HIM 


WasuincTon, D. C., Dec. 27.—Things are 
popping a bit politically and otherwise these 
days, with Harry L. Hopkins graduating from 
the Works Progress Administration, his own 
baby, to Secretary of Commerce to become con- 
tact man between the New Deal Administra- 
tion and American business. eIt is a brand 
new adventure for Mr. Hopkins, most of whose 
active life has been spent in some line of social 
work. Whether the appointment of Mr. Hop- 
kins as a member of the cabinet and liaison 
officer between the Administration and business 
and industry will promote harmony and active 
co-operation, remains to be seen. Mr. Hopkins 
may prove a real surprise as head of the busi- 
ness department of the Administration. He has 
driving power and does not lack courage. His 
job was to provide some sort of work under 
WPA, and large numbers of WPA projects 








were very well worthwhile, did provide real 
work and increase purchasing power. 

The fact that the President has designated an 
Army engineer, Lieut. Col. F. C. Harrington, 
to succeed Mr. Hopkins as head of WPA is in 
itself encouraging. Col. Harrington has been a 
silent deputy, looking after the engineering 
phases of WPA projects and doing the usually 
good West Point job thereon. The elevation of 
Col. Harrington ought to be encouraging to the 
folks who must pay most of the bills, for it can 
hardly mean a further turn to the left so far as 
WPA is concerned. WPA is due for a vigor- 
ous overhauling during the next session of 
Congress. 

Another development that looks encouraging 
is the statement attributed to the President that 
the Administration will leave the drafting of 
proposed legislation to Congress and send no 
more prepared drafts to Capitol Hill. Normally 
Congress proceeds with greater caution and de- 
liberation in working out the provisions of ma- 
jor measures when left to itself than when 
confronted with a demand by the Executive 
that this or that legislation be passed. 


UNITED STATES LUMBER INDUSTRY 
JOINS INTERNATIONAL COMMITTEE 


Brussets, Betcirum, Dec. 13.—Up to now, 
among the big oversea countries, only Canada 
was represented in the Department for Timber 
Utilization at the Comité International du Bois 
by the Timber Commission for Eastern Canada 
and the Timber Commission for British Colum- 
bia. Some days ago, the most important and 
oldest timber organization of the world, i. e. 
the National Lumber Manufacturers Associa- 
tion, Washington, U. S. A., has also joined. 
Dr. Wilson Compton, secretary-manager of the 
N.L.M.A., attended the Fourth International 
Conference on Timber Utilization, which took 
place in Brussels in September, 1938. The ad- 
herence of the United States has carried the 
number of members of the DTU to fifteen. 


LUMBER INDUSTRY SHOWS IMPRESSIVE 
GAIN IN LAST SIX MONTHS 


WasHInctTon, Dec. 28.—The lumber indus- 
try staged a considerable recovery the last half 
of 1938 from the recession of the previous 
twelve months, the National Lumber Manufac- 
turers Association declared today, booking new 
orders in September; October and November 
19 percent above orders for a similar period 
last year ; as compared with the first six months 
period, in which new bookings fell 23 percent 
below those of 1937. Orders for the entire year 
showed only a 5 percent loss from 1937. 

Demand for lumber for building during 1938 
was about equal to last year’s demand, due to 
the gains in residential building in the last half 
of the year. Residential building in 1939 is ex- 
pected to be 25 percent above 1938. Demand 
for wooden box material increased during the 
last half of the year. Two important sources of 
lumber demand, however, lagged greatly, 











The A. B. Carroll Lumber Co., Hurtsboro, Ala. 


“All statistics indicate that we are approaching the best 
building year we have had since 1928, and if this materializes, 
it will naturally cause other branches of industry to share in 
this building program. It is our opinion that the year 1939 
will prove to be a good one for lumbermen, both distributors 
If we can get the volume as expected 
we will have a price sufficient to enable all manufacturers to 
receive a fair profit for their product.” 


and manufacturers. 


LOOKING AHEAD 





Anaconda Copper Mining Co., Bonner, Mont. 


“At this time last year we were on the ‘down.’ Now we 
are definitely on the ‘up,’ and it is my belief that we surely 
should expect better business for 1939 than we have had for 
the past year. Practically everyone we meet these days feels 
the same way, and while all of the people can be fooled some 
of the time, yet the very effect of this feeling of optimism 
should, in itself, carry us along to better business conditions 


as the year progresses.” 


A. B. Carrot. 


W. C. Lusrecut, Manager. 
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Is Planned; Industry Gains Reported 


namely exports and railroad purchasing. Lum- 
ber exports in 1938 were lowest in sixteen 
years. War in the Orient and unrest in Europe 
will prevent any appreciable recovery in the 
near future. In the meantime, lumber imports 
are increasing, though they were not so high 
in 1938 as in the previous two years. 

Due to the financial conditions of the rail- 
roads and their comparatively low traffic rec- 
ords of 1938, buying of materials and equip- 
ment was discouraged. Railroads usually buy 
large quantities of lumber, often 10 or 12 per- 
cent of the total production. In the first nine 
months of 1938, railroad purchases from manu- 
facturers were less than half of those for the 
similar period of 1937. Some renewal of buying 
took place in the last weeks of 1938, and it is 
believed 1939 will see substantial increases over 
last year. 

Lumber consumption by the wood-using in- 
dustries suffered considerable loss in 1938 as 
compared with 1937. The outlook for 1939 is 
encouraging, especially in the furniture indus- 


year closes, the price trend is moderately up- 
ward, partly due to added labor costs resulting 
from the Fair Labor Standards Act. This is 
expected particularly to affect lumber costs and 
prices in the South. 





1937 CENSUS REVEALS OUTPUT 
NEARLY EQUALED 1930 


WasHIncTon, Dec. 23.—Showing sharp in- 
creases in employment, wages and value of 
products, the lumber industry for 1937 em- 
ployed 27 percent more wage earners, paid 50 
percent more in wages, and increased the value 
of its products 54 percent in comparison with 
1935 figures, according to preliminary reports 
compiled from returns of the recent Biennial 
Census of Manufactures, released by the Bureau 
of the Census of the Department of Commerce. 

In the establishments reporting to the Census, 
the number of wage earners employed rose from 
255,230 in 1935 to 323,928 in 1937. Wages paid 





DIESEL UNIT OPERATES ALABAMA MILL 





Shown above is an International Model PD-80 six-cylinder Diesel power unit recently purchased by the 
A. B. Carroll Lumber Co., Hurtsboro, Ala. It operates a sawmill which has a capacity of 17,000 ft. per 
day. This company also uses ten International PD-40 Diesel power units, each operating a sawmill with 


a capacity of 12,000 ft. per day. 


Inspecting the Diesel power unit, which consumes an average of 33 


gallons of fuel per 10-hour day at a cost of 8.5 cents a gallon, are, left to right: S. F. Maddox of the 

Atlanta, Ga. branch of the International Harvester Co., and J. F. Robertson of the Valley Truck & 

Tractor Co., Columbus, Ga., who for years has been selling equipment to various lumber companies in 
Alabama and Georgia 





try, which is now the largest user of hardwoods 
and increases its output with advancing resi- 
dential construction. 

A stimulant to the sale of lumber during the 
year was the sale of timber-joint connectors for 
light and heavy frame construction, over 1700 
structures being built with these connectors, 
using over 70,000,000 feet of lumber, in 1938. 

Considerable progress in the revision of the 
American Lumber Standards was made in 
1938 and it is expected that this important 
Standards publication will be under way by the 
first of 1939. 

Prices on lumber during 1938 were lower in 
the aggregate than in 1937. The Bureau of 
Labor Statistics index number on the basis of 
1926 as 100 averaged 90.4 for the first ten 
months as compared with 99 in 1937. As the 


increased from $183,074,245 in 1935 to $275, 
033,684 for 1937. The value of products in- 
creased for the same period from $551,614,009 
to $848,481,316. 

Figures on lumber production show for 1937 
a total of 25,997 million board feet, compared 
with 24,355 million feet in 1936, a gain of 6.7 
percent. Production in 1930 was 26,051 million 
feet. Production in 1938, as now indicated, may 
be approximately 20,500 million feet, about 5 
percent above 1935. 

Production by principal species in 1937 shows, 
as in the years 1936 and 1935, Washington, 
Oregon and California are leading States in 
total lumber production, followed by Louisiana 
and Mississippi. Louisiana leads in hardwood 
output in 1937, followed by Mississippi, Mich- 
igan and Tennessee. After the three Pacific 


Coast States, Alabama and Texas are leading 
softwood producing States. 

Species of softwoods showing the largest 
volume of production in 1937 were southern yel- 
low pine, 7,692 million board feet; Douglas 
fir, 6,555 million board feet; ponderosa pine, 
3,308 million board feet, and white pine, 1,012 
million board feet. These four species have been 
leaders, in the order named, for several years. 

Among the hardwoods, oak was the principal 
species, with a production of 1,582 million board 
feet, followed by red gum and maple. This 
was also the order in hardwood production in 
other recent years. 

The following table shows the lumber pro- 
duction by species for 1937, 1936 and 1935 as 
compiled by the U. S. Bureau of the Census. 
The report covers a wider range than in for- 
mer years, the 1937 figures being compiled from 
records of 13,651 mills as compared with 12,703 
mills in 1936 and 11,365 mills in 1935. 








1937 1936 1935 
M ft. Mft. M ft. 
Southern Pine.. 7,691,604 7,112,616 5,960,246 
Douglas Fir.... 6,554,781 6,320,505 4,772,449 
Ponderosa Pine. 3,307,655 2,975,339 2,527,553 
White Pine .... 1,012,00 997,922 854,266 
Hemlock ...... 861,674 812,757 578,325 
Redwood ...... 36,231 403,238 328,862 
a 29,138 441,494 326,165 
eee 370,356 348,383 289,353 
Sugar Pine 319,212 284,794 192,829 
eee 257,492 238,282 180,532 
Tn = ee 140,806 124,267 97,734 
Whtte Vir ..... 115,759 126,849 107,453 
Lodgepole Pine. 74,734 44,946 17,691 
Balsam Fir..... 17,690 10,339 14,524 
Total 
Softwoods .21,589,140 20,241,731 16,247,981 
Rte aha aces ai saleie 1,581,682 1,534,562 1,194,577 
Red Gum ...... 577,824 606,45 481,822 
ee eee 525,377 489,899 403,542 
Yellow Poplar... 299,441 260,397 181,703 
3. | eae 326,927 215,755 191,660 
Other 
Hardwoods. 1,096,466 1,006,090 837,446 
Total 
Hardwoods... 4,407,717 4,113,153 3,290,750 
Total 
Lumber ...25,996,857 24,354,884 19,538,731 





TREATY NECESSITATES SUBSIDY TO 
LUMBER INDUSTRY, SAYS LABOR 


PorTLAND, OreE., Dec. 16—The Oregon- 
Washington Council of Lumber & Sawmill 
Workers (branch of the A. F. of L.) at its 
second annual convention passed a resolution 
asking that the Congress of the United States 
investigate the lumber and shingle industry of 
the Northwest with a view to establishing a 
subsidy for the industry. The resolution is as 
follows : 

WHEREAS, With the signing of the new 
trade treaties with Canada and Great Britain, 
many American lumber and shingle mills 
have been forced to close down; and 

WHEREAS, Present wages cannot be reduced 
to compete with the cheap Canadian labor 
because of the high cost of living in this 
country and the President has advocated no 
wage cuts and, if there are wage cuts, they 
will revert back to the farmers; and 

WHEREAS, The WPA wage in this district 
affords the WPA worker only an existence 
and he can not afford to pay taxes and can 
only buy the bare necessities of life because 
of the pauper wages of the WPA; and 

WHEREAS, Steel and metal manufacturers 
have been the only ones that have received 
any benefits from this new trade treaty; and 

Wuereas, Shipping, agriculture, live-stock 
raising and railroads have received monetary 
aid from the Government in order that they 
could survive; therefore be it 

Resolved, That Congress extend an investi- 
gation into the lumber and shingle industry 
of the Northwest, and, if necessary, institute 
some form of a subsidy for the lumber and 
shingle operators in order that these mills 
may operate and the workers return to the 
American standard of living and stay off the 
WPA and relief. : 











ARTHUR BRUCE, 
Memphis; 
Vice President 


E. H. COURTENAY, C. 
Louisville; 
President 


Mempais, TENN., Dec. 27.—The adoption of 
co-ordinated commercial standards for solid 
hardwood wall paneling and interior trim, the 
reelection of officers, addresses urging additional 
research and better business practices, as well 
as a review of the Wage-Hour Law and its 
effect to date, were features of the annual meet- 
ing of the Hardwood Dimension Manufactur- 
ers Association, here Dec. 15-16. 

Officers and directors elected for the ensuing 
year are: 

President—E. H. 
Co., Louisville, Ky. 

Vice President—C. Arthur Bruce, E. L. 
Bruce Co., Memphis, Tenn. 

Managing Director and Treasurer—L. J. 
Bosse, Louisville, Ky. (Re-elected). 

Directors—Omar Hilton, Bradley Lumber 
Sales Co., Warren, Arkansas; Ray L. Prine, 
Brown Dimension Co., Manistique, Mich.; J. 
LeRoy Glaze, Hillyer-Deutsch-Edwards (Inc.), 
Odkdale, La.; David B. Morgan, Morgan Mfg. 
Cc., Inc., Black Mountain, N. C. (Re-elected); 
J. H. McCreary, Bristol Door & Lumber Co., 
Bristol, Tenn., is a new director. 

In his annual report, Louis J. Bosse, manag- 
ing director, reviewed the work of the associa- 
tlon and progress of the hardwood dimension 
manufacturing industry during 1938. He was 
enthusiastic in his predictions for a progres- 
sive and constructive future for the association 
and its members, particularly as to the pros- 
pects for the use of hardwoods for interior trim 
in use with solid hardwood wall paneling. He 
announced the addition of three members to the 
association and stated that the treasury was in 
good condition. 

In closing he announced the following twelve 
point program for the ensuing year: 

1. Further the understanding of costs and 
aid in the elimination of unfair competition 
through price stabilization; 2. Secure enlarge- 
ment of markets and general sales promo- 


Courtenay, Mengel Body 


tion; 3. Promote the adherence to grading 
rules by all manufacturers of dimension 
stock; 4. Develop regular statistical data 


as a guide to better management; 5. Promote 
the usage of the certificate of origin; 6. Pro- 
tection of the industry against any harmful 


legislation; 7. Constant vigilance in the mat- 
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Hardwood Dimension Manufacturers 


Adopt Trim Standards--- 


ter of freight rates and classifications on a 
national scale; 8. Provide consultation serv- 
ice to members on cost and accounting prob- 
lems; 9. Co-operate with other industries and 
trade associations in mutual problems with 
the ultimate objective of securing more con- 
sumer acceptance of dimension lumber prod- 
ucts: 10. Serve as a bureau of information 
and inquiry for all members and beneficial 
parties; 11. Develop greater fraternizing be- 
tween dimension manufacturers and the ex- 
change of ideas and experiences; 12. Serve as 
an organization through which the industry 
speaks promptly and effectively. 


Members of the association and guests were 
entertained by C. C. White and Barney Tesch 
of the Lumbermen’s Credit Association (Inc.), 
preceding the banquet held on the evening of 
Dec. 15. C. Arthur Bruce acted as toastmaster. 
Houlder Hudgins, manager of the furniture 
division of Montgomery Ward & Co., urged 
the adoption of better business practices, such 
as a reduction of inventories, to accelerate turn- 
over. 

Howard L. Gray,. Meadow River Lumber 
Co., Rainelle, W. Va., among the speakers on 
the opening day of the convention, suggested 
a change in business “policies” of the manu- 
facturers, including an earnest effort to secure 
better prices, co-operation within the industry 
and a development of the potential market for 
lumber in the South. 

John W. McClure, secretary-treasurer of the 
National Hardwood Lumber Association, spoke 
on the subject: “Hardwood Dimension in the 
Building Trades.” Mr. McClure said that the 
potential demand for hardwood dimension in 
the building trades is as broad as the nation 
and as wide as the range of human wants. He 
stated, however, that this demand is limited 
by research and manufacturing ability. The 
great industries which have grown since 1900 
have been rooted in research, but the lumber 
industry has not done enough of it, according 
to the speaker. Such research must be carried 
on by the united effort of the industry, and 
broader fields should be covered by co-operative 
effort. He urged the hardwood dimension 
manufacturers to pool their resources for re- 
search. 

The association was told that the industry 
needs market research to determine what the 
public wants in the design of the material and 
its price; manufacturing research so as to pro- 
duce a thoroughly reliable product of enduring 
beauty and charm at a low cost by improved 
mass production which will cause mass con- 
sumption in the field of low cost housing; and 
selling research to learn how to capture the 
public fancy with genuine sales appeal sup- 
ported by a desirable product. Mr. McClure 
advised his listeners to always remember that 
it is the woman in a family whose taste and 
discernment should be considered; that she will 
give a ready response to the romance and 
beauty of wood in her home, when its story 
is properly presented. 





I. J. Fairchild, chief of the division of trade 
standards of the National Bureau of Standards, 
Washington, D. C., read the proposed com- 
mercial standard for hardwood interior trim 
and solid hardwood wall paneling. The pro- 
posed standard for hardwood paneling, as re- 
ported in the December 3 issue of the AMenrt- 
CAN LUMBERMAN, was adopted with a few 
minor revisions. This commercial standard 
will cover two classes of %-in. solid hardwood 
wall paneling manufactured to standard tongued 
and grooved patterns in 6 face widths from 
3 to 8-in. for vertical application, available in 
seven exact lengths, from 2 ft., 6-in. to 8 ft., 
8 in., and harmonizing trim patterns. The two 
classes of paneling, Character Marked and 
Conventional, are described in the standard as 
follows : 


Character Marked—tThis classificaton coy- 
ers material for application in which the sur- 
face displays various character markings, in- 
herent in the tree, reflecting the natural 
beauty of hardwood, including knots; worm 
holes and worm grooves; grub holes; swirls, 
burls, and other grain irregularities; stain, 
spots, mineral streaks, and other color varia- 
tions occurring in the growth of the wood. 

Conventional—This_ classification covers 
paneling material intended for the more for- 
mal effects and designs. Variations in color 
due to growth of wood shall be admitted, 
together with the natural configurations, but 
knots over \%-in. in diameter and worm holes 
and grub holes are not permitted in this 
classification. 


The commercial standard for hardwood in- 
terior trim and molding provides a basis for 
the manufacture, distribution and use of hard- 
wood interior trim and molding whereby the 
procurement of this material in universally 
recognized grade, designs, and sizes may be 
facilitated. It provides minimum specifications 
for one grade of hardwood interior trim and 
molding known as grade “A,” of sizes and 
design as shown in the enclosed 7,000 Series 
Appendix D of Simplified Practice Recom- 
mendation R16-29, as revised November 1, 
1932. It covers allowable defects, design, 
length, width, bundling, and the grading toler- 
ances for these requirements. 


All hardwood interior trim and molding 
sold as conforming to commercial standard 
grade shall be clear face trim, except where 
characteristics of the wood and machine im- 
perfections may be present in not to exceed 
10 percent of any shipment. It shall be well 
manufactured. The material shall- be kiln- 
dried according to accepted methods for the 
species in question to a moisture content not 
to exceed 10 percent when shipped from the 
mill. Because of the tendency of wood to 
change in moisture content with changes in 
atmospheric conditions, no specific percentage 
of moisture content can be guaranteed when 
the trim reaches its destination. Manufac- 
facturers shall exercise all possible care in 
the seasoning and handling of their products 
to assure delivery in suitable condition. The 
purchaser shall be responsible for the proper 








Putnam Lumber Co., Shamrock, Fla. 


“Without attempting to go into any extended analysis of 
the whys and wherefors, it is my feeling that the lumber in- 
dustry is going to have good business for the first six months, 
but to my mind, beyond that point, there is some question for 
the reason that the situation in this country to-day is largely 
political and not economic. We look forward to a volume in 
excess of the first six months of 1938, insofar as our own 


company is concerned.” 


M. L. Fueisuet, President & Treasurer. 


LOOKING AHEAD 





Coosa River Lumber Corp., Wetumpka, Ala. 


“Frankly, I believe we are in for a conisderably better year 
as a whole than in 1938. The railroads, I think, will be pro- 
vided for to such an extent that they can at least buy part 
of their lumber requirements, and this being the case, it is 
bound to help the lumber market. It is safe to predict that 
there will be considerably more homes built than during 1938, 
so, taking everything into consideration, we cannot help but 


believe there will be a decided improvement.” 





H. S. SHEPHERD. 
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Announce New Standards and Grading Rules 
Co-ordinated With Approved Commercial 
Standards For Solid Hardwood Wall Paneling 


storing and handling of the material after 
it is received. 

All hardwood interior trim and molding 
sold as of commercial standard quality shall 
be smooth, straight, and well machined in 
accordance with good mill practice; shall be 
graded from the face side. Defects covered 
by member moldings, or covered when the 
stock is installed, and defects on the reverse 
side that do not impair its use shall be al- 
lowed. 

Bright sapwood shall be allowed, except on 
red gum, wherein 5 percent of the quantity 
of any one item may contain either bright or 
discolored sapwood, but not more than 25 
percent (surface measure) in the aggregate, 
in any one piece; stain covering not more 
than 25 percent in any one piece (surface 
measure), and not more than 5 percent of the 
quantity of any one item, shall be allowed; 
slight streaks shall be permitted in not more 
than 10 percent of the quantity of any one 
item; worm holes not larger than 1/6 in. in 
diameter, and not more than one to each 
three linear feet shall be allowed when not 
accompanied by stain. Maximum quantity of 
material containing worm holes shall not 
exceed 5 percent of the quantity of any one 
item; one knot, tightly encased and smoothly 
dressed, not to exceed % in. greatest dia- 
meter, in stock 6 ft. long or less, and not 
more than two in stock over 6 ft. long, shall 


PERCENTAGE 
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be allowed. Maximum quantity of material 
containing knots shall not exceed 5 percent 
of the quantity of any one item. 

Burls that do not contain knots over % in. 
in diameter or unsound centers shall not be 
considered a defect; a maximum depth of 
1/32 in. will be permitted on machine run 
stock, in not over 10 percent of the length 
in any one piece, and not more than 
5 percent of the quantity of any one 
item, board foot basis; end splits % 
in. in length for each lineal foot, or its 


equivalent, per piece will be allowed, except 
that where exact lengths are specified, stock 
shall be usuable for the purpose intended 
without waste. Surface checks not to exceed 
1/32 in. wide, 1 in. long, and one check to 
each foot, surface measure, or its equivalent, 
per piece, shall be allowed. Maximum quan- 
tity of material containing surface checks 
shail not exceed 5 percent of the quantity 
of any one item; warped stock that will lay 
flat or straight, with ordinary nailing shall be 
allowed. 

Lengths 4 to 16 feet shall be counted on 
6 in. breaks. Each shipment may contain 
not more than 20 percent of lengths under 
8 ft., and 5 percent may consist of length 
under 6 ft. A variation of 5 percent over or 
under the quantity ordered in lineal feet on 
random length orders will be allowed. It 
shall be billed on the basis of the quantity 
shipped. 

When specified lengths are ordered, all 
lengths up to and including 4 ft., 6 in. shall 
be counted on 6 in. breaks. Example—stock 
3 ft. 2 in. long will be counted as 8 ft., 6 in.; 
4 ft., 6 in. long will be counted as 4 ft., 6 in. 
Lengths over 4 ft., 6 in. shall be counted on 
6 in. breaks, to which an additional 6 inches 
shall be allowed for cutting. Molding shall 
be bundled and measured by averaging the 
lengths, which may vary 6 inches over or 
under the nominal length. 


Hardwood interior 
trim and molding shall 
be sold on a linear 
foot basis. All hard- 
wood interior trim and 
molding sold as con- 
forming to the com- 
mercial standard rules 








Chart, prepared by the 
HDMA, showing hard- 


wood dimension sales 





is subject to inspec- 
tion in the form and 
condition as received 
and complaints regard- 
ing any shipment shall 


be made within 10 
19_37 days after receipt 
thereof. 


Where the grade of any interior trim ship- 
ment is in dispute and an inspection is de- 
manded, the cost of such inspection, including 
unloading, reloading, and trucking, if any, shall 
be borne by the shipper and the shipment 
settled for on the basis of the inspection report 
if the shipment is more than 5 percent below 
grade. If inspection establishes the shipment 
to be 5 percent or less below grade, the buyer 
pays the cost of inspection and pays for the 
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L. J. BOSSE, J. L. GLAZE, 
Louisville; Oakdale, La.; 
Managing Director Director 


shipment as invoiced. If quantity is involved, 
inspection shall be made while the shipment is 
intact. 


In order to assure the purchaser that he is 
receiving hardwood interior trim and molding 
of the quality specified, the producers may 
individually, or in concert with their trade 
association, issue certificates of grade for spe- 
cific shipments or grade and trade mark each 
piece as conforming to the established standard. 

A. Carlson, Poinsett Lumber & Manufactur- 
ing Co., Trumann, Ark., predicted that the 
Wage-Hour Law would prove to be a blessing 
to lumbermen, in that as to reduced hours of 
operation, it would help to create plant ef- 
ficiency and a lower inventory. 


Effects of Wage-Hour Act 


William M. Eaves, Nashville, Tenn., a mem- 
ber of the Wage-Hour field staff, reviewed the 
Wage-Hour Act as to its purpose and plan of 
operation and urged employers “when in doubt 
about violating the law, to comply with it 100 
per cent.” 


In determining application of the Law to any 
business, the employer or employee may write 
or go directly to Washington if a field repre- 
sentative is not available, he said. It is ex- 
pected that a form will soon be made avail- 
able which will indicate pertinent facts an em- 
ployer should give so that the Wage-Hour di- 
vision may provide quick, satisfactory answers 
to problems. 

In order to facilitate the answering of many 
similar questions and in order to inform the 
public generally, the Wage and Hour Division 
has made public six interpretative bulletins which 
deal with general topics of wide-spread inter- 
est. The first deals with the application of 
the Act generally; the second, with the status 
of the District of Columbia and the possessions 
and territories of the United States under the 
Act; the third, with the method of payment 
under the Act; and the fourth, maximum hours 
and overtime compensation. The fifth and 
= also deal with general coverage of the 

ct. 











The Arkansas Lumber Co., Camden, Ark. 


“With all of the Government aid and home financing, and 
the amount of space in various magazines that is being de- 
voted to home building and home demonstration, I cannot see 
anything but splendid prospects for the building business for 
the first six months of 1939. My prediction for 1939 is based 
on the assumption that Government affairs will run along 
smoothly on an even keel, and we will have no serious labor 
troubles develop such as ruined business in 1937 and 1938.” 





M. B. McLeop, Manager. 


Ethel Lumber Co., Ethel, Miss. 


“We anticipate a good demand for lumber during the first 
six months of 1939. The volume of orders from the retail 
yards has not been up to our full expectation, but we look for 
an improvement after the holidays. The volume of business 
from Government financed projects has been good, and indi- 
cations are that we will see this present volume continued or 
increased. Our opinion is that we will see a better lumber 
year than we experienced in 1938.”’ 


C. A. Barare, Owner. 
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THEY'RE All Along the Editor's Way 


BUILDING 


The opening of the hunting season and the approach of the 
Christmas holidays have distracted the attention of many lum- 
bermen from their business during the past fortnight, and with 
painful monotony the traveling editor has found, on calling to 
pay his respects to men who are engaged in the production of 
both softwood and hardwood lumber, that these men were away 
from their offices, taking advantage of the short hunting season 
to spend a few days in the woods on deer shooting expeditions. 
It is a desirable thing for men to get away from the daily grind 
of business sometimes and spend a few days in the woods com- 
muning with Nature, and at the same time enjoying a sport that 
helps them to forget their worries and anxieties for a while. 


Heavy Rains—Then Sunshine and Roses 


The peregrinations of the wandering editor during this past 
fortnight have taken him from the purlieus of old New Orleans, 
the famous Crescent City, up through northern Louisiana, over 
into southeast Texas, to the thriving and rapidly growing city 
of Houston, thence across the plains to El Paso, and finally 
across the desert and over the mountains into sunny southern 
California. The weather man was quite considerate for, after 
deluging this section of the Golden State with the heaviest rain 
in a short period that has been recorded in sixty-five years, the 
spout was shut off and bright sunshine and cerulean skies have 
been the order of the day since then—but one must confess that 
the nights are mighty cold, and heavy blankets add much to 
one’s comfort. The heavy frosts that visited southern California 
much earlier this year than ever before, played havoc with the 
flowers, and developed quite a serious problem for those whose 
duty it is to decorate the floats for the annual tournament of 
roses parade that is a regular New Year’s Day feature in Pasa- 
dena, preceding the famous rose bowl football game. Inasmuch 
as no artificial flowers are permitted in the decoration of any 
float appearing in the parade, it has been necessary this year to 
do a lot of scouting around to secure the multiplied millions of 
blossoms that are required for this purpose. But California 
produces gorgeous flowers quickly in abundance, and the sun- 
shine that characterized the final week of the year did wonders 
in helping to solve the difficult problem of the decorators of 
these parade floats. 


Lumbermen Expect Revival of Demand 


As the editor has pursued his devious route over the high- 
ways and byways, contacting lumbermen, both manufacturers 
and dealers, he has found a pretty general feeling of optimism, 
with here and there a tinge of skepticism—the latter induced 
by fear that baiting of business may continue, despite the vigor- 
ous manner in which the electorate expressed itself at the polls 
in November. This feeling has been augmented, too, by the 








The Meadow River Lumber Co., Rainelle, W. Va. 


“We, in common with the majority of lumber manufac- 
turers, have been enjoying a reasonable volume, although we 
have been allowing our products to be marketed at unsatis- 
factory prices, and this condition must be corrected immedi- 
ately. In view of the favorable factors now apparent, it is our 
belief that we will enter 1939 with unexcelled opportunities, 
and with conscientious and intelligent selling, we should effect 
a 20 percent increase in volume with not less than a 10 per- 
cent advance in price.”’ 


Guy H. Huaues, Sales Manager. 


LOOKING AHEAD 


Through Louisiana, Texas 
and California 


failure of the market to respond as readily to favorable condi- 
tions as might have been expected. However, it is realized that 
the holiday season is not conducive to lumber buying, and that 
dealers as a rule prefer to have minimum stocks in their yards 
at the first of the year, when the annual inventory period for 
taxation purposes is at hand, and most sales managers are of 
the opinion that early in the new year the producers will begin 
to experience a call for lumber so heavy that some difficulty may 
be encountered in promptly supplying the demand. Hardwood 
manufacturers are awaiting with much interest the outcome of 
the annual January furniture markets in Chicago, Grand Rap- 
ids and other market centers. If business develops with the 
furniture manufacturers, as is rather confidently expected, the 
hardwood business will experience a real rejuvenation—and 
something of this kind really is needed, for that industry has 
“dragged bottom” to a rather alarming extent during the latter 
half of this year. 


Houston People Are Really Building Homes 


One cannot fail to be impressed, as he travels through the 
country and from town to town with the activity in building 
seen on every hand. People are really building homes, most of 
them the type that requires in their construction a maximum 
amount of lumber. A bright and shining spot in the way of 
home building is, as has been the case for several years, Hous- 
ton, Tex. A drive over that hustling city reveals homes under 
construction or just completed, not by the dozens or the hun- 
dreds, but actually by the thousands. If the retail lumber and 
building material business in that city and that section is not 
good, it certainly can not be for the lack of building. But Hous- 
ton building activity is not confined to residence construction, 
by any means. There is a substantial amount of commercial 
construction under way and planned, and, so far as this editor 
has been able to determine from his observations during this 
past year of extensive travel, Houston is the most rapidly 
growing city, not alone in the South, but in the entire country, 
and is swiftly moving forward towards its destiny as the chief 
city of the South and one of the most important commercial and 
industrial centers of the United States. 


Southern California Construction Also Active 


In the matter of residential building, southern California is 
taking a back seat for no other part of the country. Los An- 
geles and the communities surrounding it are continuing their 
building program in a big way. Despite the large amount of © 
construction recorded in 1937, Los Angeles will record for 1938 ~ 
an increase of 5.9 percent over the previous year, while other © 
important southern California centers will record an even larger 7 
percentage increase. For example, the increase in Long Beach 7 








Elliott Hardwood Co., Inc. 


“As we see it here in the Northeast, inventories are con- 
siderably reduced from last year, and all signs point to a 
good 1939, with production being held within the bounds of 
the demand, which we think will be a stabilizing factor 
throughout the year. From all reports we see in the press, 
the building figures are exceeding those of last year by a con- 
siderable margin. There is probably one interesting fact that 
is being stressed in the Northeast, and that is a much reduced 
volume of hardwood production.” 

B. W. Exxiorr, Secretary-Treasurer. 
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BILL OF MATERIAL 
CONCRETE AND BRICK WORK: 
154 cu. ft. concrete footing 
320 8x8 16-in. concrete blocks, face 
1320 8x8 16-in. concrete blocks, plain 
136 sq. ft. 4-in. cone. floor, fr. entrance 
1 8x14—4'/2 concrete step, fr. entrance 
| 8x15—3 concrete step, kit. entrance 
{1 8xi5—5 concrete step, kit. entrance 
42 sq. ft. 4-in. conc. floor, kit. entrance 
34 lin. ft. chimney, furnace 
30 lin. ft. 8x12 terra cotta flue lining 
1050 sq. ft. 3'/2-in. cone. floor, bsmt. 


PLASTER WORK: 


540 square yards plaster 
8100 36x1/2—4 lath 


ROUGH HARDWARE: 


18 sets sash weights and cord 
600 pounds nails 

1 coal chute 

{ castiron cleanout door 

1 floor drain 


OIN ING ROOM 
/7'0''X 10’ 6" 














| a, 


12'O/4'0 


ORNAMENTAL IRON & TIN WORK: 


30 lin. ft. W.1. bals., fr. ent. (see elev.) 
78 lin. ft. 3Y2-in. down pipe 
s 


66 lin. ft. 10-in. ridge roll 
ROUGH LUMBER: 


2 pes. 6x6—7 posts 

6 pes. 2x8—18 girder 

162 lin. ft. 2x6 sill 

150 lin. ft. 2x10 sill 

150 lin. ft. 2x6 sill 

36 pes. 2x10—1I6 first floor joist 

34 pes. 2x10—12 first floor joist 

36 pes. 2x10—16 second floor joist 
30 pes. 2x10—12 second floor joist 

2 pes. 2x6—12 ceiling joist over vest 
11 pes. 2x6—18 ceiling joist 

22 pes. 2x6—10 ceiling joist 

8 pes. 2x6—-16 ceiling joist 

7 pes. 2x6—-8 collar beams 

48 pes. 2x6—20 rafters 

26 pes. 2x6—12 rafters 

12 pes. 2x6—14 rafters 

10 pes. 2x6—10 rafters 

2 pes. 2x8—18 rafters, valley 

12 pes. 2x4—18 outside studs 

140 pes. 2x4—9 outside studs 

50 pes. 2x4—12 outside studs, gable 
100 pes. 2x4—9 inside studs, Ist floor 
125 pes. 2x4—8 inside studs 2nd floor 
450 lin. ft. 1x3 bridging 

1310 ft. B.M. 1x6 D&M gubteer, 
1700 ft. °. M. {x4 sheathing, ro 

1500 sq. ft. 34-in. insulation, ae. walls 
2200 ft. B.M. {x3 finish floor 

70 pes. x4—I6 plates 

17 squares 16-in. shingles for roof 
15 squares 24-in. shingles for walls 


OUTSIDE SASH AND DOORS: 


5 sash A ae RY 3 Its., bsmt. 
H sé am fae . gla. SS 
4—14 plain 


trim 
oe. . *3/0x6/8—-1 34, Yo-cire. hd., fr. ent. 
| door 3/0x6/8—13%4, V-cut, 9 Its. gla. DS 
| side inside trim 
1 o.s. dr. fr. 2/8x6/8—134, kit. ent. 
{ door 2/8x6/8—134, 2 pan. 4 Its. gla. DS 
{ side inside trim 
1 sash fr. 10/12—1%6, 4 Its. vestibule 
{ sash 10/12—134, 4 Its. gla. SS 
| side inside trim 


{ twin wdw. fr. 10x12—13,, 12 e, liv. rm. 


2 windows 10x18 1% 12 Its. gla. SS 
| side inside trim, twin 
: pr. shutters 10xi2—7e- in., 12 Its 

1 twin sash fr. 10x10—13¢, 6 Its. kit. 
2 sash 10x10—13%, 6 Its. gla. SS 
1 side inside trim, twin 


wdw. fr. 10xi0—13¢, 12 Its. kit. 

window tortoise” 12 Its. gla. SS 

side inside trim 

pr. shutters + a in. 6 Its. 

wdw. fr. 10x12—13, 12 Its., din. rm. 

window. 10x12—13, 12 Its. ‘gla. ss 

side inside trim 

twin wdw. fr. 10x12—13¢, 12 Its. din. rm. 

2 windows eg age Nag Its. gla. SS 

{| side inside trim, t 

{ wdw. fr. 10x8—i 34, 8 Its. bathr. 1 

1 window 10x8—13% 8 Its. gla. SS 

| side inside trim 

2 wdw. frs. 10x12—13¢, 12 Its. bedr. | 

2 windows ~—— 12 Its. gla. SS 

2 sides inside t 

2 wdw. frs. 10x12--13%, 12 Its. 

2 windows 10x12—1%, 12 Its. gia "Ss 

2 sides inside trim 

| pair shutters 10x12—7, 12 Its. 

{ triple wdw. fr. 10x12—13¢, 12 Its. sunr. 

3 windows 10x!2—13@, (2 Its. gla. SS 

! side inside trim, triple 

| half-cire. sash fr. 2/6x1/6—1%4 0.S.M., 
front gable 

{ half-cire. sash 2/6x1/6—1% 0.S.M. cut 
4 Its. gla.SS 

No inside trim 

2 wdw. frs. 10x12—13¢, 16 Its. bedr. 2 & 3 

2 windows 10x12—13¢, 16 Its. gla. SS 

2 sides inside trim 

| wdw. fr. 8x10—13%% 12 Its. bathr. 2 

| window 8x10—1%3 12 Its. gla. SS 

| side inside trim 

1 wdw. fr. 10x12—13¢, 12 Its. hall 

{ window 10xi2—13¢, 12 Its. gla. SS 

| side inside trim 


INSIDE DOORS: 
2 +. >. frs. | ean 2x8, coal bin & 


2 inside. doors 3/0x6/0—13¢, 5X pan. 

4 pes. 1x4—18-ft. plein trim 

1 dr. fr. 2/4x6/8—13,. 5a-in. vest.-clo. 
{ ins. door 2/4x6/8—13, 2 pan. 

2 sides inside trim 

1 dr. fr. 3/0x6/8—134, 5%-in., vest.-liv. 
{ inside door 3/0x6/8—1%¢, 2 pan. 

2 ag | inside trim 

{ dr. fr. 2/4x6/8—134, 5/4-in., liv. clo. 
1! ins. door 2/4x6/8—15¢, 2 pan. 

2 sides inside trim : 

1 dr. fr. 5/0x6/8—13a, 5/4-in., liv.-sunr. 
1 pr. drs. 5/0x6/8—13¢, 15 Its. ea., gla. DS 
2 sides inside trim 

1 dr. fr. 2/8x6/8—13,4, 51%, liv.-bedr. 1! 
{ ins. dr. 2/8x6/8—15¢, 2 pan. 

2 sides inside trim 

2 dr. frs. 2/4x6/8—1%, 5, bedr. | 

2 ins. doors 2/4x6/8—1%, 2 pan. 

4 sides inside trim 

2 dr. frs. 2/8x6/8—13,, 54, kit. 

2 ins. doors 2/8x6/8—1%, 2 pan. 


4 sides inside trim 

2 dr. frs. 2/8x6/8—1%, 54%, hall-bedr. 2&3 
2 ins. doors 2/8x6/8—1% 2 pan. 

4 sides inside trim 

dr. fr. 2/4x6/8—1%, 5/4, bedr. 2-clo. 
{ ins. door 2/4x6/8—1%, 2 pans 

2 sides inside trim 

i dr. fr. 2/4x6/8—136, 5%, 9 clo. 

1 ins. door 2/4x6/8—13, 2 pan 

2 sides inside trim 

1 dr. fr. 2/6x6/8—1%, 54%, bathr. 2 

| ins. door 2/6x6/8—1 56, 2 pan. 

2 sides inside trim 

{ dr. fr. 2/0x6/8—134, Sie, —- 2-clo. 
1 ins. door 2/0x6/8—1%, 2 pan. 

2 sides inside trim 


MISC. MILLWORK: 


290 lin. ft. 7x2 picture molding 

480 lin. ft. 5¢x5/ base 

480 lin. ft. /2x7% base shoe 

50 lin. ft. 34x18-in. shelving, fruitroom 
70 lin. ft. 34x2 cleats, fruitroom 

4 pes. 2x3—8 uprights, fruitroom 

4 lin. ft. 34x12-in. shelving, closets 

10 lin. ft. 34x18-in. shelving, closets 

18 lin. ft. 34x24-in. shelving, closets 

74 lin. ft. 34x2 cleats, closets 

48 lin. ft. 34x5'/2 hook strip, closets 

1 set cases 10/6x8/4, detail, kitchen 

{ china case.4/0x6/8, detail dining room 
2 medicine cases 2/0x3/0, detail, bathrms. 
| set plank stairs 3/0, | , basement 

| set main stairs 3/6, 14 R. (see plan) 


OUTSIDE MILLWORK: 


98 lin. ft. 4x6 wood gutter, eaves 
116 lin. ft. 34x72 fascia, ezves 
116 lin. ft. 34x5' plancier, eaves 
116 lin. ft. ['YextYe Y4-round, eaves 
140 lin. ft. 34x72 frieze, gable 

140 lin. ft. 134x134 molding, gable 


FINISH HARDWARE: 


1 front door lock, { rear door lock 
15 inside door lock sets, | double lock 
3 prs. 4x4 L.P. butts & screws 
17 prs. 32x32 L.P. butts & screws 
8 prs. 3x3 butts & Screws 

D.A. floor hi 3.1 pair push plates 
16 rubber tip door ‘bumpers 
16 pairs 2x2 butts & screws, ¢ 
9 cupboard turns, 7 elbow culnhen, cases 
8 drawer pulls, cases 
18 sash locks and lifts 
5 sets bsmt., 3 sets casement fasteners 


PLUMBING & HEATING: 


{ set laundry trays, |! ae sink 
2 bath tubs, 2 stools, 2 lavatories 
| warm air heating plant complete, inst. 








Complete Blueprints, Specifications and List of Materials, $3.50 
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American Lumberman House Plan No. 





BILL OF MATERIAL 


680 eu. ft. concrete footings, walls to grade 
65 sq. ft. porch floor 
8 lin. ft. steps 
825 sq. ft. basement floor 
200 cu. ft. 9-in. brick wall 
3! lin. ft. 8x9 brick flue, plastered 
cement chimney cap 
brick piers 12x12—2 
cleanout door 
cast iron coal chute door 
steel basement sash, 3 It. 
620 yards lath and plaster 
LUMBER & MILLWORK 
2 pes. 8x8—8 posts 
218 lin. ft. 2x8 girders 
122 lin. ft. 2x8 sills 
48 pes. 2x8—I4 Ist & 2nd floor joist 
48 pes, 2x8—i2 Ist & 2nd floor joist 
48 pes. 2x8—10 Ist & 2nd floor joist 
31 pes. 2x6—I2 ceiling joist 
14 pes. 2x6—10 ceiling joist 


10x14 glazed 
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122 pes. 2x4—9 outside studs 
38 pes. 2x4—I2 gable studs 
112 pes, 2x4—9 inside studs 
132 pes. 2x4—8 inside studs 
800 lin. ft. 2x4 plates 
26 pes. 2x4—20 rafters 
26 pes. 2x4—I14 rafters 
pes. 2x6 —10 rear porch 
1 pe. 2x8—10 rear porch 
1 pe. 2x8—8 rear porch 
3 pes. 2x4—12 rear porch 
3 pes. 2x10—14 stair carriages 
2 pes, 2x10—1!2 stair carriages 
3400 ft. 1x8 sheathing walls and roof 
2000 ft. 2x8 lap siding 
40 ft. % ceiling, rear porch 
48 ft. Ix4 porch flooring 
1800 ft. x4 T&G flooring 
17 sqs. roofing 
44 lin, ft. 1x6 finish, level cornice 
44 lin. ft. 1x5 finish, level cornice 
272 lin. ft. 1x6 finish, gable cornice 
136 lin, ft. 1x5 finish, gable cornice 
190 lin. ft. 1x22 moulding, cornice 
44 lin. ft. 12 cove, cornice 
2 columns 5'/2x5'/2—7 rear porch 
36 lin. ft. 1x8 finish, rear porch plate 
18 lin. ft. 1x5 finish, rear porch plate 
18 lin. ft. x8 finish, rear porch base 


20 lin. ft. 4-in. crown mid., rear porch 
base 


36 lin. ft. 
base 


lattice frames, rear porch 

set outside steps, rear porch 

screen frames 4/6x7/2 16 mesh wire 
sereen frames 1/6x7/2 16 mesh wire 
screen door 2/8x7/0 16 mesh wire 
door posts 2x4—7/2 finish 

outside door fr. 3/0x7/0, trim | side 
outside door fr. 2/8x7/0, trim | side 
trip, cas. frs. 2/0x5/2, trim | side 
trip cas. fr. 2/0x3/2, trim 1! side 
twin . 2/0x5/2, trim 1 side 
twin 1/6x2/11, trim 1 side 
twin . 2/0x3/11, trim 1! side 
sing. . 2/0x3/5, trim 1 side 
sing. 1/6x2/11, trim 1 side 
cased opg. jb. 9/0x7/0, trim 2 sides 


%4-in. quar, round, rear porch 
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inside dr. frs. 2/8x7/0, trim 2 sides 
inside dr. frs. 2/6x6/6, trim 2 sides 
inside dr. frs. 2/4x6/6, trim 2 sides 
inside dr. fr. 2/0x6/6, trim 2 sides 
fixture 1/6x2/0, trim | side 

door 3/0x7/0 1% 15 It. DS 

door 2/8x7/0 134 2X pan. 9 It. DS 
door 2/8x7/0 1% 15 It. DS 

doors 2/8x7/0 1% 2 pan. 

doors 2/6x6/6 1% 2 pan. 

doors 2/4x6/6 1% 2 pan. 

door 2/0x6/6 1% 2 pan. 

door 1/6x2/0 % 1! pan. 

3 sash 2/0x5/2 1% div. 8 Its. SS 

sash 2/0x3/2 1% div. 6 Its. SS 

sash 1/6x2/11 1% div. 6 Its. SS 

sash 2/0x3/11 1% div. 6 Its. SS 

sash 2/0x3/5 1% div. 6 Its. SS 

sash 1/6x2/11 1% div. 6 Its. SS 
shutters 1/4x3/6 %-in. batten (elev.) 
Shutters 1/4x3/0 %-in. batten (elev.) 
Shutters 1/4x3/3 %-in. batten (elev.) 
shutters 1/4x5/3 %-in. batten (elev.) 
480 lin. ft. 1x6 inside base detail 

480 lin. ft. Yox% base shoe detail 

44 lin. ft. ¥%x2% wainscot cap detail 

2 thresholds 3-ft. outside doors 

| kit. cab., det., complete with hardware 
{ main stair complete 

12 treads !x!0—3 cellar stairs 

70 ft. cedar lining %-in. 

2 cedar shelves Ixi2—3 

40 lin. ft. cedar quarter round 

32 lin. ft. Ix!2 shelving 
24 lin. ft. Ixi8 shelving, 
40 lin. ft. 1x4 hook strip 
48 lin. ft. Ix! shelf cleat 
900 lin. ft 34x! grounds 
HARDWARE 

500 Ibs. nails 

26 casement sash adjusters 
26 casement sash locks 

26 pr. 2x22 butts 

3 pr. 4x4 butts 

18 pr. 32x32 butts 

| pr. 2x2 butts 

| double acting floor hinge 
2 push plates 

| front door lock set 
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{ rear door lock set 

18 inside door lock sets 

| pr. 6-in. T hinges coal door 
3 doz. clothes hooks 


TIN WORK 

63 ft. 4/2-in. gutter 

60 ft. 3-in. down spout 

64 ft. ridge roll 

60 ft. 14-in. valley tin 

Flashing for chimney 

Copper or Gal. iron hood for main ent. 
complete with wrt. iron brackets 

INSULATION 

1100 ft. insulation outside walls 

1500 ft. insulation between roof rafters 


PLUMBING & HEATING 

2 outside faucets 

{ basement drain with trap complete 
| kitchen sink 18x36 flange type 

{ bathtub 5-ft. built-in complete 

2 closets complete 

2 lavatories 

2 medicine cabinets 

Above to be selected by owner 

| complete heating plant by owner 
Electric wiring and fixtures by owner 
































drcono Frconr 








Complete Blueprints, Specifications and List of Materials, $3.50 























December $1, 1938 


is 43.7 percent, and in San Diego, 21.3 percent. Hollywood 
and the tributary area in the San Fernando Valley will close 
1938 with a record-breaking residential and business construc- 
tion total of close to $25,0U0,000. An analysis of the records 
shows that the bulk of the building in Hollywood was of busi- 
ness structures, while in the Valley the principal construction 
was residential. Burbank, one of the thriving communities in 
the Valley, has recorded for the year an average of 100 homes 
4 month, even the holiday season causing no perceptible reduc- 
tion in the amount of new building getting under way. In the 
third week of December, permits were issued for forty new 
homes, on which construction was actually begun, the total cost 
to be $125,000. In sight of the room in which this is being 
written, the foundations for two new homes were dug on the 
day before Christmas, which usually is a building holiday, and, 
within a few blocks, many other new homes are getting started. 
The little town of Van Nuys recorded in one day this week the 
issuance of permits and beginning of construction on nineteen 
new homes, fourteen of them of five rooms and five of six 
rooms. It is hard to believe that with all of this residential con- 
struction in sa many parts of the country, business in lumber 
and other building materials should be anything but active dur- 
ing the coming year. 


Lumbermen’s Sidelines—Bramah Cattle, Cane 
Syrup and Citrus Fruit 


It is interesting to note the “extra curricular” activities of 
numerous lumbermen, as one travels about over the country. 
Three notable examples down in Louisiana came under the 
observation of the editor on this journey into sections of the 
Bayou State. At Blanks, La., where is located the hardwood 
producing plant of A. N. Smith Lumber Co., Mr. Smith is 
devoting much attention to growing blooded Bramah cattle and 
he doesn’t hesitate to admit that this cattle business has been a 
mighty valuable adjunct to the lumber business during the 
“parlous” times through which the hardwood industry has 
passed. These cattle are unusually hardy, completely free of 
ticks or other insects, and Mr. Smith has been quite successful 
in building up a valuable herd. Over at Opelousas, La., if a 
visitor finds Laurence Thistlethwaite away from the plant of 
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the Thistlethwaite Lumber Co., of which he is manager, he is 
quite apt to be located out at the sugar plantation where the 
famous “Thisco” brand of genuine Louisiana cane syrup is 
produced. It was the good fortune of this editor to be shown 
by Mr. Thistlethwaite through the modern plant that produces 
this high grade syrup, and a new product that has attained great 
popularity known as “Queet.” The modern methods employed 
at this plant result in a can syrup far superior to that of the 
average plant. Then, down at Alexandria, La., one finds Henry 
Foote, of the H. D. Foote Lumber Co., rather deeply immersed 
in the affairs connected with his big citrus orchard located in 
the famous Rio Grande Valley of Texas. Mr. Foote is fortu- 
nate in being ably assisted in his lumber business by his son, 
H. D. Foote, Jr., thus leaving him free to devote considerable 
time to his fruit business, and he makes frequent trips to the 
Valley in connection with it. His famous pink meat grapefruit 
has become quite familiar to lumbermen all over the country, 
many of whom utilize it as Christmas remembrances to their 
friends and customers. 


Sylvan Park Adds Beauty to Lumber Community 


Approaching the sawmill community of Clarks, La., home oi 
the Louisiana Central Lumber Co., the motorist is impressed 
with the natural beauty of an attractive wayside park, which 
has been improved and beautified by a civic organization com- 
prised of the women of the community. In addition to the na- 
tive trees that abound, through the courtesy and assistance of 
C. C. Sheppard, president of the Louisiana Central Lumber 
Co., a large number of dogwood trees have been brought in 
from Mississippi and planted, thus adding greatly to the beauty 
and attractiveness of this sylvan park. Mr. Sheppard and other 
officials of the lumber company take a special interest in pro- 
moting a community spirit and civic pride, thus adding greatly 
to the happiness and contentment of the citizenry, made up of 
employees of the company and their families. 


The wandering editor is spending his annual vacation in 
southern California, and from this delectable spot extends to 
AMERICAN LUMBERMAN readers generally hearty good wishes 
for A Happy and Prosperous New Year. 





Tax Is Levied on Lumber Stored 
in Terminals 


CampEN, N. J., Dec. 24.—Agreement by the 
A. C. Dutton Lumber Corp., of Poughkeepsie, 
N. Y., to pay a $20,000 municipal tax assess- 
ment on lumber stored at the marine terminals 
of the South Jersey Port Commission is an- 
nounced here as an unprecedented case which 
may lead to similar assessments and tax revenue 
collections by the city. Maurice H. Clyman, 
president of the Camden Board of Assessors, 
according to local announcement, visited the 
terminal in quest for new city ratables and de- 
cided that personal property stored there is tax- 
able. After subsequent negotiations with the 
Dutton firm, the $20,000 figure was set as rep- 


resentative of the average value of stored lum- 
ber owned by that company throughout the 
year. It is said to mark the first time such 
property ever was assessed in Camden. The 
South Jersey Port Commission is tax exempt 
and no taxes ever have been paid on any mer- 
chandise stored there. 

“I don’t see why such personal property 
should not be taxed,” Clyman announced, “the 
same as any other. Camden must provide fire 
and police protection for it. I made several 
check-ups and determined that a considerable 
quantity of lumber always is stored at the 
terminal, not merely moved in and out. I ex- 
pect to find more goods in storage that are eli- 
gible for taxation. It is only fair that the own- 
ers of such goods should pay their share of the 
taxes, thus lightening the load on home owners.” 








LOOKING AHEAD 


Builds Big Ice Arena Entirely 
of Wood 


Tacoma, WasH., Dec. 24.—A big new ice 
arena, constructed entirely of wood, has been 
erected on the shores of Lake Steilacoom, south 
of here, by Norton Clapp, prominent Tacoma 
lumberman-attorney. The building is of the 
Swiss chalet type of architecture. The archi- 
tects explained that they preferred wood con- 
struction for ice arenas on account of its dura- 
bility ‘under moisture conditions, strength and 
high natural insulating value. Cabinet work in 
the building was by the Bungalow Cabinet Co., 
of’ Tacoma. Lumber was supplied by the Sax- 
ton Lumber Co., of South Tacoma, and the 
Chambers Creek Lumber Co., of Steilacoom. 








Sumter Lumber Co., Inc., Electric Mills, Miss. 


“The information we are able to gather is that a large 
amount of residential building is prophesied for at least the 
first six months of 1939. It is also estimated that there will 
be more heavy construction next year than has occured during 
1938. If this is true I can see nothing but an advancing price 
and a more acute shortage of many items, especially common 
lumber, than we have had for several years. It is not going to 
be so much a question of price, but I believe the buyer is 
going to have difficulty in getting the stock that he wants. 
The report of unsold stocks on hand as of Dec. 1, com- 
piled by the Southern Pine Assn. from actual reports to it 
by 50 of the larger producers both east and west of the river, 
show that those mills had on hand, Dec. 1, 1987, dry 
and green, 57,000,000 feet of 1x4 to 1x12—No. 2. To-day 


those mills have on hand 28,576,000 feet, or less than half 
the amount of No. 2 that they had last year. This is true of 
all Common items, the total on hand at these mills in No. 1, 
No. 2 and No. 3, 4 to 12 inches, last year being 130,000,000 
feet, and on Dec. 1 this year, only 73,000,000 feet.” 

E. H. McGi1t. 


Michigan-California Lumber Co., Camino, Cal. 


“It seems to me that careful analysis of present supply and 
demand factors, together with the fact that we have a back- 
log of orders already stored up for the new year, almost 
detinitely assures a good business for the lumber branch of 
the building business at least during the first six months of 
1939.” 





W. F. Barp, General Sales Manager. 
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Associations’ Plans and Activities 


Meetings to Be Held 


Jan. 5—National Association of Hardwood Whole- 
salers, Great Northern Hotel, Chicago. Annual. 


Jan. 10-12—Indiana Lumber & Builders’ Supply As- 
sociation, Claypool Hotel, Indianapolis. Annual. 


Jan. 11—New England Wholesale Lumber Associa- 
tion, University Club, Boston. Annual. 


Jan, 11-13—Middle Atlantic Lumbermen’s Associa- 
tion, Bellevue-Stratford Hotel, Philadelphia, 
Pa. Annual. 


Jan, 12—Red Cedar Shingle Bureau, Washington 
Athletic Club, Seattle. Annual. 


Jan. 17—Roofer Manufacturers’ Association, Colum- 
bus, Ga. Annual, 


Jan. 17-19—Northwestern Lumbermen’s Associa- 
tion, Auditorium, Minneapolis, Minn. Annual. 


Jan. 17-20—Union Association of Lumber and Sash 
and Door Salesmen, Deshler-Wallick Hotel, 
Columbus, Ohio. Annual, 


Jan. 11-2@—Ohio Association of Retail Lumber 
Dealers, Deshier- Wallick Hotel, Columbus. 
Annual. 
Jan. 19-20—National Wooden Box Association (Pa- 
cific Division), Clift Hotel, San Francisco, Calif 
Tri-annual, 


Jan. 20—Indiana Hardwood Lumbermen’s Associa- 
tion, Severin Hotel, Indianapolis, Ind. Annual. 
Jan. 23-25—Mountain States Lumber Dealers’ Asso- 
— Shirley-Gavoy Hotel, Denver, Colo. 
nnual, 


Jan, 24—Intercoastal Lumber Distributors’ Associa- 
tion, New York City. Annual. 


Jan. 24-26—Northeastern Retail Lumbermen’s As- 
sociation, Hote] Pennsylvania, New York City. 
Annual. 

Jan, 24-26—Kentucky Lumber & Supply Associa- 
tion, Brown Hotel, Louisville. Annual. 


Jan. 25—Northeastern Lumber Manufacturers Asso- 
ciation (Inc.), Hotel Commodore, New York. 
Annual, 

Jan. 25-27—Southwestern Lumbermen’s Association, 

Auditorium, Oklahoma City, Okla. Annual, 


Jan. 31-Feb. 3—Michigan Association of Retail 
Lumber Dealers, Pantlind Hotel and Municipal 
Auditorium, Grand Rapids. Annual. 


Feb. 1-2—Michigan Association of the Traveling 
Lumber and Sash and Door Salesmen, Pantlind 
Hotel, Grand Rapids, Mich. Annual, 

Feb. 1-3—Iowa Association of Lumber & Building 
Material Dealers, Auditorium, Des Moines, Iowa. 
Annual convention and merchandising clinic. 

Feb. 7-8—Canadian Lumbermen’s Association, 
Mount Royal Hotel, Montreal, Canada. Annual. 

Feb. 7-9—lIllinois Lumber & Material Dealers’ 
Association, Stevens Hotel, Chicago. Annual. 

Feb. 8-9—Mississippi Retail Lumber Dealers Asso- 
ciation (Inc.), Robert E. Lee Hotel, Jackson, 
Miss. Annual. 

Feb. 8-10—Lumber Dealers’ Association of Western 
Pennsylvania, William Penn Hotel, Pittsburgh. 
Annual, 

Feb. 10—Tannessee Lumber, Millwork & Supply 
Dealers’ Association, Nashville. Annual. 
Feb. 14-16—Wisconsin Retail Lumbermen’s Asso- 
ciation, Milwaukee Auditorium, Milwaukee. 

Annual. 

Feb. 16-17—Virginia Building Material Association, 

John Marshall Hotel, Richmond, Va. Annual. 


Feb. 16-18—Ontario Retail Lumber Dealers’ Asgo- 
ciation, Royal York Hotel, Toronto. Annual, 


Feb. 20-21—North Dakota Retail Lumbermen’s 
Association, Fargo, N. D. Annual. 


Feb. 22-24—Nebraska Lumber »Merchants’ Associa- 
tion, Municipal Auditorium, Omaha. Annual. 


Feb. 23-24—Southeastern Iowa Retail Lumbermen’s 
Association, Burlington Hotel, Burlington, 
Iowa. Annual, 


Feb. 23-25—Western Retail Lumbermen’s Associa- 
tion, Multnomah Hotel, Portland, Ore. Annual, 


March 3-4—Southwestern Iowa Retail Lumbermens’ 
Association, Chieftain Hotel, Council Bluffs, 
Iowa. Annual, 


March 9-10—(tentative)—Southern Hardwood Pro- 
ducers (Inc.), Hotel Roosevelt, New Orleans, 
Annual, 


March 17—Florida Lumber & Millwork Associa- 
tion, Orlando. Annual. 


March 26-31—National Lumber Exporters’ Associa- 
tion, Memphis, Tenn. Annual convention will 
be a cruise to Cuba on S. S. Rotterdam. 


April 10-13—Lumbermen’s Association of Texas, 
Beaumont, Tex. Annual. 


May 25-26—National Association of Commission 
Lumber Salesmen, Hotel Peabody, Memphis, 
Tenn. Annual meeting and National Forest 
Products Sales Congress. 


6-7—National-American Wholesale Lumber 
Westchester Country Club, Rye, 


June 
Association, 
oe Annual, 


June 14-16—South Dakota Retail Lumbermen’s 
Association, Rapid City, S. D. Annual. 





Southern Hardwood Producers to 
Meet at New Orleans 


MempHis, TENN., Dec. 27.—Directors of 
Southern Hardwood Producers, (Inc.), met 
here, Dec. 17 and set March 9th and 10th as 
tentative dates for the organization’s annual 
meeting to be held at the Hotel Roosevelt, 
New Orleans. Fred W. Schatz, Helena, Ark., 
president, was in charge of the meeting. 
“<d. R. Linn, secretary-treasurer, announced 
that eighteen new members had been added to 
the SHPI during the past year and that the 
membership now includes 62 percent of the 
major hardwood production in the south. The 
directors decided to continue the present mem- 
bership campaign. The program committee for 
the annual meeting is composed of C. C. Shep- 
pard, Clarks, , Carl Faust, Jackson, Miss., 
and Lee Robinson, Mobile, Ala. 





Northeastern Lumber Manufacturers 
to Hear About Wage-Hour Law 


New York, Dec. 27.—Announcement is made 
by Edward W. Treen, executive secretary 
Northeastern Lumber Manufacturers’ Associa- 
tion (Inc.), from headquarters in this city, 
that the annual meeting of the association, to 
be held at the Hotel Commodore, this city, on 
Jan. 25, will be addressed by Major A. L. 
Fletcher, assistant administrator of the wage 
and hour division of the U. S. Department of 
Labor. This important feature will take the 
form of a question-and-answer clinic on the 
law, in which the questions will be asked by 
D. Theodore Kelly, association counsel, and 
.answered by the Federal official. Part of the 


time will be taken up by Major Fletcher for 
giving an outline as to the aims and purposes 
of the Act. 

Besides the above, there will be a talk by 
an outstanding business analyst and economist 
who knows the lumber and building industry, 
on the topic “What’s Ahead for 1939?” 

Also, the chief of the Northeastern Timber 
Salvage Administration will tell about the 
Federal Government’s plans for salvaging New 
England hurricane timber. 





Canadian Lumbermen's Association 
Annual Set for Feb. 7-8 


Orrawa, Ont., Dec. 27.—The directors of 
the Canadian Lumbermen’s Association, with 
headquarters in this city, have decided that the 
31st annual convention of the organization shall 
be held in the Mount Royal Hotel, Montreal, 
Feb. 7-8. 

Important matters to come before the ses- 
sions include such items as the utilization of 
sawmill refuse, the problem of protecting from 
insect attack logs left in the bush; a further 
report on the European spruce sawfly situa- 
tion, and a paper by John O. Wilson, chair- 
man of the woodlands section of the Canadian 
Pulp and Paper Association, on Forest Eco- 
nomics. 

There will be group meetings on the after- 
noon of the first day, Feb. 7, at which members 
will be given an opportunity to discuss sug- 
gested subjects relating to spruce and hard- 
woods. The white pine group meeting will be 
taken care of by the White Pine Bureau. 

The annual dance of the association, with 
a show, will be held Tuesday evening, 
rep. 7. 





National-American Wholesale An- 
nual Will Occur June 6-7 


New York., Dec. 27.—Announcement is made 
by Sid .L. Darling, s secretary National-Amer- 
ican Wholesale Lumber Association, from head- 
quarters in this city, that the annual meeting 
of the organization will be held at the West- 
chester Country Club, Rye, N. Y., June 6-7. 

The Westchester Country Club (formerly the 
Westchester-Biltmore) is readily accessible to 
New York City proper. Arrangements have 
been made for convenient transportation by de- 
luxe buses from the club direct to the World's 
Fair grounds, avoiding heavy city traffic. Ex- 
cursion steamers will also be available for this 
purpose. Club facilities include golf, tennis, 
swimming, dancing etc. 

It is planned to conclude each session about 
1:30 p. m., so that the balance of the day may 
be given to rest and recreation. This conven- 
tion, with its beautiful setting and other unique 
attractions, should draw a very large attendance 
of members and guests. Detailed announce- 
ments concerning the program will be made in 
due course. 





Western Retailers Plan to Excel All 
Previous Conventions 


PorTLAnpD, Ore., Dec. 24.—The Western Re- 
tail Lumbermen’s Association and the annual 
convention hosts at Portland are well along 
with their plans and have been working ag- 
gressively for the greatest convention the West- 
ern has ever held. The dates are Feb. 23 to 25; 
the place, Multnomah Hotel, Portland. 

General chairman of the convention is Hal 














William Schuette Co., Pittsburgh, Pa. 

“There is every indication in my judgment that the building 
business for 1939 will be considerably better than in 1938. 
In many sections of the country building operations were 
very much retarded by slow conditions in other lines. Now, 
however, the general trend everywhere seems to be upward, 
and a very definite increase in home building especially, is 


reasonably to be expected.” 


Wituiam H. Scuverre, President & Treasurer. 


LOOKING AHEAD 





Curtis Companies, Clinton, Iowa 
“How can anyone study carefully the residential building 
contracts let in the last three months and not be somewhat 
optimistic about the year 1939 for those who are engaged in 
distributing materials which are particularly applicable to 
the residential field. I personally believe that 1939, unless 
there is some major upset, will be one of the best years we 


have had since 1929.” 


H. H. Hoparrt, Vice President. 
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Morgan, of the Aldrich-Cooper Lumber Co., 
Portland. 

Among the outstanding speakers are Ralph 
Carney, vice president of the Coleman Stove 
& Lamp Co., Wichita, Kan.; Hawley Wilbur, 
president Merchandising Institute, and head of 
the Wilbur Lumber Co., West Allis, Wis.; Vin- 
cent Tutching, public relations department, Na- 
tional Retail Lumber Dealers’ Association, and 
Kenneth Smith, manager Lumber & Allied 
Products Institute, Los Angeles. 

As usual during the last few years the pro- 
gram actually will begin on Feb. 22, with a 
directors’ luncheon at noon, and in the evening 
the Old Guard dinner, at which about 100 
pioneers of the Western Retail convention as- 
semble. Elaborate entertainment features have 
been provided for both ladies and men during 
the convention. 





Interesting Program Planned for 
Southern Safety Conference 


Jackson, Miss., Dec. 24.—The Southern 
Safety Conference is scheduled for Jackson 
Feb. 16-17. Headquarters will be at the Rob- 
ert E. Lee Hotel. Twenty-odd papers will be 
delivered and discussed by speakers expert in 
their respective fields. 

Subjects to be covered fall in three classes; 
namely, 1. Public and Commercial Vehicle 
Safety, 2. Industrial Safety, and 3. Home Safety 
and Child Education. Sections will meet sep- 
arately except when subjects to be discussed 
mav be of general interest. 

The Governor’s Safety Council of Mississippi 
is taking an active part in promoting the con- 
ference. Governor Hugh White and Lieutenant- 
Governor J. B. Snider are scheduled to address 
the meeting. 

Persons planning to attend the conference 
may arrange side trips to interesting points in 
the Jackson area. Mardi Gras at New Orleans 
begins on Tuesday, February 21. The inter- 
vening week-end may be devoted to sight-seeing 
in historic Vicksburg and Natchez, Baton 
Rouge, the Mississippi Gulf Coast, and New 
Orleans. 


SPA to Have Fine Exhibits at Many 
Retailers’ Conventions 


New Orveans, La., Dec. 27.—The Southern 
Pine Association will be represented with an 
attractive exhibit at a number of annual con- 
ventions of State and regional retail lumber 
dealers’ associations during January and Feb- 
ruary, H. C. Berckes, secretary-manager, has 
announced. At several of the conventions a 
representative of the Southern. pine manufac- 
turers will address the retailers. The dealers’ 
convention at which the SPA will have an 
exhibit include the following: 

Jan. 10-12—Indiana Lumber & Builders 
Supply Association, Indianapolis. 

Jan. 11-183—Middle Atlantic Lumbermen’s 
Association, Philadelphia. 

Jan. 17-20—Ohio Association of Retail Lum- 
ber Dealers, Columbus. 

Jan. 24-26—Kentucky Lumber 
Association, Louisville. 

Jan. 24-26—Northeastern Retail 
men’s Association, New York. 

Jan, 25-27—Southwestern Lumbermen’s As- 
sociation, Oklahoma City. 

Jan. 31-Feb. 3—Michigan Retail 
Dealers’ Association, Grand Rapids. 

Feb. 7-9—Illinois Lumber & Material Deal- 
ers Association, Chicago. 
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Names Committee Members for 
Year's Service 


MINNEAPOLIS, Minn., Dec. 27.—H. B. Sut- 
ton, newly elected president of the Northwest- 
ern Hardwood Lumbermen’s association, an- 
nounces following committee appointments for 
the ensuing year: 

_Program—C. C. Campbell, chairman; H. M. 
Kramer, lL. S. Tuttle. 

Membership—tL, S. Clark, chairman; G. W. 
Critten, H. E. Cornelius. 

Traffic—A. F. Wellsley, chairman. 

Forestry—T. E. Youngblood, chairman. 

Publicity—J. F. Hayden, chairman. 


Statistics—T. T. Jones, 
Bennett, F. H. Peschau. 

T. T. Jones, chairman; T. E. Youngblood, 
F. K. Ware, F. H. Peschau and G. W. Crit- 


ten, elected at the annual meeting recently, 
constitute the board of arbitration. 


chairman; N. C. 





Mississippi Retailers Take "Better 
Selling" As Slogan 


Jackson, Miss., Dec. 27.—The 13th annual 
convention of the Mississippi Retail Lumber 
Dealers’ Association will be held at the Robert 
E. Lee Hotel, in Jackson, Feb. 8-9, according 
to announcement by W. M. Lockhart, secretary- 
manager. The keynote of this convention will 
be “Better Selling.” The date has been ad- 
vanced from April to February to give an early 
start in the new year, in an effort to make 
1939 a very profitable year for retail dealers, 
and the entire building industry, in Mississippi. 


39. 


Outstanding Speakers to Address 
Southwestern Convention 


Kansas City, Mo., Dec. 27.—Lumber re- 
tailers of Missouri, Kansas, Oklahoma and Ar- 
kansas in large numbers will converge upon 
Oklahoma City, Jan. 25-27; that being the 
place, and those the dates, of the 5ist annual 
convention of the Southwestern Lumbermen’s 
Association. The program is perhaps the 
strongest ever prepared for presentation trom a 
Southwestern convention platform. It includes, 
among other headliners, the following: 

Dr. Gus W. Dyer, head of Department of 
Economics, Vanderbilt University, Nashville, 
Tenn.; Ralph E. Carney, Coleman Lamp & 
Stove Co., Wichita, Kan.; W. C. Bell, mana- 
ger Western Retail Lumbermen’s Association, 
Seattle, Wash.; R. E. Saberson, director public 
relations, Weyerhaeuser Sales Co., St. Paul, 
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The end of the year draws near. 
come for a pause to calculate gains. 
Plans are formulated, 


made; liabilities listed and assets recorded. 


In the listing of those assets we like to feel that 
our friends put down on the credit side, our abil- 
ity to serve and the character of lumber we fur- 


nish—this is OUR greatest asset. 
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SOUTHERN PINE 
KIRBY BUILDING 





Plan next year to take advantage of that serv- 
ice and that dependability; prepare to merchan- 
dise more of those superior products so long as- 
sociated in the minds of lumbermen with the 
name of KIRBY. 


"A Wood for Every Purpose’ 


KIRBY LUMBER CORPORATION 








SOUTHERN HARDWOODS 
HOUSTON, TEXAS 
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BRADLEY- MILLER & COMPAN 


1939 Will Be a Great Year for 
Selling Bradley-Miller Frames 


NOW! Start and get your full share of the 1939 Frame . 
Stock and push the famous Bradley-Miller 
line. Supply your customers with these frames of 
Genuine White Pine, of modern design, careful con- 
struction, enduring quality; frames that fit snugly, defy 
wear and weather, do not warp, crack, swell or shrink. 
We also furnish Ponderosa Frames in same manu- 
facture and grade as the Genuine White Pine. MIXED 
CARS of Frames and Lumber—White Pine, Sugar Pine, 
Ponderosa Pine. Let us quote. Write today. 


BAY CITY, MICHIGAN 





CFrame> 























facture. 


COTTON 


NEW YORK STATE HARD MAPLE 
Adirondack Birch 

We do not believe that these two items grow any 

better anywhere than in New York State. We are 

making good sized cuts of both woods this winter 

and also have ample stocks dry. Can mix with any 

of the various Appalachian Hardwoods that we manu- 


ODESSA , N-Y. 


HANLON 


















Btr. S. W. Chestnut. 





SPECIAL ITEMS 


Two cars 4/4 Com. & Sel. Appalachian Red Oak, 8” 
& wdr., 12’ & longer; two cars 4/4 and two cars 6/4, 
game; three cars 4/4 and two cars 6/4 No. 1 Com. & 








Minn.; George D. Tubbs, Foster Lumber Co., 
Norton, Kan.; Paul E. Kendall, educational di- 
rector Merchandising Institute; F. E. Tyler, as- 
sociation counsel, Kansas City; Vincent Tutch- 
ing, director public relations National Retail 
Lumber Dealers’ Association, Washington, D. 
C. Banquet speaker will be Jack Dionne, 
Houston, Tex. 





Association to Promote Class in 
Lumber Sales Training 


OtympiA, WasH., Dec. 24.—W. C. Bell, of 
Seattle, president of Lumber Promotion (Inc), 
was guest speaker at the third annual meeting 
of the Olympia Lumbermen’s Association here 
Dec. 15. He commended the Olympia group for 
its advanced sales and service program, declar- 
ing that the group ranked high nationally from 
the standpoint of construction and _ sales, 
throughout the year. Announcement was made 
that a class in sales training for lumbermen 
will be established here early in January, with 
Leo Rider, Olympia, manager for Lumber Pro- 
motion, in charge. 


SPA Inspectors Discuss Many Ques- 
tions at Annual Meeting 


New .Or.eEANS, La., Dec. 24.—More than 30 
official inspectors of the Southern Pine Asso- 
ciation, located all over the producing and con- 
suming sections of the United States, partici- 
pated in the annual meeting of the SPA in- 
spectors held here Dec. 19-21. The sessions 
were conducted by A. S. Boisfontaine, assistant 
secretary, and R. R. Cahal, manager inspection 
department of the Association. 

During the three-day meeting there was a 
thorough review of the SPA grading rules and 
discussion of various questions that have arisen 
during the past year with respect to interpre- 
tation and application of any of the sections of 
the rules. Proposals and suggestions for revi- 
sion, clarification and modification of the ex- 
isting rules, which are later to be submitted to 
the association’s Grading Rules committee for 
consideration, were presented to the inspectors, 
and their views on the suggestions fully dis- 
cussed. The inspectors also were called upon 
for suggestions as to what manufacturers can 
do to improve their product and reduce the cost 
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of production, from information obtained by 
the inspectors as they visit the numerous saw- 
mills for inspection and examine lumber on 
claims in consuming markets. Ways and means 
in which the inspectors can cooperate with sub- 
scribers to assist them in manufacturing prob- 
lems and improving their output. 

The inspectors participating included: Chief 
Inspector J. E. Jones, W. J. Benison, S. J. 
Bernhardt, C. F. Bolden, O. G. Braswell, M. G. 
Camarano, W. J. Cannon, W. F. Carter, T. M. 
Cook, H. E. Cooper, N. C. Forbes, H. N. Han- 
bury, B. B. Hollingsworth, W. H. House, wW. 
Cc. Jones, O. S. Kemp, E. H. Mitchell, Hubert 
Norman, L. D. O’Harrow, T. W. Partin, A. J, 
Sandoz, W. H. Simmons, M. E. Steagall, S. R. 
Stevens, P. E. Stone, W. J. Sullivan, C. J. 
Sykes, J. D. Thompson, J. H. Thompson, J. M. 
Travis, W. lL. Tyson. 


Red Cedar Shingle Industry Plans 
Program of Expansion 


SEATTLE, WasH., Dec. 24.—The Red Cedar 
Shingle Bureau, of this city, has adopted a 
policy of very definite expansion for the year 
1939, which will be presented to the industry 
at its annual meeting to be held in the Wash- 
ington Athletic Club, Jan. 12. The meeting 
is being held earlier this year than has been 
the custom in order to 
get the 1939 program 
under way as quickly as 
possible. The Bureau 
plans to have four out- 
standing guest speakers 
on its program. Among 
these will be J. E. 








P. W. MOFFATT, JR.; 
Shingle Bureau Field 
Man Goes to New 
Territory 





Mackie, San Francisco, 
field engineer and man- 
ager of the California 
office of the National 
Lumber Manufacturers 
Association, an out- 
standing engineer and 
authority on building 
code work. 

As a part of the Bureau’s expansion pro- 
gram, two men will be added to the field force. 
R. L. Hawkins, Little Rock, Ark. son of 
L. M. Hawkins, secretary of the Arkansas 
Lumber Dealers Association will represent the 
Bureau, with headquarters in Kansas City. 

Sam Olsen, graduate of the School of For- 
estry, University of Washington, Seattle, will 
take up his duties of Bureau field work with 
headquarters in Philadelphia. 

P. W. Moffatt, Jr., will be transferred from 
Kansas City to take the territory of the late 
Mr. Fitzwater, which includes Ohio, Indiana, 
Michigan and Kentucky. 

The 1939 advertising schedules were approved 
by the Board and will show a substantial in- 
crease in advertising space used next year. The 
Bureau has completed a new convention ex- 
hibit which will be shown at more than 20 
conventions this winter. The, exhibit features 
the Certigrade home, thousands of which have 
already been built throughout the United States. 

















Tremont Lumber Co., Rochelle, La. 


“The upswing in residential building which we have wit- 
nessed during the past several months should continue under 


LOOKING AHEAD 


the last decade.” 


the stimulus of easy financing, moderate costs, and actual 
need for additional housing facilities. The volume of heavy 


construction will doubtless continue to increase. Definite im- 
provement in the railroad situation will doubtless occur, 
thereby permitting the roads to buy much needed material 
for right-of-way maintenance and improvement, and to add to 
their rolling stock. All in all, there are many encouraging 


factors for the coming year, and if no unlooked for develop- 





ments of a major adverse character occur, the building indus- 
try should experience one of its best, if not the best year in 


Hersert Moss, General Sales Manager. 





Biles-Coleman Lumber Co., Inc., Omak, Wash. 


“We somehow feel that the coming year should show a 
slight improvement in building over the present year, but do 
not look for anything in the way of an exceptional increase, 
perhaps 10 to 15 percent.” 


A. M. Aston, Secretary. 
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THE LUMBERMAN POET 

















The Love of a Man 


(This poem appeared in the Aug. 5, 1916, issue of 
the AMERICAN LUMBERMAN) 


The love of a woman is sweet; 

In life I have fondled a few, 
Have felt the red blood as it beat 
The uttermost arteries through. 

Yet God in His wisdom divine, 
Yet God in His infinite plan, 

Made nothing so holy and fine 
As the love of a man for a man. 


There was one with the dark in her hair, 
There was one with the dawn in her eyes, 
There was one who had kisses to spare— 
For never a memory dies. 
But, maids, you were nothing but maids; 
You passed, as the waters that ran. 
And what are the angels or jades 
By the love of a man for a man? 


The love of a woman is warm, 

Her kisses as hot as the South, 
And glorious battle storm 

The road to her amorous mouth. 
But what is the nectar you drink, 

The fragile and beautiful span, 
By one indestructible link, 

The love of a man for a man? 


For when she has thrown you aside, 
Has passed from embraces and sight, 
And all of the noonday has died 
And left but the stars and the night, 
You feel on your shoulder a hand; 
For comfort you come where you can, 
And deep in your heart understand 
The love of a man for a man. 


He'll go with you over the trail, 
The trail that is lonesome and long; 
His strength will not falter nor fail, 
Nor falter the lilt of his song. 
He knows both your soul and your sins, 
And does not too carefully scan. 
The highway to heaven begins 
With the love of a man for a man. 


The above poem is reprinted here in answer 
to a request made by Douglas Malloch’s sister, 
Miss Aurelia Malloch, of Los Angeles, Calif, 
who considers this one of his best, expressing 
as it does the spirit of comradeship which was 
one of his chief characteristics. She writes: 
“I wish to thank you once again for the way 
you are carrying on the department. Every 
time I receive the paper I am afraid to open 
it for fear there will be nothing of my broth- 
er’s there.” 





Poet's Epigrams 


“The latter half of a man’s life is given 
up largely to wondering what he did 
with the first.” 


“God Almighty hates a quitter, and 
He quits a hater.” 





Everyone who remembers the tragic year of 
1914 will recall that it was a year of doubt 
and uncertainty, that the European War, which 
started that summer, threatened one of the 
worst upsets that American business ever 
suffered, and although that fear proved ground- 
less, the latter half of that year was not a 
happy one for the American business man. The 
LUMBERMAN Poet in his cheerful way penned 
the following lines for the last issue of 1914, 
which fit so well today that we feel they 
should be reprinted here as one more New 


Year’s greeting from one who always under- 
stood our problems and always cheered us up: 


Let's Ring the Bell Again! 


As is perhaps generally known, except to a 
logging jobber, to whom all days are alike, the 
New Year is close at hand. The gentleman 
in the other corner is engaged right now in 
writing a resumé, or an epitome, or an epitaph 
or something, of and about the business year 
1914; and the job makes him as pleasant as 
an icicle down your neck. Businessly speaking, 
1914 wasn’t such a great shucks as a year. It 
came in like a lamb and went out like a Mexi- 
can hairless dog. 

Early in the summer, along in January and 
February, Business acted like it was afraid 
something was going to happen, which of 
course, was foolish and purely psychological. 
Because all that really did happen was a basso- 
profundo tariff, a new combination for the banks 
to learn, a world war, 7 percent money, pro- 
hibition in Seattle, a guessing contest run by 
the Interstate Commerce Commission, the addi- 
tion of some more freaks to the legislative side- 
show, waitful watching, and a few other things. 
So there was no cause for alarm. 

Nevertheless Business became depressed, and 
it was almost impossibie for a while to cheer 
her up. She insisted on going around crying 
like a bridesmaid at a wedding, where there 
was nobody really entitled to do that but the 
groom. . So she got us all feeling weepy and sad 
and leaky. When a lumber salesman happened 
into a yard or a factory office he was made 
to feel that about all there was to do for the 
country was to pick out the pallbearers. Then 
he went out and laid on another coat of gloom. 

But along toward Christmas the Interstate 
Commerce Commission’s absorbing serial, that 
had been running in the papers all summer, 
with no one having the slightest idea how it 
was going to turn out, whether the villain Re- 
ceiver or Gen. Prosperity was going to get 
the girl, came to a climax, and the general 
won his suit. By this time the Federal Reserve 
Act was broken to harness and money was 
cheaper and just as hard to get. The building 
of a lot of fireproof buildings had also put con- 
siderable insurance money in_ circulation. 
Christmas shopping had helped the situation 
some, large numbers of persons who could not 
afford to build houses having taken the money 
and invested it in imitation cut-glass punch 
bowls and near-sealskins. So now there are 
many indications that a New Year is at hand 
and that the skies are clearing. 

So let’s pick up the new hammer and a little 
courage, for Father Time has given us another 
chance. Last year we put the weight up to 
only about 60. Let’s grab hold of 1915 with 
a good grip and see if we can ring the bell 


again! 
Cheer Up! 


TO THE RETAILER 


Cheer up! Let us all be merry; 
This is only temporary. 
Business will be better, men, 
Business will be better when? 
When the robins nest again. 


TO THE STENOGRAPHER 


Cheer up! Though the boss may swear, 
Fix your belt and pat your hair— 
For you never have a care. 
‘Market prices may decline— 
Hemlock, fir and yellow pine, 
Shingles, lath and turpentine— 
What is all of that to her 
While she gets her twenty* per ?— 
Fortunate stenographer ! 
*—haps. 













EIEIO DDD DEVS 


Start the 
New Year 


With an order for 


WIER 


Long Leaf 
Yellow Pine 


For many and many a year this 
strong and sturdy Long Leaf has 
been preferred by dealers and 
builders. Why not supply it to: 
your customers? Recommend it 
for any building purpose, from 
foundation to roof. Beautiful 
stock, well-manufactured, it gives 
enduring service. 


WIER LONG LEAF 
LUMBER CO. 


Mills: 
Wiergate, Texas 
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Band Mills, 
Yards, Kiins 
and Planing Mills 
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Ask Your Wholesaler 
for “ALGER” BRAND 
LONG LEAF SHED & YARD STOCK 
MOULDINGS, LATH, SHINGLES. 
The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 











as MAPLE FLOORING | 





BROWN DIMENSION CO. 
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1939—NOW LET'S BUILD!—1939 


Building in Far West Maintains 
Strong Up-Trend 


San Franciso, Cauir., Dec. 24.—The rela- 
tively high rate of western building activity ex- 
perienced during recent months continued dur- 
ing November, according to Bank of America. 
Building permits issued by fifty leading west- 
ern cities valued at $20,126,609 were just 2 per- 
cent under October, the peak month for this 
year, and showed a gain of 80 percent over 
November, 1937. The gain over November, 
1936, was also substantial, amounting to 30 per- 
cent. 

Featuring the building picture is the outstand- 
ing increase in residential building. In eighteen 
larger western cities permits issued for new 
residences during November were valued at 85 
percent more than during the same month a 
year ago. 

The value of building permits for the first 
eleven months of this year in the fifty western 
cities amounted to $195,783,307, a sum prac- 
tically the same as for the full year 1937, thus 
establishing 1938 as the best building year since 
prior to the depression. The increase over the 
first eleven months of 1937 amounted to 5.4 per- 
cent, while the gain over a similar period two 
years ago was 12.1 percent. 

In 38 of 50 western cities November build- 
ing permits were higher than during the 
same month a year ago, and 14 of these 
cities showed increases of 100 percent or 
more. Compared with the previous month 
17 cities reported gains while 33 showed de- 
creases. 

On the basis that building permits in rep- 
resentative cities indicate the trend of build- 
ing for the entire State, it was noted that 
seven of the eight western States from which 
reports are received had higher November 
permits than during the same month a year 
ago. 

Compared with the previous month, Novem- 
ber building permits showed gains in four 
of the eight western States. 

The building of new residences in the far 
West continued during November at about 
the same high level that has been maintained 
for the past eight or nine months. Reports 
from 18 key western cities showed permits 
issued for new residential construction were 
valued at $8,109,000 during November, a gain 
of 85 percent over the same month a year 
ago, and the highest November value during 
any of the past ten years for which data are 
available. 

The trend in residential construction from 
October to November was slightly downward, 
with the value of November permits showing 
a seasonal decrease of 5.8 percent. 


Increase in Home Building Is General 


The increase in residential building over a 
year ago was general throughout the West 
as indicated by the fact that 15 of the 18 
cities showed gains. Nine cities reported the 
value of residential building permits dur- 
ing November were more than double the 
amount issued during the same month in 1937. 

The value of residential building permits 
for the first eleven months of this year in 
the 18 reporting cities was $85,845,000, com- 
pared with $74,735,000 in the same period 


last year, and $63,561,000 two years ago. This 
is an increase of 15 percent over a year ago 
and 35 percent over two years earlier. Resi- 
dential building permits for the first eleven 
months of this year have already exceeded 
the full year’s value for any of the preced- 
ing eight years for which comparable data 
are available. 


Construction Activity in 1938 
Largest Since 1930 


Wasuincton, D. C., Dec. 27.—Construction 
activity in the United States during 1938 will 
aggregate approximately $8,800,000,000, the 
largest total reported in any year since 1930, 
according to the annual estimate released by 
the Bureau of Foreign and Domestic Commerce 
and published in the December issue of the 
Survey of Current Business. The total, which 
includes not only the estimated current expen- 
diture during the year for new construction, 
but also maintenance and work-relief construc- 
tion, is an increase over the revised estimates 
of $8,675,000,000 for 1937. The increase in 1938 
was the result of a gain of $540,000,000 in public 
construction, which more than offset the decline 
in private work. Although the increase for the 
year 1938 was the fifth consecutive yearly gain, 
total expenditures for construction in 1938 were 
one-fourth less than the average volume during 
the decade from 1920 to 1929. 

Private residential construction declined in 
1938 more than $100,000,000 to $1,285,000,000 
and constituted but 25 percent of all new con- 
struction as compared with an average of about 
40 percent for the decade of the 1920’s. In spite 
of a decline in dollar volume the number of 
dwelling units upon which construction was 
started in 1938 was higher than in any year 
since 1929 and may attain 360,000 units. This 
total includes both private and public residen- 
tial, but the increase is virtually all in the 
private field. 








Head of Building Loan League 
Sees Big Year Ahead 


New Year’s bells ring in a 1939 of increased 
home building with the probability that some 
300,000 new dwelling units will be constructed 
before this time next year, according to the 
prospectus issued to savings and loan managers 
by Clarence T. Rice, Kansas City, Kan., presi- 
dent of the United States Building and Loan 
League. Increasing real estate sales in a ma- 
jority of the localities, a slight upward trend 
in rents, and steadiness in sale price of existing 
properties were other probabilities outlined, and 
these conditions were coupled by him with the 
certainty that there would be a _ continued 
abundance of home mortgage money throughout 
the year. 

Mr. Rice said that currently there is an un- 
precedented mobilization of winter home build- 
ing to keep up employment and to have small 
homes ready for spring consumption, thus keep- 
ing the usual winter slow-up in building from 
gaining any headway. 





Chicago and Suburbs Novem- 
ber Permits Gain 


New building permits issued in Chicago and 
the 68 communities making up its suburban 
region made definite gains in November over 
the same month of 1937. The combined total 
for the month this year was $5,905,840, com- 
pared to $4,551,706 in November a year ago, 
The city proper made a greater increase in 
November, 1938, over the corresponding month 
of 1937 than did the outlying communities, 
showing $2,308,950 in permits in contrast to 
$1,566,160. 

The 68 towns reported 278 new homes started 
in November costing an estimated $2,130,481, 
compared to 207 houses valued at $1,601,649 
reported in November of 1937. The past 
November produced the largest amount of 
suburban construction for that month since 
1931, without any seasonal decline. 

A 


To Visualize Good Construction 
at Housing Show 


OAKLAND, CALIF., Dec. 24.—The mammoth 
display of exhibits of the Federal Housing Ad- 
ministration will have its first appearance on 
the Pacific Coast at the second annual Oakland 
National Housing Exposition to be held here 
Jan. 20-28. 

In extending an invitation to builders, ma- 
terial dealers and prospective home owners 
throughout northern California to attend this 
building exposition, Grover McDonald, general 
manager, appointed by the Oakland Real Es- 
tate Board and Associated Contractors of the 
Eastbay, sponsors, reports that all branches of 
the home building industry are uniting in pre- 
senting to the public a demonstration in hous- 
ing that will be both educational and practical. 

Held in co-operation with the Federal Hous- 
ing Administration, the sponsors are planning 
one exhibit to show the wrong and the right 
way to build a house by erection of “cut-aways,” 
using actual building materials. Every item will 
be labeled, so that the demonstration is in 
“cafeteria” style, and needs no verbal explana- 
tion. Every detail, they state, will be strictly in 
accord with the Federal Housing Administra- 
tion’s construction requirements. 


Want AFL to Refuse to Use 
Lumber Without Union Label 


SEATTLE, WasH., Dec. 24.—The Union Reg- 
ister, official newspaper of the Oregon-Wash- 
ington Council of Lumber & Sawmill Workers, 
published here, tells of an extensive campaign 
planned by the Council to have union labels 
placed on all lumber and lumber products pro- 
duced in the Northwest by union plants. This 
publication says that the Wheeler-Osgood Sales 
Corp., of Tacoma, has applied to the Council 
for permission to use the label on its products. 

At its recent convention, the Oregon-Wash- 
ington Council passed a resolution asking the 








LOOKING AHEAD 





Sabine Lumber Co., St. Louis, Mo. 


I believe all signs point to a better volume of residential 
construction than we have had during 1938. This should be 
especially true for homes under $6000. 





Many such homes 


have been built in the suburbs of St. Louis this year, and all 
of them sold very quickly. One contractor started 100 houses 


last March, and completed and sold all of them by mid- 
He is now at work on another program of 120 
houses costing $5000, financed on the FHA plan. 


August. 


built, and 26 sales have been made. 


I know another con- 
tractor who is going to build at least 100 houses to cost from 


Ten are 


year in 1939.” 





$4500 to $5000 next year. 
ditions will govern the amount of construction, and we have 
to consider the plight of the farmer, as well as the railroads, 
to avoid getting too optimistic. 


Of course, general business con- 


W. J. Yarpiey, President. 





Union Lumber Co., San Francisco, Cal. 
“If the increase in the industrial use of lumber turns out 
to be somewhat in proportion to the increase that is forecast 
for residential purposes, lumbermen should be in for a good 


Ons R. JoHnson. 
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aid of the United Brotherhood of Carpenters 
& Joiners and the entire American Federation 
of Labor in securing union labels for North- 
west lumber products. 

Commenting on this subject, the Union Reg- 
ister says: “With the aid of these two eco- 
nomically powerful groups (the Brotherhood 
of Carpenters and Joiners and the American 
Federation of Labor), the matter of securing 
the label is simplified. Hereafter only lumber 
and lumber products carrying the union label 
will be used or purchased by members of these 
two organizations.” 





Residence Construction Costs 


Following are index numbers of construction 
costs (based on 1926-29 averages as 100), com: 
piled by E. H. Boeckh & Associates (Inc.), 


Cincinnati, Ohio, covering residences, frame 
and brick: 1926- 
1929 1936 1937 Nov. 
AREA— Avge. Avge. Avg. 1938 
p ~~ Frame 82.7 68.4 79.0 83.1 
Brick 87.0 72.4 85.1 86.3 
Baltimore ...... Frame 107.2 80.9 88.8 92.6 
Brick 112.0 85.8 93.2 95.2 
Birmingham ....Frame 91.7 ... 80.5 86.8 
a Brick 96.7 ... 86.4 90.0 
er Frame 116.3 87.9 103.3 105.2 
- Brick 120.3 94.2 110.5 109.6 
hicago .......'. Frame 109.2 97.2 104.8 110.4 
oie: Brick 114.2 102.9 110.7 112.4 
Cincinnati ......Frame 100.5 84.5 98.8 99.7 


Brick 105.0 89.9 106.1 103.1 
Cleveland ...... Frame 107.2 91.7 105.1 100.6 


Brick 113.4 98.8 112.3 103.8 

INE bi cisSisiowe Frame 103.1 82.5 89.9 95.9 
on Brick 107.3 87.1 95.2 96.1 
aieteiece eran Fr e 95.0 ose BGS Ba 

pee Brick 99.7 oo L289 TICS 
troit .........Frame 103.3 80.6 93.9 95.8 
vee Brick 108.4 85.9 100.7 100.5 
K City....Frame 100.38 ... 95.8 102.5 
ne ¥f Brick 106.5 .. 104.4 108.2 
Li Angeles.....Frame 92.7... 93.4 91.1 
a ™ Brick S979 «..: WS 196.9 
Minneapolis ....Frame 92.8 88.6 101.6 100.8 
Brick 98.2 93.6 107.6 104.2 

New Orleans....Frame 93.3 73.4 83.4 86.8 
Brick 96.3 78.8 87.0 87.9 
New York City.Frame 133.3 96.4 110.5 121.2 
Brick 138.4 101.8 115.8 122.4 

Philadelphia ....Frame 100.3 88.7 91.4 97.9 
- Brick 106.3 95.5 98.0 101.§ 
Pittsburgh ..... Frame 113.3 92.8 109.8 113.2 
aisle Brick 118.8 100.4 117.5 116.8 
a Frame 118.6 91.0 98.2 108.1 
Brick 121.1 99.1 106.5 111.0 


Frame 87.7 86.5 96.7 97.5 
Brick 93.7 95.6 104.3 105.4 
Seattle ......... Frame 84.5 79.8 92.6 96.3 
ee Brick 92.2 86.5 103.5 104.1 


San Francisco... 





Ask Legislative Steps to 
Promote Building 


OtympiA, WasH., Dec. 24.—On the eve of 
the biennial session of the State legislature, 
which will convene Jan. 9, the State Planning 
Council has adopted resolutions suggesting that 
local housing authorities be set up, and that the 
legislature pass an enabling act to establish a 
housing program, within the State. The reso- 
lutions were adopted at the suggestion of Jesse 
Epstein, of the University of Washington, 
chairman of the council’s housing committee. 
Gov. Clarence D. Martin had previously asked 
that such a survey be made. The council also 
went on record favoring plans which would in- 
clude projects of selective logging along tim- 
bered areas bordering highways in such a man- 
ner as to leave fine trees along the right-of- 
Way, and cut behind these to prevent blowdowns. 





Lumber Trade Conference 
Formed by Industry 


Fifteen representatives, appointed by the 
Presidents of the three national lumber asso- 
ciations as current members of the revived 
National Lumber Trade Conference, met at 
the Congress Hotel in Chicago, Dec. 12, under 
the chairmanship of George W. Dulany, Jr. 
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After a full day of discussion of various 
conditions in the industry, the conference 
evolved some proposals which will be submitted 
to the officers and directors of the national and 
regional associations, and, if approved by them, 
will be submitted to the industry. 


Members of the conference were unanimous 
in their opinion that there should be more 
co-ordination and co-operation between the 
three branches of the industry, and that much 
good can come to the industry by representa- 
tives of the three branches meeting more regu- 
larly to study and discuss each other’s prob- 
lems. 

The conference will meet again late in Janu- 
ary: or early in February at the call of the 
chairman. 





You May Know the 
Questions—But 


It doesn’t mean a thing unless you have the 
right answers: 1. What are the only two 
States in the Union bounded entirely by four 
straight lines? (No peeking at the map) 2. 
What are the highest waterfalls in North 
America east of the Rocky Mountains? (None 
of this dam business counts either) 3. Use the 
entire alphabet in one sentence and make sense? 
Right or wrong you will find the answers on 
a Classified Advertising page of this issue. 
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Employee-Edited ‘Xmas Log," 
Is Full of Fun 


WasurnectTon, D. C., Dec. 27.—Several times 
each year, employees of the Hechinger Co., op- 
erating four lumber and building material 
stores, here, turn editors, reporters and cartoon- 
ists to issue a magazine. “The Xmas Log,” the 
latest issue, contains both humor and educational 
reading. We particularly liked two of the 
quips—one dealing with organization and the 
other with safety: 

Organization is the art of getting men to 
respond like thoroughbreds. When you cluck 
to a thoroughbred, he gives you all the 
speed, strength of heart and sinew in him. 
When you cluck to a jackass, he kicks. 

A live man pays 25 cents for a shave, a 
dead one pays $5.00. A woolen overcoat 
costs $40, a wooden one costs $400. A taxi 
to the theater is $1, to the cemetery, a one- 
way ride costs $10. Stay alive and save your 
money. It’s easy—work safely! 


One item calls attention to the fact that 
comic strips rate third among the features most 
frequently read and then queries: “Are you 
spending your spare time reading the trade 
magazines and other instructive literature?” 
Another states that: “Lumber, laughter and 
love are the greatest things in the world and 
you need all three to make a home.” 








It looks like another big year for 
North Carolina Pine. Be sure to 
include it in YOUR plans. Liked 
by dealers, builders and archi- 











tects, it’s a wood of utility, beauty, strength and durability. The reliable firms 


J. E. ELROD LUMBER CO. 
Charlotte, N. C. 


Air Dried and Kiln Dried Shed ~—— nee at 
Resawn Box and Crating Lumber; Dried Roofers 
and Dimension; also Heavy Thnbere and Plank. 


HENDERSON LUMBER CO. 
Tarboro, N. C. 
Mfrs. Kiln Dried N. C. Pine. Specialize in Flooring, 
, and finish. Can ship mixed 


Pine and Cypress. pa 
BURRUSS LAND & LUMBER CO. 


Lynchburg, Va. 
Kiln Ree See ee Se R. R. Material 
a specialty. and Decking. Mille 


in ve. and N. C. . 
DeVANE-HALL LUMBER CO. 


Fayetteville, N. C. 


Mfrs. Kiln Dried Flooring, Ceiling, Siding, Finish 
and Air Dried Roofers and Dimension. 














EDMUNDS LUMBER CO. 
South Boston, Va. 
Manufacturers Air Dried North Carolina Pime and 
Hardwoods. 


ELLINGTON-FAY LUMBER CO. 
Fayetteville, N. C. 





here listed are all set and ready to 
supply you with all building items in 
North Carolina Pine. 





J. R. WOLLETT 
Littleton, N. C. 
Manufacturer Air Dried North Carolina Pine and 
Hardwoods. Prompt shipment assured. 


JEFFREYS -MYERS MANUFACTURING CO. 
Oxford, c. 


Manufacturers of N. C. Pine Boards, Dimension, Box 
Shooks and Crates. large stock, thoroughly 
dry, at all times, assuring quick shipments. 


JOHN C. SHEPHERD LUMBER CORP. 


Charlotte, N. C. 
N. C. & Southern Pine, Cypress, Hardwoods. “Lumber 
River Brand” K. D. Finish, Flooring, Siding, Ceiling, 
Air Dried Lignasan Dipped Boards, Crating, Dimension. 


SOUTH ATLANTIC LUMBER CO. 
Greensboro, N. C. 
Kiln Dried and Air Dried yuee, Dimension, Roofers, 
Boxing a — <= Crating. Mills: 
N. C., Suffolk, Va. 
W. M. STOREY LUMBER CO. 


Winston-Salem, N. C. 


























“4 


Amemcanfiimberman 


Among the Lumbermen’s Clubs 


Lumbermen Enjoy Physical and 
Intellectual Feast 


Toronto, Ont., Dec. 24.—The Christmas din- 
ner of the lumbermen of Toronto was held 
again this year at the Granite Club, with nearly 
200 lumbermen present. C. W. McCabe, of 
Campbell, MacLaurin Lumber Co. (Ltd.), presi- 
dent of the Wholesale Lumber Dealers’ Asso- 
ciation, occupied the chair. 

Following the dinner, an address upon the 
education of Canadian youth was delivered by 
Nicholas Ignatieff, a master at Upper Canada 
College, Toronto. Mr. Ignatieff, an exiled Rus- 
sian, gave an excellent talk upon educational 
ideals in Russia under the Tsar, and those also 
of Great Britain and Canada, and his own ideals 
for the education of Canadians. Mr. Ignatieff 
was introduced to the lumbermen by Horace 
Boultbee, an old Upper Canada College boy. 
A vote of thanks was extended to him on a 
motion by W. C. Laidlaw, seconded by L. M. 
Robertson, both old Upper Canada College boys. 
An inlaid wood picture was presented to Mr. 
Ignatieff by the lumbermen. 


Lumbermen's Club of Memphis 
Elects New Officers 


MempPHis, TENN., Dec. 27.—Ray H. Good- 
speed, of R. J. Darnell, (Inc.), here, secretary 
of the Lumbermen’s Club of Memphis for the 
past two years, was elected to the club’s presi- 
dency at the annual meeting held on the eve- 
ning of December 19. R. H. Bodine was 
elected first vice-president, Harry Wellford, 
second vice-president, and W. D. Jemison, sec- 
retary-treasurer. New directors chosen in- 
cluded George W. Ashby, R. L. McKnight and 
G. I. Frazier. 

The election was a gala event, being ac- 
companied by a floor show and banquet. The 
meeting was presided over by President J. 
Staley Williford of the Bellgrade Lumber Co. ; 
S. F. Horn, Southern Lumberman, Nashville, 
Tenn., was the speaker. The new officers will 
be installed at the first meeting in January. 





Seattle Lumberman Group Holds 
Enjoyable Monthly Meeting 


SeaTtLe, WasH., Dec. 27.—The Seattle 
Lumbermen’s Club held its regular monthly 
meeting at the Gowman Hotel on Dec. 12. 
Following dinner, members were entertained by 
a group of young ladies from the University of 
Washington, after which the regular annual 
election of officers took place: 

President—L. R. Allan. 

Vice President—R. A. Neumann. 

Board of Directors—William Lohman, A. Z. 
Limback, Paul Hipke, Harry Case and Roy 
Dailey. 

Installation of the new officers was accom- 
panied by considerable horseplay, which got a 
lot of laughs and was highly enjoyed by the 
entire membership attending. After generous 
ridiculing and being pushed down to the depths 
of despair, the new officers were brought back 
to earth and commended for the excellent serv- 


ices they have rendered the club in the past 
m a very fine talk by W. C. Bell. , 

Following installation of new officers, Retir- 
ing President W. L. Feeley was presented a 
fountain pen, with desk stand. 

President-elect Allan promised the club that, 
with the. membership’s co-operation, much 
activity would be in store for 1939. 


Tells Hoo-Hoo About Lumbering and 
Farming in Norway 


SpPoKANE, WasH., Dec. 24.—One of the most 
interesting talks on foreign affairs heard by 
the Spokane Hoo-Hoo club was given by A. C. 
Moss, president of the Keystone Sash & Frame 
Co., this city, who spent a month last summer 
visiting his old home in Norway. He apologized 
for not learning more because he said that he 
had practically forgotten the language since 
coming to this country as a boy of twelve, and 
had to learn it again. He predicted that this 
handicap will not exist long for visitors to that 
country, for the American movies which are 
shown are rapidly educating the children to 
speak English. He found no labor trouble, and 
business men contented. He attended several 
Rotary club meetings and said he had never 
seen a finer group of men anywhere. 

Lumbering he described as the principal in- 
dustry, and said he saw more sawmills there 
than in the State of Washington, though they 
were smaller. Most of the timber is owned by 
the farmers, who, he said “have no time to sit 
around the fire in the winter and figure out how 
to get the government to pay them for raising 
less wheat or for killing pigs.” The logging is 
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all done in the winter. Rains in the summer 
prevent forest fires and stimulate growth. The 
trees are cut at 12 to 14 inches butt diameter 
when about 50 years old. The two principal 
woods he described as similar to our Engelmann 
spruce for the one, and the other like a cross 
between Ponderosa and Idaho white pine. The 
word knot does not appear in the grading rules, 
and the pine runs about 90 percent to.an excel- 
lent No. 1 common. 


Hoo-Hoo Club Members Are Aides 
to Santa Claus 


MINNEAPOLIS, MinN., Dec. 27.—The Twin 
Cities Hoo-Hoo Club staged its annual party 
today for children and staff of the Augustana 
Mission, with a tree, Santa Claus and gifts for 
everyone. Among other presents, doll beds were 
presented to the girls, each complete and equip- 
ped with bed furnishings, the handiwork of Mr. 
and Mrs. Frank J. Hickley. A doll house, com- 
pletely furnished, was exhibited on the stage. 
Phil Phillips and Mrs. Phillips were co-chair- 
men in charge of the party, which was held at 
the Hotel Radisson. Assisting were P. O. An- 
derson, Oscar Bye, Tom Bonner, Ray Gore, 
T. T. Jones, Arthur Lampland, Lee Lundell, 
Fred Peschau, Harry Partridge, Fred Scott, 
Clarence Sather and Paul Villaume. 


Hoo-Hoo Club Treats Orphans 


SPOKANE WasH., Dec. 24—The annual 
Christmas party given by the Spokane Hoo-Hoo 
Club for the children at St. Joseph’s orphanage 
was an event of Dec. 22. Ray Crowley of the 
Crowley Millwork Co. substituted for Santa 
Claus for the sixth successive year, and dis- 
tributed presents which gladdened the lives of 
65 children in the institution. A turkey dinner 
was another highlight of the day. 








Western Forestry Body Names Officers 


PortLAnp, Ore., Dec. 24.—Officers were 
elected and numerous important phases of for- 
estry management and timber dealings were 
discussed in detail at the annual meeting re- 
cently of the Western Forestry and Conserva- 
tion Association held here, Dec. 15-16. 

G. F. Jewett, Spokane, was re-elected presi- 
dent and the following were named vice-presi- 
dents to represent their respective States: W. C. 
Lubrecht, Bonner, Mont.; G. S. Moon, Emmett, 
Idaho; C. B. Sanderson, Seattle, Wash.; E. S. 
Collins, Portland, Ore., and George McLeod, 
Eureka, Calif. 

Trustees elected are: Paul Neils, Libby, 
Mont.; W. S. Rosenberry, Gibbs, Idaho; J. L. 
Bridge, Seattle; R. A. Colgan, Chico, Calif., 
and E. B. Tanner of Portland. 

Attending the two-day meeting were private 
forest operators, Federal and State officials, 
representatives of various lumber and timber 
associations, and of public bodies which have 
an interest in forestry management. 

The group passed a resolution requesting 
that the annual Clark-McNarv authorization for 
forest protection be increased to $9,000,000. It 
favored provisions for insect control on public 
and private lands, with special emphasis on 
white pine blister rust control. 





Completion of the Federal forest reserves 
survey in western States was urged, to permit 
broader planning forest management. 

The United States weather bureau was com- 
mended for “increasingly valuable service in 
furnishing forecasts of dangerous fire weather.” 

Lee Muck, Washington, D. C., director of the 
interior department’s bureau of forestry, spoke 
on economic management of Indian forest lands, 
totaling 16,000,000 acres. He said a sustained- 
yield system was employed, and cash return has 
been $44,169,940 in the last 29 years, while ad- 
ministration costs were but $7,005,690. He also 
said the Indians are receiving full measure of 
returns from the regulated cutting and market- 
ing of timber within their forestry resources. 

Alaska was pointed to as a vast source of 
timber in the future by J. D. Wolfsohn of 
Washington, D. C., Department of the Interior. 

Shifting of the costs of fire protection on 
privately owned lands was discussed by Rex 
Black, manager of the California Forest Pro- 
tective association; Mayor Charles Cowan of 
the Washington association and J. W. Fergu- 
son, Oregon State forester. Ferguson suggested 
a system of assessments on private forestry 
owners with responsibility vested in a central- 
ized State agency in each State. 








Farrell Lumber Co., Inc., Poland, N. Y. 


LOOKING AHEAD 





“It is my opinion that a lot of money is going to be spent 


in building during the coming year. How much of this the lum- 
ber business will share is the question. If the appropriations 
are used largely for slum clearing in the larger cities, I can- 
not see how it is going to help the lumber industry as much 
as some people think. It would seem to me, therefore, we are not 
justified in becoming too optimistic over, business prospects for 
the coming year, and should try as nearly as possible to keep 
a balance between stocks on hand and shipments.” 


H. H. Farre rt. 


Mansfield Hardwood Lumber Co. of Louisiana, Inc., 


Shreveport, La. 


“If the European politicians would quiet down, I would 
feel rather optimistic. Our own politicians will, no doubt, 
drift to the right, and I feel rather secure in that no further 
drastic legislation should be looked for. On the other hand, 
I look for the changing of the laws already passed. If the 
politicians leave us alone, we are going ahead. I am looking 
forward to the first half of 1939 with a much better feeling 
than I have had in 1938.” 


H. B. Jounson, President & Treasurer. 
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What is now the ESSCO organization was started ‘way 
back in 1879. Rutherford B. Hayes was President of the 
United States. It was the year in which Edison first saw 
the glow of his incandescent lamp. The telephone was 
new. It was the horse-and-buggy age. There were no 
Fords, no radios, no movies. Men wore high derbies. 
Women hid their ankles. Legs were known as “limbs”. 


It was in that year 1879 that a lumber pioneer visioned 
great things ahead for lumber production. This pioneer’s 
name was Captain J. B. White. He was the founder of 
what is now ESSCO. 


Lumber manufacture has made amazing progress. Even 
in those early years pioneers like Captain White were 
earnestly developing production methods, bettering lum- 
ber standards. He lent experience and active co-opera- 

















XCHANGE SAWMILLS 


1111 R. A. Long Bldg. 








sixty Years of Lumber Progress } 


tion to many lumber production and marketing improve- 
ments. In his footsteps the ESSCO organization has 
carried on. 


Through all these 60 years ESSCO has kept pace with 
progress in manufacturing. ESSCO Lumber is refined 
and perfected by the most modern methods of seasoning 
and milling. ESSCO Products have that extra fine qual- 
ity that comes of extra care and skill in every process 
of production. 


The ESSCO line covers an exceptional range of species 
and products. There’s an ESSCO product for every lum- 
ber need. Here is the kind of lumber that satisfies cus- 
tomers and makes trade for dealers. Now, at the start 
of the New Year, is a good time to add to your ESSCO 
stocks. 





succn |] FSSCO SOUTHERN PINE 

your | | ESSCO KLAMATH SOFT PINE 

NEEDS || ESSCO HARDWOODS 

WRITE || ESSCO WEST COAST WOODS 
ESSCO OAK FLOORING 


S4Les CO. 


KANSAS CITY, MO. 
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NATIONAL. PRODUCTION, SHIPMENTS and ORDERS 


Wasurncron, D. C., Dec. 26.—Following is the National Lumber Manufacturers’ Association’s report for two weeks ended Dec. 17, for fifty 
weeks ended that date, covéring mills whose statistics for both 1938 and 1937 are available, and percentage comparison with statistics of identical 














. ; . N 
mills for the corresponding period of 1937: ti 
al Av. No. Production Percent Shipments Percent Orders Percent o! 
jt ls Wes 3 Mills 1938 of 1937 1938 of 1937 1938 of 1937 be 
kos... oo wo diaieeweeecinwe anes 119 58,441,000 111 53,265,000 128 54,204,000 117 c 
EE MR i465. « dae Saree maee Coe de ¢ we 143 182,086,000 145 156,219,000 128 203,194,000 138 1S 
ice baie «Ge aiaw.e.w'e dane & oes 124 99,017,000 140 120,668,000 142 147,882,000 155 cl 
Ce UMENOE . kw cc ccvccvccccecesucece 13 14,341,000 113 10, ,000 111 12,564,000 144 
EE ID oc. cc ccvccewarccessoncavess 10 4,924,000 79 4,203,000 132 3,944,000 118 . 
ec adccsioeeesceeeneecene 10 229,000 74 2,910,000 148 4,102,000 146 ul 
Northern Hemlock .............. ....... 16 2,112,000 76 2,549,000 170 2,196,000 148 Dp 
ee CORPO hoc ccccccacecccccccces 435 361,150,000 134 350,713,000 133 428,086,000 140 cl 
Hardwoods: 
Southern Hardwoods ........ .............. T75 9,767,000 o4 12,264,000 147 10,889,000 160 n 
Northern Hardwoods ....................... 16 3,156,000 36 2,550,000 131 3,798,000 189 i 
Total Hardwoods ................ siete a 12,923,000 67 14,814,000 144 14,687,000 167 . 
co su neieediciee Gide ae winws 510 374,073,000 129 365,527,000 133 442,773,000 141 0 
a Beg a ian al ala 5 lind bie eine oes No report V 
ED hove Vie Kiawagereekas sasbnisiees No report tl 
FIFTY WEEKS: v 
Softwoods: ¥ 
ee ee eee ee ee 133 1,546,562,000 SS 1,637,445,000 97 1,646,265,000 102 s 
EE nce ceceneccccivvecsevetiveceecee 143 3,936,567,000 79 4,090,947,000 80 4,154,815,000 90 n 
Western Pine .......... 0.0... ccc cece eee ee 127 2,953,192,000 81 3,139,355,000 88 3,244,660,000 97 
California Redwood satnauseauakuaods eae 13 323,244,000 71 329;461,000 76 330,310,000 84 C 
Southern Cypress ................... 22005. 9 122,998,000 82 111,593,000 82 97,689,000 81 l 
Northern Pine ............................. 10 91,632,000 59 94,003,000 73 90,932,000 76 
Northern Hemlock ...... 18 78,699,000 64 66,625,000 73 72,198,000 87 ‘ 
anes osteitis, ‘sities cnciesitiesiiahnindiiammmmiaiaaaines ———— — 1 
Total Softwoods ......................... 453 9,052,894,000 80 9,469,429,000 85 9,636,869,000 oF I 
Hardwoods: i 
Southern Hardwoods ....................... +80 253,869,000 ° 273,004,000 ° 278,146,000 ne k 
Northern Hardwoods ....................... 18 106,954,000 68 72,546,000 59 73,283,000 70 ; 
Total Hardwoods ......................... “98 360,823,000 = 345,550,000 * 351,429,000 ‘ I 
UNE BMINOE coccc.-cceccsccecscsteces .. 533 9,413,717,000 * 9,814,979,000 . 9,988,298,000 : 
 & aaa ee eee eis Ces 65 333,246,000 100 327,327,000 102 360,865,000 135 
BEES WHOOCEE  ccccccccccccccccseececcecoes 14 40,574,000 68 43,606,000 75 43,443,000 90 


*No report for last year. tUnits of production. **47 weeks. 





A group of 143 identical mills, whose reports 
of production, shipments and orders are com- 
plete for 1937 and 1938 to date, reported as 


West Coast Review 


[Special radiogram to American Lumserman] 


Western Pine Summary 


eae haem 


: : follows: Aver. for 2 PorTLAND, OreE., Dec. 24.—The Western Pine 
SEATTLE, WaAsH., Dec. 28.—The 151 West wks.ended Aver. for 51 wks. ended Association reports as follows on operation of 
Coast Lumbermen’s Association mills, giving ae t he rg88 D°s37~—S«identtical ‘Inland Empire and California mills 
production, shipments and orders during the Production 91,944,000 78,954,000 98,131,000 during the two weeks ended Dec. 17: 
two weeks ended Dec. 24, reported: Shipments 87,148,000 81,947,000 101,117,000 
Production 186,833,000 Orders 91,768,000 82,983,000 91,664,000 Report of an average of 124 mills: 





Shipments 178,853,000 4.27% under production Total for 2 Weeks Ended 


a a es aoe ey oe ee ae ae 





Orders 186,696,000 0.07% under production i. — Dec. 17, 1938 Dec. 18, 1937 
A group of 151 mills, whose production re- Southern Pine Statistics Erotustion ee, 123:017,000 70,494,000 
sg Fo Sigma to date are complete, reported [Special telegram to American LuMBERMAN] Orders received... 147,882,000 95,622,000 
Aiuiaine weekly out tor Rite~ine weaka: New Orteans, La., Dec. 29.—Following is a Report of an average of 120 mills: 
ee ca lemme thee dese 98,131,000 Summary of reports from southern pine mills Dec. 17,1938 Dec. 18, 1937 
i eee 78,954,000 for two weeks ended Dec. 24: Unfilled orders... 231,373,000 136,506.03 
a ng cut for two weeks ended pen Average weekly number of mills, 110 Gross stocks ....1,649,938,000 1,811,254, 
OE weealtans seeeerereeevereees 91,946, Units,t 80 Total for Seenawt ot tb Meeniiens ditties 
A group of 151 mills, whose production for the os pniienaiitias ba aan bae Total for Year 
7 . " ree-year average ction”... ° ’ Oe ’ 
the two weeks ended Dec. 24 was 186,833,000 Actual production.......-.--.--... 48,946,000 1938 1937 
feet, reported distribution as follows: EE kb nsd Reweviees seetencnes 44,191,000 production ...... 2,780,713,000 3,496,217,000 
Shisments ora — ST eer ee 43,490,000 Shipments are Ss - 3,010,277,000 3,444,988,000 
. ee —— ewere Number of mills, 97; Units,} 77 ee 3,104,964,000 3,235,230,00 
Pere 70,194,000 89,393,000 119,387,000 
Domestic On Dec. 24, 1938 
cargo.... 83,190,000 68,585,000 146,231,000 Unfilled orders .................. 47,784,000 
Export .... 10,731,600 13,980,000 50,473,000 ID ive a wonce Sate nena 318,952,000 
Local ..... 14,738,000 SG, Ceee Os «s Hemeaees *October, 1934, to October, 1937. 


November Fair Month for 
Appalachian Hardwoods 


Cincinnati, On10., Dec. 26.—During No- 
vember the Appalachian hardwood market held 
the bulk of its earlier gains, despite the failure 
of sales to equal the October volume. Based 





Unit is 308,000 feet of “3-year average” 
production. 


Relation of Unfilled Orders to Stocks 


WasHINGTON, D. C., Dec. 26.—Following is statement for eight groups of identical mills and 
two groups of hardwood flooring plants of unfilled orders and gross stock footage on Dec. 17: 


178,853,000 186,696,000 316,091,000 














No. of Unfilled Orders Gross Stocks i i the 
Seftwoods— Mills 1938 1937 1938 1937 on es ——— - Mas Ne hae 
Southern Pine .................. 109 50,666,000 49,650,000 404,949,000 448,484,000 monthly barometer of the Appalachian 
wot Coase eo ceceree: or eenevens 143 $31,133,338 rey rgte , ary yee 1,046,524,008 wood. Manufacturers, (Inc.), reports November 
estern RRS d Gide «4 ne eee Os 120 231, ’ ’ : ’ ’ , ’ ’ ’ . i 
California Redwood.............. 13 26,762,000 22'641,000 303,807,000 517,000 Sales amounting to 17,401,000 feet against 
Southern Cypress Rea ote 26 We 10 6,151,000 4,878,000 tryttytt ert 16,405,000 feet production. November was the 
orthern Pine .................. 1 5,239,000 4,188, ,662, ,142, : ; : 
Northern Hemlock® 1... °°) 22°)! 12 9,911,000 3,712,000 109,416,000 —- 89,588,000 yore month in Fe 4 beat an — 
—_ or sales over production. ipments exce 
Total Softwoods............. 417 651,215,000 478,489,000 3,761,279,000 4,048,324,000 production and sales to maintairi a slight down- 
Southern Hardwoods ............ +74 39,560,000 32,860,000 250,041,000 243,455,000 ward tendency of mill stocks. November sales 
Northern Hardwoods®........... 14 17,074,000 13,745,000 130,431,000 94,275,000 were 40 percent above the 1938 market low and 
Total Hardwoods ........... 88 56,634,000 46,605,000 380,472,000 337,730,000 15 percent in excess of the same month last 
- Total Lumber .............. 491 707,849,000 525,094,000 4,141,751,000 4,386,054,000 year. Production has risen 20 percent since 
om - fe May, although when compared to the volume 
Maple, Beech & Birch Fig....... for November, 1937, a decrease of 32 percent 
*Unfilled orders reported by 12 and 14 mills respectively; stocks by 15 mills. TUnits. is revealed, 
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Campaign Urges Use of Quality 
Hardwood Flooring 











for fifty According to Ralph E. Hill, secretary of the 
identical National Oak Flooring Manufacturers Associa- 
tion, Memphis, Tenn., there is every indication 
Percent of exceedingly good business for the retail lum- 
of 1937 ber and building material dealer during the 
117 coming year. “The current residential picture 
138 is healthy and contracts indicate constant in- 
155 crease in strength,” he said. “We are starting 
oan a campaign to emphasize that dealers will nat- 
146 urally profit from improvement in business in 
148 proportion to the ability they display as mer- 
140 chandisers.” veg 
The campaign cited by Mr. Hill is to recom- 
160 mend the use of NOFMA Certified Hardwood 
189 Flooring, guaranteed for grade by the copy- ; 
167 righted label of the association, as an example epee - Ke dba 
141 of the best quality obtainable and as a pre- WITH po petanante 





ventive for headaches which might occur from 
the sale of “orphan” flooring from “who knows 
where?” The NOFMA label tells at a glance 
where the flooring was made, the grade and 








102 species, and that it meets the quality require- 
7 ments approved under Commercial Standards sp 
84 CS-56-36 by the National Bureau of Standards, 
4 United States Department oi Commerce. 
87 Booklets giving detailed information on grad- 
= ing rules and sales aids for NOFMA Pedigreed 
o4 Floors, as well as instructions for laying, fin- 
? ishing and caring for NCFMA oak and other 
70 hardwood flooring may be obtained without F. HH. e 
aes obligation by addressing the association at 1238 
Dermon Bldg., Memphis, Tenn. The beauty and enduring qualities of this product add value to property. Further value (espe- 
1235 cially for resale) is added by F.H. A. approval. Dealers are urged to stress this feature. 
90 e . 
Christmas Message on Unique A SUPER PLYWOOD FOR EXTERIORS 
. ' — ; . Redwood ‘Harborside’, an exclusive Hammond product, marks a 
ary yy. sean ac ge — distinct advancement in the field of quality building materials. It 
bearing the signature of its president, M. L. delivers two vital values in the one product—Super-Harbord construc- 
ti er Fleishel, was one of the most unusual received tion and Hammond Quality Redwood. No other exterior wall sur- 
a 4 the office of the — ne face can be compared with this beautiful, long life Super-plywood. 
e COVES GARE, PE MES Sh SORSUNE! COLORS, wes Defies the ravages of time and exposure; water-proof, weather-proof, 
bordered with a holly design and carried a 2 ; 
" warm message of best wishes and friendly swell-proof, warp-proof. Vastly reduces construction time and 
spirit. The entire inside of the brochure is a enhances property value. 
rEtty reproduction of a full page advertisement pub- as ee , 
494,000 lished in important newspapers during Decem- Hammond Redwood “Harborside” is definitely new and modern. 
at ee pen - a pag ae ed bey Asso- Architects and builders like it. Lumber merchants feature it to stimu- 
” member by invitation. taeicaliens ter aaa late sales. Descriptive literature and data regarding stock sizes will 
18. 1987 bership in the association include: a recognized be sent from our nearest office. 
565,000 reputation for fair and honorable business deal- 
254,000 ings; an honest product, of quality truthfully 
represented; a responsible and substantial finan- ol A Be MO a EDWOOD 
cial standing; a recognized reputation for con- . 
— ducting business in a prompt and efficient 
217,000 manner, ® 
988,000 
230,000 


Expansion Program by HAMMOND LUMBER CO., INC. 
anne Established Paint Company 


























: Pure Oil Building CHICAGO, ILLINOIS 370 Lexington Avenue NEW YORK CITY, N. Y. 
or A new trade sales division of The Marietta R. A. Long Building KANSAS CITY, MISSOURI 810 Carondelet Bldg. NEW ORLEANS, LA. 
Paint & Color Co., with sales and merchandis- WHEELER & DUSENBURY ENDEAVOR, PA. 
$s ing offices at 43 E. Ohio St., Chicago, is carry- 
No- ing on an expansion program into IIlinois, In- 
8 diana, Wisconsin and Michigan. Shipments s 
et held into this territory are being made from the Point, N. C., and manufactures paints, varnishes L. L. Russell, who recently joined the com- 
failure plant at Kankakee, Ill. This forty-year-old and industrial finishes. T. L. Kennedy is in pany after twenty years’ experience in produc- 
Based company, with general offices at Marietta, Ohio, charge of the Chicago division. — tion and sales with several other leading paint 
its, the also has factories at Marietta and at High The Wisconsin territory is being handled by manufacturers. Another addition to the sales 
Hard force Po —_ rroter ned = sng" ae a 
years of paint experience. He is ompany’s 
a LOO K ING AHEA D as gg A. W. Riefstahl is the 
agains : : new Pennsylvania representative. 
yas the Southern Pine Sales Corporation, New York, N. Y. The casa’. ac Seana wit Ha 
iat “The latest ‘monkey wrench’ thrown into the lumber manufacturing business new type of oil finish with all paint odors 
_— in the South is the wage and hour law. It has caused endless confusion with- ok og er a and are — 
sts out conferring benefits. In that respect it is no different from all New Deal seen te Senda hana celigags —tincagppe congas. 
r sales ‘ ‘ .  s ‘ and Gloss-Tint, gloss. These new _ interior 
a tial legislation. The mistake that industry has made is in trying to co-operate paints are washable and quick-drying. It is 
th last with the Administration in putting its policies into practice. To co-operate said they can be applied 10 to 25 percent faster 
+ since in an effort to establish an evil philosophy is to conspire with the devil! For- than many paints, will not settle in the can 
volume tunately, there is increasing evidence that the people now understand what He bs cacaiin for “een rg em 
percent has been done and disapprove. mation and a color card are available from the 


Cuar.es Hixt, General Sales Manager. company’s general offices at Marietta, Ohio. 








HARDWOOD SALES: 


Southem Pine-Peavy-Moore Hardwood Sales 


Agency. Texarkana, Texas. 


When you're needing Pine and Hardwoods, remem- 
ber the name of Peavy. It stands for topmost qual- 
ity in lumber products. Our modern mills, with 
newest type precision machines, are manned by 
experts in up-to-date manufacturing. We can sup- 
ply you with practically everything in the line of 
lumber. Mixed Car Service. Tell us your needs. 
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SELLING THE PRODUCTS OF 


*THE McCLOUD RIVER LUMBER 
COMPANY 
McCloud, California 


SHEVLIN-CLARKE COMPANY, LIMITED 
Fort Frances, Ontario 


*THE SHEVLIN-HIXON COMPANY 
Bend, Oregon 





*Member of the Western Pine Associa 
tion, Portiand, Oregon. 














Shevlin Pine Sales Company 


DISTRIBUTORS OF 


EHEVLIN PINE 


Reg. U. S. Pat. . 


EXECUTIVE OFFICE 
900 First National Soo Line Building 


MINNEAPOLIS, MINNESOTA 


DISTRICT SALES OFFICES: 


CHICAGO 
1863 LaSalle-Wacker Bidg. 
Telephone Central 9182 
SAN FRANCISCO 
1030 Monadnock Bidg. 
Kearney 7041 





SPECIES 


NORTHERN (Genuine) WHITE PINE 
(PINUS STROBUS) 


NORWAY OR RED PINE 
(PINUS RESINOSA) 


PONDEROSA PINE 
(PINUS PONDEROSA) 


SUGAR (Genuine White) PINE 
(PINUS LAMBERTIANA) 




















"Pull Boat'’ Logging of Cypress 


in Florida 


Accompanying the Christmas greeting of the 
Florida Louisiana Red Cypress Co., Jackson- 
ville, Fla., to the AMERICAN LUMBERMAN, was 
a large reproduction of an etching depicting 
“Pull Boat” logging of Tidewater Red 
Cypress. 

Unknown to the average user of lumber are 
the problems that face the logging crews in 
getting out Tidewater Red Cypress. Few re- 
alize the hardships, and the difficulties that 
must be overcome, before “The Wood Eternal” 
starts upon the long process of manufacture 
and seasoning that, two or three years later, 
transforms it into durable siding or a beauti- 
ful paneled interior. 

One of the most interesting logging onera- 
tions in the world today is that of one of the 
Florida Louisiana Red Cypress Companv mills 
near DeLeon Springs in Volusia County, 
Florida. Here, deep swamplands—part wa- 
ter, part muck, and part land covered with 
thick underbrush—make the use of modern rail 
lines and overhead skidders impractical. And 
so one of the oldest methods of logging cv- 
press, the Pull Boat, long used in the Louisi- 
ana swamns, is put into operation. 

The Pull Boat “Torina” shown in the etch- 


ing is a home-made outfit consisting of a 
steam boiler and a three-drum engine mounted 
upon a barge. Floated into canals averaging a 
mile in length, previously dug with a steam 
shovel operated from a barge, it anchors in 
specially widened “pockets” spaced about 1,300 
feet apart. From one “pocket” the “Torina” 
can log 80 acres of timber land, 40 acres on 
each side of the canal. 

It is a noisy operation. The crew in the 
swamps cannot see the engineers on the Pull 
Boat, and vice versa, so every step is con- 
trolled by a system of signals—steam whistles, 
loud, shrill and frequent. Operated by the men 
who “hook on” the logs, by means of a wire 
to the whistle on the boat, it is a language 
that is simple and safe. Heard by every one, 
each knows exactly what the other is doing. 

And to the men who work waist-deep in the 
muck, enduring the hardships and isolated life 
of the log crews, the incessant blast of the 
whistle is music to the ears. An inspiring 
voice that tells a story of work done, of wages 
earned. 

Primitive? Out-moded, you say? Well per- 
haps. But the Pull Boat “Torina” is doing a 
great job—a job that can be done econom- 
ically in no other way. A job that will give 
to the home builders of America, genuine Tide- 
water Red Cypress to make their homes more 
attractive, more endurable, and more livable. 





New Hardwood Rates Go Into 
Effect 


New Orteans, La., Dec. 28.—Readjusted 
rates on hardwood lumber moving from pro- 
ducing territory to Central Freight Association 
and Eastern territories were permitted to be- 
come effective on Dec. 17 and Dec. 14, respec- 
tively, following withdrawal by the Southern 
Hardwood Traffic Association of an applica- 
tion to the Interstate Commerce Commission 
asking their suspension. 

The rail carriers, it is stated, published the 
proposed rates, and subsequently their suspen- 
sion was asked by the association. However, 
the carriers agreed to meet with shippers and 
correct mistakes by harmonizing the points of 
differences. Inasmuch as adjustment of a num- 
ber of inequalities had been sought by the 
traffic association, the agreement. was satisfac- 
tory and application for suspension withdrawn. 

Under the new rates, there are adjustments 
uPward in some cases, and reductions in others. 
After inequalities have been adiusted, it is 
stated, the general level will remain the same. 
The minimum carload weights, however, have 
been increased 36,000 pounds from the previ- 
ously fixed 34,000 pound minimum. 
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S. H. Bolinger & Co., Shreveport, La. 


“While business is dull now, and about all the business we 
are getting is from the South, we consider this part of the 
country building faster than the sections farther north. How- 
ever, we expect orders to come in after Christmas to take care 
of the building volume which is bound to continue good with 
FHA financing available. We are optimistic for 1939.” 





J..C. Bouncer, Vice President. 


The Northwest Paper Co., Cloquet, Minn. 

“With the increased confidence noted in the domestic situa- 
tion in recent months, it is reasonable to believe that industry 
in general, and the lumber industry in particular. will point 
to higher levels in the coming year. It is our opinion that 
the new Congress will follow a policy of fairness to and 
co-operation with industry.” 


S. L. Coy. 
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Standing face to face with 
the new year we find a natural 
desire on the part of lumber 
dealers in general to try to 
penetrate the future, and if it 
holds aught of promise, or the 
conditions are such that by 
laying hold with strong 
hands and a determination to 
bend every circumstance as 
far as possible to the benefit 
of the trade, there will be 
found on every hand willing- 
ness and energy sufficient to 
make the most of the slightest 
advantage offered. The past 
year closed with a degree of 
success that, in the face of the 
many difficulties that were met, 
is surprising. But we go into 





NEWS AND VIEWS OF 


50 YEARS AGO @ 


From the AMERICAN LUMBERMAN 


LOOKING FORWARD FROM JANUARY, 1889 


promise to demand a large 
amount of the coming year’s 
mill product in that region. 
This development ushers in a 
new era on the North Pacific 
Coast. An empire is to grow 
up there, with great centers 
of population and manufacture 
that will require lumber as do 
the large cities of the East. 
~ * 


On the threshold of the new 
year the dealers are scanning 
the actual condition of the 
wholesale yard business as af- 
fected by recent changes. The 
majority are coming to the 
conclusion that the period of 
rearing and plunging for trade 
has passed forever. Hereafter 
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the new year under auspices 
perhaps even more favorable 
than were apparent a year ago. 
There is certainly a feeling of 
confidence exhibited on every 
hand. * * * Not for years has 
there been such an open win- 
ter. In the cities the result is 
traffic is not impeded, and 
building is being carried to an 
extent that makes an appre- 
ciable increase in demand. * * * 
The much talked of rumor of 
the attempt of southern mill- 
men to force their lumber into 
the north scarcely materializes ; 
they are no more disposed to 
give away lumber than are 
other merchants to give their 
goods away. The majority of 
them have learned by experi- 
ence better business methods. 
.. 2 @ 

On Puget Sound local im- 

provements determined on 





A typical large Chicago River 
lumber yard of the “elegant 
eighties" and “gay nineties.” 
The latest type of dry kiln at 
the left was a great step for- 
ward in 1888 








a more conservative, painstak- 
ing policy must be pursued. 
The trans-Missouri trade has 
largely slipped away from Chi- 
cago. Yellow pine, together 
with adverse freight rates, 
have rendered it useless for 
the Chicago dealers to continue 
the competitive struggle. They 
will take such trade from be- 
yond the Big Muddy as nat- 
urally flows in, but the mighty 
effort of a few years ago is 
not likely to be soon repeated. 
The shipping trade from the 
yards here will be largely into 
this State and to the eastward, 
with a scattering distribution 
throughout the country. There 
will be a growing demand in 
the city and suburbs that will 
absorb an increasing amount 
of the stocks concentrated here. 
The tendency will be to aban- 
don the cut-and-slash method 
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that has hitherto prevailed. 
Violent fluctuations in the car- 
go market have apparently 
ceased. Dealers cannot here- 
after expect the great profits 
they once secured out of such 
ups and downs of value. They 
will have to be content with 
smaller, though safer, margins, 
and a more thorough and care- 
ful handling. 


The condition in which the 
yellow pine manufacturers of 
the Southwest, and measurably 
those of the Gulf States far- 
ther east, now find themselves, 
suggests some serious disabil- 
ities under which their business 
is developing. In the first 
place there is no general, large 
market for yellow pine, as 
there is for northern pine prod- 
ucts in which large capital is 
concentrated and employed in 
massing and distributing. 
Every mill operator must de- 
pend on his own resources and 
peddle his product wherever he 
can find a purchaser. * * * 
Few southern pine producers 
can get an advance on what is 
to be sawed. As a rule they 
have to carry their own loads. 
If there were a wholesale mar- 
ket such as exists for white 
pine, where an entire season’s 
cut could be sold, the financial 
conditions of the operators 
would thereby be much re- 
lieved. * * * The southern pine 
interests will always be con- 
ducted under the difficulty of 
scattered resources. The pro- 
ducing field covers a wide 
range. * * * It is true that 
eventually the great cities will 
all be capacious markets for 
yellow pine. * * * The south- 
ern mill business is seriously 
handicapped by a lack of re- 
serve capital. Northern cap- 
italists will not loan money on 
southern lumber properties to 





any great extent. 
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Sallis Lumber 
Company 


Wishes You Happiness 
Prosperity and Suc- 
cess in 1939 


As we close the book of 1938 and 
face the New Year, we send this 
word of grateful appreciation to all 
the many lumber dealers and indus- 
trial buyers who have so freely 
favored us with their patronage. 
Hoping our friendly business rela- 
tions will continue always, we as- 
sure you that in 1939 Sallis Service 
will be better than ever, and that 
our Mississippi Shortleaf Pine will 
be, as always, up to highest stand- 
ards of quality production. 














f > LUMBER CO. 
§ Ga’ BRANDON MISS. 
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LUMBER LUMBER CO. Inc.| Inc. 
ELIZABETH, LOUISIANA 






YELLOW PINE 


Timbers, chemically treated to 


prevent stain. 

Eased Edge Dimension 

oe Complete line of kiln dried a 
Yard and Shed Stock 

Southeastern Lumber and Timber Co. 

OGLETHORPE, GA. 

Marufacturers of Band Sawn 
Flint River Hardwoods, 


Cypress and Pine 
Air Dried Boards --- Kiln Dried Finish and Flooring 
MILLS AT—Oglethorpe Ga., 















Reynolds, Ga. 


0 TIMBER ESTIMATORS DO 
J JAMES W. SEWALL © 


Consulting Forester 
JAMES W. SEWALL PHILLIPS & BENNER 
Old Town, Maine Ruttan Block, 
Established 1910 Port Arthur, Ontario 
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Here’s What's New 


"Tested Selling Methods" Answer 
Sales Questions of Dealers 


The new sales development program for re- 
tail lumber and building material dealers, de- 
scribed in a new booklet, “Tested Selling Meth- 
ods,” is now being offered by the Merchandis- 
ing Institute of the National Retail Lumber 
Dealers Association, (Inc.). The program, in 
eight sections, answers every sales question con- 
fronting the dealer. It is a workable way of 
developing effective personal salesmanship for 
any person connected with the retail lumber 
business—including dealers, managers, salesmen, 
drivers, yard employees and office workers who 
have contact with contractors, carpenters, and 
consumer-customers. Dealers enrolling three or 
more men for the program, sent in sections over 
a period of eight months, will also receive 
plans and instructions for holding sales meet- 
ings to help put the ideas and methods into 
practice. The Institute, a non-profit organiza- 
tion, has borne the cost of preparing the pro- 
gram and is offering it for $28 for each one 
enrolled, this cost covering everything. Enroll- 
ment forms and the booklet giving full infor- 
mation may be obtained from the Institute, 
Dept. A128, 82 St. Paul St., Rochester, N. Y. 


New Door Catalog Features 200 
Designs 
The Wheeler Osgood Sales Corp., 122 S. 
Michigan Ave., Chicago, announces the publi- 


The Country s Most Complete Line of Dovts 
over Klele) DESIGNS 
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cation of a new WOCO-LAMINEX door 
catalog, featuring 200 design illustrations and 
layouts. Both special and standard doors are 


shown in a variety of types. Typical finish 
treatments are illustrated with color swatches 
indicating the shades, tones and numerous 
colors which may be obtained by painting, 
enameling, staining or varnishing the Douglas 
fir and Philippine mahogany doors. Slab doors 
with birch and poplar surface panels are also 
shown in the catalog. Included in the designs 
are exterior and interior doors for residences, 
overhead and standard doors for garages, and 
modern and conventional doors for all types 
of commercial buildings. Dealers may obtain 
a copy of the catalog without obligation from 
the company. 


New Locking Attachment Saves 
Time in Trimming 

The Corley Manufacturing Co., Chattanooga, 
Tenn., manufacturer of circular saw mill ma- 
chinery, solid and inserted tooth saws, inserted 
saw bits and shanks, has perfected a new lock- 
ing attachment which makes the Corley ball 
bearing lumber trimmer an even more efficient 
machine. The device, simple, fast and sure, 
is composed of a ball-check arrangement, which 
holds the blocks in place at the even-foot mark- 
ers. It will remain firmly set until the operator 
wishes to change the position of the saws by 
turning the crank. The new attachment is the 
second exclusive feature on the Corley trim- 
mer, and according to the manufacturer is also 
the only standard trimmer with eight ball bear- 
ings, four on the saw mandrel and four on the 
feed shaft. The new attachment to prevent 
saws from creeping allows a fast shift of saws 
and actually saves time because the locking de- 
vice eliminates the necessity of stopping to in- 
spect the set of the blocks. Complete details 
are available from the company. There is no 
obligation. 


Time Books Available for Distribution 
to Contractors 


The Universal Atlas Cement Co., 135 East 
42nd St. New York City, announces a new 
dealer service in the form of an improved 
time book, available for dealers to distribute 
to their contractor customers and bearing the 
dealer’s name and advertisement. The time 
book consists of a complete field and office wage 
record and, in addition, includes social security 
information needed by contractors about taxes, 
tax deductions and tax exemptions. The book, 
made available in quantities’ at cost, is im- 
printed with the dealer’s name and advertise- 
ment on front and back covers, which makes it 
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a personalized service by the dealer. Dealers 
may obtain sample copies of the book and de- 
tails of the distribution plan on request to the 
company. There is no obligation. 


Improved Anti-Stain Chemical Is 
Announced 


E. I. du Pont de Nemours & Company, Wil- 
mington, Del., has announced the introduction 
of New Improved “Lignasan” following a 


decade of research and two years’ field tests 
under saw-mill operating conditions, in which 
the new product was proved a powerful fungi- 





cide and a specific against the fungi whic": cause 
sap-stain. The new fungicide contains ethyl 
mercury phosphate in contrast to the original 
Lignasan formula of ethyl mercury chloride. Be- 
fore the introduction of modern anti-stain, 
chemicals, such as Lignasan, sap-stain cost the 
lumber industry in excess of $10,000,000 each 
year. The new Lignasan experimental com- 
pound, “Grasselli IN-1756,” was tested under 
high temperature and humidity conditions and 
is said to have extraordinary efficiency and 
permanence of protection. The new product is 
non-corrosive to iron and steel and can be used 
in either hot or cold water-solution. Mixed 
species of lumber, including pine and hard- 
woods, can be dipped in a solution at the same 
time in the same vat. The new product is de- 
signed to help avoid an accumulation of dis- 
colored stock even under abnormal conditions 
of temperature and humidity. Details are avail- 
able from the company. There is no obligation. 

Practical tests with improved Lignasan, 
under conditions conducive to the. growth of 
sap stain fungi showed its effectiveness accord- 
ing to an accompanying picture. The two 
boards at left were treated while the two 
boards, right, were untreated and _ stained 
noticeably. 
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Bradley Lumber Sales Co., Warren, Ark. 


“We are inclined to think the outlook for building business 
in 1939 is exceptionally good. Our idea is based on more 
satisfactory political and economic conditions. 
with private capital and FHA-built homes attracting so much 


in the home. 


Then, too, 


attention and serving as one of the finest advertising mediums 
we have—Bradley feels there will be an even greater demand 


in 1939 for homes than there was in 1938.” 
F. W. Girpner, Manager Pine & Trim Sales. 





West Virginia Lumber Co., Elkins, W. Va. 


“My opinion is the building business in 1939 will be about 
the same as the average for the past decade. 
apparent need for the building of new industrial, lumbering, 
There should be some home 
Love of home is a typical American tradition. 
When we were boys down on the farm we did our courting 
in the home; we were married in the home; our children 
were born in the home, and our funeral rites were conducted 


mining or railroading towns. 
building. 


Today we do our courting in an automobile or 
the city park; we are married at the parsonage or the squire’s 
office; our babies are born in a trailer or a hospital, and our 
funerals are conducted in a funeral home. 

country will promote a building program.” 


Love of home and 


G. H. Dornstazer, President. 





Dierks Lumber & Coal Co., Kansas City, Mo. 
“Confidence on the part of the buying public is already 


creating confidence in the private financial field. Already, we 


There is no 


so accustomed to.” 


hear of one project requiring seven million square feet of 
floor covering being financed and put through by private en- 
terprise, without any kind of Federal guarantee. More and 
more of these enterprises will develop through 1939. If we 
all continue our present orderly advance, we can look to a 
lumber industry, throughout the nation, that will wind up 
1939 with more black ink instead of the red we have grown 


A. E. Hart, Vice President. 
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Willapa Mills Now Active 


Raymonp, WasH., Dec. 24.—Willapa Har- 
bor’s lumber industry is enjoying its greatest 
period of activity in more than a year. For 
the first time in the last 12 months, full log- 
ging crews are working in the three camps 
of the Willapa Harbor Lumber Mills. The 
company’s three sawmills and its shingle mill 
have been idle since last September. But Mill 
W in Raymond resumed cutting this week. 
Manager J. W. Lewis expects that Mill R here 
and Mill L in South Bend will resume about 
the middle of January. If market conditions are 
favorable, the company hopes to begin running 
the shingle mill about Feb. 1. 

With ample log supplies once more becoming 
available, the Raymond Lumber Co. plant in 
South Bend also resumed cutting this week. 
The American Shingle Co. plant, the Hart mill 
and the Case Cedar & Shingle Co. plant also 
are running full blast. 


Grays Harbor Resuming 


ABERDEEN, WaASH., Dec. 24.—Increased pro- 
duction by nearby shingle mills, and impend- 
ing resumption of operation by several large 
lumber mills, are signs of industrial optimism 
evident on Grays Harbor this week. 

The shingle companies that increased produc- 
tion were Schafer Bros., which inaugurated a 
6-day schedule at the Montesano (Wash.) mill, 
which heretofore has been running on a cur- 
tailed four-day basis, and the Aloha Lumber 
Co. mill, which started a third shift. 

Fred Hulbert, manager of the Hulbert saw- 
mill, announced resumption at his company’s 
mill, and S. M. Anderson, Jr., manager of the 
Bay City Lumber Co. at South Aberdeen, said 
his company would resume shortly after the 
first of the year. Resumption will be on a two- 
shift basis. The plant has been down since 
November. 

Meanwhile the Polson Lumber & Shingle 
Co. plant, long idle, is being overhauled and 
repaired, and will be in readiness for resump- 
tion of operations if decision is made to start 
it around the first of the year, according to 
Manager E. C. Kaune. He said, however, that 
the exact starting date is indefinite. 





Ships Bagasse as Raw Material 
for English Plant 


New Orteans, La., Dec. 27.—Shipping of 
bagasse from here to the new Celotex plant 
at London, England, for utilization in the pro- 
duction of Celotex wallboard and accoustical 
board, by the Celotex Corp., began Dec. 15. 
The corporation will ship 20,000 bales monthly. 
The new London plant cost $1,250,000. The 
corporation will effect a saving of 17 percent on 
ocean freight rates by compressing the bagasse 
to a more dense bale than that used domestic- 
ally. Bagasse is the refuse of the sugar cane 
stalk, after the juice has been extracted for 
sugar making. 





Announces New Machinery 
Company in the South 


Mempuis, TENN., Dec. 27.—Effective Jan- 
uary 1, the Fred D. Hassler Co., a partnership 
formed by Roy G. Walton and Fred D. Has- 
sler, with offices, here, in the Sterick Bldg., 
and at Waco, Tex., will represent the Matti- 
son-Greenlee Sales Service Corp. and the J. M. 
Nash Co., Milwaukee, and the Onsrud Ma- 
chine Works, Chicago. In addition to repre- 
senting the above lines of new woodworking 
machinery builders, the company will also rep- 
resent the J. Lee Hackett line of guaranteed 
rebuilt woodworking machinery and equipment. 

The company will have distribution in the 
western half of Tennessee and the southwest- 
ern part of Alabama as well as in the indus- 
trial sections of Texas and Oklahoma, and all 
of. Mississippi, Arkansas, and Louisiana. The 
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company in the past, operating as Fred D. 
Hassler, has been dealing in the sale of used 
and some reconditioned machinery. The sale 
of this form of machinery will be discontinued 
so that sales will be only on guaranteed equip- 
ment, on an exclusive selling arrangement with 
the above mentioned manufacturers. The ad- 
— of the Waco office will be announced 
ater. 





Seeks Site for Plywood Plant 


ABERDEEN, WaAsH., Dec. 24.—John Long 
president the Harbor Plywood Corp., one of 
the world’s largest plywood manufacturing con- 
cerns, said it has been negotiating for a factory 
site at Lebanon, Ore., or elsewhere, adding that 
the peak of its development on Grays Harbor 
has been reached. It has been purchasing the 
bulk of its logs from Santiam, Ore. 


5| 


Gulf Export Rates Extended 


New Or eans, Dec. 27.—Ocean freight rates 
on hardwood lumber and kindred products, 
from Gulf ports to the United Kingdom and 
French Atlantic-Hamburg Range ports, have 
been extended through 1939 on the December, 
1938, basis, according to announcement. The 
rates on staves and headings from the Gulf 
to United Kingdom ports also have been ex- 
— through the new year on the December 
asis. 

Rates per hundred pounds, on heavy and 
light hardwoods, are respectively: The rate to 
such United Kingdom ports such as Man- 
chester to Liverpool and London, 40 and 50 cents, 
and to outports, such as in Ireland, 5 cents 
higher; to Bremen and Hamburg (Continental 
port range), 42%4 and 52% cents; to Alex- 
andria, Egypt, rates are respectively 60 and 
70 cents. 




















Pacific National Lumber Co., Ta- 

coma, Wash., got 50% more capac- 

7 by converting their old kilns to 
° 


ore Cross-Circulation System. 





If you are interested in kiln drying and 
would like to be placed on our mailing 


list, send us your name and the name of 
the firm with which you are connected. 





ernizing your old ones. 


Modernize Your Old Kilns In 1939--- 
Get More And Better Seasoning 
With Moore Cross - Circulation Kilns 


It's easy to make modern kilns out of 
your old ones by converting them to 


Moore Cross-Circulation System! 


But more important—this modern dry- 
ing system will reduce your drying cost, 
increase drying capacity and turn out 
better and more uniformly seasoned 


lumber. 


Moore Cross-Circulation Kilns have 
proved a profitable investment in over 


1600 successful installations. 


Can you afford to be without this effi- 
cient drying system? Let us make you an 


estimate on installing new kilns or mod- 


There's no obli- 


gation. 


MOORE DRY KILN COMPANY 


Largest Manufacturers of Dry Kilns and Veneer Dryers 


JACKSONVILLE, FLORIDA 
VANCOUVER, B.C. 
NORTH PORTLAND, ORE. 
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Eastern Trade News 


[F. J. Caulkins] 


Boston, Mass:, Dec. 27.—The consensus 
of building materials distributors is, they are 
about to enter a year that will produce unusual 
problems in lumber merchandising, for already 
the industry is being mobilized, through com- 
mittees working with Forest Service, to encour- 
age wide use of home grown lumber made from 
the two billion feet of “down” pine logs, that 
thousands of emergency loggers are rushing 
into holding ponds in an effort to salvage 
nearly if not quite all of their value. The atti- 
tude taken by most operating lumbermen is that 
Forest Service is handling this emergency situ- 
ation with rare skill and along sound economic 
lines. 


WEST COAST WOODS—Total cargo deliv- 
eries at Boston in December will approxi- 
mate 7,868,167 feet, to bring the total for the 
year to approximately 72,265,737 feet, the 
lowest of any of the past ten years with the 
single exception of 1934. The total in 1937 
was 114,000,000. Both demand and price level 
are in a healthier position than for many 
months. The dealers are moving very little 
lumber, and are able to pick up small lots 
at the distribution yards as wanted. They 
show little interest in transits, and have 
turned definitely to the placing of yard 
schedules for direct shipments from the mills 
to arrive here for early spring trade. For 
this type of orders the price list is clearly 
$1 higher than it was four weeks ago. Small 
dimension sizes take the $9.50 discount from 
page 16 of West Coast List 32, delivered at 
dock, with the hemlock sizes $2.50 cheaper. 
Boards are also firm and active and well sold 
up. Those British Columbia 50/50 boards 
sell on a price parity with American No. 2, 
at $25.50@26 on dock here, with the No. 3 at 
$23.50. In small lots to dealers at the dis- 
tribution yards, the 50/50 and No. 2 boards 
are priced at $33.50, and the No. 3 at $29. 
Vessel space is ample. Water rate continues 
at $14. 


EASTERN SPRUCE—Orders coming to mill 
offices here have increased steadily in vol- 
ume through December, and are divided about 
equally between yard and industrial. The 
active mills have full order files, but several 
idle plants will start as soon after New 
Years as ice roads permit bringing in a fresh 
log supply. Some round-lot orders for dimen- 
sion and boards for delivery to PWA projects 
have been booked. There are no quotable 
price changes. September advances hold, but 
mills insist that costs are not covered. Small 
dimension, 2x3- and 4-inch, also 3x4- and 4x4- 
inch, are held at $30@32, delivered; 2x6 and 
7-inch are $32@33. For 2x8-, 10- and 12-inch, 
also 3- and 4x10-inch, there is still an urgent 
call. The higher prices for each size cover 
all 16-foot lengths. Dry and dressed boards 
are active and firm at $33@34 for the 6- and 
7-inch, and $34@36 for the 8-inch. 


LATH AND SHINGLES—tThere is a limited 
outlet for spruce lath with most sales of 
1%-inch at $3.50, though for small lots in 
mixed cars the price is $3.75. The wider size 
is held at $3.75@4. There are no quotable 
changes in white cedar shingles. Supplies of 
all grades are ample. The West Coast red 
cedars are definitely weaker, as the British 
Columbia mills on Jan. 1 resume active ship- 
ments. Under the new Canadian trade agree- 
ment, the fixed quota is cancelled. Delivered 
prices in New England from American mills 
have softened 15 cents on Perfections, and 
up to 20 cents on 16-inch 5X. Perfections 
are quoted today at $5.05, and the 5X No. 1 at 
$4.47; No. 2 at $3.42, and No. 3 at $3.07. Offices 
here in daily touch with shippers feel that 
there will be a further drop before heavy 
buying in the spring brings a renewal of 
price strength. 

PINE BOXBOARDS—Sales are at the low 
level of the year and, as the carry-over of 
round edge boards from the 1938 cutting is 
heavy, there is pressure to move mill stocks 
to make room for fresh supplies, as operators 
proceed to clear their lots of down trees and 
turn them into lumber. Sales of inch round 


edge have been reported as low as $12 f. o. b. 
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the mill yard, with better lots going as high 
as $15. Of the square edge, there are freer 
sales of the No. 4 at around $22@23 for the 
4-inch and up to $28@29 for the 7- to 10- 
inch, and price of the No. 3 is from $33 for 
the 6-inch up to $33@34 for the 7- to 10-inch. 


An early reminder that sleeping quarters in 
and around New York are to be at a pre- 
mium through the period of the Worlds Fair, 
has come to the local trade in the form of an- 
nouncements from the National-American 
Wholesale Lumber Association and the Lum- 
ber Trade Golf Association that the annual 
convention of the former and the annual tourna- 
ment of the latter have been scheduled for the 
Westchester Country Club in Rye, N. Y., the 
former on June 6 and 7 and the latter from 
June 5 to 8, inclusive. The program commit- 
tee of the National-American were unable to 
locate adequate hotel accommodations in the big 
city. The Country Club at Rye has as its club 
house what was originally the Westchester- 
Biltmore Hotel, with excellent facilities both for 
a large trade convention and for entertaining 
and servicing an important golf tournament. 
Playing schedules for the golf tournament, and 
the sessions of the wholesale convention, are 
being arranged to permit ample time each day 
for visits to the Fair, and special busses will be 
run direct to the grounds. 


Baltimore, Md. 


The rather widely varying reports as to 
lumber prices from different sections have oc- 
casioned much comment. Advices of increases 
come almost exclusively from southern States, 
where, under the wage-and-hour law, mini- 
mum wages advanced from about 12% to 
25 cents. Variations in estimates as to how 
much lumber price increase would be needed 
to cover the rise in pay, have been responsi- 
ble for the shutting down of a number of 
the plants until a definite scale can be worked 
out. In the northern Appalachian hardwood 
region, no upward revision generally was 
needed. 

Export trade has begun to show some im- 
provement. Increasing interest is being mani- 
fested in offerings. A helpful factor is the 
announcement that there will be no change 
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Homes. 


The books are supplied in any desired quantity, large or small, at a very nominal cost. Com- 
plete working drawings, bills of materials and specifications are supplied for $3.50 per set 
per plan (15°, discount when 3 or more sets are ordered at one time.) 


“Choose Your Home” will attract home builders and advertise your yard the logical 
source of information on all building problems. 


Write for Complete Information and Prices 


431 So. Dearborn St. American{umberman Chicago, Illinois 


A New Small Homes 
Plan Book FREE 


Here is a new plan book that will help 
you supply the increasing demand for 
low cost homes. “Choose Your Home” 
is the title and it contains 28 plans of 
various sizes and types of Modest Cost 


Each one of the plans is illustrated by a 
reproduction of an actual photograph. 
They are all real homes, having been 
built and are being lived in. 
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in ocean freight rates by the Atlantic Freight 
Conference at least until next April, shippers 
being enabled to go ahead with some assur- 
ance. 

NORTH CAROLINA PINE—While the holi- 
day season brought some narrowing in the 
demand, the period of reduced activity ap- 
pears to have been shorter than usual this 
year. Withdrawals from stocks were large 
enough to prevent accumulations of conse- 
quence. Prices are unchanged. 

LONGLEAF PINE—Some fairly large orders 
were booked last week. Requirements seem 
to be on the increase, and values are holding 
up. Stocks are large enough for current 
needs. 

WEST COAST WOODS—The market for fir, 
spruce and other stocks was fairly busy. In- 
dications encouraged expectations that busi- 
ness will increase. 


HARDWOODS—Domestic trade quieted 
down during the holidays. Reports about the 
export trade have become more encouraging. 


Norfolk, Va. 


NORTH CAROLINA PINE —The shortleaf 
market has been rather dull, although a few 
mills have reported sufficient new business to 
influence them to iimit holiday shutdowns to 
two or three days. The price situation is 
very encouraging. There have been rumors 
of a weakening in air dried roofer prices, 
but orders offered at 50 cents lower than list 
to good mills in the South have been refused. 
The 6-inech air dried roofers are being 
offered at $16@16.50 f. o. b. cars Georgia 
Main Line rate; $16.50@17 for 8-, 10- and 
12-inch. And Carolina mills are really 
stronger in their price ideas. The rest of 
the price list seems to be well maintained. 
There is very little unsold surplus lumber at 


any mills. 
Warren, Ark. 


ARKANSAS SOFT PINE—Several nice or- 
ders for uppers have been placed for ship- 
ment after Jan. 1. Nos. 2 and 3 are scarce, 
due to heavy demand last fall, and remain 
firm. Several industrial inquiries for No. 3 
have been received recently, but some mills 
have passed up quoting, because of broken 
inventories in desirable widths. No. 2 6-inch 
is very searce, with 8-inch nearly as scarce, 
while some mills have a very nice stock of 
10- and 12-inch. Dimension stocks are low. 
Finish is plentiful and some weakness has 
been shown on all items, but several of the 
larger manufacturers are holding firm to 
present lists and are booking some nice or- 
ders. Because of heavy order files, some 
plants are running 60 hours. 


SOUTHERN HARDWOODS—Oak has ad- 
vanced recently, as has flooring oak, as well 
as all grades of gum other than No. 2 com- 
mon, Several sales of flooring oak have been 
made on the basis of $27 for No. 1, $24 for 
No. 2 and $16 for No. 3-A. Sap gum has sold 
on the basis of $33.50 and $23.50 f. o. b. mill, 
and for shipments in January and February 
at $35 and $25. These prices for most opera- 
tors mean a loss of $2.50 to $5. 


Buffalo, N. Y. 


The lumber trade is quiet, as normally dur- 
ing the holiday season. Increased buying by 
retailers is likely to develop in the next few 
weeks, as most of them are carrying small 
stocks. Much of the building hereabouts will 
no doubt be in the suburbs. In the city, 
several Government projects will doubtless 
result in curtailment of private building. 
Lumber prices are generally firm, with some 
recent advances recorded. A 

HARDWOODS—Demand is light, being con- 
fined chiefly to small lots to cover immediate 
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needs. Prices in most items are well main- 
tained, and mills are seeking to get back the 
increased costs under the wage-and-hour law. 

WESTERN PINES—Buying for immediate 
delivery is slow, but some is being done for 
delivery weeks or months ahead, as the pur- 
chasers are of the opinion that prices may 
go higher. The market in both Ponderosa 
and Idaho pines has taken an upward turn 
in the past two weeks. Stocks held by re- 
tailers are low in most cases. 

NORTHERN PINE—Demand shows the 
usual decline of the holiday and pre-inven- 
tory period. No heavy offerings are in the 
market, and prices are holding firm. 


Treated Lumber Gains Wide 
Marine Use 


Astoria, Ore., Dec. 24.—Construction of 
the $120,000 Wolmanized-wood motor vessel 
“E. Lester Jones” for the United States Coast 
& Geodetic Survey was started, here, this week 
by the Astoria Marine Construction Co. The 
craft when completed will be 120 ft. long, 34 
ft. broad, drawing 8 ft. of water, and will be 
sent to Alaska for survey and mapping jobs. 

Joseph Dyer, manager of the company, stated 








"Tidepoint No. |," a barge constructed at Astoria, 

Ore., in which 60,000 ft. of Wolmanized lumber 

was used. The barge is worthy evidence of lum- 
ber's continuing popularity in the marine field 


that the boat will be built entirely of Wolman- 
ized lumber, following a practice introduced 
by his company to construct practically all 
wood vessels of lumber treated with Wolman 
Salts preservative, this practice said to triple 
the life of the vessel by preserving it from rot. 

In order to Wolmanize boat material, all 
wood parts are first cut and shaped at the As- 
toria plant by following cedar patterns laid 
out on the floor. All bolt holes are bored and 
every piece is finished. Then all parts are 
hauled by barge to the Crossett Western saw- 
mill at Wauna, where the nearest Wolmanizing 
plant is located. The fabricated pieces are 
pressure-treated and then hauled back to the 
plant for assembly. The frames alone for the 
“E, Lester Jones” required 770 pieces. 

The marine construction company has been 
using the Wolmanizing process in building 
barges and fishing and pleasure boats since 
1936. Wolmanized lumber has proved specially 
suitable for pleasure boats because it has no 
odor and can be painted like untreated wood. 





Southern Pine November Sales 
and Prices Above Last Year's 


New Orteans, La., Dec. 28.—Sales of 
southern pine lumber during 21 business days 
in December were 441 carloads behind the 
November total, but for the month will ex- 
ceed those of December, 1937, by 200 cars, 
according to Southern Pine Exchange figures. 
The weighted average price for southern pine 
for November was $25.37 per thousand feet, 
an advance of $2.81 over the $22.56 October 
average, and of 90 cents over the $24.47 
weighted average price for November, 1937. 








Montreal Lumber Assn., Montreal, Que., Can. 


“The somewhat clouded picture of the past year’s operations is illuminated 
by much better prospects for 1939. Compared with August, 1987, the price 
of spruce has been reduced as much as 10 percent with other types of lumber 
declining appreciably. The cut this season, however, will be much reduced 
compared even with last year’s which was below normal. With these factors, 
any demand should advance the price rapidly, because the cost of production 


now exceeds the price of lumber.” 


J. E. Green, President. 
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We do not make the Most 
Oak Flooring, but we Do 
make the BEST 





OAK FLOORING 
--CAREFULLY SELECTED LUMBER. 
--PROPERLY KILN DRIED-- 
--PRECISION MACHINED -- 
INSURES BEAUTY, FINISH AND 
UTILITY 


W. R. WRAPE STAVE COMPANY 


Post Office Box 182 
LITTLE ROCK, ARKANSAS 


CHAPMAN & DEWEY 
LUMBER COMPANY 


* Memphis, Tenn. * 


Manufacturers of high grade 


OAK FLOORING 


AND 


HARDWOOD LUMBER 


from famous St. Francis Basin 


Wire for quotations. 













California White 
so and Sugar Pine 


Cedar and 
West Coast Products 


| WHITE PINE /22*e=__ 
Al 


Fir Wallboar 
William Schuette Company 


New York 


Office—4i East 42d St. PITTSBURGH, PA. 











' 
Richard Shipping Corp. 


44 Beaver Street, NEW YORK 


Ocean Freight Brokers 
and Contractors 


Foreign Forwarders, Customs Bro- 
kers. We handle all classes of cargo 
and attend to collectior of invoices. 


Special department handling export lumber shipments 
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Tacoma, Wash. 


WEST COAST WOODS—The lumber market 
is in its holiday doldrums. Operators gener- 
ally are meeting the situation by the cus- 
tomary seasonal shutdowns, and are taking 
advantage of the lull to overhaul their plants. 
Closures will be brief. During the last fort- 
night rail and domestic business has been 
fairly good, with export trade still away 
below normal. 


San Francisco, Calif. 


COASTWISE MOVEMENT—Fifteen mem- 
ber companies of the Pacific Lumber Car- 
riers’ Association report the movement of 
73,893,000 feet of lumber from Pacific North- 
west ports to California points during No- 
vember, compared with 79,563,200 feet in 
October. The November movement is re- 
ported as about normal for this season of 


the year. It was distributed as follows: 

Feet 
Gam PRAMCISCO 2... ccc eccicccvs 21,873,600 
ee eee ee 426,600 
ee re 636,800 
Se pvaceudes cence we 43,186,500 
ED can tive ee Vex eeedeaes 4,454,100 
Se ee ee 872,900 

Other ports, such as Stockton, 

Vallejo, Grays Harbor etc.... 2,442,500 
OND . cawnk ever esc enews eeanka 73,893,000 


The November movement to San Francisco 
was 6,627,500 feet over the October figure, 
while the movement in November to Los An- 
geles was 11,746,800 feet below the October 
total. 


LUMBER AND BUILDING MATERIALS 
SALES—tThe total dollar volume of retail 
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China and Australia is showing some pick-up. 


DOUGLAS FIR—Demand is fairly strong, 
with prices remaining pretty firm at current 
low levels. Inquiry is good. Yard stocks 
have shown little change over the last three 
months. 

REDWOOD — Market continues at recent 
levels, with little new business reported. Mills 
are making no attempt to build up stocks. 


Tank and vat business is only fair. Prices 
continue firm. 
Portland, Ore. 
WEST COAST WOODS—The Columbia 


River lumber market is experiencing a brisk 
demand from virtually all normal outlets, and 
prices are firm at recently advanced levels. 


INTERCOASTAL—East Coast demand is 
broad, and bookings are being made at re- 
cent price advances. Orders cover the gen- 
eral range of items, and are for both nearby 
and forward movement, 


CALIFORNIA—Orders are brisk, and the 
usual holiday lull is barely apparent. Prices 
remain firm. 


EXPORT—The market is active. Orders 
have been freely taken here in the past fort- 
night for United Kingdom, Ireland, Sweden, 
and South American countries. Removal of 
the United Kingdom duty, effective on all 
deliveries after Jan. 1, is regarded as instru- 
mental in enlivening the demand; some ship- 
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Seattle, Wash. 


WEST COAST WOODS — RAIL—Middle 
western line-yard buying continued brisk. 
Most orders call for mixed cars of lumber 
and shingles, and many included cedar siding. 
Common dimension is up 50 cents or to $2 
over Code. Other items are steady to very 
firm. Orders from independent retail yards 
are being held back. 


INTERCOASTAL—Business has been brisk. 
Prices have not firmed much, but dimension 
at this end is up 50 cents to $1. There is 
little change in special cutting and low 
grade boards. Very little of the buying has 
been speculative; orders are to fill require- 
ments. Ship space is adequate. Green di- 
mension is being supplied from current pro- 
duction. Mills have good order files. 


CALIFORNIA—This market has not firmed 
much. A fair buying pace has been main- 
tained, but there is considerable lumber on 
the docks, and any immediate increase in de- 
mand is unlikely. 


EXPORT—Japan and China bought some 
15,000,000 feet of lumber the past month. One 
firm also reported an order from Portugal. 
Chinese credits are good, those of Japan 
uncertain and slow. Japan has been inquir- 
ing for airplane spruce. Freights to the 
Orient are steady. South China is buying 
some. Orders from United Kingdom are slow. 
Buyers are trying to force prices down, and 








Why Not Continue Looking 
Every Day In 1939? 


Ahead 








sales of lumber and building materials in 
California during November, 1938, as reported 
by a representative group of retail dealers 
in various California cities, showed a gain 
of 14 percent over sales during November, 
1937. Report from representative retail 
groups in Washington shows November, 1938, 
dollar volume of lumber and building mate- 
rials sales 0.3 percent higher than for No- 
vember, 1937. In Oregon for November, 1938, 
representative groups report the dollar vol- 
ume of retail sales of lumber and building 
materials was up 1.4 percent over the same 
month last year. 


INTERCOASTAL SHIPMENTS—tThe Octo- 
ber, 1938, lumber cargo movement from the 
Pacific to the Atlantic, through the Panama 
Canal, totaled 253,041 tons, compared with 
225,425 tons in September, and 284,441 tons 
in October, 1937. 


CALIFORNIA PINES—Little or no change 
is reported. Export demand is reported to 
have been at fairly satisfactory levels and 
is now showing some upward tendency, with 
prices a little on the down side. Business for 


pers say it is entirely responsible for it. 


LOCAL, NEARBY, RAIL—These markets 
are all active. Local construction has lagged 
somewhat this month. Buying for rail ship- 
ment is active. Railroads are now in the 
market. 


LOGS—The market is firm. Weather gen- 
erally has been advantageous to logging op- 
erations, and inventories are _ satisfactory, 
permitting ample selection for peelers etc. 


Spokane, Wash. 


INLAND EMPIRE PINES—Ponderosa pine 
is definitely dominating the present market, 
showing a strong upward tendency. For sev- 
eral weeks now, shipments have exceeded 
production, and orders have exceeded ship- 
ments. The’result is that the best order files 
that have existed for a good number of 
months have been built up. Mills are shut 
down generally through the territory, and 
winter overhauling in some instances is al- 
ready in progress. 


are waiting to see how the new tariffs will 
affect trading. British Columbia shippers re- 
port their offers are countered with other 
quotations. A few inquiries come from the 
Continent. South Africa is buying some lum- 
ber, while South America is very quiet, par- 
ticularly the Argentine. 


SHINGLES—Shingles have moved briskly 
into the middle West the past fortnight. 
There has also been a fair demand from the 
Southwest. Siding has been more in de- 
mand, mostly shipped with shingles. Prices 
at this end are firm to slightly higher for 
No. 1 Royals. The industry is well balanced 
as to production, stocks, and orders. 


LOGS—Prices are unchanged. The inven- 
tory of cedar is about one-half of last year, 
and hemlock stocks are about three-fourths. 
Hemlock is very firm. 


LOCAL RETAIL— Beginning of several 
large Government enterprises wilil call for 
over 8,000,000 feet of lumber within next few 
months, Largest is the Lake Washington 
Bridge, which is expected to need 5,000,000 
feet. 
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Western Pine Association, Portland, Ore. 
“We are convinced that home building will continue at 
We really anticipate a better year 
for 1939 than we have experienced in 1938. 


least at present levels. 


As far as the during 1939.” 


Western Pine Association group is concerned, after thoroughly 
considering the available statistics on current lumber stocks 


and probable demands for Western Pine products during the 
first quarter of 1939, we believe shipments in our territory 
will exceed shipments during the same period in 1938 by 
Order files have increased during 
the past few weeks to such an extent that even though they 


approximately 25 percent. 


do slack off for a period of the first few weeks of 1939, the 





back log will tide over our shipping departments until, we 
believe, orders will begin to pick up again, and make it 
possible for our shipping to continue at a fairly uniform rate 


C. L. Istep, President. 





Cadwallader Gibson Co., Inc., Los Angeles, Cal. 

“We expect that building for 1939 will exceed that of 1938 
by about 10 percent. The potential demand would indicate a 
greater increase than this, but the probable advance in ma- 
terial and labor costs will be a factor.” 


Roy Barto, President. 
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Birmingham, Ala. 


SOUTHERN PINE demand has increased, 
and prices are stiffening in many items that 
have shown a tendency to weakness. Orders 
are for badly mixed cars and mainly for 
fill-in purposes. Calls were heavy on the 
No. 3 stocks, except flooring. No. 3 common 
shiplap, 1x6-inch and wider, S4S and S2S&CM 
reached A&A new high of $17, mill, with occa- 
sional lots going at $18. No. 1 dimension is 
slow but held firm, while No. 2 moved to 
within $1.50 of No. 1. Calls were largely for 
the 8- to 16-foot lengths, and a good number 
of orders call for long joists, 22- to 28-foot. 
Orders already booked probably more than 
cover all the longleaf boards available. Total 
assortments at both mill and yards are low. 
Upper grades are still in best supply, are 
dullest, and comparatively low in price. 

Hardwood flooring and other hardwood 
items have held their last advances, and with 
few exceptions the mills are standing pat on 
Dec. 2 lists. Western pine and Douglas fir 
have been inquired for heavily, and local dis- 
tributors have received from the mills notice 
of the third advance during December. Red 
cedar shingles have been sluggish but steady 
in price. 


Vancouver, B. C. 


BRITISH COLUMBIA—Domestic buying 
is slow, but there is a better export de- 
mand. United Kingdom buying has been bet- 
ter than expected although fear of dump- 
ing still prevails as a market influence; in- 
ventories at London in November were the 
lowest for that period in four years. Japan 
is still out of the picture, but North China 
has taken some parcel shipments, mostly 
logs. Australia is quiet, and Atlantic sea- 
board appears indifferent. Production of logs 
is tapering off, as many of the larger camps 
are closing down for the holiday season. The 
log market is weak with only the best grades 
bringing list prices. Open winter will mean 
a comparatively brief Christmas shutdown 
for British Columbia’s major logging camps, 
company executives announced recently. Most 
of the larger camps will close for only a few 
days, unless there is a sudden change in the 
weather. 


Shreveport, La. 


SOUTHERN PINE—The market has been a 
little quiet. The mills have avoided piling 
up heavy order files. Stocks are badly 
broken, and few mills care to ship straight 
cars of common items, and have been cater- 
ing largely to mixed-car trade. Prices are 
steady, mills look for a little pick-up in de- 
mand next week for levelling up broken 
stocks in dealers’ hands. 

SOUTHERN HARDWOODS—The market 
has slowed up somewhat. Prices are steady. 
Flooring plants are busy and are taking a 
much larger proportion of No. 1 and selects 
oak than they have been using for some 
time. Furniture factories, except in the 
South, are not taking much oak, and seem 
to be using mostly Appalachian. Demand 
for all the oak produced in the South is 
fairly good, however. Gum’ demand was 
fairly good until about two weeks ago, this 
species going mostly to furniture factories. 
Mills here have been getting a number of in- 
quiries from interior trim factories. 


Minneapolis, Minn. 


NORTHERN PINE—Though retail yards 
are buying chiefly to meet current demand, 
December volume of purchases has been 
larger than that for the corresponding 
month last year. The northern pine mills 
are closed down. Their unfilled orders are 
larger than those of a year ago, and stocks 
are smaller. Mills have fair assortments, but 
some low grade items and dimension already 
a getting into short supply. Prices are 
rm. 


NORTHERN WHITE CEDAR—Cedar pro- 
duction has just begun in the north woods; 
indications are that it will be light, owing 
to the comparatively large carry-over from 
last year. During the past few weeks there 
has been a seasonal slump in demand. Com- 
petition with Missouri and Arkansas poles, 
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delivered by truck, has cut into sales. Prices 
of posts and poles are unchanged and are 
not entirely satisfactory. 


MILLWORK—Demand has been holding up 
unusually well for this season and sash and 
door mills continue busy filling orders. In- 
dications of an upswing in prices has en- 
couraged buying. Current sales are very sat- 
isfactory in comparison with those of last 
year. Prices are firm. 


Memphis, Tenn. 


SOUTHERN HARDWOODS—The market 
has been inactive during the past two weeks. 
Sales are running at about 40 percent of 
normal output, with prices stable at low 


levels. Production has been about on a par- 
ity with orders, and shipments have been 
about a third higher than orders, so that 
inventories are being reduced. Furniture fac- 
tories continue the best buyers. One of the 
South’s largest producers of boxes and crates 
and box and crate lumber today said that 
there is practically no new business. Ex- 
port sales are dull. 

Hardwood flooring mills with a weekly 
output of around 16,500,000 feet a week re- 
ceived new orders for 5,953,000 feet; pro- 
duced 7,197,000 feet, and shipped 5,518,000 
feet. Rough oak prices are up $1 to $2, due 
to the operation of the wage-hour bill. The 
cost of manufacturing flooring is up, too, so 
producers expect the price of flooring to in- 
crease appreciably. 





A SIX-LANE causeway connects Treasure 
Island, site of the $50,000,000 California 
World’s Fair, with the $77,000,000 San Fran- 
cisco-Oakland Bay bridge. 








favorable 


for your information. 








Outlook For 1939 Is Cheerful 


The well founded general opinion is that the Lumber Industry 
will see greater activity during 1939 than it has seen for many years. 


Low-cost home building is increasing. New wood-using firms are 
getting started. Others are expanding. Certainly we enter the new 
year with much greater cause for optimism than we entered 1938. 


The program of this Association for the new year is what it has 
been for 63 years past; First to Report the Latest — 


—names of new firms getting started 
—new names where names have been changed 
—new addresses in case of removals 
-—credit rating changes, favorable or un- 


—fires, suits, judgments, etc. 


We report these regularly, systematically, every three days— 
keeping you informed of new sales opportunities; warning you of 
those things that endanger profit or capital. 


Indications point to good business generally for 1939. Whether 
YOUR business is as good or better than that of the Industry as 
a whole depends upon your making the most of improving con- 
ditions. You can know that you ARE making the most of them 
by relying upon the Lumbermen’s Red and Blue Book Service 


Learn more about this service. Use it for 30 days in your own 
ofice, On Approval, No Obligation. Write today. 


Our Collection Department can assist you in 
collecting your past due accounts 


Lumbermen’s Credit Association Inc. 
608 S. Dearborn St. CHICAGO -- 99 Wall St. NEW YORK CITY 
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THE BUSINESS RECORD 





















CALIFORNIA. 


Paul M. Wachtman. 


COLORADO. 


FLORIDA. 
Export Co. of Savannah, Ga., 


board Air Line Railway. 
KENTUCKY. 


New Ventures 


North Sacramento—Rex Builders 
opened under management of J. Carroll Rogers. 

Kedding—R. S. Borland is opening a yard here. 
Steamboat Springs—Smith-Turner 
Lumber & Construction Co. recently organized. 
Jacksonville— Warsaw Lumber & 
will open a con- 
centration yard at Stockton Street and the Sea- 


Supply Co. 


Morehead—Carr-Caudill 
Co. recently opened a yard here, handling a com- 
plete stock of building supplies. 
Owensboro—Bass & Co. of Hopkinsville, will 
open a retail building material 
and Frederica Streets here, March 1. 


Los Angeles—Eucalyptus Pole 
Co. established at 11305 Ventura Boulevard by 


Lumber 


outlet at First 
They will 



























































The Ready Reference 
Inventory Book 


4 “Shows up” scattered piles. 


vents Over-Buying. 


{ Assembles 
lumber on correct page. 
Valuable Time. 


9 Each page has large index. 


to handle in cold weather. 


{ Plenty of space to list all 


carried in stock. 


POSTPAID PRICES 


1 Copy Ready Reference In- 


ventory Book 


4 Copies Ready Reference _ 


ventory Book 


10 Copies Ready ‘Reference In- 


ventory Book ...... 
For Sale By 


different classes 


less, single; $5.00 or less, double 


Pre- 


of 


Saves 
Easy 


**ems 


.-$ 1.50 


AMERICAN LUMBERMAN 


431 So. Dearborn St. 


Chicago, Ill. 








V.LOU Ts 


Is at its best in this comfort- 
able, conveniently located 
hotel, where service and 
good food are a byword. 


HOTEL 


CNNO 


9TH AND WASHINGTON 
Over 50% of all rooms $3.50 or 
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also handle plumbing and heating wholesale sup- 
plies. A planing mill is plaaned next spring. 

NEW MEXICO. Las Vegas—Builders Supply 
Co. opened by Roy Garrett and M. T. Moyer. 

Roswell—F. I. Sullins Lumber Co., recently 
opened here. 

Santa Fe—Eubank Lumber & Supply Co. has 
been organized. 

OREGON. Tillamook—Oregon Shingle Co. 
formed by Paul Mills and C. E. Curnutt. 

TEXAS. Abernathy—Anderson Bros. plan open- 
ing a lumber yard here. 

WASHINGTON. Tacoma—The Fritz & Kemp 
Woodworking Co. has started operation of a mill- 
work and cabinet manufacturing plant here. 


Business Changes 


CALIFORNIA. El Monte—N. Whitacre (Inc.) 
succeeded by Cal-West Lumber Corp. 

FLORIDA. Lake Wales—W. J. Frink Lumber 
Co. succeeded by Griffin Lumber Co. 

Macclenny—J. C. Walters & Co. succeeded by 
Walters Lumber Co. and moved to Hilliard, Fila. 

ILLINOIS. Mundelein—Mundelein Lumber Co. 
succeeded by Collins Lumber & Fuel Co. 

Oregon—Spahn & Rose Lumber Co. succeeded by 
Oregon Lumber Co. 

Warsaw—J. A. White Lumber Co. succeeded by 
Arthur T. Loomis, of Dallas City. 

MINNESOTA. Hammond—R. A. Forslund sold 
to Botsford Lumber Co., who closed yard. 

Tracy—Dakota Lumber Co. succeeded by N. C. 
House Lumber Co. 

NEBRASKA. Holbrook—Perry Lumber Co. of 
Holbrook succeeded by Neel Lumber Co. 

Pilger—Cooper & Chace (Inc.) succeeded by 
Farmers Union Co-Operative Association. 

NEW MEXICO. Dexter—Triangle Lumber & 
Hardware Co. succeeded by Dexter Lumber & 
Hardware Co. 

NORTH CAROLINA. Tarboro—Red Gum Veneer 
Co. succeeded by Tarboro Veneer Co. 

HIO. Cleveland—cC. E. Taft & Son succeeded 
by Taft Wood Products Co., Main and Center 
Streets. 

PENNSYLVANIA. Mount Joy—Clarence Schock 
succeeded by J. C. Snavely & Sons. 

TENNESSEE. Spring City—Swafford Lumber Co. 
sold planing mill and also pine lumber to The 
Fileishel Lumber Co. of St. Louis, and plans are 
being made to enlarge the mill. 


VIRGINIA. Floyd—Yopp & Spangler succeeded 
by B. H. Yopp. 
WASHINGTON. Roy—Zellner & Mawhirter Co. 


succeeded by George T. Zelliner. 

Seattle—Hamilton-Jewett Lumber Co., 5050 East 
Marginal Way, assets purchased from receiver by 
D. G. Bedford. 

WISCONSIN. LaCrosse—Lieder-Lampert Lum- 
ber Co. at 820 North Third Street, succeeded by 
Lieder Lumber & Coal Co. The branch of the 
company at Gillette and Caledonia Streets, known 
as the Consumers Lumber & Coal Co., has been 
purchased by L. H. Seeman, Arlington, Minn., who 
will operate it as the Seeman Lumber & Coal Co. 

Mosinee—Builders Lumber & Supply Co. suc- 
ceeded by Mosinee Builders Supply Co. (Inc.). 


Casualties 


ILLINOIS. East St. Louis—Central Illinois Lum- 
ber Co. had two lumber storage sheds and their 
contents destroyed by fire; loss estimated at $15,000, 
covered by insurance. 

MICHIGAN. Holland—Bolhuis Lumber & Manu- 
facturing Co. had planing mill and part of its 








Left, tightly stacked green southern pine entering the new kiln of the Pace Lumber Co., Heflin, La. 
Right, kiln-dried pine stored under cover in one of the company's sheds 
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piled lumber destroyed by fire, with loss estimated 
at $10,000. 

MISSISSIPPI. Clarksdale—Virden Lumber (Co, 
suffered damage exceeding $115,000 by fire, which 
destroyed the storage plant and contents. 

Waynesboro—J. J. Fox Lumber Co. had shed ana 
400,000 feet of lumber destroyed by fire, resulting 
in a loss of between $8,000 and $12,000, partially 
covered by insurance. 

Yazoo City—McGraw-Curran Lumber Co. sawmill 
destroyed by fire. It is estimated replacement of 
the plant would cost between $50,000 and $75,000, 
Sawed lumber on the yard was saved, although 
valuable logs were destroyed that were lying adja- 
cent to the mill. 

MISSOURI. Flat River—B. H. Jennings Lumber 
Co. yard and office destroyed by fire, with loss 
estimated at $50,000, with approximately $34,000 
insurance. 

NEW JERSEY. Clifton—The Athenia , Lumber 
Co., 912 Van Houton Avenue, was destroyed by fire; 
estimated loss $25,000. Office and machine shop 
were not damaged. No insurance, 

Paulsboro—The J. Howard Coombs Co. lumber 
and milling plant destroyed by fire; loss estimated 
at $50,000. Only an office building was saved. 

PENNSYLVANIA. a ge hp Lum- 
ber Co. sawmill destroyed by fire. with loss esti- 
— between $35,000 and $40,000. Partially in- 
sure 


Incorporations 


IOWA. Mason City—Economy Lumber Co. 
(Inc.) chartered by Guy Davis, 636 East State 
Street, and others. 


MICHIGAN. Detroit — The Perfection Window 
Products Co. chartered at 6460 Kercheval; $20,000. 
gieneee Rapids — Division Ave. Lumber Co.; 

Grand Rapids—The F. & W. Lumber Market 
(Inc.), 4359 Division Street; $20,000. 


oe JERSEY. Camden—Building Insulation 
So. 


PENNSYLVANIA. Philadelphia—Powell’s Lum- 
ber & Building Supplies (Inc.), 716 North Mar- 
shall Street. 


VIRGINIA. Orange—McBride & Moeller (Inc.); 
$15,000; to manufacture and sell flooring materials. 


WASHINGTON. Tacoma—Crescent Lumber Co. 
(Inc.); $5,000. 


Louisiana Firm Adds Kiln to 
Modern Plant 


Herlin, La., Dec. 27.—Pace Bros. Lumber 
Co., here, recently completed the installation 
of a new Moore cross-circulation dry kiln. The 
kiln is automatically operated and has a holding 
capacity of 60,000 ft. The output of the Pace 
Bros. Lumber Co. runs between four and seven 
million feet per year, with stock including 
second growth pine and oak, the latter being 
sold to flooring plants. 

Logging operations of the company are car- 
ried on through contractors, and on the basis 
of present holdings and adjacent timber, plans 
have been made to operate indefinitely. The 
sawmill and planing mill are entirely modern 
in equipment and facilities of the planing mill 
allow the company to manufacture almost any 
xind of lumber. 

D. H. Pace, as manager of the company, and 
his brother, L. F. Pace, who is secretary-treas- 
urer, have been operating a mill at Heflin for 
over 20 years, following their father in this 
branch of the lumber industry. 
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Newsy Notes of Persons and Places 


and OFFICE 








Harold Webster of the John Dower Lumber 
Co., Tacoma, Wash., has been elected secretary- 
treasurer of the Tacoma Engineers Club. 


The appointment of W. K. Conboy as sales 
manager is announced by the Henry Barge 
Lumber Co. (Inc.), Durham, N. C 


Wallace B. LeValley, formerly assistant 
manager of the Hayward Lumber & Investment 
Co. in Bakersfield, Calif., has been promoted 
to manager of the Los Angeles branch. 


The American Lumber Co., Denver, Colo., is 
represented with a bowling team in the Rocky 
Mountain Bowling League of Denver. Eight 
industries have a team apiece in the league. 


G. F. Jewett, president Western Forestry & 
Conservation Association, returned to his home 
in Spokane last week after being in the East 
due to the illness of his father. 

E. F. Wales of the Wales Lumber Co., Spo- 
kane, Wash., and Mrs. Wales are spending 
the Yule holidays with his mother in Los 
Angeles. 

C. F. Sullivan, president of the wholesale 
lumber company in Buffalo, N. Y., bearing his 
name, is spending a winter vacation at Miami 
Beach, Fla. 


After spending several weeks in Los Angeles 
with his wife and two daughters, J. M. Brown 
has returned to Spokane where he is president 
of the Long Lake Lumber Co. 


H. Morton Jones, vice president R. T. Jones 
Lumber Co. (Inc.), North Tonawanda, N. Y., 
and head of the firm’s through shipment divi- 
sion, is on a holiday trip to Bermuda. 


The Gordon Lumber Co. with headquarters 
in Oakharbor, Ohio, recently awarded pins to 
four men in its employ who have driven com- 
mercial vehicles for a year with non-charge- 
able accident records. 


Jack Comby has been promoted to manager 
of the plant of the W. C. Powell Lumber Co., 
Overton, Tex. Mr. Comby received his train- 
ing in Kansas City, Mo., Healton, Okla., and 
Stillwater, Okla. 

C. D. Furnish has become manager of the 
Dascomb-Daniels Lumber Co. in Ada, Okla., 
succeeding O. W. Robinson. Mr. Furnish for- 
merly was assistant manager of the Adair Lum- 
ber Co., Kirksville, Mo. 

Fred Stephenson, manager of Stephenson- 
Browne Lumber Co., Tulsa, Okla., has been 
elected a vice president of the concern and 
advanced to the position of district manager. 
Marvin J. Spillman, formerly assistant man- 
ager, has taken Mr. Stephenson’s place. 


Neil Cooney, pioneer lumberman of Cos- 
mopolis, Wash., has donated a tract of land 
near the school gymnasium in that town to the 
public. The pronerty will he landscaped into 
Menie grounds and a park with funds provided 
by Mr. Cooney. 








LOOKING AHEAD 


The new Feather River Pine Mill, located 
approximately 30 miles from Oroville, Calif., is 
nearly complete and is expected to be ready 
for operations next spring. The new mill will 
have a 200,000 foot capacity and the cost of 
construction is estimated at $100,000. 


The Medusa Trading Co., 1537 President 
Street, Brooklyn, N. Y., has re-entered the 
metropolitan territory after a few years of 
inactivity. The company is interested in hear- 
ing from manufacturers and wholesalers wish- 
ing representation. 


W. D. Richardson, field engineer for the 
Red Cedar Shingle Bureau traveling the 
Northeast, sustained painful injuries in an 
automobile accident recently. Several bones in 
one of his feet were broken, and he will be 
confined for a while with his leg in a cast. 


William J. Coll has become associated with 
the B. M. Arthur Lumber Co. (Inc.), Lans- 
ford, Pa. Mr. Coll is a graduate of Penn State 
and since finishing school has been affiliated 
with the American Trucking Association, and 
more recently with the Crop Insurance Corp. 
of the Federal Department of Agriculture. 


A. A. Mackie of the Mackie Mill Co., Mark- 
ham, Wash., is prominently mentioned as a can- 
didate for speaker of the lower house of the 
Washington State legislature, which will con- 
vene in Olympia, Jan. 9. He has been a legis- 
lator for six years, and was re-elected in No- 
vember to his fourth two-year term. 


William C. Deering, president of the John 
Dower Lumber Co., was toastmaster of the 
recent annual banquet of the Alaska Develop- 
ment Committee of the Tacoma (Wash.) 
Chamber of Commerce at which a group of 
prominent business and industrial leaders of 
Alaska were complimented. 


John Feist, president Feist Construction Co., 
Buffalo, N. Y., has been elected president of 
the Buffalo Builders’ Exchange. He is the 
third generation of the family to hold the post. 
His grandfather, Col. John Feist, was one of 
the founders of the Exchange, and its presi- 
dent from 1877-1899. 


A holiday atmosphere prevailed at the lunch- 
eon meeting of the Buffalo (N. Y.) Lumber 
Dealers’ Credit Corp., Dec. 21, in Hotel Stat- 
ler. Prospects for the coming year were dis- 
cussed. The organization’s officers are: Presi- 
dent, Bradley J. Hurd; vice president, George 
Gastel, and secretary-treasurer, A. S. Fowler. 


Norman Buoy has joined the organization 
of the Ralph L. Smith Lumber Co., and will 
divide his time between superintending the 
operation of the firm’s re-manufacturing plant 
in Portland, Ore., and buying for the wholesale 
office in that city. Mr. Buoy is thoroughly 
familiar with western softwood timber prod- 
ucts. 








Wier Long Leaf Lumber Co., Houston, Tex. 


“There is certainly plenty of prospective business, and if it develops we 
should have a better year than 1988 proved to be; but there are always a 


bunch of ‘ifs’ to be considered. 


If the President is willing to revise the 


Wagner Act, and forget about his plans for revamping the Government, and 
further reform, business should pick up immediately after Congress convenes. 
If, however, his message to Congress indicates further reform and a desire 
for further power, it is my opinion that it is going to have a very bad effect 


on prospective business. 


I am sorry I cannot give you something with fewer 


‘ifs,’ but as I see the picture, they are there and must be considered.” 


E. E. Haut, Sales Manager. 


Stat 
1939 


with an 


Order 


a 


Kiamath 


PONDEROSA PINE 


Unsurpassed in quality and fine, soft, even tex- 
ture, this better Pine, from the famous Klamath 
region, quickly wins the preference of the care- 
ful buyer. Stock it and push it all through °39. 
We can promptly supply your needs in 
SELECTS and COMMON, S4S, PATTERNS or 
ROUGH, SHOP and BOX. Let us send you 
quotations or fill an order for you. Why not 
drop us a line today? 


Send Your Orders to 


CRATER LAKE 
BOX & LUMBER CO. 


Sprague River, Oregon 
HUNTINGTON TAYLOR, General Manager 





THE FEATHER RIVER 
LUMBER COMPANY 
Manufacturers of 


CALIFORNIA 
SOFT PINE, 


WHITE FIR and INCENSE CEDAR ‘ 
Annual Production 50,000,000 Ft. 


LUMBER, BOX SHOOK 
and MOULDINGS 
Mills and Sales Office: 


DELLEKER, PLUMAS COUNTY, CALIF. 
We are member of Western Pine Association 











SULLIVAN LUMBER CO. 


PORTLAND, OREGON 


FIR 


TIMBERS, YARD STOCK, FACTORY CLEARS 
SPRUCE, HEMLOCK, CEDAR, PINE 
27th YEAR 


GILLIES BROS. Ltd., 


Braeside, Ontario, Canada 
Manufacturers of 


GENUINE WHITE PINE “'Strosus) 


ears. Capacity 30,000,000 ft. 
N.W Assotiation 
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J. B. Roberts of the Athens Lumber Co. and 
James Boden of the Athens Flooring Co., 
Athens, Ohio, and Ed Sharp of the Nelsonville 
(Ohio) Lumber Co. enjoyed a ten-day trip to 
southern lumber mills earlier this month. They 
spent two days as guests of the Sumter Lumber 
Co. (Inc.), Electric Mills, Miss., and continued 
as far as New Orleans. 


E. L. Kurth, vice president and general man- 
ager of Angelina County Lumber Co., Keltys, 
Tex., and head of Southland Paper Mills 
(Inc.), a newsprint plant to be established near 
Lufkin, Tex., and W. C. Trout, head of the 
recently organized Texas Foundries (Inc.), 
— were honored at a banquet Dec. 19 at 

ufkin. 


The Hammond Shipping Co., subsidiary of 
Hammond Lumber Co., San Francisco, Calif., 
staged a Christmas cheer party recently at its 
new quarters on Pier 18. Shippers from all 
parts of the bay district were guests. The com- 
pany operates a fleet of eleven ships in the 
coastwise lumber and shipping trade. Traffic 
Manager Fred Adams acted as host. 


J. J. Moore & Co. (Inc.), pioneer Pacific 
Coast lumber exporters in San Francisco, 
Calif., is now located at 451 Montgomery 
Street, having just moved its offices from 233 
Pine Street, where it had been since 1908. The 
firm is Pacific Coast agent for the South 
African Dispatch Lines and for the Latin 
America Line. 


Fred C. Pfeil is again head of Pfeil Cooper- 
age (Inc.), Buffalo, one of the country’s oldest 
wooden tank and barrel manufacturing com- 
panies. He sold out about four years ago but has 
regained ownership and management. He will 
conduct the business under the name of Fred 
C. Pfeil (Inc.). His father established the con- 
cern in 1861. 


W. A. Cavin of Cavin Lumber Yards Asso- 
ciated, with headquarters in Sturgis, Mich., left 
on a short West Indies cruise, Dec. 24, from 
New York. He was accompanied by Mr. and 
Mrs. Mark P. Haines of Sturgis. Upon re- 
turning to New York, Jan. 2, Mr. Cavin will 
leave for Hollywood, Fla., where he will spend 
the winter months. 


Ray L. Prine, general manager of the Brown 
Dimension Co., Manistique, Mich., has returned 
from a business trip to the East and South 
with I. J. McLaughlin, sales manager. Mr. 
Prine was very optimistic over business, and 
reported a good sale during the trip. He at- 

etended the weekly luncheon of the National 
Association of Hardwood Wholesalers when in 
Chicago, Dec. 20. 


For 50 years, George Bowen and Philo 
Driver have been employed by the Kelley Lum- 
ber Co., Racine, Wis. When they took their 
positions the firm was the Kelley-Weeks Lum- 
ber Co., which later became the Kelley Lumber 
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Co. and was recently purchased by the Brannum 
Lumber Co., also in Racine. Mr. Driver is 
the bookkeeper, and Mr. Bowen is yard fore- 
man. 


Maurice Hadley has become general manager 
of the Holly (Mich.) Lumber & Supply Co., 
succeeding his father, T. Roy Hadley, who 
passed away Oct. 28. In assuming the man- 
agership of the business, Mr. Hadley will also 
act as secretary-treasurer of the corporation of 
which his brother, Harold, of Grand Rapids 
is president and his mother, Mrs. Emma Had- 
ley, is vice president. 


The Fleishel Lumber Co., St. Louis, Mo., 
has purchased the plant and stock of lumber 
in Spring City, Tenn., formerly owned by 
Arthur Swafford, and is now operating the 
mill. Plans have been made to enlarge and 
improve the mill into a complete and modern 
plant. The Fleishel company also bought the 
timber from some 35,000 acres of land in Rhea 
and Cumberland Counties. 


L. E. Harris has been elected president of 
the Grays Harbor lumber inspectors organiza- 
tion, Aberdeen, Wash. With other officers, he 
will be installed in office, Jan. 12. Other offi- 
cers include: vice president, J. D. Beard; sec- 
retary-treasurer, F, Preston; sergeant-at- 
arms, W. H. Keyes, and trustees, Paul Larson, 
J. H. Eckersley, Ed Carlson, A. L. Sedlack and 
J. D. Beard. 


The ownership of two lumber businesses in 
LaCrosse, Wis., has changed hands. Otto E. 
Lieder has bought the interest of the late Hor- 
ace H. Lampert in the Lieder-Lampert Lumber 
Co., and will operate the business as the Lieder 
Lumber & Coal Co. The branch of this con- 
cern in LaCrosse known as Consumers Lum- 
ber & Coal Co. has been purchased by L. H. 
Seeman of Arlington, Minn., who will assume 
charge of the business. 


Encouraged by new business, it is planned to 
increase the size of the plant of the Builders 
Lumber & Millwork Co., Tacoma, Wash., of 
which L. B. Macdonald is manager. The com- 
pany has purchased from H. C. Klug the for- 
mer plant of the Pacific Table Manufacturing 
Co., which adjoins it and will use it for addi- 
tional factory space. The lumber company is 
furnishing much of the millwork in connection 
with expansion and development at Fort Lewis 
and McChord Field near Tacoma. 


Three prominent lumbermen of Tacoma, 
Wash., are proudly showing testimonials pre- 
sented to them recently by the Tacoma Lumber- 
men’s Club in recognition of their activity in 
behalf of the organization. Ernest Dolge, pres- 
ident-treasurer of Ernest Dolge (Inc.) and first 
vice president of the club, received a framed 
tribute and an engraved silver tray; Cecil 
Cavanaugh, head of the Cavanaugh Lumber Co., 
was given a movie camera, and James Demp- 
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sey, Demsey Lumber Co., retiring president of 
the club, received a wrist watch. 


Women of the Weyerhaeuser Timber and 
Sales Companies, with headquarters in Tacoma, 
Wash., held their annual Christmas party Dec, 
17 at the Tacoma hotel. More than 60 women 
attended. Games were played and gifts ex- 
changed, after which a late supper was served, 
Mrs. Elmo Samuelson was chairman of the 
committee in charge, assisted by Mrs. Lillian 
Windsor, Mrs. Alvin J. Anderson, Mrs. Stan- 
ford Williams, Mrs. Lloyd Hearst, Miss Helen 
Alden, Miss Anne Strobel and Miss Emily 
Goodwin. 


Mr. and Mrs. Milton McGoldrick of Spo- 
kane, Wash., spent Christmas holidays in San 
Francisco with their son-in-law and daughter, 
Mr. and Mrs. Paul Pendarvis and Mr. Mc- 
Goldrick’s sister, Mrs. John Otterson, of Oak- 
land. After New Years, the McGoldricks will 
visit friends and relatives in southern California 
before returning home. Their son, J. P. Mc- 
Goldrick II, a student at the University of 
Washington, traveled by plane from Seattle to 
join the family party for Christmas. Mr. Mc- 
Goldrick is general manager of McGoldrick 
Lumber Co. 


A. P. Woodson, Wausau, Wis., was elected a 
member of the board of directors of the Em- 
ployers Mutual Liability Insurance Co. at its 
December directors meeting. Mr. Woodson, ac- 
tive in the lumber industry since 1914, holds 
many important offices in firms which have 
been pioneers in the development of the lumber 
and paper industries in the Wisconsin river 
valley and elsewhere. He is president of the 
Mosinee (Wis.) Paper Mills Co., the Bay West 
Paper Co., Green Bay, Wis., and the Rib Lake 
(Wis.) Lumber Co. He is secretary of the 
Yawkey-Bissell Lumber Co., White Lake, Wis.; 
the Yawkey-Alexander Lumber Co., Schofield, 
Wis.; the Alexander-Yawkey Lumber (Co., 
Wausau, and the Masonite Corp., Chicago. 





COMINGS AND GOINGS 


ABERDEEN, S. D.—Ford Sherin has become 
manager of the branch of Thompson Yards 
(Inc.) here. Mr. Sherin formerly managed the 
concern’s yard in Pierpont. 


HeEMINGFORD, Nes.—Foster Sherffius of Tor- 
rington, Wyo., has been named manager of the 
Foster Lumber Co., here, succeeding H. B. 
Prouty who has been transferred to the com- 
pany’s unit in Haxtun, Colo. 


Lincotn, Nes.—A. C. Bosserman of the local 
yard of the Landy Clark Co. has become man- 
ager of the Havelock branch, replacing Earl 
Carter, who has been transferred. 


BASTIAN, VA—Frank Davis has_ replaced 
Fred Fernell as general manager of the Vir- 





LOOKING AHEAD 





Scotch Lumber Co., Fulton, Ala. 


“If the prospects now on .the horizon could be relied on for 
any reasonable period of time, there is no question but what 
we should enjoy during 1939 the best building year we have 
had since the twenties. In this connection, there is another 
factor that we feel is going to have a strong bearing on 
whether 1939 will be a successful year for the Southern oper- 
ators regardless of volume, and that is the functioning of the 
Wage and Hour Bill. If this law is enforced to the letter, we 
feel the prospects so far as 1939 alone is concerned should 
be good. We have rather serious doubts about the ability of 
the Administration to enforce this law uniformly, and you 
can appreciate that anything short of uniform enforcement 
will have a tendency to promote unfair competition among the 
mills themselves, which would naturally affect the possibilities 


of profitable operations.” 





industry.” 


C. W. Jorpan, Domestic Sales, 


Menominee Bay Shore Lumber Co., Soperton, Wis. 


“We judge that 1939 will show gains over this year for the 
following three reasons: 1—The recent elections indicate we 
will have a different sort of Congress; 2—The FHA has 
spurred other financing agencies to new life and endeavor. 
Our own Wisconsin Retail Lumber Dealers Assn. has devel- 
oped a mortgaging financing department, and we believe build- 
ing and loan associations elsewhere are making great efforts 
to finance new building of small homes on terms at least as 
liberal as the FHA. 8—New developments in the design and 
construction of small houses should, by developing new econ- 
omies, make it possible for the prospective home builder to 
obtain, for a very reasonable figure, the minimum require- 
ments of a small home entirely up-to-date as to equipment. In 
my opinion these three things should stimulate the building 


Joun V. Quintan, Vice President. 








— os, 


_ y™ ee, O& OD 


mm —— eet eet OD 


m tb Oh af oS 





1, 1938 


ident of 


ber and 
Tacoma, 
tty Dec, 
. women 
ifts ex- 
; served, 

of the 
. Lillian 
‘s. Stan- 
ss Helen 
; Emily 


of Spo- 
in San 
laughter, 
Mr. Mc- 
of Oak- 
icks will 
alifornia 
P. Mc- 
rsity of 
eattle to 
Mr. Mc- 
Goldrick 


elected a 
the Em- 
>. at its 
ison, ac- 
4, holds 
ch have 
> lumber 
in river 
t of the 
ay West 
Rib Lake 
- of the 
e, Wis.; 
schofield, 
ver Co, 
ago. 


NGS 


become 
n Yards 
aged the 


of Tor- 
=r of the 
r H. B. 


J 
he com- 


the local 
me man- 


ing Earl 


replaced 
the Vir- 








US. 


yr the 
te we 
. has 
-avor. 
level- 
yuild- 
fforts 
ast as 
1 and 
econ- 
ler to 
juire- 
nt. In 
ilding 


nt. 





December $1, 19388 


ginia Hardwood Lumber Co. here. 


SPRINGDALE, ARK.—Alex Johnson, who has 
managed the local branch of the Kelley Bros. 
Lumber Co. for three years, has resigned to 
accept another position. 





Employees of Credit Company 
Given Annual Yule Party 


The Lumbermen’s Credit Association (Inc.), 
Chicago, held its annual Christmas party for 
its 80 or more employees of the head office the 
afternoon of Dec. 23. Festivities got under way 
at noon with a sumptious lunch, which was 
followed by half an hour of group singing of 
Christmas carols and other songs. 

Featuring the program was the original play- 
let, “School Days,” with the following eight 
employees dressed as pupils and carrying parts: 
Edwina. Rachwal, Erma Juvan, Emilie Oberlin, 
Estelle Czorniak, B. E. Tesch, R. J. Sell, J. 
G. George and H. C. Ickes. “Principals” Wil- 
liam Clancy, president and treasurer, and W. 
C. Clancy, first vice president and general 
manager, addressed the group briefly, and ex- 
pressed appreciation for the spirit of co-opera- 
tion shown throughout 1938. 

The New York office of the credit associa- 
tion sent a telegram wishing all members of 
the Chicago headquarters a Merry Christmas 
and a successful year to come. R. D. Mason, 
who is in the New York office, also furnished 
candy and cigars for the event. 

Concluding the afternoon was the distribu- 
tion to all present of small gifts from beneath 
a decorated and lighted tree. 





New Year Viewed as Good One for 
Furniture Manufacturers 


The progress made by furniture manufac- 

turers through the skillful use of finishes dur- 
ing the past year is expected to be rewarded 
during 1939 by greater appreciation by the 
consumer of both woods and finishes and a de- 
mand for fine veneers and fancy cabinet woods. 
Evidence of the trend toward simple, orna- 
mental carvings on the plain surfaces of con- 
temporary cases and occasional pieces is ex- 
pected to be seen at the winter market of the 
American Furniture Mart, Chicago, Jan. 9-21. 
Little drastic change in finishes is expected in 
1939, with the medium light and padded dark 
finishes interchangeable on both traditional and 
contemporary designs. 
_ The year 1939 is considered a “natural” buy- 
ing year of home furnishings by officials of the 
American Furniture Mart. It is pointed out, 
for example, that commodities move in cycles, 
and home needs, having completed a ten-year 
circle since the close of 1929, are again ready 
to repeat. The dollar volume on home furnish- 
ings in wood furniture in 1929 was $611,681,000. 
The average life span assumed for furnishings 
is ten years, which logically makes the coming 
year appear to be an important one for re- 
tailers as well as manufacturers. 





Made Chief of Intermountain Divi- 
sion of Forest Service 


Wasurncron, D. C., Dec. 27.—C. N. Woods 
has been appointed regional forester in charge 
ot the intermountain region, No. 4, of the 


Forest Service, succeeding R. H. Rutledge, who ° 


recently became director of the division of 
grazing in the Department of Interior. The 
Intermountain region includes twenty-three na- 
tional forests with a gross area of 29 million 
acres, with headquarters at Ogden, Utah. Mr. 
Woods has had thirty-seven years’ experience 
in national forest administration. Following 
attendance at Iowa State Normal School and 
the University of Wyoming, he engaged in 
sheep ranching for several years in Wyoming, 
and in 1902 received his first Government em- 
ployment; in 1905 became a forest ranger on 
the Teton national forest; in 1908, supervisor 
of the Sawtooth national forest; in 1914 he 


was made an inspector in the division of graz- 


ing; in 1916, assistant, and in 1935, associate 
regional forester. 


Tells Michigan State College Audi- 
ence Advantages of Connectors 


LANSING, MicH., Dec. 26.—Richard A. Mc- 
Brath, commission lumber salesman and Detroit 
distributor for the Timber Engineering Co., 
addressed a large group of Michigan State 
College professors and students at Lansing re- 
cently on the advantages of connectors in tim- 
ber framing. The boring and grooving of 
timbers and insertion of connectors was demon- 
strated, and literature and samples of the vari- 
ous connectors were left for the students. 








Tacoman Foresees Good Lumber 
Market for Early 1939 


Tacoma, WasH., Dec. 24.—E. W. Dema- 
rest, president of the Pacific National Lum- 
ber Co., chairman of the board of the Doug- 
las Fir Export Co., and a director of the 
United States Chamber of Commerce, re- 
turned last week from an eastern trip. Mr. 
Demarest attended the board meeting of the 
U. S. Chamber and contacted business men of 
the East. He, also, looked into the lumber 
situation and visited points in the middle West 
and East, visiting the Pacific National Lum- 
ber Co.’s sales representatives, wholesale and 
retail lumber distributors. He reports that 
business throughout is improving, but more 
noticeable east of the Mississippi river where 
dealers are feeling the results of increased 
building activity. An open fall has helped 
stimulate building, and he reports stocks in 
yards low and forecasts a strong lumber mar- 
ket for at least the first six months of 1939. 
The Pacific National Lumber Company’s tim- 
ber and plant are located almost in the 
shadow of Mt. Rainier. Cuttine the fine old 
growth of fir and cedar from the foothills ad- 
joining this old volcano, the firm is a large 
producer of high grade lumber and red cedar 
shingles. This company caters particularly to 
the discriminating retail yard trade in terri- 
tories reached by rail shipment. 





Lumberman Feted on Birthday 


SPOKANE, WasH., Dec. 24.—James P. Mc- 
Goldrick, president McGoldrick Lumber Co., 
was honored on his seventy-ninth birthday, Dec. 
17, with a noon luncheon at the Spokane Hotel 
attended by twenty-five close friends. Among 
those present were: John Dimeling, president 
of the Panhandle Lumber Co. (Ltd.), Spokane; 
E. B. Devoe, manager of the Oregon Lumber 
Co., Baker, Ore., and E. F. Cartier Van Dis- 
sel, who acted as toastmaster. 

Mr. McGoldrick was lauded as a man who 
carved a career out of the forests from the 
Mississippi to the Spokane river, and estab- 
lished here one of the largest permanent in- 


dustries of its kind in the Inland Empire. Thou- 
sands of homes are built of material that his 
pioneering efforts provided. He is in his office 
daily, still attends various luncheons and is es- 
teemed by fellow lumbermen. 





Hymeneal 


WILBUR - ALLEN — In a _ cermony per- 
formed Dec. 26 by Rev. Marshall M. Day, of 
Christ Episcopal Church, Whitefish Bay, Wis., 
Ray Wilbur, jr.,manager of the Wilbur Lum- 
ber Co.’s yard at Dixon, Ill., was united in 
marriage with Miss Barbara Allen. The bride- 
groom is the son of the late Ray J. Wilbur, 
an — of the Wilbur Lumber Co., Mil- 
waukee, 


DOW-BLANCHARD—Miss Helen LeRoy 
Blanchard, daughter of the late Wells Blan- 
chard, of the Blanchard Lumber Co., Boston, 
Mass., was united in marriage at an after- 
noon ceremony in Trinity Church, Concord, 
Dec. 20, to George Lincoln Dow, Jr., of Cam- 
bridge, Mass. Miss Mary (Polly) Harwood, 
debutante daughter of Herbert E. Harwood, 
treasurer of the Blanchard Lumber Co., was 
maid of honor, while the bride’s two younger 
sisters, Suzanne and Myra Blanchard, were 
flower girls. A reception at the home of the 
bride’s parents followed the ceremony. Mr. 
Dow graduated from Harvard in 1938 and is © 
a member of the Hasty Pudding, Phoenix, 
S. K. and Eastern Yacht clubs. His bride is 
a graduate of Concord Academy and a mem- 
ber of the Vincent Club and the Junior 
League. The young couple will make their 
home in Cambridge. 


The engagement of Miss Jane Cortelyou to 
John H. Galbraith, Jr., Eatonville, Wash., 
lumberman, was recently announced by Miss 
Cortelyou’s parents, Mr. and Mrs. George S&S. 
Cortelyou, of Tacoma, Wash., where Mr. Cor- 
telyou is sales agent for the Griffin Wheel Co. 
Mr. Galbraith is the son of Mr. and Mrs. John 
H. Galbraith and a grandson of the late T. S. 
Galbraith, prominent Pacific Northwest Lum- 
berman. His father is the owner of the 
Eatonville Lumber Co. and he is associated 
with that concern. The wedding will take 
place early in 1939. Miss Cortelyou was grad- 
uated from the University of Washington and 
is a member of Gamma Phi Beta. Mr. Gal- 
braith also is a University of Washington 
graduate and is a member of Beta Theta Pi 
and Oval Club, upper classmen’s honorary 
fraternity. 








GILBERT NELSON & CO. 


Public Accountants 
332 S. MICHIGAN AVENUE 
CHICAGO 


TELEPHONE HARRISON 0366 








Builders’ Commercial Agency 
ESTABLISHED 1890 
1321 Builders’ Bldg., 228 N. La Salle St., Chicago 


A rating guide to the Contracting trade of 
Cook County and Cook County dealers 


Telephone Randolph 4893 Collection and Mechanics Liens 



















Cedar boat lumber. 





WM. C. SCHREIBER LUMBER CO. 


Cermak Road & Throop St. 


Phone Canal 0262 


Lumber for Immediate Delivery 


Mahogany and Walnut, Kiln-Dried Hardwoods, Factory Pine, 
Pattern lumber, Cypress, Philippine Mahogany and White 


LET US HELP YOU SELL THE ABOVE ITEMS AT A PROFIT 


Chicago, Ill. 





East and west side mills have reported the following average f. o. 
on southern pine to the Southern Pine Lumber Exchange, New Orleans, La., 


Amemcanfiumberman 


SOUTHERN PINE 


b. mill sales prices 
for sales 


made in the period Dec. 13-17, but, where prices for this period were not available, 
prices for the month to date ‘have been inserted and starred (*): 











West East West East West East West East 
Side Side Side Side Side Side Side Side 
Fiocoring, Standard Surfaced Finish, No. 1 Shiplap and Ne. 2 Shortleaf 
Lengths 10-20’ Boards 10-20’ Dimension 
ix3 rift— pee EE 41.66 39.92]2%4 
B&btr Sht. 58.02 60.00) "Ch thick— 1x5&10 ... 44.16 47.19/12 & 14... 22.41 18.08 
No. 1, Sht. 50.00 5400/4 -------- 50.74 46.25}1x12...... 56.65 60.70/16 ........ 23.50 18.25 
No. >” “#3450 *26.00 a whe be ele 50.71 47.63 2x6 
aa ~ da - ioe oeee No. 2 Fencing & CM |12 & 14 18.39 16.69 
"ee 56.67 57.13 . 2 = . “9 
a  ieebes e385 30.25] Standard Lengths |16........ 18.66 20.75 
Sees 76.47 171.92 2x8 
Bé&better.. 42.25 41.51 ae 16.71 17.02 
pants 39.83 37.6315&6/4 thick— 1x6 ....... 17.02 19.09]12 & 14... 21.02 *20.98 
No 2..... 25.52 24.00} 4, Ns apy: 59.17 *62.50 ee err 21.92 *19.52 
hea 68.11 63.25 2x10 
1x4 rift— ~ No, 2 Shiplap and 
patwods 85.42 79.37 ' : 1.75 
No. 1, Sht. 44.33 *49.16 Boards, Std. Leth. |12 & 14... 23.30 ena 
No. 2 ..... 31.50 *36.00 A Shortl’f— x12 
ne ckK— | 7 22.31 21.49] -° 
1x4 flat 12 & 14... 22.95 21.44 
= PL aSteaens 47.21 oo) ee 26.94 21.95 
eras ede es 47.25 — pedlienaiy. 23.43 21.25 
B&better.. £3.13 $33 aa Rnieeh 48.00 No. 3 Fencing. 
a ee : ° 1x5&10 48.00 7 4 No. 3 Dimension, 
 geeyre 64.75 Standard Lengths Random Length 
ix4 el cette 10.39 11.49 
Ceiling, Standard 15.87 15.7?°}2 
h ne Ge : -4¢12x4 Short- 
sie Lengths es? 1x6 GM...: 15:74 15:94] lento 15.43 15.00 
B&better..*36.43  ....] B&better— Ne. 3 Shipiap ang |Sbortieat & Longl't— 
a ee ..++ 83.00] Inch thick— Boards, Standard 2x6 ....-. 13.67 14.25 
. ee 13.92 15.75 
i x4— 4 sees eees $44.75 — 2x10. 1... 10.53 16.00 
B&better.. 35.53 33.00]6 -------- 46.25 45.50)1x8 ....... 17.61 17.2¢}2x12 ..... 16.2 ee 
_. s eee 33.57 33.88}8 dasa °°‘ oanae yt ST ee 17.30 17.3) 
1x " sleet oat oe 55.501 1x12 ...... 16.35 17.48] vimbers, 20 & Under, 
Partition, Standard |5¢¢/4 No. 1 Shortleat —_s 
Lengths thick— Dimension Shortleaf— 
4 x4&6— OS *54.61 57.501] 2x4 4x6—8x8 .. 36.00 
B&better.. - *46.0015&@10 ..... 67.00 62.77|12 & 14... 24.60 23.00]3&4x10 ... 36.00 
_ es EE. “TR UOEEE dc cccec’ 24.91 23.75]5X10-10x10 35.00 
Drop Siding, Stand- 2x6 a — 
ard Lengths, 1x6” Casing, Base & Jamb |12 & 14.. 20.58 19.63)3x4@4x4 .. 28.79 23.50 
, 16 21.65 22.60 a : 
ata 2x8 ~ oa ae ae 
NO. 117 x x dae 
B&better.. 38.50 _,, | B&better, 12 & 14... 23.02 21.50}5x10-10x10 28.00 27.00 
| aaaatitet 36.72 36.00|1x4 ...... 56.35 60.00]16.... . 24.08 21.71]}3&4x12 ... 37.27 *29.00 
No. 116— 1x6&8 ... 57.84 *58.30]2x10 5x12—12x12 40.23 *28.17 
B&better 46.75 1x5&10 ... 57.25 60.25 SS. 32.88 28.25 
No 1 * 36:72 36.00 ees 32.46 27.72 Plaster Lath 
ee & eee = . No. 1 Fencing, 10-20’ {16 ........ 32.25 28.76 
Assorted patterns— 2x12 5x1%”, 4— 
B&better.. 42.63 41.88]1x4 ...... 41.39 40.02/12 & 14... 35.88 *30.96/No.1..... 4.33 4.32 
Oe S wiénws 41.28 35.50/1x6 ...... 40.74 38.92]16........ 37.35 *84.71]No.2..... 3.45 *3.01 


Seattle, Wash., 


Dec. 
cedar siding in mixed cars, 


24.— Prices for red 


new 


8 to 18 foot, f.o.b. mills are: 
Beveled Siding, %-inch 


bundling, 


Clear eae ——” 
Pe i cance weal $26.00 $23.00 $20.00 
ED inktnaamecdaoe 30.00 25.00 23.00 
PE ictebwkuennens 33.00 30.00 27.00 
Clear Bungalow Siding, %4-inch 
DA - dcixevuvecseneneedeewunveeneeion $52.00 
a Gi dean a akan Oar gad oa cate outa ne 58.00 
DEE 9% \ereees ecucvecekabessebewemee 68.00 
Finish, B&better, S2 or 4S, 6-16’ 
82S or S48 
or Rough 
DE” vepergne e9eeeneeeeaenanae aaa -$ 72.00 
DE px6eneeedeeneecehexveekaseseneue 77. 
DT. nietdesdde Ween ouateeeseasecaeunn 85.0 
Di”  stboneueenwbevwe Seeneeeseeuebews 95. 
DE? s260¢66 she nese wees eee seeeueeaue 100.00 
EE nace Winn hee Gee be phe bh eee 105.00 
ince eae ende eres behead ewene ee enue 115.00 
DEE on éétendeswenses ees ene eees +++ 120.00 
Ceiling or Flooring, B&better, 4-16’ 
DE cikervdedeedasdeereneleeaneedteuaun $33.00 
De dseeee cdtnaseeeebineeeneeowiens ++ 38.00 
Discount on Mouldings 6-20’, Odd Lengths 
Series 8000— 
SN DO dice ecseeeedeeeceoans 556% 
RE OE ee Eo okccveceeecevecses 50% 
Clear Lattice, 5/16”, 4 to 16’ 
100 lin. © 
DE -sbcinbececessebenedobebesaseuuneeeee $0. 
ae ee ee ee 37 
i. Laan d cis bates ae eeedeN eee e anne 50 








Following f. o. b. mill prices on actual 
sales were reported to the Western Pine As- 
sociation by members during the period from 
Dec. 12-Dec. 17, inclusive. Averages include 


both direct and wholesale sales, and are 
based on specified items only. Quotations 
follow: 
Ponderosa Pine 
5/4x8 6/4x8 
Spizecrs, S2 or 4S— 1x8 & war. & wdr 
i sae $60.11 $69.75 $70.25 
SL Ry aes ane: 42.45 49.50 ies 
SHop, S2S— No. 1 No. 2 
aphid eee $32.35 $21.25 
a, RE ee eae rs 32.15 20.66 
Commons, S2 or 4S— No. 2 No. 3 
x 8 a ae Eat a aa aware acute $23.20 $17.44 
0 SS eee 27.66 17.77 
No. 4, iy NERS heck séooahaKdeee +4 eas $12.18 
Idaho White Pine 
5-6/4x8 
Sziects, S2 or 4S— 1x8 & war. 
OES eae $71.86 $90.25 
3 a | ree 41.28 69.00 


Commons, S32 or 4S— 
Colonial Sterling Standard 
No. 1 No. 2 No. 3 


oO. oO. ; 

= iD anvseeu noe +2018 $27.85 $21.64 

ee 68.4 28.09 23.54 

Utility COE, Gp GPS Bee ei 6c vccccccecus $15.37 

Sugar Pine 

1x8 5/4x8 6/4x8 

Sutects, S2 4S— &wdr & war. & war. 

B&Btr > swawne $70.00 $75.00 — 

oF OP sewhaneevens 66.22 66.08 $64.54 

| Ser 52.00 51.90 52.48 

Snop, S2S— No. 1 0. 2 No. 3 

A $37.92 $24.45 $16.68 

eee: 38.29 25.02 17.41 

OPS. .éckevacveseues 51.32 26.24 16.84 
Larch-Douglas Fir 

Diesen, Tek FT, een ccs ccewvccucecds $21.22 

Demematonm, We: F, BEORS. 2.6 cee wccc me 20.43 


SUG ‘CORR. Be Or GE eee é ccc ccc tec cks 16 
Flooring, vert. gr., C&Btr., 4 RL....... 





December 31, 1938 


THIS WEEK’S LUMBER PRICES 


ARKANSAS SOFT PINE 


Following are average sales prices, these 
f. o. b. mill figures being based on shortleaf 
weights, obtained by Arkansas Soft Pine 
mills during the week ended Dec. 24: 


Flooring 
Edge grain— 38-inch 4-inch 
NT no. wih oh eeiceroin eee $60.00 $60.00 
NC, os ain) ae elineo lesa eeu ae 52.00 50.00 
DN Se oes Bhs wal bate Gl oiee x nies 32.00 30.00 
i grain— 
RE ED IEE RIE Veer RS: $40.00 $40.00 
No. D Wccdscwwe waleae te ee ae 27.00 26.00 
Ceiling & Partition 
B&Better No.1 
Ce UE i ccmasecacee cnet $36.00 $34.00 
wl SS er 8.00 43.00 
Boston Partition, }#{x4.......... 45.00 40.00 
Drop Siding, 1x6 
0.117 No. 116 
Bieter oF a pee Valea ee ee $40.00 $46.00 
Ee me Lene epee 37.00 2.00 
Ne ey eae 27.00 28.00 


Finish, Surfaced, B&better 


4 5 6 8 10 12 
.- $50.00 $55.00 $50.00 $51.00 $58.00 $75.00 


4/4. 

5/4 . 65.00 75.00 65.00 65.00 75.00 85.00 
Casing & Base, B&better 

4 5 6 Be. 
a 56.00 $65.00 $56.00 $60.00 
ee 58.00 65.00 56.00 60.00 
Mouldings Discount 
FO Eee re ry are 45% 
SUE WN 65s vac eeeoiaea wee e mesa wemev ees 40% 


Boards and Shiplap. 


1x6 1x8 1x10 1x12 
Boards, S4S, No. 1..$42.00 $40.00 $47.00 $60.00 
or Shiplap No. 2.. 21.00 23.00 23.00 27.00 





PS wicew ene reas 16.00 18.00 18.00 18.00 
Dimension, S4S, a 

No.1 No.2 

PE os asksocntateeds + to Ruokeee $26.00 $23.00 
De, SRE er ee eee tas Aaa 23.00 20.00 
SS eit oe werent =o 24.00 21.00 
EE da ova ed eumeee naam reseed 34.00 24.00 
eT eT re 37.00 25.00 

Lath, 3%4x1%, 4-Foot 

Bb ceaence sare whga ae wack ee LOE wee ewe wierd $4.00 
PD b.cav ee csnewipideesesCee taceae eure 3.50 
Seattle, Wash., Dee. 23.—Current quota- 


tions f. o. b. mill on Douglas fir items in 
mixed cars for rail shipments direct to the 
trade appear below: 


Vertical Grain Flooring 
&Bt Cc D 
rr $36.00 $34.00 $24.00 
Flat Grain Flooring 
ee ene ere tes $26.00 $24.00 $20.00 
boc does ade amiee 30.00 29.00 24.00 
Drop Siding 
1x6 Pat. No. 106....$30.00 $28.00 $22.00 
1x6 Pat. No. 116.... 30.00 28.00 22.00 
Ceiling 
OT ee or nee $25.00 $23.00 $16.00 
RD Sic. ale careites oi toi cae 26.00 24.00 16.00 
Common Boards and Shiplap 
1x 1x8 1x10 1x12 
SS er $18.00 $18.00 $18.00 $22.00 
| ee 15.00 15.00 15.00 15.00 
ke ere 10.50 10.00 10.00 11.00 
No. 1 Dey a 
7 20 
 ?¢ 2a $20. 00 $20.00 $21.00 $22 00 $20.50 
 } ee 18.50 18.50 19.00 20.00 20.00 
 ? ee 18.50 19.00 19.50 20.50 20.50 
a ea 20.50 20.50 21.00 21.50 21.50 
| REPRE Ce 21.00 22.00 23.00 23.00 23.50 


No. 1 Common Rough and/or Surfaced 
Timbers 
4x10 yaw 20 feet and shorter ant 


 § BASSAS a eee . «$17.50 
12x12 20 ft. and shorter................ 17.00 
oo fF eS SO eer ee, Serre 18.00 





WEST COAST LOGS 


Seattle, Wash., Dec. 24.—Average prices of 
logs are as follows 

Fir: No. 1, $22- 33; No. 2, $16- 17; No. 3, 
$10-11. Peelers, No. $30; No. $24. 

Cedar Shingle logs ‘18. 18; AS logs, $30. 

Hemlock: No. 2&3, $10. 


MAPLE FLOORING 


Michigan and Wisconsin flooring mills re- 
pert the following prices realized f. o. Dd. 
flooring mill basis, during the week ended 


Dec. 
Second Third 
$59.48 $4 2.32 
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OAK FLOORING 


Following are current quotations on oak 
flooring carlots, f.o.b. Memphis and Johnson 
City, Tenn., and Alexandria, La., as points 


of origin. +$x2%" x1%” _—, by 
Clr. qtd. Wat. .. <a 75.00 $68.00 
Clr. tin. red..... 62.00 653.00 $3:00 +F5:00 
Sel. qtd. wht.... 65.00 652.00 53.00 50.00 
Sel. qtd. red..... 62.00 53.00 652.00 50.00 
Cir. pln. wht.... 65.00 62.00 60.00 50.00 
Clr. pln. red..... 62.00 653.00 653.00 60.00 
Sel. pin. wht.... 60.00 49.00 48.00 42.00 
Sel. pln. red.. 60.00 652.00 44.00 44.00 
No. 1 com. wht.. 53.00 45.00 38.00 35.00 
No. 1 com. red 53.00 47.00 37.00 35.00 
No. 2 common... 40.00 32.00 29.00 20.00 
x2” x1%” x2” 
Cie, @tB, WRis se cccce - -$80.00 78. ious 
a eee. 75.00 73.00 ate 
Gal. GO. WNs a0050.ce0ee 68.00 66.00 sili 
Gel. Gite, DORs. ccccvcuce 68.00 66.00 aunts 
a | 66.00 64.00 $61.00 
ClP. BI. Wis cb cccess - 65.00 63.00 56.00 
Gel. De Melos <ieesens 59.00 57.00 62.00 
<s. S 58.00 56.00 50.00 
No. 1 GOGK. WE. ccccccce 50.00 48.00 43.00 
No. 1 COM: FOE. .cccccces 49.00 47.00 41.00 
No. 2 common.......ee- 34.00 29.00 


New York delivered prices may be obtained 
by adding to the above the following differ- 
entials figured on Johnson City origin: For 
8-inch stock, $8; for %-inch, $4; for % and 

-inch, $4.50. 

Chicago delivered prices ma 
by adding to the above the following differ- 
entials gured on Memphis origin: For 
#- me 4 atoak. $6; for %-inch, $3; for %- and 

-inc i 


F.O.B. MILL PRICES OF 
SOUTHERN HARDWOODS 


Following are ranges of f. o. b. mill prices 
on rough, air dried southern hardwoods, 
from reports of sales made during the week 
ended Dec. 27: 


be obtained 





Qrtd. Red Gum Plain Red Oak 
FAS— FAS— 
i ee 70.00 | S/4 .....- 53.75 
SS ere 76.00 No. 1 & Sel.— 
ty ee 77.00@80.25 | 6/4 ...... 32.25 
Rees Fi Plain Poplar 
No. 1 & Sel.— No. 1 Com.— 
Ti, pee: 29.00@32.50 | 4/4 ...... 27.50 
ye ess 38.25 | No. 2A Com 
eosin Gest Gin PE 8 sted 19.50@19.75 
' No. 2B Com.— 
FAS— re Series 14.00 
Ore sck&e-ne i Beech 
Qrtd. Sap Gum Log Run— ws 
se CO el ee 8 re 19.75 
77 re. 35.00 @38.50 
ty Benoa: 35.00@40.50 | Loe Run— 
? eee 42.50 | 4/4 ......- 20.00 
No. i & Sel.— “> eee 2.00 
TT 25.00 FAS Cottonwood 
i 25.00 @ 28.75 om ' 
1 25.50@32.50 | 4/4 .....-- 36.00 
Plain Sap Gum “ite 
FAS— Tartana 11.25 
tre 30.00 @32.75 sah i : 
tT See 34.00 @36.00 pan Magnolia 
No.1 & Sel o. — — 
7 ee 21.00@23.25 | 8/4 -- 77°: ay 
Qrtd. Black Gum , ore 57.00 
FAS— i) eee 59.00 
4 rere 35.00 No. 1 Com.— 
i ee 36.50 | 4/4 ...... 26.27 
No. 1 & Sel So ee 28.00 
Meee <>. 19.50 Pecan 
FAS— 
mee | ine 36.75 @45.00 
5/8 24.00 yee 45. rr 00 
eee 28.00 | 6/4 ..---- 8.00 
No. 1& Sel— 8/4 coceee 53. 00@55. 00 
oe .acaen 18.00 | No.1 & Sel 
4/4 19.00 Sia 25. 00 @ 27.00 
ile. Senn j 5/4 Mil non 26. 00@ 38. 00 
we see ots coed CORO: 28.00@ 35.00 
Plain White Oak Log run— 
Fas— FE sn ccwsic 24.00 
i, 50.00 Hackberry 
No. 1 & Sel.— Log Run— 
iris $6.95 | Of ... 04 17.75 








Loadings of Revenue Freight 


A report of the car service division of the 
Association of American Railroads shows that 
revenue freight for the two weeks ended Dec. 
17 totaled 1,225,654 cars, as follows: Forest 
Products, 57,156 cars (an increase of 2,825 cars 
above the amount for the two weeks ended 
Dec. 3); grain, 70,377 cars; livestock, 27,722 
Cars; coal, 254,554 cars; coke, 13,458 cars; ore, 
18,541 cars; merchandise, 299,416 cars, and 
miscellaneous, 484,430 cars. The total loadings 
for the two weeks ended Dec. 17 show an in- 
Crease of 14,484 cars above the amount for the 
two weeks ended Dec. 3. 


Amemcanfiumberman 
Lumber Market Review 


Softwood bookings in the two weeks 
ending Dec. 17 were 18 percent above 
output and 22 percent above shipments, 
while unfilled orders were 36 percent 
above, and gross stocks 7 percent below, 
last year’s. All consuming and distrib- 
uting centers report the usual holiday 
season quiet, but many of the mills have 
been receiving heavy inquiry for ship- 
ment in the new year. In the South, 
some producers have been finding their 
assortments broken, and have been work- 
ing overtime to build them up and catch 
up on orders; building in the South itself 
continues active, and there is a good call 
from other markets. West Coast mills 
report better sales to the middle West for 


forward shipment, and to the Atlantic . 


coast, with the California movement 
rather well maintained, and foreign busi- 
ness giving signs of improvement. West- 
ern pine mills, with output low, say order 
files are well filled out and business in- 
creasing. All reports indicate that re- 
cent price advances have been firmly held, 
with their probable increase a factor in 
stimulating buying for spring needs. The 
smallness of retailers’ stocks assures mills 
of heavier sales after the turn of the year, 
especially with the building outlook so 
encouraging, and material still to be 
bought for the large public building pro- 
gram. Some western mills report that 
more interest is being shown by British 
buyers, under the new export set-up. 

Hardwood sales in the two weeks 
ended Dec. 17 were 67 percent above 
those for the corresponding period last 
year, when volume reached a low point, 
but were less than shipments and not 
much ahead of current output. Flooring 
plants have been active buyers, with 
their own sales good and the outlook fine. 
Business with the furniture factories gives 
indications of a considerable pick-up after 
the year-end. Trade in container grades 
is only fair. Sellers regard present prices 
as below cost of production, and naturally 
expect to advance them early in the new 
season, so that some sellers have at- 
tempted, often unsuccessfully, to place 
business at current quotations for later 
shipment. Foreign business in all hard- 
wood items has continued slow. 





RED CEDAR SHINGLES 


Seattle, Wash., Dec. 24.—Below are listed 
average prices received for red cedar shingles 
sold direct to the trade: 


1-24 ve 
“EEE er ee Cee Ray ee 4.40-4.50 
I fi a cclic ee: cava: deleiiat aston Ke Ore coun +e -0-d50 
- Deel ea Ge pine-ork Ge ae eis waie'eiein le ere 2.15-2.25 
Perfections 
rN i a a a levee -$3.70-3.80 
I ls id orc vo..so 10 = 16 Vel gb cars te 
ok repeater nae a 2.00-2.10 
XXXXX 
IN erect aces SoS aw ase he $3.10-3.20 
RT EO eS. ule Aisin. w sabia tele take 2.10-2.20 
Ee Pe abs wie! s ial ota cies us alate lrererent ate 1.65-1.75 





NORTHERN HARDWOOD 


Following are prevailing quotations f. o. b 
Wausau, Wis., on northern hardwoods: 


No.1 No.3 No.3 


Brown Ash— FAS Sel. Com. Com. Com. 
ke ee $57.00 . 00 be 4 $26.00 $18.00 
eae 62.00 62.00 28.00 19.00 

" eee 67.00 57.00 48. 00 32.00 19.00 
. ee 72.00 62.00 61.00 34.00 20.00 
No.1 No.2 No.3 

Basswood— FAS Sel. Com. Com. Com. 
5 BOE $78.00 $68.00 $52.00 $28.00 $21.00 
BPE .éwswals 83.00 73.00 656.00 31.00 23.00 
ee 86.00 76.00 66.00 381.00 23.00 
eee 93.00 838.00 66.00 33.00 23.00 

ee 103.00 93.00 78.00 45.00 .. 

CO, ee 108.00 98.00 78.00 60.00 .... 
is 70.00 60.00 41.00 24.00 .... 

Key stock, > 1 one better, $78; 2 - 
grades, FAS, ‘ <s3: 1, $68; 5/4, No. 


betters, $83, ae on pM FAS, $93; No. 1 us 
N6.1 No.2 No.3 


Hard Maple— FAS Sel. Com. Com. Com. 
i ee et ¥ 00 $55.00 $45.00 $30.00 $15.00 
-) eae - 75.00 60.00 50.00 33.00 AY 7 
| ern. 40:00 66.00 63.00 34.00 
ere 85.00 70.00 68.00 34.00 15:08 
[eee 85.00 70.00 68.00 $65.00 18.00 
CS) eee - 98.00 88.00 66.00 40.00 .... 

De xs600<8% 98.00 69.00 40.00 .... 

ee 118.00 103.00 81.00 43.00 .... 

EOE sc0s90-08 118.00 108.00 81.00 43.00 .... 

i ee -158.00 148.00 121.00 .... wee. 

No.1Com. No.3 No. 3 

Soft Elm— F Se Com. Co 
= -$47.00 $37.00 $26.00 $18.00 
el SES vo. Mae 2.00 28.00 19.00 
EE weimieievets - 52.00 42.00 28.00 19.00 
leas --» 55.00 5.00 31.00 19.00 

| ae 58.00 48.00 33.00 nares 

ee -- 63.00 53.00 38.00 ae 
No.1 No. 2 No. 3 

Rock Elm— FAS om. Com. Com. 
ice pe - - $50.0 $32.00 $20.00 $17.00 

EES sSotviariacere . 55.00 37.00 22.00 19.00 
esas - 65.00 45.00 24.00 19.00 
eee 70.00 55.00 29.00 22.00 
|, 80.00 65.00 41.00 eRe 

eee 90.00 75.00 46.00 27.00 

No.1 } ay 2 os 3 

Birch— FAS Sel. Com. 
ae $76.00 $64.00 $47.00 $33. 00 sir. 06 
Seer 81.00 69.00 52.00 34.00 17.00 
eee - 86.00 74.00 67.00 89.00 18.08 
EY winthion eer 91.00 81.00 65.00 42.00 19.00 

ee 96.00 86.00 74.00 45.00... 

ree 101. 91.00 79.00 560.00 

oer 156.00 146.00 122.00 .... 

ME) ts eanoak 68. 68.00 41.00 25.00 .... 
ae 70.00 60.00 44.00 26.00 .... 
No.1 No.2 No.3 

Soft Maple— FAS &Sel. Com. Com. 
RN ai bran aiwinve aloha $61.00 $45.00 $28.00 $17.00 
RL 5 5 ave an ciree . $6. 00 My 4 29.00 18.00 
a SSR 34.00 18.90 
_ ea wai 79.60 0070.50 87.50 





APPALACHIAN HARDWOODS 


Cleveland, Ohio, Dec. 26.—Following are current prices on Appalachian hardwoods, f. o. b. 


Cleveland: 
Ash: 4/4 5/4 6/4 
Pee: 25020206 $81.00 $91.00 $96.00 
Com. & Sel.. 56.00 66.00 68.50 
Plain White “= 
ee: 1.00 111.00 17-8 
No. 1 C.&S... th 00 66.00 1.00 
Plain Red Oak: 
WE. sastwaies> 86.00 96.00 101.00 
No. 1 C.&S... 56.00 66.00 71.00 
Poplar: 
EE wnbaobees 93.00 103.00 108.00 
nO. 2 | gs. 50 60.50 63.00 
Meet, AETS 00 78.00 78.00 
No. *2- A Com. 2 00 47.00 49.00 
Basswood: 
Pe sana00% 82.00 87.00 87.00 
No. 1 C.&S... 52.00 57.00 59.50 
No. 2 Com... 35.00 39.00 42.00 





8/4 10/4 12/4 16/4 
$98.50 $112.00 $126.00 $141.00 
73.50 81.00 91.00 110.00 
131.00 146.00 161.00 
76.00 86.00 96.00 
111.00 136.00 146.00 166.00 
76.00 86.00 96.00 120.00 
118.00 198-33 143.00 eee 
73.00 83.0 98.00 
88.00 


53.00 Chestnut: 4/4 5/4 6/4 $74 
° FAS .......108.00 ey 113-88 1s 

No. 1 C.&S.. 73.00 73.00 

97.00 “ WHND 41.00 45.00 is: HH Hy HS 

67.00 No. 1 C.&Btr. 


42.00 ‘Snd. Wormy.. 36.00 40.06 41.00 48.00 
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W. E. WHERITY, 53, general grain and 
lumber agent of the Illinois Central Railroad 
System at Chicago, died on Dec. 17 in the 
Illinois Central hospital here, after a brief 
illness. Mr. Wherity was well known to the 
entire lumber industry, having been asso- 
ciated with lumber shippers for many years. 
He started in the traffic department of the 
Illinois Central as a youth, and after ten 
years there became traffic manager for the 
Lehigh Banana Case Co., of Chicago. A few 
years later he became district manager in 
Chicago for the Southern Hardwood Traffic 
Association in which office he served for ten 
years. He then became traffic manager for 
the Arkansas State Chamber of Commerce at 
Little Rock, Ark., in 1929. In 1932 he re- 
turned to the Illinois Central as general 
lumber and grain freight agent. With such 
experience he was one of the best posted men 
in the country on rates and lumber conditions 
which would affect rates. As an expert on 
lumber rates he was widely recognized and 
consulted by lumbermen“in all parts of the 
country. Mr. Wherity leaves a widow and 
eleven children, four boys and seven girls, the 
youngest about five. 


RAY HART, formerly in the lumber busi- 
ness in the Pacific Northwest, and widely 
known among lumbermen of that region, died 
last week at his home in Billings, Mont., 
where he had lived for many years. He was 
president of the Hart-Albin Co., leading de- 
partment store there. Mr. Hart was born in 
Michigan but went to the Northwest in his 
youth, his father entering business at 
Spokane. Forty years ago he formed a part- 
nership with Mr. Albin and started the Bill- 
ings department store. In 1911 he went back 
to Washington as manager of the Blackwell 
Lumber Co. and served for a year shortly 
afterward as president of the Western Pine 
Association. He gave up lumber after about 
ten years and returned to Billings. Mr. Hart 
was married in 1906 to Blanche Blackwell, 
daughter of F. A. Blackwell, of the Blackwell 
Lumber Co. She died about six years later 
leaving a son who survives his father. Mr. 
Hart married again a few years later and 
his second wife survives him. 


MRS. JOHN D. TENNANT, 53, wife of the 
vice president and general manager of Long- 
Bell Lumber Co., died Dec. 9 at her home in 
Longview, Wash., following a _ paralytic 
stroke suffered three days before. She had 
been in poor health for several months. Mrs. 
Tennant had been a Longview resident since 
1923 when she moved there with her family 
from Kansas City. Besides her husband 
surviving relatives include a daughter, Miss 
Florence Tennant, of Yakima, Wash., a son, 
John D. Tennant, Jr., of Longview, three 
grandsons, and one granddaughter, her 
father, C. B. Sweet, of Los Angeles, and an 
uncle, Henry Sweet, of Kansas City. Father 
and uncle are also well known in lumberdom, 
having both been in that business. 


EDWARD P. BOYER, 59, head of E. P. 
Boyer Lumber & Coal Co., Omaha, Neb., died 
Dec. 17, following an illness of some months. 
Mr. Boyer was born in Omaha and had lived 
there all of his life. He entered the lumber 
and coal business in 1907. The firm was at 
first known as the Boyer-VanKuran Lumber 
& Coal Co. Mr. Boyer was an ardent golfer. 
He won the first Nebraska State golf tourna- 
ment in 1905 and kept up his practice until 
failing health a few years ago forced him to 
give it up. He was widely known and active 
in Omaha civic affairs. A widow, one son, 
Howland, and a brother, Arthur G. Boyer, 
of Chicago, survive. 


GEORGE S. CORTIS, 70, who spent his en- 
tire adult life in the lumber business in Chi- 
cago, passed away Dec. 21. Mr. Cortis was 
secretary-treasurer of the Chicago office of 
the Von Platen-Fox Co. for the last seventeen 
years and was at work the day before his 
death. Previous to his last connection, Mr. 
Cortis was sales manager of Sawyer Good- 
man Co. in Chicago for fifteen years, and 
before that association was with the John 
Spry Lumber Co. His brother, Richard, who 
operated the Richard Cortis Lumber Co. in 
Chicago, died a few years ago. Surviving 
Mr. Cortis are his widow, and two daughters, 
Mrs. Olive Kent and Mrs. Mary Hales. 


ARTHUR M. MATTISON, 57, for the past 
18 years president of the Mattison Machine 
Works, manufacturer of woodworking ma- 
chinery at Rockford, Ill., died in that city 
on Dec. 24. He had been head of the firm 
since the death of his father, who founded 
the business, originally in Beloit, Wis., mov- 
ing to Rockford about 20 years ago. He was 
a past president of the Woodworking Ma- 
chinery Manufacturers’ Association and 





a 
director of the Machinery and Allied Prod- 
children, 


ucts Institute. A widow, four 





mother and brother survive. The brother, 
Cc. L. Mattison, is vice president of the com- 
pany. 


W. A. “BEN” KENNEDY, 76, widely known 
pioneer Pacific Northwest lumberman and 
ogsing superintendent, died in a Los An- 
geles hospital Dec. 8, following an opera- 
tion. Mr. Kennedy moved to the Northwest 
from Iowa in 1887 and settled on Willapa 
Harbor in 1889 to become manager of the 
old Kleeb Lumber Co., and later superintend- 
ent of the Willapa Lumber Co. in Raymond. 
He afterwards served in similar capacity for 
some of the best known early day logging 
operations in Washington. He is survived by 
a widow. His brother-in-law, W. H. Turner, 
is mill superintendent for the Willapa Harbor 
Lumber Mills, of Raymond. 


RALPH BRINDLEY, 47, prominent Tacoma, 
Wash., lumberman, died Dec. 22 at Mayo 
Bros. hospital in Rochester, Minn. He was 
vice president in charge of production, 
Wheeler-Osgood Sales Corp., Tacoma, with 
which he had been associated in various ca- 
pacities since the World War. He was a 
native of Wisconsin and a graduate of the 
College of Forestry, University of Washing- 
ton. He served overseas during the World 
War and at the time of his death was a 
major in the army reserve corps. He was a 
Mason and a Knight Templar, also an Elk. 
He was recognized as one of the outstanding 
production men in the lumber industry, and 
was past president of the Tacoma Lumber- 
men’s Club. A widow and son and daughter 
survive. 


SAMUEL B. ADAMS, 54, head of the S. B. 
Adams Lumber Co., Mobile, Ala., died sud- 
denly on Dec. 14 at a hospital in that city. 
Mr. Adams was prominent in the southern 
hardwood trade and was active in the South- 
ern Hardwood Traffic Association, of which 
he served as vice president in 1924. He was 
formerly with the Lucas E. Moore Stave Co., 
at Mobile, organizing the hardwood company 
which bears his name in 1927. He was grand 
master of the Grand Lodge, A. F. & A. M., 
Mobile. He is survived by a widow and eight 
children. 


WILLIAM ROBBINS SEIGLE, 59, chairman 
of the board and director of research for 
Johns-Manville Corp., died in Rochester, 
Minn., on Dec. 26 following an operation at 
the Mayo clinic. Mr. Seigle was reported on 
the way to recovery and his death was un- 
expected, following a sudden relapse. Mr. 
Seigle, whose home was in Mamaroneck, N. Y., 
had been associated with Johns-Manville 
Corp. and its predecessor companies for 
nearly 40 years. His widow, Mrs. Hilda O. 
Seigle, took his body back east where pri- 
vate poneens services were held in Mama- 
roneckK, 


CHARLES D. WHITFIELD, 70, head of the 
Cc. D. Whitfield Lumber Co., died at his home 
in Sheffield, Ala., on Dec. 14. He was born 
in Burnsville, Miss., and entered the lumber 
industry as a youth. He operated a mill in 
Corinth, Miss., and in Tishomingo and Alcorn 
counties, in that State, before starting the 
planing mill and wholesale lumber business 
at Sheffield. At the time of his death he also 
operated a mill at Savannah, Tenn. A widow, 
one son, a daughter and a brother survive. 


J. W. CONGLETON, 77, president Congleton 
Lumber Co., Lexington, Ky., died on Dec. 7 
after three weeks’ illness. He was born in 
Wolfe County, Kentucky, and started the 
lumber business in Lexington 33 years ago 
with his two brothers, Lee and J. N. Congle- 
ton. The latter moved to Winchester some 
years ago, selling his interests to J. W. and 
Lee Congleton. Besides his brothers, Mr. 
Congleton leaves a widow, three sons and two 
daughters. 


CLARENCE T. KIRK, former well known 
Kansas lumberman, died Dec. 20 at Albu- 
querque, N. M., where he had moved twelve 
years ago because of ill health. Born at Kil- 
bourne, Ill., Mr. Kirk spent most of his life 
in Kansas and was manager of yards for the 
Chicago Lumber Co. at Goodland, Brewster 
and Iola, and for the Golden Belt and Clark 
lumber companies at Iola and Grainfield. A 
widow, one daughter and three sisters sur- 
vive. 


WILLIAM N. ELMORE, 65, proprietor of 
the W. N. Elmore Lumber Co., retailer at 
Delavan, Ill., died Dec. 9 after an illness of 
several months. He was born in Mason City 
and had lived in Delavan for 30 years. A 
widow, two daughters, three brothers and 
a sister survive. 


SAMUEL S. RICE, 79, for 30 years secretary 
of the Bailey & Alling Lumber Co., Newark, 
N. J., died Dec. 24. Born in Delhi, N. Y., he 
entered the lumber business in Newark in 
4°83 with the company which he served until 
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his death. He was a Masonic Veteran, ang 
had been a member of the First Baptist 
Peddie Memorial Church of Newark for more 
than half a century. A brother, Charles H,, 
of Delhi, is the only survivor of his imme- 
diate family 


PERCY M. LEFEVRE, 43, sales manager 
for the Lofthus Lumber Co., Bremerton, 
Wash., died Dec. 16 of a heart attack. He 
had been associated with the company for 
ten years and before that was in the lum- 
ber business in Bellingham, Wash. He was 
born in Hastings, Neb., moving to Belling- 
ham as a boy. He served overseas for 13 
months during the World War. A widow, 
and two daughters survive. 


ROBERT SMITH, 88, president of John B. 
Smith & Sons (Ltd.), Toronto, Canada, died 
at his home there on Dec. 20. He was born 
in Brantford, Ont., and entered his father’s 
lumber business in Toronto as a boy. He re- 
mained active in that business until within a 
few weeks of his death. For many years he 
was also a director of the Globe Printing Co,, 
of Toronto. A daughter, Miss Alice J. Smith, 
survives. 


WILLIAM DEWITT, 80, president of Jef- 
ferson Lumber Co., Mt. Vernon, Ill., died 
Dec. 12 following a long illness. He was 
born in Hamilton County, Illinois, and had 
been in business in Mt. Vernon for many 
years. In addition to his lumber business, 
he operated a general store at Bluford, of 
which his son Herman is manager. Three 
other sons and two daughters survive. 


CHARLES J. SCHROEDER, 72, retired lum- 
berman of Denver, Colo., died at his home 
there on Dec. 3 after a_short illness. Born 
in Germany, Mr. Schroeder came to America 
50 years ago and started a lumber business 
in Cincinnati. He moved to Denver in 1902 
and engaged in the lumber business there, 
retiring five years ago. 








ISAAC BRUCE BARNES, 84, manufacturer 
of hardwood lumber, boxes and veneer at 
Circleville, Ohio, died on Dec. 3 at his home 
in that city. He was a native of New Lex- 
ington, Ohio, and established his lumber busi- 
ness in Circleville in 1885. The only survivor 
is a sister. 


Want Penalties Enforced on 
Non-Contract Shippers 


New Orveans, La., Dec. 28.—Exporters ol! 
hardwood lumber from the Gulf ports to United 
Kingdom and Continental Range are being 
urged by the National Lumber Exporters As- 
sociation not to sign exclusive shipper contracts 
with the Conference steamship lines until an 
agreement more satisfactory to the lumbermen 
is submitted. The question of ocean rates, ac- 
cording to a circular issued by Douglas F. 
Heuer, association secretary, will be discussed 
at a special industry meeting scheduled for 
Memphis on Dec. 28. The Conference lines re- 
cently announced extension of the December, 
1938, rates through 1939, and offered contracts 
based on those schedules. The hardwood ship- 
pers, it was stated in the association announce- 
ment, object to the failure of the Conference 
lines to enforce the penalty clauses of the 
agreement. “While the provisions stipulate pen- 
alties for non-contract shippers,” it stated, “it 
is common knowledge that the Conference lines 
made no attempt to enforce these penalties on 
shippers who withdrew from the contracts and 
yet continued to ship on Conference boats. 








Japanese Form Association to 
Handle All Lumber Imports 


Vancouver, B. C., Dec. 26~—Col. Nelson 
Spencer, of Vancouver, said today a_ Japanese 
association had been formed with aid of the 
Tokyo Government to handle almost all of 
British Columbia’s lumber exports to Japan an 
Japanese-dominated areas of China. The presi- 
dent of Nelson Spencer Co., log broker, said 
he had been informed of the move by four 
Tananese firms which formed the association. 
Tamura & Co., Mitsui & Co., Mitsubishi Trad- 
ing Co., and Yamanho & Co. ‘When the ass0o- 
ciation begins to operate, he said, all lumber 
exports from the Pacific Northwest—except 
logs for boxmaking, airplane spruce lumber and 
logs for pulp manufacture—will be handled 
through it. Lumber shippers in United States 
ports in the Northwest will be affected also, 
Col. Spencer declared. 
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Ninth Edition of Paul Bunyan 
Book Is Published 


The Red River Lumber Co., Westwood, 
Calif., has printed the ninth edition of the 
famous booklet, “Paul Bunyan and His Big 
Blue Ox.” The first edition was published by 
it in 1922 with 10,000 copies and was followed 
in the same year by another printing of 5,000 
copies. Subsequent editions came out in 1924, 
1927, 1931, 1934, and two in 1935. Although 
the format of the book has been changed from 
time to time, the stories have remained the 
same. 

Investigators have failed to establish the 
source or age of the first Paul Bunyan stories. 
As most people know, Paul Bunyan is the hero 
of lumber camp yarns which have been handed 
down for generations. These stories, never 
heard outside haunts of the lumberjack until 
recent years, are now being collected by learned 
literary authorities who declare that Bunyan is 
“the only American myth.” 


Stoker Company Tells. 1939 
Sales Helps 


New ALBany, Inp. Dec. 27.—Aggressive 
new sales and advertising plans for 1939 on 
Anchor Kolstokers were disclosed at the annual 
sales conference of the Anchor Stove & Range 
Co., here, Dec. 1-3. Samuel F. Baker, general 
manager stated that the company is optimistic 
over the outlook for stoker business during the 
coming year and a decision had been reached 
to expand national advertising and other dealer 
support. Effective sales helps and advertising 
aids will be provided to dealers so as to give 
consistent support to sales promotion through- 
out the year. Anchor’s manufacturing facilities 
are being enlarged and the engineering staff is 
being strengthened through the addition of 
several experienced stoker men. Many new 
mechanical advancements have been incorpor- 
ated in the 1939 stoker line. 


To Build Big Paper Plant 


LuFKIN, TEx., Dec. 27.—Construction of the 
newsprint plant of the Southland Paper Mills 
(Inc.) will proceed, with production scheduled 
within a year, according to E. L. Kurth, lum- 
berman president of the enterprise. The plant 
will produce 50,000 tons of newsprint annually, 
all of which has been contracted for by southern 
newspaper publishers, who have subscribed 
$429,900 for stock in the company. The news: 
print contracts are for a five-year period, closed 
at the Canadian newsprint price. There are 
3,500,000 acres of growing southern pine timber, 
from which the newsprint is made, within a 
radius of fifty miles of Lufkin. The initial 
cost of the plant was reduced through a con- 
tract with the Champion Paper & Fibre Co., 
Houston, Tex., for chemical pulp to be used 
in the process. Because of its great size and 
close proximity to chemicals, the Champion 
company could furnish chemical pulp at a sat- 
isfactory price. 


Manufacturer's 1939 Calendar 
Shows Mill, Woods, Yard 


_In its 1939 calendar, the Sumter Lumber 
Co. (Inc.), Electric Mills, Miss., has given its 
Customers and friends an air view of the mill 
and photographs of the woods, the yard and 
the finished product. The first picture, taken 
rom a plane, shows the large stocks which the 
concern has on hand at all times to assure 
speedy loading on 75 percent of all orders. 
his huge reserve makes it possible to ship 
from 200-250 cars month after month through- 
out the year. 

The company manufactures ‘“Nearwhite,” 
Which has proved itself to the trade as a 
Superior quality of light, soft textured short- 
leaf. All of the lumber is cut from young, 
virgin timber that is free of rot and dote. 
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How to Figure Costs for Advertising 
In Classified Department 


Two consecutive issues..........55 cents a line 
Three consecutive issues..........75 cents a line 
Four consecutive issues..........90 cents a line 
Thirteen consecutive issues..........$2.70 a line 
Twenty-six consecutive issues.......$5.40 a line 


Seven words of ordinary length make 
one line. ii] 

Count in the signature. Heading 
counts as two lines. 

No display except the heading is 
permitted. 

Extra white space figured at line 
rate. 

One inch space advertisement is 
equal to fourteen lines. 

Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 


Too Late To Classify 


CARPENTER APRONS 


Write for samples and pr 
THE MINNESOTA SPECIA 
Minneapoiis, Minn. 














ices. 
co., Inc., 





Salesmen 


SALESMEN WANTED 


For twenty-five years a leading west coast shipper 
of Fir, Cedar, Hemlock and Pine Lumber, also Red 
Cedar Shingles of both British Columbia and Amer- 
ican manufacture, now expanding their sales into 
all states east and south of Chicago, offer exclu- 
sive territories to live wires who are acquainted 
with the established retail dealers and who can 
show results in reasonable length of time. Appli- 
cants should state territory desired—present affili- 
ations and complete particulars as to experience 
and personal qualifications. 
Address “S. 78,’’ care American Lumberman. 


WANT SALESMAN IN RETAIL BUSINESS 


Who can draw plans and elevations, make blue 
prints and land business on his own power and act 
as assistant manager. 

Address ‘“‘T. 26," care American Lumberman. 


MANUFACTURER NEEDS SALESMEN 


Live manufacturer of quality waterproofing and 
damp-proofing compounds is preparing for 1939 
expansion. Desires to add few good reliable sales- 
men with experience selling lumber dealers. Best 
products of kind on market. Prefer full time men 
but will consider good sideline. Liberal commis- 
sion insures good earnings for producers. State 
territory, experience, reference. 
Address “S. 85,” care American Lumberman. 


WANTED SASH & DOOR SALESMAN 


With car for Chicago wholesale jobbing house. To 
travel Sou. Ill., and Sou. Ind. Must be exp. Salary 
and expenses. Give age, exp., and references in 
first letter. 

Address ‘‘T. 66,’ care American Lumberman. 


WHY WAIT WHEN YOU WANT SOMETHING? 


When you want a new stock of lumber or shin- 
gles, new or second-hand machinery; engines, 
boilers, electrical machinery, locomotives, cars, 
rails, business opportunity, timber and timber lands. 
or anything used in the lumber industry, you can 
get it at a small cost by advertising in the 

















American Lumberman, 431 8. Dearborn St., Chi- 
cago, Til. 
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WANTED 





Employees 


WANTED: YOUNG MAN 


Capable of managing a new Retail Lumber Yard in 
Northern Illinois. 
Address “S. 80,” care American Lumberman. 


BOY WANTED 


With architectural training with future for a 
managerial position of lumber yard. Experience 
in selling completed unit desirable. 

Address ‘“‘T. 54,” care American Lumberman. 











LUMBER YARD FOREMAN 


To take complete charge of crating lumber yard. 
Must be good at figures. State in detail experi- 
ence, references, salary wanted. 

Address “T. 36," care American Lumberman. 


WTD.: 1ST CLASS DETAILER, BILLER 


Estimator, age 30-40, for special millwork, also 

capable of drawing plans and listing material for 

small homes. References and wages desired. 
Address “T. 60,” care American Lumberman. 


WANTED EXPERIENCED MAN 


To head service department in large sash, door 
and millwork factory in middle west. Must be 
capable of planning production and able to write 
customers intelligently. 

Address “T. 67,’ care Amercian Lumberman. 











Employment 





POSITION WTD. BY MAN—20 YRS. EXP. 


In the lumber business, either as yard manager 
or general office man. Prefer yard in mid-western 
states. A-1 references and bond. 

Address “T. 50,” care American Lumberman. 


PROVED PRODUCER 


University graduate, eighteen years’ experience, 
seeks association with owner of profitable lumber 
yard desiring to shift major burdens of operation 
Ultimate object, acquisition of substantial or sole 
interest. Now employed as general manager for 
line yard company. 

Address “T. 53,” care American Lumberman. 


EXPERIENCED RETAIL LUMBERMAN 


Also experienced in wallpaper and paint business 
desires position with reputable concern. Young 
and desires a chance for advancement. 

Address ‘“‘T. 61,” care American Lumberman. 


CAPABLE LUMBER, MILLWORK, RETAIL MAN 


Expert Accountant, Office Manager—Experienced 
Estimator, Salesman—now employed seeks position 
of greater responsibility where results appreciated. 
For application and detailed information: Address 
“T, 65,” care American Lumberman. 


EXPERIENCED LUMBERMAN 


Twenty years tn executive capacity, desires connec- 

tion in Tri-State District of Penna. Now em- 

ployed, best of reference, proven ability. 
Address “S. 55,” care American Lumberman. 


EXPERIENCED HARDWOOD LUMBERMAN 
Can handle complete operation from tree to cus- 

















tomer. Capable timber buyer. Extended office ex- 
perience. Know industrial trade. Available at 
once 


Address “R. 57,’’ care American Lumberman. 


POSITION WANTED—MANAGER OR ASS’T 


18 years experience, fully qualified. Employed as 
manager of retail yard now but due to personal 
reasons desire change. Will furnish reference from 
present employers. Available after January 1, 1939. 
Addres “T. 29,” care American Lumberman. 


SOUTH AMERICAN & MEXICAN MILL OWNERS 


One of best band & circular saw filers in west de- 
sires change, personal reason. Highly skilled weld- 
ing saws. Present employed as superintendent 
large mill. 

Address “‘T. 32,” care American Lumberman. 











ANSWERS—NOT FOR SALE 


1. Colorado, Wyoming. (Bet you missed that.) 

2. Kakabecka Falls near Pt. Arthur in western 
Ontario, Canada. (We’ve never been there either.) 

3. Pack my box with five dozen liquor jugs. 
(See if all the letters aren’t used there.) If you 
have answered all three questions corrctly, pat 
yourself on the back. You might also be smart 
and save some money or make some (same thing) 
by aaa further in the Classified Advertising 
section, 


a 
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Timber and Timber Lands 


FOR SALE: TIMBER ON 11,000 ACRES 


In Ontario. Birch, Maple, Pine, Cedar and Pulp. | 
wood at government stumpage prices. Together 
with Horses, Trucks and necessary logging equip. 
ment. Contracts ready to sign for sale of prod. 
ucts. Main roads practically all made. Will re.) 
quire about $10,000.00. 

Address “T. 62,’’ care American Lumberman, 


: WANTED 
Steel Rails 


RAILS WANTED 


Any weight—any tonnage. Before you sell write 
“P. 44," care American Lumberman. 


Lumber and Dimension 


WOODEN PICKET SPECIFICATIONS 

%” thick x 1%” wide x 18”, 36”, and 48” long. 

Made of—Good, sound, merchantable wood, ex- 
cept gum, basswood, poplar or cottonwood. They 
shall be straight grained and free from loose 
knots or other defects. Another important con- 
sideration, due to freight both inbound and out- 
bound, is that these ahr should be made of 
as light wood as possible. 
™ Finish—Rough finish, square top and bottom; 
and dressed two broad sides, one end pointed and 
one end square. i 

Requirements—Estimated annual requirements 
800,000 to 1,500,000. F. Adrian, Michigan. 
May also quote on No: 2 grade. Please send sam- 





Miscellaneous 


WANTED THE NAME AND ADDRESS 
Of some woodworking concerns who are making 
or can make wooden Indians. 
Address, ‘‘T. 64,’’ care American Lumberman. 





FOR SALE: 9000 ACRES ONTARIO TIMBER ~ 
Hard and soft woods. 
Address “P. 33," care American Lumberman. 


ADIRONDACK MTS—3000 ACRES 








les and quotations to: 

THE BROWN FENCE & WIRE CoO., 
6560 Juniatta Avenue, Cleveland, Ohio. 
Attention: C. R. Underhill, President. 


WANTED TO BUY FOR EXPORT: 
One car Douglas Fir, rift sawn in the rough, 1” 
thick 4” and 6” wide. Must be No. 1 and better 
grade. Write D. H. WILLIAMS Lumber Yard, 
Vicksburg, Mississippi. 





Near Alb 
$23,000 


any—Virgin Hardwood—mostly Maple— 
EARL WOODWARD, Luzerne, N. Y. 





FOR SALE 


Business Opportunities © 


SHINGLES 





S48, : 
following dimensions: 
2M pes. 


WANTED: GLUED UP LUMBER 


in hard or soft maple, beech or birch, in 
1M pes. 20%”x11%"x%”"; 

2M pes. 11% "x4h”"x%”’. 

KOHAUT, Inc., 

Newark, N. J. 


20”x4 &’X"; 
JOHN C. 
14 New York Av., 





tory on commission basis. 


LUMBER SELLING AGENTS 
Interested in receiving offers from manufacturers 
and wholesalers to sell in the Metropolitan terri- 


MEDUSA TRADING COMPANY, 
1537 President St., Brooklyn, N. Y. 





Contact 
purchase of entire output. 
for 
Please state daily output, 
lumber items produced. 


WANTED 


medium-sized Yellow Pine Mills for 
Definite specifications 
shipping instructions. 
type of equipment and 


with 


cutting supplied with 


Address “‘T. 68,” care American Lumberman, 





In Northern Illinois. 


Retail Lumber Yards 


WANTED: LUMBER AND COAL YARD 


All replies confidential. 


Address “S. 32,’ care American Lumberman. 





Small-town profitable retail lumber and coal yard 
in southern Michigan. 


WANTED TO BUY: 


Address “T. 35,’ care American Lumberman. 





or belt driven. 


Used Machinery 


WANT TO BUY: A 30x6” PLANER & MATCHER 
Eight or ten knife cylinder and side heads—Electric 
Would consider 25” x 6”. 


Address “S. 88,"" care American Lumberman. 





One dozen two wheel steel lumber dumpies. 


WANTED: 


ELLIOTT HARDWOOD CO. INC., Potsdam, N. Y. 





Fifty 2nd hand lumber dollies. Quote best price. 


WANTED TO BUY 


Address: C. BLANKINSHIP, Bay Springs, Miss. 





WANTED: 1 LEFT HAND BAND MILL 


Five, six or seven foot mill desired. 
Address “T. 51,” care American Lumberman. 





WTD. TO BUY: A USED LUMBER DOLLIE 
Address “‘T. 52," care American Lumberman. 





BREDENBERG BROG., 


WANTED 
Good used small band mill. 


INC., Champlain, N. Y. 





Similar Yates No. 
ported. 


WANTED: BAND RESAW 48 TO 54” 
341 upper wheel double sup- 


Address ‘“‘T. 57," care American Lumberman. 





WANTED: USED CIRCULAR SAWS 


9 gauge about 48 to 52” diameter; teeth 3” apart. 
WALTER HASS, Merrill, Wis. 





Lumber and Dimension 


CHOICE INDIANA QUARTERED OAK 
9,000 ft. %”, 5 to 10 or 11” 
1,000 ft. %”, 10” and up 
x 0. 


, 
” 


p 
care American Lumberman, 


LA"’x%"x4’ and 144"x_"x4’ PLASTER LATH 
Industrial Lath and Snow Fence Lath for sale. 
2x4” and Spruce Crating and Ontario Pine. 
Write THE ELGIE & JARVIS LUMBER CoO., LTD. 

67 Yonge St., Toronto, Ont. 


Address “8S. 90,” 








HAVE YOU SOMETHING TO SELL? 


Advertise in the Wanted and For Sale de- 
artment when you want to sell something 
n the lumber industry. AMERICAN LUM- 
BERMAN. 431 So. Dearborn St., Chicago, Ill. 





FOR SALE: F.A.S. APPALACHIAN WHITE OAK 
30,000’ 12/4; 30,000’ 8/4; 20,000’ 5/4. 
2 yrs dry; good lengths & widths. 

Address “S. 83,’"’ care American Lumberman. 


CUSTOM CUTTING 
Modern Indiana mill open for custom veneer and 
lumber cutting. 
Address “P. 71,” 





care American Lumberman. 





FOR SALE: IMMEDIATE SHIPMENT ONLY 


3 cars 2x4-10 No. 2 Com S4S 

cars 2x4-12 No. 2 Com S4S 
5 cars 2x4-14 No. 2 Com S4S 

Wire or write for delivered price. 

REYNOLDS GAMMILL LBR. CO., Box 68—Phone 
369, El Dorado, Arkansas. 


FOR SALE: PENNA. & W. VA. STOCK LUMBER 
2 cars 4/4 L. R. Basswood. 
1 car ea. 4 & 8/4 White Pine. 
3 cars 4/4 S. W. No. 2C&B Chestnut. 
Also Oak, Maple & Beech stock. 
Address ‘‘T. 55," care American Lumberman. 








FOR SALE: 18 M’ WHITE ASH, 4/4 No. 2 C&BTR 
Sawing 200 M feet of Red Oak; will saw to your 
specifications. Also wanted one 4 side planer & 
matcher which will feed 100 feet per minute or 


more. 
Address ‘T. 63,” care American Lumberman. 


DO YOU KNOW 
That the FISH LUMBER COMPANY, of Buck- 


hannon, W. Va., are Shippers of Rustic Fencing 
as well as Lumber Send your inquiries. 


FOR QUICK SALE WILL SACRIFICE 
200M Ft. old growth Wis. White Pine, completely 
air dried, rough. mostly 8/4 & 12/4. 
WEBBER LUMBER CO., 
Marinette River Rd., Marinette, Wis. 


FOR SALE: 


100,000 ft. 4/4 No. 2-B Poplar $13.00 Mill 
100,000 ft. 4/4 No. 2-A Poplar $19.00 Mill 
100,000 ft. 4/4 No. 1 Com. Poplar $27.00 Mill 
This is nice well manufactured stock, good widths 
and lengths. Can load same day get your wire. 
PARAGON COOPERAGE COMPANY, 
Fort Wayne, Ind. Ellisville, Miss. 














A shingle manufacturer owns a considerable tract 
of Red Cedar Timber. Will put in_his Timber” 
against money to buy shingle mill. Good market 
for logs and strong market for shingles. Good. 
shipping facilities. A fine opportunity. 

ddress “S. 26,” care American Lumberman. 





RED CEDAR TIMBER OPERATION 


Timber owners will put timber against money 
to build 3 machine shingle mill—10 to 15 year 
operation or will sell timber outright. Logging” 
can be contracted at $7.00 per M. Lumber logs: 
can be sold on market at good margin. ; 

Ship from Forks, Wash. Terminal rate C. M. 
& &t. P. & P. R : 


. Ry. 
Address “S. 26,’ care American Lumberman. ~ 





SMALL SAWMILL—PLANING MILL 500,000 FT. © 


Mixed Ibr. on hand, considerable timber stumpage_ 
—More available; lots of lake frontage. Paying 
business; will sell all or half interest. Located For- 
est Co., Wis 4 


Address JAY COOK, Pickerel, Wis. 


Retail Lumber Yards 


FOR SALE: 


Old and going retail lumber, millwork and building” 
supply business in Tampa, Florida. Well established 
24 years continuous operation. Owner desires 


retire. 
= «° 





Address care American Lumberman. 


FOR SALE: RETAIL LUMBER YARD 


In Small Central Wisconsin Community. 
Address “H. 89," care American Lumberman. 


_.FOR SALE: GOOD A. No. 1 LUMBER YARD 


N. W. Mo., Atchison County. “Ill health.” 
Address “‘P. 99,” care American Lumberman. 


FOR SALE: LUMBER, COAL & IMPLEMENT 
one a business of $30,000 per year in Northern 
nois. 
Address “Ss. 79,” care American Lumberman. 


RETAIL LUMBER YD IN SOUTHERN MICH. 


Established forty years. A rare opportunity for am 
active man. Owner wishes to retire. 
Address “S. 87,” care American Lumberman. — 


LUMBER YARD IN WISCONSIN FOR SALE — 


Retail lumber and fuel business in prosperous Fox 
River Valley town in Wisconsin, doing $130,000. 
business annually, making good net profits. Build= 
ings and equipment in excellent shape. $25,000.00 
inventory. Price reasonable. ‘ 
Address “T. 31,” 

















care American Lumberman. 


FOR SALE 


Planing Mill and Retail Lumber Yard in East 
Kentucky. Industrial town 30,000 inhabitants. QO} 
established business around $100,000.00 annually, 
Owner wants to retire. Requires $10.000.00 cash; 
balance can be financed over long period. : 
Address “T. 56,” care American Lumberman. — 


FOR SALE: LUMBER YARD IN SPEER, ILL. © 


Good farming community and large territory. Mui + 
be sold to settle Estate. Address L. VAN” 
ORMER, Trustee, Manlius, Illinois. 


FOR SALE—RETAIL LUMBER & COAL YARD ; 


In West Central Illinois. Good farming communit 
and large territory. Owner has other interests. 
Address “T. 28,’’ care American Lumberman. 
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Retail Lumber Yards 


FAST GROWING LUMBER YARD IN OKLA. 


Needs $3,000 to $4.000 for expansion. With or 
without services. References required and given. 
Address: Lumberman, Tulsa, Okla. General de- 
livery. 


ESTABLISHED SO. CALIFORNIA YARD 


70 miles from Los Angeles, on main highway with 

extensive sales area, railroad lease; about $18,000 

required; profitable annual sales 340, 000. 
Address ‘“‘R. 91,” care American Lumberman. 








Electric Machinery 


MOTOR BARGAINS 

440 volt, 60 cycle, 3 phase, 3450 speed. 
2— 20 H.P. Wagner Motors—$60.00 each. 
2— 25 H.P. Continental Motors—$67.50 each. 
1— 30 H.P. Wagner Motor—$72.50. 
2— 40 H.P. Fairbanks Morse Motors—$75.00 each. 
1i— 75 H.P. General Electric Motor—$100.00. 
i—100 H.P. Northwestern Motor—$112.50, 

440 volt, 60 cycle, 3 phase, 1750 speed. 
4—7% H.P. Robbins & Myers & Howell Motors— 

$45.00 each. 
. Wagner Motors—$50.00 each. 
Wagner & Fairbanks Morse Motors— 

$72.50 each, 
1— 50 . General Electric Motor—$95.00. 
i—100 H.P. Robbins & Myers Motor—$148.50. 
1—200 H.P. General Electric Motor—$200.00. 
Above motors can be reconnected for 220 volt. 
Prices cover motors only and are cash F.O.B. 
Chicago. Subject to prior sale. 
ELECTRICAL SURPLUS COMPANY, 
1885 Milwaukee Ave., Chicago, Illinois. 


Used Machinery 


FOR SALE 


60” Band Resaw, Fay & Egan No. 104, located At- 
lantic Mine, Michigan, bargain at $400.00. 
American No. 22 Gang Rip Saw, motor drive. 
Yates No. 281 Band Rip Saws. 

Stearns 60” Gang Edger, left-hand. 

Hundreds of machines in stock. Send inquiries. 

ERMANCE MACHINE COMPANY 
Williamsport, Pa. 


FOR SALE: NO. 229 AMERICAN FLG MATCHER 


Together with automatic Feeding Table in perfect 
Paes condition; or will trade for Oak or Maple 
umber. 

Address “‘S. 50.” care American Lumberman. 


REBUILT NAILING MACHINES: ALL SIZES 
Closed Backs: 
Single Row. 
Double Row—Clinchers. 
Open Backs: 
Double Row—Clinchers. 
Corrugated Fastener Drivers 
Box Board Matchers. 
Wood Printers 
New and Reconditioned Parts for 
Nailing Machines. 
ARMON CLARK CO 
426 N. Wolcott Ave. 


3— 10 


9— 25 


EP. 
2— 25 H.P. 
H.P 
H.P 











Chicago, Ill. 





FOR SALE 
Used Machinery 


FOR SALE 


Woods Type E 30” Automatic Feed Table, 
frame, iron legs, pineapple roll. 
Address ‘T‘. 58,” care American Lumberman. 


BAND SAW MILL, FAY & EGAN NO. 361 


Ball bearing, with Lane right hand 16 ft. carriage, 
excellent condition, with six saws. 
Address “S. 99,’° care American Lumberman. 


YATES AUTOMATIC FEEDING TABLE 


No. 472, steel frame, 5 feed rolls 6” diam. 40” long, 
three smooth, two spiral (new). Excellent condition. 
MENOMINEE BAY SHORE LBR. CO. 
Soperton, Wis. 


NEW STEEL SAW MILLS 


Latest improved. Three sizes. Low prices. Now 
sold in many states. Also new, used, and rebuilt 
saw blades all types and sizes at bargain prices. 
Write us about changing your old saws to inserted 
tooth-like new, or exchanging saws with you. 
Large stock of bits and shanks for _ makes of 
saws in stock for immediate shipment 

Wire or write CRABB GAS ENGINE co., Inde- 
pendence, Iowa. 


WOODWORKING = ige——tgmaa BARGAINS 
rite us. 
J. LEB HACKETT COMPANY, Detroit, Mich. 


steel 

















Logging Ry. Equipment 


FOR SALE 
1 Over head Lidgerwood skidder, and. 
1 8-ton rod locomotive in good used condition. 
BAIST COOPERAGE & LUMBER CO. 
Plaquemine, La, 





Tractors 


$375—TRACTORS—$375 


We have just purchased from the GOVERNMENT 
and are now selling at Indiantown Gap, Pa. (P. O. 
Jonestown, Lebanon County, Pa.) eighty more of 
the fine 5 ton crawler type caterpillar tractors. 
These machines are but slightly used and are just 
what you want for a tough logging or contracting 
job. Demonstration can also be had at Maryville, 
Tenn., Sparta, Wis., or Mt. Sterling, Ky. Buy 
while you can at this low price. For further par- 
ticulars address: O. C. EVANS, Mt. Sterling, Ky. 





Locomotives 


FOR SALE: FOUR CLIMAX LOCOMOTIVES 


Logging cars, 1 American Loader. Bquipment is 
42” gauge; can be made 36” at small expense. 
Address Box 415, Northumberland, Pa. 





LOCOMOTIVE—60 TON, STANDARD GAUGE, 

Type 2-6-2, 17” cylinder by 22” stroke, in good 

working condition 

——— BAY SHORE LBR. CO., Soperton, 
sc. 





SAW MILL MACHINERY 


construction for profitable operation. 


cost, 
recommendations and prices. 





ENTERPRISE 


BOARD DIAL 
D. A. SET. 
SPRING 
REC. 


BALL BEARING 
TIGHTNER 


— 


Y 


NOT DOWN TO A PRICE, but built to 


tried and proven principles of design and 


& 


ENTERPRISE meets the requirements for accu- 
racy and speed of operation with low maintenance ~ 
Give us details of your requirements for our 


IMPROVED GIAN?D 
FEED 


The ENTERPRISE COMPANY, 328 Main St., Columbiana, Ohio. 





Lindsey 8-Wheel 

Tractor Wagons are 2? 5er/a fo 
ideal for tractor log- May i L008 
ging. They are used 2 fosition 
singly or in trains. 0 LO 


LINDSEY 
8-Wheel 
Log Wagons 


continue to do the 
job cheaper and bet- 
ter for the practical 
logger. 


LINDSEY 
WAGON Co. 


Sole Manufacturers 


Laurel, - Miss. 


For snaking and 
bunching use our 
Self-Loading Skid- 
ders. 








SPEE-D-TWIN 


STEAM FEED 


Costs little more than belt or 
friction type feeds, but makes 
a tremendous difference in the 
cut of the mill. Investigate. 


Write for catalog A 


SOULE 


STEAM FEED WORKS 


MERIDIAN MISSISSIPPI 











INDEPEND 
’ KNEES 


NT 


MACHINE CUT 
STEEL RACK 
MAND, PINION 
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ALPHABETICAL INDEX TO ADVERTISEMENTS 


If page number does not appear opposite name, display advertisement will be found in a previous issue 











Alabama River Lumber Co...... 
Alderman & Sons Co., D. W..... 
Alexander-Yawkey Lumber Co. . 

Alger-Sullivan Lbr. Co., The..... 
American Logging Tool Co...... 
American Lumber & Treating Co. 
American Steel & Wire Co....... 
Am-Mex Sales Co., Inc...... ° 


Angelina Hardwood Co.......... 
Appalachian Hardwoods:....... 
Archer-Daniels-Midland Co..... 
Armstrong Cork Producte Co... 
Associated Lumber Mutuals..... 
Atkins & Co., E. O............:. 


Atlas Lumber Co., The.......... 


Babcock OCo., W. W., The.... 
Balsa Wood Co., Inc., The....... 
Barber Asphalt Corporation. 
Barger Lumber Co., P. M........ ‘ 
Barlett Lumber Co., The W. C.. 
Bay De Noguet Co.. 

B O Spruce Mills, Ltd. . ‘ 

Belcher, J. B.. 

Benson Hotel. aa 

Bentley Lumber ‘Co., J. “A. 
Biles-Coleman Lumber Co.. 

Birch Valley Lumber Co......... 
Bissell Lumber Industries........ 
Booth-Kelly Lumber Co., The.. .. 
Bradley Lumber Sales Co.. 
Bradley-Miller and Co.......... 
Bristol Door & Lumber Co....... 
Brooks-Scanlon Co......... 
Brown Dimension Co.... 

Bruce Co., E.L....... 
I, WINS 646 cocsee'es ones 
Buck, Frank R. & Co........... 
Builders Commercial Agency... .. 
Burruss Land and Lumber Co.... 


Central Oak Products Co. . F 
Chapman & Co., A. D., Inc...... 
Chapman & Dewey Lumber Co.. 
Cherry River Boom & Lbr. Co... 
Chevrolet Motor Co..........+-- 


Commercial Credit Co........ ee 


Connor Lumber & Land Co...... 
Conroe Lumber Corp........... 
Coosa River Lumber Corp....... 
Carley Mig. 00... elec cccccces 
Cotton Hanlon ......... ° 
Orater Lake Box & Lumber Co... 


8S ere 
Dant & Russell, Inc. Fir-Ten).. 
DeVane-Hall Lumber Co.. 
DeWitt Operated Hotels... eeeee 
Disston & Sons, Inc., Henry..... 


41 
10 


10 


41 


59 
43 


40 
57 


43 


Douglas Fir Plywood Assn. 

Dun & Bradstreet.. 

DuPont de Nemours & ‘Co. Ez. 1. 
(Grasselli Chemicals Dept.).... 


Eastman-Gardiner Hardwood Co. 
Edmunds Lumber Co. : 
Elk River Coal & Lumber Co.. 
Ellington-Fay Lumber Co....... 
Elrod Lumber Co., J. E 
Ely-Thomas Lumber Co.. 
Enterprise Co., The.. 
Exchange Saw Mills Sales Co. 


eeeeeeree 


Farrin Lumber Co., The M. B.... 
Feather River Lbr. Co., The. .... 
Ferguson Lumber Co., W. T..... 


Flexible Steel Lacing Co. 
Florida-Louisiana Red Oypress Co. 


ae Sales ©o.. 
Frantz Mfg. Co. aoneae 
Frick Co., Inc.. 


Frost Lumber Industries, Inc. 
we Lamber Co... 0.22 0:e 


Gary Screw & Bolt Co.. 

General Motors Corp.. 

Gibbs Boardtile Corp. . . 

Gillies Brothers, Ltd... . 

Griffith Lumber Co., Inc......... 
Griffith Stave Co., Geo. O....... 
Griswold Lumber Oo......... 


Hammond Lumber Co., Inc...... 
Harbor Plywood Corp........... 
Hart Brothers Machine Co... 
Hatten Lumber Co............. 
Helier & Co. WG. cc cc ccccccess 
Henderson Lumber Co....... 
Hendrix Mill & Lumber Co..... 
Hines Lumber Co., Edw....... 
Holland Lumber Co., E.M...... 
Hollenden Hotel. 
Holt Hardwood Company..... .. 
Holt Lumber Company......... 
Holt Publishing Co. 
Hotel Henmry...........- 
Hotel Lennox, St. Louis. 
Hotel Lincoln. . 


Huttig Mfg. Co... 2... cc ccccccces 
Hutton & Bourbonnais............. 
Industrial Lumber Co., Inc...... 
Insulite Company, The.......... 


International Harvester Ce...... 
Ivory Pine Co.. 


Johns-Manville...........0.e06. 
Johnson Lumber Corp.. C. D.. nce 


Kent Machine Co. 

Kerry & Hanson Flooring Oo. . 
Keystone Steel & Wire Co. . 
Kinzua Pine Mills Co........... 
Kirby Lumber Corp............ 
Kneeland-Bigelow Co........... 
Kurth Lumber Mfg. Co......... 


Lake Superior Lumber Corp....... 
Lennon Wall Paper Co.......... 


57 


47 


56 


49 


10 


43 


39 
10 


Directory of Products Advertised in American 





Libbey-Owens-Ford Glass Co.... 
Lincoln-Schlueter Floor Maehin- 
ery Co. . 
Lindsey Wagon Company... .... 65 
Long Lake Lumber Co.......... 7 
Loring Coes Co........ elas 
Louisville Cement Co..........- 
Lowe Brothers Co., The....... 
Lumbermen’s Credit Assn....... 55 
Lumbermen’s Mutual — Co. 
Luthi & Co., F.C.. sien 


Macklanburg-Duncan Co........ 
MacMillan Co., The.........-+-+- 
Maple Flooring Mfrs. Ass’n...... 6 
Marathon Paper Mills Co. . 
Marietta Paint & Color Co...... 
Master Woodworker Mfg. Co.... 
McCorkle Lumber Co., The...... 5 
Meadow River Lumber Co...... 5 
Menominee Bay Shore Lbr. Co... 
Menominee Indian Mills........ 2 


Merchan: Institute of Nat. 
Retail Lum Dealers Assn.... 3 


Mershon, Eddy Parker Co........ 
Metropolitan Building Co. - 
Michigan-California Lumber ‘Co.. 7 
Michigan Pole & Tie Co...... oo 


Miner Saw Mfg. Co., J. H....... 
Miniature Models Bureau...... 


Moore Dry Kiln Company....... 51 
Moore, Keppel & Co...........- 5 
Morrison, Gross & Co........... 5 
Mountain Fork Lbr. Co., Inc... .. 5 
Mowbray & Robinson Lbr.Co.... 5 
Mower Lumber Co., The......... 5 
Murphy Door Bed Co........... 

Nat. Oak Flooring Mfrs. Assn... .. 2 
Nelson & Co., Gilbert........... 59 
New York Wire Cloth Co......... 

North Carolina Pine............ 43 
Northeast Lumber Co........... 5 


Oconto Company.. 
Oregon-American Lumber Corp.. 
Ostrander Railway & Timber Co. 
Owens IIinois Glass Co......... 


iy Coast Shingle Insp. Bureau 


Crrcccccccccccecscscesecece 


Pacific Lumber Co. of Ill........ 
Pacific Mutual Door Co......... 
Pacific National Lumber Co. 

Parker and Sons Co., Ira. . 

Parks Woodworking Machine Co. . 69 
Peavy-Moore Lumber Co.. . 48 
Peavy-Wileon Lumber Co... .... 48 
Pickering Lumber Corp.......... 
Pittsburgh Plate Glass Co........ 
Pittsburgh Screw & Bolt Corp... 
Pittsburgh Steel Oo............. 
Pope & Talbot Lumber Co...... 
Protection Products Mfg. Co..... 
Puritan Cordage Mills, Inc...... 


Quiney Lumber Co... 


Radisson Hotel........... F 


Raine & Raine, Inc............ 
Rainy Lake Lumber Co.,Ltd.... 6 
SS ee 
Red Cedar Shingle Bureau....... 
Red River Lumber Co., The..... 70 


Republic Steel Corp............ 
Rib Lake Lumber Co........... 
Richard Shipping Corp.......... 53 
Ritter Lumber Co., W. M........ 5 


Roach & Musser. . 
Roddis Lumber & ‘Veneer Co... " 
Russell & Pugh Lumber Co. ..... 


Sabine Lumber Co.. 

Sallis Lumber Co. . 

Samson Oordage Works. Re 
Sawyer Goodman Co............ 
Schreiber Lumber _ wm. Gu. 
Schuette Co., Wm.. ae 
Sewall, James W. 

Shepherd Lumber Corp., J ohn C.. 
Shevlin Pine Sales Co........... 
Shimer & Sons, Inc., Samuel J... 
Silbernagel & Sons Co., Geo... 
MID 60.0000 coon ceess 
Solvay Sales Corp.. 

Soule Steam Feed Works. . ‘ 
South Atlantic Lumber Co... a ee 
Southeastern Lbr. & Timber Co.. 
Southern Lumber Co.. - 
Southern Pine Assn.. 

Southern Pine Lumber ‘Co... 
Southern ra Pine-Peavy-Moore Sales 


eeereee . + 


culinnen Lumber Co. 

Southwest Lumber Mills, ‘Inc. 
Spain & Co., H.M. pereees 
Spokane Pine Products ‘Co pauebeain 
Stanley Works, The............. 
Stearns Coal & Lumber Co....... 


Sullivan Lumber Co.. a 
Sumter Lumber Company, Inc. a 
Supreme Window Co............ 


Tarter, Webster & penne Inc.. 
Taylor, Stiles & Co. ............ 
Tennessee Coal, Iron & Railroad Co. 
Tennessee-Eastman Corp........ 
OI, Tories bse ccice steve 
Texas Oak Flooring Co.......... 
Thunder Lake Lumber Co....... 
FE FH Give vc ccnencccdcccesccece 
Tremont Lumber Company...... 
Trout Creek Lumber Co......... 
Twin City Lumber & Shingle Co. 


Union Lumber Co............+. 
U. 8. Building & Loan League.... 
United States Gypsum Co........ 
U. 8. Steel Nahant 
Urania Lumber Co............. 


Vestal Lbr. & Mfg. Co....... 
Virginia Hardwood Lbr. Co., Inc. 
Von Platen-Fox Company. . 


Walker-Turner Co...........+.- 
Wallrich Lumber Co., The....... 
Webster Lumber Co., H. E...... 
Wells Lumber Co., J. W......... 
Western Pine Association........ 
West Virginia Lumber Co....... 
Weyerhacuser Sales Co.......... 
White River Lumber Company... 
Wier Long Leaf Lumber Co..... 
Wilderness Lumber Co.......... 
Winton Lumber Sales Co........ 
Wisconsin Land & Lumber Co.... 
Wisconsin-Michigan Page........ 
Woodworkers’ Tool Works....... 
Ws Bo Bio sk vs 00 cd ve cece se 
Wood-Mosaic Co., Inc.......... 
Worcester Co., O. H..........5- 
Wrape Stave Co., W. R., Ine.... 


Yawkey-Alexander Lumber Co... 
Yawkey-Bissell Lumber Co...... 
Yosemite Sugar Pine Lumber Co. 


Lumberman will be found on following two pages 
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Directory of Products Advertised in American Lumberman 
If page number does not appear in Alphabetical Index, advertisement will be found in a previous issue 
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ee 
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A—Northern Pine 
B—Northern Spruce 
Bi—West Virginia Spruce 
0—Northern Hemlock 
0l—West Virginia Hemlock 
D—Northern Cedar 

Di—Norway Pine 


Bay De Noquet Co........cd 
Bissell Lumber Industries.ac 
Bradley-Miller & Co.. 78 
Cadillac-So0o Lbr. posccee 

Christiansen Co,. C. M...acd 
Connor Lbr. & Land Co..acd 
Cotton & Hanlon..........ac 
Elk River Coal & Lbr. Co..cl 
Fry-Fulton Lumber Co.....a 
Gillies Brothers ......00+++8 
Goodman Lumber Co.......¢ 
Hatten Lumber Co.......acd 
Hines Lbr. Co., w....abc 
Holland Lbr. Co., BE. M...acd 
Holt Lumber Co..........cd 
Jackson & Tindle, Inc...abc 
Kerry & Hanson Flooring 






Co. eee 
Kinzel_ Lbr. CO. ccccccccee eC 
Lake Superior Lbr. Corp..ac 
Menominee Bay Shore Lbr. 

Mi... 060seteceneeameeoo wee 
Menominee Indian Mills.abcd 
Mershon, Eddy, Parker Co. 

eee eesceeee Bbcddl 
Michigan Pole & Tie Co...cd 
Oconto Company..........cd 
Paine Lumber Co.......++-@ 
Rainy Lake Lumber Co., 

Ltd@., ThE .ccccccccee BDAl 
Rib Lake Lbr. Co........acd 
— Lumber & Veneer 

. . ccsscececencecees ose 
Sawyer Goodman Co......ad 
Schreiber Lbr. Co., Wm. C.ad 
Shevlin Pine Sales Co......a 
Stephenson Co., I.......abed 
Thunder Lake Lbr. Co...acd 
Von Platen-Fox Co........ac 
Wallrich Lumber Co., The.ac 
Weyerhaeuser Sales Co. 

oeeccecs cca cee 
Wilderness Lumber Co....cl 
bet. ~qaaey Land & —_ 


oe a | (Hard 
Basswood .. and soft).m 


. Oak 
Birch ......@ Poplar .....0 
Ch eeee-@ Sycamore ..p 
ime Walt... 
ME scavsed reign 


Hickory .... ogany 
Enilipgine i .-K Balsa . 

..-l Butternut ..v 
Alderman & Sons Co., 

D. cccccccceccc ckMnOg 
Am-Mex ‘Sales CO. cccccccce® 
Angelina Hardwood Co....ni 
Atlantic Lumber Co....acgin 
Atlas Lumber Co., The... 

eoneeel oeeeee abcdefjmnov 
Balsa Wood Co., Inc., The..u 
Barger Lumber 

O. seccceseees abcdfmnop 
Barlett Lumber Co., The 

W. C. .......abcdefjmnov 
Bay De Noquet Co....bdmn 
Belcher, J. B...abcdefjmnov 
Birch Valley Lumber Co, 

Jipinceetmae -abcdefjmnov 
Bissell Lumber ‘Industries 
eocccceees ADGhM 
Bradley ‘Lor. Sales Co... 
Cccccccccccceccccs MORIIDD 


Ash 

Beech 
Birch 
oe, OI 


Alderman & Sons Co., 
SOO 

Barger Lumber Ce....... 

Bradley Lumber Sales Co..bf 


Brown Dimension Co.......© 
Bruce Co., B, L..........bef 





SOFTWOOD LUMBER 


Tasher-Arenae Lbr. ~ 
aeee eee nc 
Yawkey-iiesell ‘Lor. Co...ac 


E—Southera Yellew Pine 
F—Cypress 


Alabama River Lumber Co.e 
Alderman & Sons Co., e 
Alger-Sullivan Lumber 

0., @ cocccccccccecces® 
Angelina County Lbr. Co...e 
Barger Lumber Co., P. M..ef 
Bentley Lbr. Co., J. A......0 
Bingham, G. Herbert.......e 
Bradley Lbr. Sales Co......¢@ 
Brooks-Scanlon Corp......ef 
Bruce Co., DB. L...ccccccccec® 
Buchanan, Wm. ......++++-® 
Burton-Swartz Cypress Co..f 
Carr Lumber Co...........® 
Chapman & Dewey Lum- 

2 eer 
Clancy Co., Leon...........@ 
Conroe Lumber Co..........® 
Coosa River Lumber Co....e 
Crosby Lbr. & Mfg. Co..... 
eee 
Deweese Lbr. Co., A.......0 
Exchange Sawmills Sales 

TA aceseeessecesensenccall 
Ferguson Lbr. Co., W. T...ef 
Florida Louisiana Reé 

CoN. CR. ccc cececsccesl 
Fry-Fulton Lumber Co....ef 
Frost Lbr. Industries, Inc..e 
Griffin Lbr. Co., J. M.......6€ 
Hendrix Mill & Lumber 

0., D cccccccccnccscccet 
Hines Lumber Co., Edw....e 
Industrial Lumber Co., 

SE. scncesecesenantaviceesl 
Jeffreys-McElrath Mfg. Co..e 
King Lbr. Co., The........e 
Kirby Lumber Corp....... . 
Kurth Lumber Co..........6 
Meridian Lumber Co., Ltd..e 


Mills Lbr. Co. of Ga., Inc...e 
Peavy-Moore Lbr. Co.......6€ 
Peavy-Wilson Lbr. Co......@ 
Putnam Lumber Co.......ef 
Sabine Lhbr. Co.......++2++@ 
Sallis Lbr. Co.....seeeeeee®8 
Schreiber Lbr. Co., Wm. C..f 
Southeastern Lumber & 
Timber 
Southern Pine Association..e 
Southern Pine Lumber Co..e 
Sumter Lumber Co., Inc....¢@ 
Tremont Lumber Co.......ef 
Trout Creek Lumber Co....e 
Urania Lumber Co.........® 
Wier Long Leaf Lbr. Co....¢e 


o ccccccccceccs@h 


G—Arkansas Soft Pine 


Bradley Lbr. Sales Co......¢ 
Dierks Lbr. & Coal Co.....g 
Ferguson Lbr. Co., W. T....8 
Fordyce-Crossett Sales Co..g 
Frost Lbr. Industries, Inc..g 
Southern Lbr. Co...........8 


H—Aromatic Red Cedar 


Bradley Lbr. Sales Co......h 
Bruce Co., ooesececes 
Frost Lumber Industries, 


INC. ccccccccccccccccccccs 


I—North Carolina Pine 


Barger Lumber Co..........4 
= = Land & Lumber 
DeVane- Hail “Lbr. GO.ccvowed 
Edmunds Lbr. Co..........4 
Ellington-Fay Lbr. — er 
Elrod Lbr. Co., J. B.....00.- 
Ferguson Lbr. Co., Ww. Pieced 
Henderson Lbr. Co.........1 
Hutton & Bourbonnais Co..i 
Jeffreys-Myers Mfg. Co... 
Schuette Co., Wm.........als 
Shepherd Lbr. Corp., 

PE Se. deesennwecemseeeen 
South Atlantic Lbr. Co.....1 
Storey Lbr. Co., W. M.....1! 
WHE 2. Bictvccsicecvceed 


jJ—Fir 
K—Spruce 7a 
L—Spruce ( 


M—Western “Heed Cod Cedar 
N—Western H 
O—Port Ortord ,-- 


B C Spruce Mills, Ltd.....k 
Bradley-Miller & Co.....jlm 
Booth-Kelly Lbr. Co.......-J 
Douglas Fir Export Co...jm 
— Sawmills Sales 
Feather “River Lumber Co. od 
Ferguson Lbr. Co., W. T. 
Ee 
Griswold Lumber Co......+«J 
Hines Lumber Co., Edw.... 
-% ¥ Lumber Corp., ; 
Mershon. "Bady, Parker Co. 
Ore 
Oregon- American Lumber 
Ostranter “Raliway «°° Srnec 
Pimber Co. o.ccccccccccseed 
Pacific National Lbr. Co..jmn 


Pope & Talbot Lumber Co..J 
Quincy —— pocceccece 
Russell & Pugh Lbr. Co..jm 


Smith Lbr. Co., Ralph L.jlno 
Smith Wood-Products, 

Inc. SER aS 
Southwest Lumber Co... -jkt 
Sullivan Lumber Co.....jlmn 
beg \ -geneed & John- 

son, ‘ 
Twin ay. Lbr. & “Shingie 

Co. Serre 
Weyerhaeuser Sales 

pes bine wweee oes 
White “River Lumber 

Co. vonsee 65 cee 

Winton Lumber Sales 
i 00<c0escnceceseo cee 


P—California Pine 
Q—California Sugar Pine 
R—Redwood 


Feather River Lumber Co..p 
Ferguson Lbr. Co., . T..par 
Fry-Fulton Lumber Co. Pers | 
Spey Lumber Co., 


eeecees coesccecceskd 


mm... RN Eddy, * “Parker Co Co.p 


HARDWOOD LUMBER 


Bristol Door & Lumber Co. 
eecccccsscees Abcdefjmnov 
Bruce Co., BE. L...abchijlmno 
Buchanan, Wm. ......+++..D 
Burruss Land & Lumber 
CO, ccceccceccecc cee 
Cadlilac-8oo Lbr. 
Conteel’ Oak Produce Co.cmn 
Chapman & Dewey Lumber 
CO. cccccccccccee SEnimnp 
Cherry River Boom & Lbr. 
Co. eoeeeee abcdefjmnov 
Christian Lumber Co......no 
Christiansen Co.,C. M.abdhm 
Connor Lbr. Land Co..dmn 
Cotton & Hanlon.....cdemnt 
Dae, Ge Ge. ceccccvcseces ste 
EHastman-Gardiner Hard- 
O08 CO. oc0ccceseccscclO 
Elk “River ‘Coal & Lumber 
Co. ....+.....abcdefjmnov 
Ely-Thomas Lumber Co. 
-abcdefjmnov 
Exchange Sawmills Sales 
CO. cecceccsceveesecec Ree 
Farrin Lumber Co., The 
| = Spee ~~ ened 
Ferguson Lbr. Co., W. 
eccceenecee .abdghilmnopq 
Fordyce-Crossett Sales Co..in 
Frost Lumber Industries, 
TBO, ccc cccccéccc + cee 


Goodman Lumber Co..bdnm 
Grifith Lumber Co., Ince. 
oeeeeee abcdefjmnov 
Hatten Lumber Co...bdhmn 
Hendrix Mill & Lumber 

Co., The ........aghimnpq 
Hines Lbr. Co., Hdw..adhmn 
Holland Lbr. Co., 

BD. Mh. wccccccccccs + GUGRR 
Holt Lumber Co.......bdhm 
Hutton & Bourbonnais ~ 

bcesOsCCecececceooocee see 
Jackson & Tindle, Inc.bcdhm 
Kerry & Hanson Flooring 

Co. ccccccecec cee ROUNm 
Kirby “Lumber Corp.aciljnpa 
Kneeland-Bigelow Co......m 
Lake Superior Lbr. 

Corp. .........-..abedhmn 
Luthi & Co., F. C........stu 
McCorkle Lumber Co., The 

coe cvescceccceeceece eee 
Marathon “Paper Mills 
CO. cccccccccccecce MOCRM 
Meadow River Lumber Co. 
oscccceceesss abcdefjmnov 
Siypentene Bay Shore 
oseeeees Ddhmn 
Menenaines Indian Mills 
oooee-e @bcdhmn 
Mershén, ‘Bady, Parker Co. 
cccccccccccccccce] c MORE 


Moore, Keppel & Co...... 
aay ae yen 
Morrison, Gross & Co... 
wasceeseceess abcdefimnov 
Mountain Fork Lbr. Co., 
Ss bedefimnov 
Mowbray & Robinson Lbr. 
Co. .....-..--abcdefjmnov 
Mower Lumber Co., The.. 
sececeeceeces @bCdefjmnov 
Northeast Lumber Co..... 
oe0ccecscccces OREEsEROU 
Oconto Company ....bdhmn 
Peavy-Moore Lbr, Co......in 
Pine Plume Lbr. Co......ino 
Raine & Raine, Inc..... 
PS 
Rib Lake Lbr. Co..... a 
Ritter Lumber Co., W. M. 
eeeeeee abcdefjmnov 
Roddis Lumber & Veneer 
enniediee ates 00 eee Sie 
Sallis Lumber Co........ino 
Sawyer Goodman Co...bdmn 
Schreiber Lbr. Co., Wm. C.krt 
Southeastern Lumber & 
Timber Co. ........imnoq 
Southern Lumber Co......in 
Southern Pine Lbr. Co......n 
Southern Pine-Peavy-Moore 
Hardwood Sales Agency..imn 


HARDWOOD FLOORING 


Central Oak Products Co. 
agomes & Dewey Lbr. 
Cherry River Boom & Lbr. 

I. ccccwcecevecee scence 
Connor Lbr. & Land Co....ce 
Cotton & Hanlon.........bef 
Crosby Lbr. & Mfg. Co.....f 
Exchange Sawmills Sales 
Ferguson Lbr. Co., W. T..def 
Farrin Lbr. Co., The......ef 
Fordyce-Crossett Sales Co.bf 


Frost Lumber Industries...f 
Griffith Lbr. Co., Inc, 
Griffith Stave Co., Geo. C..f 
Holt Hardwood Co.......cef 
Kerry & Hanson Flooring 
Di haiccvne vonwecceudéecee 

Kneeland-Bigelow Co.....bce 
Maple Flooring Manufac- 

turere ASB. ...cceeeeee e® 
Mowbray & Robinson Lbr. 


Nat. Oak Fig. Mfrs. Assn. 


Peavy-Moore Lbr. Co.......f 
Ritter Lbr. Co., W. M....bef 
Robbins Flooring Co.....bce 
Roddis Lumber & Veneer 

CO. cocccccccccccccecccese® 
Sabine Lbr. Co. .......e0+-f 
Southern Lbr. Co. .........f 
Southern Pine Lumber Co...f 
Southern Pine- rt. 

Moore Hardwood les 

ABONCY cccccccccccccccccet 
Stephenson Co., I. .......bce 


Alphabetica] Index to Advertisements will be found on preceding page 


Michigan-California .......@ 
Pacific Lumber Co. of Ill...r 
Pickering Lumber Corp....q. 
Quincy Lumber Co.......-Pq@ 
Red River Lumber Co....pq@ 
as gti Lbr. Co., Ralph 
cocccceeDGO 

Tarter, “Webster & John- 

BOM, INC. .cccccccccccceesG 
Union Lumber Co....ese.0% 
ba mae Sugar Pine 


T. CO. coccccccceseseeeG 


——eer Lumber 
as © penewed Mining 

Oo. aoeegecesses 
Biles-Coleman 1 “Lbr. Co., ¢ 
Bradley-Miller & CO... occe Bt 
aa ony Lake Box & Lum- 

er pesnnveoecees 
Exchange ‘Sawmills Sales ‘ 
Ferguson Lbr. Co., W. T...st 
Fry-Fulton Lumber Co......t 
Hines Lumber Co., Edw...st 
Ivory Pine Co......ceccceect 
Kinzua Pine Mills Co.......t 
Long Lake Lbr. Co.....kstu 
Mershon, Eddy, Parker Co. 
Michigan-California ee 
Pickering Lumber Corp.....t 
Quincy Lumber Co. ...-eees 
Russell & Pugh Lbr. Co...tu 
Schuette Co., Wm........als 
Shevlin Pine Sales Co.. as 
Southwest Lumber Co.. of 
Southwest Lbr. Mills, Inc.. oot 
Spokane Pine Products....st 
Sullivan Lumber Co........F 
Tarter, Webster & John- 

GOR, IMG. sccccccccccscoest 
= City Lbr. & Shingle 
Western Pine ‘Association. st 
Weyerhaeuser Sales 

Co. eT SS 
Winton ‘Lumber Sales 


OD. ceccccccceseseses 





Stearns Coal & Lbr. Co... 
eccccccccccce @DCdOfjmnov 
Stephenson Co., I......cdmn 
Tennessee-Eastman Corp.. 
goccccccccce sc ONOEEOy 
Thunder Lake Lbr. Co.bdhm 
Tremont Lumber Co....ching 
Urania Lumber Co.......cin 
Vestal Lbr. & Mfg. Co.... 
ecccccccceese abcdefjmnov 
Virginia Hardwood Lhe. 
Co., IMG. cccccccceccccek® 
Von Platen-Fox Co...abdhm 
Wallrich Lbr. Co., The.cdmn 
West Virginia Lumber Co. 
$0'00001000.000 0 cee 
Wilderness Lumber Co.... 
eccccevcccees abvcdefjmnov 
Wisconsin Land & Lotr. 

D... .weeceingnesueeseaeee 
Wollett, J. R.......acdfmno 
Wood-Mosaic Co., Inc.... 

EES 
Worcester & Co., C. H..admn 
Yawkey-Alexander Lumber 

D. ccctesceciocesecn cee 


Yawkey-Bissell Lbr. Co..dmn 


Texas Oak Flooring Co.....f 
Tremont Lumber Co.......bf 
Webster Lumber Co., 

Wells Lumber Co., J. W...ce 
West Virginia Lbr. Co.....ef 
Williams & Voris Lum- 

BOP OO. cicccocccccosccoccl 
Wisconsin Land & Lbr. 

CO. cccccccccccccccccs ceDC® 
Wood-Mosaic Co., Inc.....ef 
Wrape Stave Co., W. R.....f£ 
Yawkey-Bissell Lbr. Co ..cef 
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SASH, DOORS, COLUMNS, 
MILLWORK 


Curtis Companies Service 

- Bureau 

Mershon, Eddy, Parker Co. 

Pacific Lumber Co. of Ill. 

Pacific Mutual Door Co. 

Red River Lbr. Co. 

Russell Insulation Co., F. C. 

Silbernagel & Sons Co., Geo. 

WINDOW: 

Curtis Companies Service 
Bureau 

Huttig Mfg. Co. 

Roach & Musser Co. 

Supreme Window Co. 

WINDOW, DOOR FRAMES 

Bilee-Caleaman Lbr. Co., Inc. 

Bradley-Miller & Co. 


BEDS (Door) 
Murphy Door Bed Co. 


BOILER TUBES 
Blumberg & Hershfield 


CEDAR CLOSET LINING 


Bradley Lbr. Co. of Ark. 
Bruce Co., E. L. 

Ferguson Lor. Co., W. TF. 
Frost Lumber Industries, Inc. 


CEMENT 
Louisville Cement Co. 


CEMENT REINFORCING 
Pittsburgh Steel Co. 


CEMENT 
WATERPROOFING 
Abesto ue; Co. 
Ranetite Mfg. Co. 
CEILING COVERING 
Gibbs Boardtile Corp. 


FENCE AND FENCE POSTS 


American Steel & Wire Co. 

(U. 8. Steel Corp. Subsid.) 
Columbia Steel Company 

(U. 8. Steel Corp. Subsid.) 
Continental Stee! Corp. 
Illinois Wire & Mfg. 
Keystone Steel & Wire Co. 
Michigan Pole & Tie Co. 
Pittsburgh Stee! Co. 
Republic Steel Corp. 
Tennessee Coal, I. & RR. Co. 

(U. 8. Steel Corp. Subsid.) 
U. 8. Steel Products Co. 

(U. 8. Steel Corp. Subsid.) 
Wheeling Corrugating Co. 


FIREPLACE U 

AND. FITTINGS 

Heatilator Co. 

FURNACE and STOVE PIPE, 
ELB 


WS, FITTINGS, WALL 
STOCKS, AIR DUCTS 


Milcor Steel Co. 


AXES AND LOGGING 
TOOLS 
American Logging Tool Co. 


BELT LACING (STEEL) 
Flexible Steel Lacing Co. 


CUTTER HEADS 
Shimer & Sons, Inc.. Sam’) J. 


DOG, SET WORKS, ETC. 
Kent Machine Co. 


DRY KILNS AND 
ACCESSORIES 

Moore Dry Kiln Co. 
DRY KILN CONTROL 
INSTRUMENTS 

Moore Dry Kiln Co. 
EDGERS 


Miner, J. H. 
Miner Saw Mfg. Co., J. . 





Curtis Companies Service 
Bureau 
Hammond Lumber Co., Ina 
Kinzua Pine Mills Co. 
Long Lake Lumber Co. 
Mershon, Eddy, Parker Co. 
Pacitic Lumber Co. of III. 
Pacific Mutual Door Co. 
Roach & Musser Co. 
Silbernagel & Sons Co., Geo. 
Spokane Pine Products Co. 


PACKAGE TRIM 

Biles-Coleman Lbr. Co., Inc. 

Bradley Lbr. Sales Co. 

Fordyce-Crossett Sales Co. 

Florida-Louisiana Red 
Cypress Co. 

Frost Lumber Industries, Inc. 


BUILDERS’ SPECIALTIES, 


GATES 

American Steel & Wire Co. 
Continental Steel Corp. 
Keystone Steel & Wire Co. 
Pittsburgh Steel Co. 


GLASS 
Libbey-Owens-Ford Glass Co. 
Pittsburgh Plate Glass Co. 


GLASS BLOCK 


Owens-Illinois Glass Co. 
Pittsburgh Plate Glass Co. 


GLAZING COMPOUND 
Macklanburg-Duncan Co. 


HARDWARE—Builders’ 


Frantz Mfg. Co. 
Stanley Works, The 


HARD WARE—Garage 
Frantz Mfg. Co. 
Stanley Works, The 
INSULATION 


Armstrong Cork Products Co. 
Celotex Co. 
Fir-Tex — Dant & Russell, 


Inc, 
Insulite Co., The 
Johns-Manville 
Kimberly-Clark Corp. 
Milcor Steel Co. 
United States Gypsum Co. 
ood Conversion Co. 
KITCHEN UNITS 
Curtis Companies Service 
Bureau 
LADDERS 
Babcock Co., W. W. 


LINSEED OIL 
Archer-Daniels-Midland Co. 


LOG CABIN SIDING 


Frost Lumber Industries, Inc. 
Kinzua Pine Mills Co. 
Red River Lumber Co. 


MASON’S CEMENT 
Louisville Cement Co. 
Ranetite Mfg. Co. : 


Kinzua Pine Mills Co. 

Long Lake Lumber Co. 
Putnam Lumber Co. 
Southern Lumber Co. 
Southwest Lumber Mills, Inc. 
Spokane Pine Products Co. 
Weyerhaeuser Sales Co. 


SHINGLES 


Northern Cedar ...........8 
Western Red Cedar ....... 
Cypress ........ kes taceneue 
Bay De Noquet Co.........8 
Bradley-Milier & Co. mal 


Connor Lbr. & Land Co....a 
Ferguson Lbr. Co., W. T...be 
Hammond Lumber Co., 


MC. ccccccescscsccccesees 


METAL ACCESS DOORS 
Milcor Steel Co. 


METAL CEILINGS 
Milcor Steel Co. 


METAL CORNER BEAD 
Continental Steel Corp. 
Milcor Steel Co. 
Pittsburgh Steel Co. 


METAL LATH 

Milcor Steel Corp. 
Pittsburgh Steel Co. 
United States Gypsum Co. 


NAILS 

American Steel & Wire Co. 

Continental Steel Corp. 

Gary Screw & Bolt Co. 

Kevstone Steel & Wire Co 

Pittsburgh Screw & Bolt 
Corp. 

Pittsburgh Steel Co. 

Republic Steel Corp. 

Wheeling Corrugating Co. 


OVERHEAD DOOR 
HARDWARE 
Frantz Mfg. Co. 
Stanley Works, The 


PAINT, ENAMEL 
VARNISH 

Lowe Brothers 

Marietta Paint & Color Co., 


The 
Parker & Sons Co., I 
Pittsburgh Plate Glass Co. 
Reardon Co., The 


PLASTER BOARD 
United States Gypsum Co. 


PLASTER LATH 
Johns-Manville 

Milcor Steel Co. 
Pittsburgh Steel Co. 
United States Gypsum Co. 


MILLWORK, FRAMES, SHINGLES, PACKAGE TRIM, ETC. 


Hatten Lumber Co.........& 


Holt Lumber Co...........8 
Marathon Paper Co........@ 
Menominee Bay Shore 

EMS. Ge. ccccovcsessoress 
Menominee Indian Mills. a 


Mershon, Eddy, Parker Co. “ab 


Michigan Pole & Tie Co...a 
Oconto Company ..... cocee® 
Pacific Coast Shingle 

Insp. Bureau, Inc........ b 


Pacific Lumber Co. of IIl..d 
Pacific National Lumber Co.b 
Red Cedar Shingle Bureau..b 
Rib Lake Lbr. Co.........8 
Sawyer Goodman Co........a 
Stephenson Co., I..........- 
a a City Lbr. & Shingle 


OD. seeeceee ee eeeereeeeees 


ETC. 


PLYWOOD AND VENEERS 


Am-Mex Sales Co., Inc. 
Douglas Fir Plywood Assn. 
Ferguson Lbr. Co., W. T. 
Fry-Fulton Lumber Co. 
Goodman Lumber Co. 
Hammond Lumber Co., Inc. 
Harbor Plyweod Corp. 
Hatten Lumber Co. 

Pacific Mutual Door Ce. 
Red River Lbr. Co. 

Sawyer Goodman Co. 
Roddis Lumber & Veneer Co. 
Worcester & Co., C. H. 


POLES 
Bingham, G. Herbert 
Michigan Pole & Tie Co. 


PRIMERS 
Marietta Yaint & Color Co. 


PUTTY 
Parker & Sons Co., Ira 


ROOF COATING—Cement 
Abesto Mfg. Co. 


ROOFING SURFACE 
Central Commercial Co. 


ROOFING, SHINGLES, 
SIDING—Asbestos, Asphalt 
Barber Asphalt Corporation 
— a 

Texas Co., Th 
United States “Gypsum Co. 


ROOFING, SIDING—STEEL 


Continental Steel Corp. 
Milcor Steel Co. 


SHELVING, BINS, 
COUNTERS 


Heller & Co., W. C. 


STEEL SHEETS, Plain or 
Corrugated 

Carnegie - Hlinois Steel Corp. 
(U. 8S. Steel Corp. Subsid.) 

Columbia Steel Company 
(U. 8. Steel Corp. Subsid.) 


MACHINERY AND EQUIPMENT 


ELECTRICAL WIRE 
& CABLE 
American Steel & Wire Co. 


ENGINES AND BOILERS 
Enterprise Co., The 


FIRE EXTINGUISHING 
CHEMICALS 
Solvay Sales Corp. 


FLOOR MACHINERY 

Lincoln-Schlueter Floor Ma- 
chinery Co, 

Skilsaw. Inc. 


INJECTORS, VAL 
STEAM PUMPS. a 
Soule Steam Feed Works 


KNIVES 

Atkins & Co., E. C. 

Coes Co., Loring 

Disston & Sons, Inc., Henry 
Tavinr Rtiles & Co 


Woodworkers’ Tool Works 


LOAD BINDERS 
Seeestene Logging Tool Co. 
Atkins & Co., B. C. 


LOGGING EQUIPMENT 
American Logging Tool Co. 
Lindsey Wagon Co. 


LUMBERB LIFTS 
Moore Dry Kiln Co. 


MOISTURE INDICATORS 
Moore Dry Kiln Co. 


MOTOR TRUCKS 
Chevrolet Motor Co. 

Ford Motor Co. 

International Harvester Co. 


MOTLDING CUTTERS 
Shimer & Sons, Inc. 
Taylor. Stiles & Co. 


PORTABLE SAWMILLS 
Corley Mfg. Co. 
Cunningham Machinery Corp. 
Frick Company 

Hart Bros. Machine Co. 
Kent Machine Co, 


SANDERS 
Skilsaw, Inc. 


See following page for additional listings 


SAW BITS 


Atkins & Co., EB. C. 
Corley Mfg. Co. 


SAWMILL MACHINERY 


Corley Mfg. Co. 
Cunningham sungg snare Corp. 
Enterprise Co., T 

Hart Bros. Sd Co. 
Kent Machine Co. 


Miner, J. H. 
Miner Saw Mfg. Co., J. H. 


SAWS, SAW TOOLS 


Atkins & Co., E. C. 

Corley Mfg. Ce. 
Cunningham Machinery Corp. 
Disston & Sons, Inc., Henry 
Miner, J. 

Miner Saw Mfg. Co., J. H. 
Skilsaw, Inc. 

Walker-Turner Ce. 
Woodworkers’ Tool Works 


STEAM FEEDS 


Cunningham Machinery corp. 
Soule Steam Feed Works 


Weyerhaeuser Sales Co......b 
White River Lbr. Co....... 
Winton Lumber Sales Co...b 
Wisconsin Land & Lobr. Co..a 


VENETIAN. BLIND SLATS 
Mershon, Eddy, Parker Co. 
WOUD FLOUR BLOCKS, 
FLOOR PLANKS 
Bradley Lbr. Sales Co. 
Bruce Co., E. L. 
Kneeland-Bigelow Co. 
Robbins Flooring Co. 
Wisconsin Land & Lbr. Co. 
TRELLIS, LAWN AND 
GARDEN FURNITURE 
Biles-Coleman Lbr. Co., Ino. 
Kinaua Pine Mille Co 
Mershon, Eddy, Parker Co. 


Continental Steel Corp. 
Milcor Steel Co. 
Republic Steel Corp. 
Tennessee Coal, I. & RR. Co. 
(U. 8. Steel Corp. Subsid.) 
U. 8. Steel Products Co. 
(U. 8. Steel Corp. Subsid.) 
Wheeling Corrugating Co. 


SASH-CORD 


Puritan Cordage Mills, Inc. 
Samson Cordage Works 


SCREENS 
Silbernagel & Sons Co., Geo. 


SCREWS, BOLTS, SPIKES 


Gary Screw & Bolt Co. 
Pittsburgh Screw & Bolt Corp. 


SINKS—Cabinet 
Tracy Mfg. Co. 


SOUND-DEADENING 
MATERIAL 


Celotex Co. 

Fir-Tex—Dant & Russell, Inc. 
Insulite Co., The 
Johns-Manville 
Kimberly-Clark Corp. 
United States Gypsum Co. 
Wood Conversion Co. 


WALL BOARD 

Am-Mex Sales Co., Inc. 
Armstrong Cork Products Co. 
Douglas Fir Plywood Assn. 
Ferguson Lbr. Co., W. T. 
Gibbs Boardtile Corp. 
Harbor Plywood Corp. 
Insulite Co., The 
Johns-Manville 

Pacific Mutual Door Co. 
Wood Conversion Co. 


WALL PAPER 
Lennon Wall Paper Co. 


WIRE SCREEN CLOTH 
New York Wire Cloth Co. 


TRACTORS 
Caterpillar Tractor Co. 
International Harvester Co. 


TRUCKS 
General Motors Corp. 


VENEER DRYING 
MACHINERY 
Moore Dry Kiln Co. 


WAGONS—Log 
Lindsey Wagon Co. 


WELDING wren. WIRE 
ROPE, FITTINGS AND 
SLINGS 

American Steel & Wire Co. 
Columbia Steel Co. 
Continental Steel Corp. 


WOODWORKING 
MACHINES 

Master Woodworker Mfg. Co. 
Parks Woodworking Machine 


Co. 
Walker-Turner Ce. 
Woodworkers’ Tool Works 
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So...b 
Co..a COUNTANTS ESTIMATING SYSTEMS Lennox OFFICE SUPPLIES TERMITE 
LATS Kelson & Co,. Gilbert Holt Publishing Co. —— Buck & Co., Frank R. EXTERMINATORS 
Co. AISERS AND TIMBER cAlpin Bruce Co., B. L. 
-" eR ATORS EXPORTERS Miami PRESERVATIVES—WOOD 
j Lemieux Bros., Inc. Douglas Fir Export Co. ar tae TL Lumber & Treat- 
evel. FINANCIAI Stevens Bruce Co., E. L. 
: ILDING & LOAN Builders Commercial Agency INSURANCE DeFest de Nemours Co., Inc., TREATED PRODUCTS— 
BU Lumbermen’s Credit Associa- Associated Lbr. Mutuals Park I ara Railroad Ties, Poles, Piling, 
. Co U. S. Bldg. & Loan League tion Lumbermens’ Mutual Cas- Pr teats Suaduess ut c Timber Products, Lumber. 
Nie CHECK PREVENTATIVES ualty Co. a g. “0. Fence Posts 
4 Bruce Co., E FINANCING SERVICE 
, Moore Dry mus Co. Commercial Credit Co. LUMBER & LOG BOOKS PUBLISHERS Americaa’ Lumber & Treat- 
» Ino COLLECTION SERVICE Buck & Co., Frank R. Holt Publishing Co. ing Co. 
Co Lumbermen’s Credit FOREIGN BROKERS LUMBER RULES MacMillan Company, The Angelina County Lumber Co. 
; Assn., Inc. Richard Shipping Corp. Buck & Co., Frank R. proce Saeee Se, 
ENTCATIONAL MINIATURE HOMES SAP STAIN PREVENTA- Ferguson Lbr. Co., W. T. 
srt an ale ot poems Miniature Models Bureau pte — Dordyes-Cremuett Sales Ce, 
Mercnandlis Es 3 
Nat. Retail Lumber Deal- Dewitt Operated OFFICE BUILDINGS Dupont. "ae Heune’ Oo. rons & Talbot ‘Lumber Co. 
ers Assn. Henry Metropolitan Building Co. Ine., E. I. Southern Pine Lumber Co. 
° See preceding pages for additional listings 
ye 
\bsid.) 
Co. 
ine Reall 
an This Machine Really 
] i 
a COMPLETE! 
KES r 
: Corp Lu mb er New Model “A” Planing Mill Special 
te Book 
-™ Improved and 
Revised 
ota Co. Years of experience has proved the 
ssn. F 
. Climax Lumber Tally Book to be a most The new Model "A" has 8 machines, each full- 
practical all-purpose tally record. The sized, each independently operated, compact, 
ruled lines in the book will not fade or durable, low in operating cost, equipped with 
- run when wet. The paper used in the high- grade ball bearings. Does whole job from 
book has been specially treated to give start to finish. 
it a high wet-strength so that it can be 
». tallied on when damp. Send for catalog of individual and combina- 
- tion machines, priced as low as $50. 
Co. Prices quoted are Postpaid 
1 copy of the Climax Tally Book . . $1.00 
6 copies . . $5.50 12 copies . . $10.00 
r Co Send orders to the 
WOODW ORKING M: ACHINES 
American(limberman , 
nfiimh Good Woodworking Machines Since 1887 
G8 ee yen ee CUICARS, TLL. THE PARKS WOODWORKING MACHINE CO. 
Dept. AL-12 1520 Knowlton St. CINCINNATI, O: 
TRE 
iD —_ 
‘i the advantage fmm KNIGHT 
e i Th) 
You have athe fense, known everywhere AEE Single, Duplex and Quarter DOGS 
y s marking—an ' 
it tation for | i ~ 
te. Co asell $f Saw Mills, Set Works, Edgers 
achine ghen So a z Manufactured by 
KEYSTONE STEEL & Raimnae 
orks Dest. m Peoria, 11 THE KENT MACHINE COMPANY 
R 117 Portage Street Cuyahoga Falls, Ohio 
ED BRAND Jim: Fisted FENCE 
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"Paul Bunyan's" products take character 
from a forest growth of exceptional quality. 
A virgin stand, extensive enough to assure a 
supply for many years, in a region noted for 
its soft even textured ponderosa and sugar 
pine and incense cedar. 


Forty years of continuous, year round pro- 
duction; uniform manufacture and kiln-sea- 
soning and careful shipping hold old friends 
and invite new ones. | 


CALIFORNIA PINES fs 
LUMBER MOULDING CUT STOCK PLYWOOD ~ 
Mixed cars or straight cars. ; 


Member Western Pine 
Association 


“Producers of White Pine for Over Half a Century” TRADEMARK 


The Red River Lumber Company ae 


| NI 
Mills, Factories, General Sales; WESTWOOD, CALIFORNIA aoe 


REGIONAL SALES OFFICES: 


360 N. Michigan Ave. 807 Hennepin Avenue Western Pacific Bldg. 315 Monadnock Building 
CHICAGO MINNEAPOLIS = aa SAN FRANCISCO 


1048 Grand Central Terminal NEW YORK CITY 908 Financial Center Bldg. OAKLAND 
DISTRIBUTING YARDS CHICAGO MINNEAPOLIS LOS ANGELES RENO 
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